PiFs

2 ZTESHME

)

Egehmie7O0> 7 b

JICA LIBRARY

| IIIHfll!l!ll!lll!Iil!l||!lllll|lll!llH

1223036 [3]

FER275%E 3 A
(20154F)

MAITBUEA BEERBHEE JICA)
—iHEEAN SRMBERHRES

BRX&t NIV

EA

JR

15-027




AR

CBET | Competency Based Education and Training T o —REE IR
C/P Counterpart BTy H—N— |k

DRD Domestic Revenue Department ESI )N

EAS Electronic Accounting System Course BIRFHR A BIEHAE T — X
IBFD International Bureau for Fiscal Documentation

IFM Institute of Finance Management M~ A MRF

ITA Institute of Tax Administration BlgsHHE BT

ITC International Taxation Course EFRERBL = —

JCC Joint Coordinating Committee BlRHEEES

JICA Japan International Cooperation Agency ESIER WAL i

LTD Large Taxpayers Department KIFEANBLE )

oJT On the Job Training W NEE

PDCA Plan-Do-Check-Act

PDM Project Design Matrix PA=ZE S/ a2 (Ve gl N R/ S
PO Plan of Operation ]

R/D Record of Discussion LT R

SBWS | Sector Based Workshop ERRIBRBHEY —7 v a v
TAC Taxation Advanced Course B L= — A

TBC Taxation Basic Course BB — 2

TMC Training Management Committee WHEEE Z B S

TOT Training of Trainers aATATHE

TRA Tanzania Revenue Authority & W =T ERAT




1 ez FoEE

-1 7uvxZ bOEREBE

1-2 BEy L&

2 EBRE

2-1 {EENE

3 mPxs MNEREE EOBRE - TR - i
4 Iavxzs BEOERE

5 BBMEDOANMBRICL T RS

5-1 # P =T ICBIT DBBEME DA B OBEE & GER
5-2 B0

5-3 EERBL OB

wATER
PDM - PO
#¥%7u—Fx—Fh
HFARIRE EH

& Y =T Efiia
AFFAEZESBER
S AR

TRA B B 711 BB
EEHE., I —
HEEZ ANFER
kG- SR

PDCA BE#

TMC BR{EREE

QMS ETHR

SR BEVERR B

18
20
24
24
30
33



1. 7avx7 NOBE

1-1 FedzZ FOYRLEE

H o= A RE (LLF T2 E) BRI, 5 kakE - 2RI (MKUKUTAT)
IZBIT 5~ 7 n RFEEIEO—B & LT, RFRREOMLE, Bl OIEK A 5 et S0
FIBATH ORI K> TV, FRHMZENSAORILZEBRBE L L TEIT TV,
ZORER, T T2 EEFOBMNINEFIHEM L TV | 2006 42T 2010 4FAE 1%
FEHL TS, LMLARRGL, AT 2N D OEMKGFEERE . Z0HEEIX
FI3FE o> TEY, P IZHDDHENEA (95 9 FIRAFULY) OFIEIE 1TRLA T &KW
KETHDZ LD, BUBSITEOELE X O AEINIR A0S WEERFEE 7e- T
Wb, itoT, %] EE AT (Tanzania Revenue Authority : A F [TRAJ) FRE IR L O
12 ORESRALIY, LEREOEBR OO OEELFEO—2 LEH I TV 5,

TRA Bk B 72 & O 7282 77 « Ziakm Lo 7= 12id, 1T TRA BB OWHMERT & LT TRA K
Ei%fxfé% ICHHE %2 FEhi 9 A BBEHMERT (Institute of Tax Administration : LLF TITAJ)

BENETETEEIC /> TS, a7 MEYWY) ITA TIZEERM 2,000 ZFEED
Hm%E&UEW LIEORHE B 2 R, PSS D 40 LI EOWHE 2 — 2 % Elii (W
TAUH 2010/11 FREFERK) LT,

Z D) bEBEEICET AMEIT 1 HE 5 8 W OEHIHME & L TER STV DA,
(2] HOB « =—XZAEBLTEM BT UL SN TR o iz, Kilfliad e 5y
TLYa AZERLERIIEA L TEY ., Bl IEEIICE > THX DNENIE D 72 8D
FEHHTE W, ZOZ LIEBBITHROMBL, A, BINOBE T, BEICLY RS
KIS EMBEIC LT LEY, BUBEYRICHT 2EEEER D Z il i holz, &
7o, Wk, FRk, Bk & VDo T AME RIS GBI BERERIIHE HIEA STV o Tz,
bz et AMEROBACIZENT = RE LBLE L 725> TWDIRITH - 72,

ZOXOIRBEFROLE, X)) EBUIFIZENAEICK LT, ITA OWHESEERE) Ok % H
e L TRBITERE b7 e v =7 b 2855 LT,

1-2 HBYL&EHE

(1) rY=Z FORNE (PDM O E DFHE)

UTOBEE, 7ry=2 FBELROERICO D AEZ FEET 22 L2 LT
%o Flo, TildafEaVEmELZMD Z &L Uiz, 2014 410 AD JICAIZLE D7 vy =
7 N FRRRHEREZ PDM OYED e S4L7z, FHE ANV REERICHRE L T vz & 7
7> FOMREEIZIT TRA & ITA O X0 GRE 72 E N LE & O 5025 TMC(Training
Management Committee) 23gXE S AL7z, AU XKV BEEE N8 ST,

A3 FRRE 3—2
H: KFH SRV TZEI N TR B OEE ) 10052 ET 5,
Br: TMC TEZHE S AUL7Z IR SR O EIE A 100%2 2T 5,



AR 3 fERE 3—3
H: ZBHDORRF AL TUE 22— 3N i HlifEROEIE 2 100%23ET 5,
o TMC TU B = — S iHlas o FIE 23 100%2 2T 5,

R 1S DIEE) 1—4

B : $E SNEPHEEZEIZHOWT, BHH SR K DWHESR OVERL SWET 3 L O #E(L,
i

B FRE SN AME IO T, ITA #RIC X 2 HMEBH DOIERRL SETH X OERE L &
BT 5,

R 3125 5Eh 3—5
B ERROFEHTRE R 2R B 3oL & BURE IR T 5,
B LR ORISR B2 TMC & BIERE IR AR D,

EALERE : T4 [E TRABRB OBGTERE ) S s h 5,

iz

* 45 TRA B BT & > TAT ST B AL O RS N %
- BUB AR 72 0 O BN N %,

Y/ FEE  ITAICK > TR SN AIHEEENLESIND,

[fE1%]

1. WHEZ v 27" LBRFED PDCA YA 7 VMR ENARUT ITA ITEA SN D,

(1) A7 =1 1 PDCA A ZAADFAEL 72V, U % 2 T AREMIIAFET DAY PDCA
AT AZHEAS W TR S TN,

(2) AF7—UI : PDCA YA V7 )WIHFET DM, FFa AL b EIZBNTTH D,

(3) AT —VII : PDCA A 7 VAIAFET DM, JICA 2Py hF—A L) EHS
nTWAa,

(4) AT —IV :PDCA YA ZVFIIFE L, ITABHICL > TEESNLTWS (Fuv=s
s DEHEEEE)

2. WHERB OFFABIERT 5,

3. FEESNIHHEREICET S TRA YR EEOBHEE) OWEEN, FHT
75%LL FIZET A,

4. FEE SNTWHEFZEDOZFHE LN 210 AL EIZET 5,

5% 3

1 HWHEFEEOFE - ¥F 7 o AR KRILEND,

[+51Z]

1-1. =— Xl L HHEEFE DO X 1 = XL SNBSS,

1-2. WHEZM BRSNS B S5,

1-3. BFESNTAMEFEED N ) X 2T LB L OWHEBM IZEET 2 HHEZ 335 O 2 D,
SERJTHHMEZ 1 775 203 95% LA L. WHMEZ kA )8 80% LA EIZET 5,

2



1-4. % FH OB OTEHBE DN 5

2 ITA OFEEONHEERRE N A3 iRk <5,

[+54]

2-1.  ITAGERTIC L 5 R OIS %,

2-2.  ITAGERTOFNG « A /L L OFEEIEICBT D WHE S8 O E S, T 75%L
kizET 5,

3 ITA OFHIEFNEA b =5,

[+51F]

3-1. FHMEiFEE 74— Ry Z FEDHB I NGRS D,
3-2. TMC TEH S LT aHlikE ROFIE Y 100%Z =T 5,
3-3. MMC T Lt = — S L7z fflifE R OEIE 25 100%I2 32T 5,

58

0572 S WA/ RV/RYSR:21) |

1-1 FiBATEER L OV TRA BB ORETRIKICBI 9% = — A& 2 Ehi§ 5.

1-2 ERR=—XRAEZEE X FBUER YGT L ERHEREEZ R ET S,

1-3 FESNIAHEREEDO N Y X 2 T L& ERl/UGETT %,

1-4  FpE SNIHHEFHEICOWT, ITA AN K DWHEZRS DR UGETR L OEE(L A
XET D,

[R5 2 129 B iEE)]

2-1 ITA R ZXIRIC LT, FE SNTAHEF I BRI « A XV LOREEEZE
BT H700NHE,/ ¥ I F—E2EMT 5,

2-2  ITAGEARIC K> TEE SN - A VB X OEELEEY ITANTHE - EFET 5,
2-3 FFESNHHESZEIC OV T, ITA GERIIC & - THEME SN D BUSTTEIME 2 48+ 5,

[F 5 3 (2 B iEE]

3-1 ITA OFHMEFIEZ L v 2 —F 5,

3-2 Ml FIEEMEN - ET D,

3-3 FRESNI-AMEFEICBEAL T, ITA OFEZHEF B LV ZiEO) Ptk e
W2 E DRI ZTT 9,

34 FHEOSHTELT D,

3-5  EREOFHI T AE R A TMC & BIfRF I35,

o 5 ek

(%] EANTZAYT— LT

TEENLSIL, ZVm AY T —AHICH S TRA, ITA L3508, &I F—%S0H);
b EEND,



HFEBRET - %
TRA 35 L OV ITA

(2) ZHOEM
(M2 ) ERBOHER (b7 e =7 b IZEL, ERUEEAZFEmMT L2212k, #
FEENDOMREFHBL, KTnv s NEEEZERT 5,

(3) EBEDHH

TRA TZANERE A Z BB AT L TR0 JITA b EARIME 7 1 7T L& FEhi L TV 508,
BABLICBI L CIX JICA A7 m Y= 7 NCAMBERICI D HATWDS Z & & ZENGERE
Mol eMbART O x 7 FNOEBORPBNE LT,

2. IEEHNE
2-1 FBEAE
X FREFITEL T —F v — MIET S,

1-1 BREERORHE R O IR
1-2 ZEH5RHE & DO R & 12 H
JICA TR Z S U OB Rt E OER 21T > 72, AT 2 363, WEB TRl < o
LoD A AF LEEB LT,

1-3U—2 « 5 U ROVER
EGHBELZRICZOBRAT LEERE N SE, U—0 « 7T URBEER LT,

1-4U—7 - 75 ROWE

1-5 FEfEEHIED

1) JICA # > ¥ =7 EHHEHR

WIENTIE L, YA, AEMBHHYEICSBOA T Y 2 — LV EHH LT,
2) ITA 35

JICATEE & ITA 256, AT Y FREZRWL, YHOARTFr YV a—NVE@il Lz, £/,
AIRIFRO LA X T REZFM. %O IEGEE LT,
3) BFEHTORE., WRCHEBEHEE (T 4% OF=Z

ITA N BHEAN— R HEE (Wl L) Zrefr. OB OFFEE Fh L7,
4) JICA # ¥ =T EHPTaHM

ETOEMEORE LT, JICAZ Y =T HEEhziil, 7uovzs MEEZ2ES
FTRACEEA Uz, e, REFHICET2E 252107,
5) HARKBEARRAE



AARRMERE 2700, Kl mik, “ro=r MEEZFP LT,
6) ITA #hR%

HAZ LA THEEEZHSM. FHLoRIFR IR L,

7) TRA RERBEHH

TRA BB A5, vy =7 hOEBERZHA LT, vy s b7 4 L2 Z—|L TRA
ANFEEH R, v 2= % —I1% ITA 7R &

8) 1EZ CP DffAy

FAENZIGZ DT> TETNWDTed, LB, BO LD P Y —F—DTAm% ITA
\ZEERE, FRBLRELE S ) — 2 —MEfR Sz,

9) JCC HER, BEICET A%

JICA FE#AT, ITA, TRA & JOC DAY o — Lilfik e & N HERICET 2% 21T - 7=,
TRAEENHE T 2L E=—ty v a b EZOHMBIND JCCOT V= X EER LT,
10) JCC BEEERIDVERL

JCCHBBEDOERIE LT, U= « 7T PDM TRV IATFEHE, 3T PDM, PO, FEEEOFHL
BTER A TERL LT,

11) uvxs EREH ORMESL

JeC \ZmF CEMASIOMR AT o7z, F¥EZITH LTTry =7 b CP OEEL ITA &
Wik L7z, fER. B —X T L0 CP ORLE, ZDOHY F & OED CP OELE R D Hi
77
12) U—7 « 73 U0RABEDTHEbYE

ITAEU—7 « 7T U NEZFRMCHERR LT,

2-1 BiBATHL, BiBHEH BT 5 EFRE

1) TRA DFE G E

TRA ONERE AT OIS, FHEEHBOME, THEEOEEI IS W TL 7 F vy —%2%
T,
2) Bl

BB A LI B AR, RSB, EREREICB L TR 2210 72,

3) ITAMIEr T Y 7

NFHYEIFR LY ITA ORFECHHE 2 — AE OB A 252 1T 72,
4) TRANEHIELT Y 7

TRA O A A, F. 5k, B ICOWTHHEZ 72, F7- 1TA ORI O3 E K
YEIZOWTHRER LT,

5) BEINTWAIHEL RO (ITA F.i»)

TBC (BiFsHffEa—R) ONFIZEH LiMice 7V 7% Lz, TBCHYE, A1 >
A a—%T 5 LERICTBC 25k LT-BGSEREICE TV 7% LT,
6) BLBEIHM

ITAZIEWSY /> R=RBisE 2360, REOFIE, HEHEHE (B OFIEEZ#HR, €0
it N, WIBLE I —E XM OEEANEEZ e T U 7 Lz,
7) WBLERAR (BSR4 2 )



HR3E 2 L2 3500, TRA OBUETHEICE L CEEEBW, £72, Z =7 AOMHL
ik, PIBEEEORES., HIEICBT AREICE LTI EZZ T -,
8) KHBLMBLE RAE

WNEBUL D 70%~80% 2 5 KFFHBIF R CTe 7 U > 7% Lz, (5T, Bidsiit
D (LG, SRE, BiAhE) . HERSROREFORHAZZ T,

Fio, WEE, SRMECHTIBERED ML —=0 T =— X% MR LT,
9) WIBLE T —E XERM

TRA OFRBLE P — 2D B, FEARTTE, WBHE I — B RIGE 28 LT,
10) E#EIEAGHM

KPMG 276, FEBMZE, A8, TRA D RKIEA~ORHEORESRZET V7 Lz,
11) BFRFFHCETs FL—=7

ITAICBWCEFRFHCETS FL—=r 7 0lREOERBEHER LT,
12) TRAENBRARREET Y 7

ARERIC 68 4 DR, F D FIZiE, 23 @ Regional office (HBLR) & EHICEFDFIZTI
@ District office (BiE) #EHHET LR, RECATve Y27 FoMEEZIRZ, EfF
HEH L, FRICREOMEE#Z e T ) 7,
13) TRA ENRARRESRELT Y 7

FREMORIZEEAFL, HE~eT VT E2ITo7, ITA DWHEZFEBHIZIZL, 7 v
TTF—hTRELEVOBETHo T2,
14) BEREICETH TV 7

ITAGERI~OE TV 7 TlE, BREITIHOIREDOLXNVICHDLEDZ L THSTZDT,
ITA %5, IR B Yo7 b CHEIRFEITI Y T & iR LT,
15) #ZEY Y —RADOFE

ITAZEIT D TOT OEFEE LTV 7, iz, ZEICET 2 HZ1EFME %2 54, The
National Council for Technical Education 23FE#EH 5 & H[BH,

16) ITA SBEIDBERDOZ TV —7

RO FEROHTT, BB, AEDOKIEEFREEH DT, HHOHEFRITHE L,

17) FHE=—2XOHR GREm)

b7 U T ORR, BRI AOFHOBEENENA, HHEFHEO IR XIS T
DPCHRAFE, MEDO 2L Ea—H T T —OMRNRLETHDHDT, HEERORBEE Tk
A LT,

18) EESRBLSE O CP A

2012 4= 6 A NAID O O YFE B EMFZARICER L, A28 0 CP OfTma B, flE L T
Wiz,

19) EERBL B OREOEHE

HENEE T D S5% 008 OB A F 7o & ENCIZE O F6 A FF I L,
20) BiBEBOFEMRIERE

XU R=MBE., TATBBE, T4V —E A X —%2iR, BUSTEA. ML,
B — A OEB ORI Z R Lz, MEEKOEE, S£FEBOWIL, icn-> TE
R S5 SCEE, T-TAX 72 EREBALBL Ot & Thi X | FERO 7DD~ = o 7 /L08R L 7

6



ElZOWNWTIERINEEIC S L D7, MBLE Y — BRI L TIE TRA A 2GR LaiseE#z
iz,
21) EEEEBL o —XRARICHET THEICBIT 5 BAER AR RE DR

R, 1) % 2T MMERUICIANT T RREOE A BB LT,

- VBN S EIFE R L O J L — T R O BEERLE |

« JERAEETRT DR

- BEASBLHNZ 31 DMk B E 5 ik

- ZENZEBIT DT —# X— X DRiE

- BUGME A RT 4

- AT v a 7T ORAGEE AR

- AT | A

- FHORBRIZ 6 2 PSR 18U

- VAT
22) BIESEEERRNDOINE

TBC 22— A TIIHMELEDIS TOEBITDO L THLRL R LD D L 5, MBiE DR EZOM
DR LEM E L UERT 5, EEEROAFICE DT,
23) BTStoBoOEHRER

HA R EICBIT DB RO, WEE Lo, Yo 11 A X0 iEEi25ta3
DT, BIHEREEMZEDOIER AT > T,
24) EEEY — LVENFHEE

B EH S BHEIIE AR ER Y — L OWRE (V7 T4 v—) ZifEEIC L E
Jiti L7~
25) BTFSHTOBNAE

TRA BB DL RFHES) ., ERAFHHE CO#MP, BETAFHIB T 2BEHAEDOERE, K
SRR, BUER., BIBE L~V TONESTFICET 2 =—X, AV NV T =T
HAETOA L E 2 — 25 Y 7 FOTERAERZEE L,

2-2 NR—=RJ A UPRBEICHET /B EGRE

1) BHEFMEIZBET 2T U U TREDHRE

FIHEHE AT, BREAAL L CEMAEAL ERTHZ L% 1TA Lhi#Ex Lz, X%
(3 TBC = — AREAZRRA & £ D L], EESERE = — ABSGHE L £ 0 LR T, Fr=2y T
—ALEHLETHZ LM LT,
2) BZtEICET 2 FHRINE

EHERESI N 8 D HEFEeE ITA O OEH S SF 2, BB E LT,
3) eT U SRERME L REEFEDIER

ITA & IL[ETHHERHO e 7V > 7R BRI ZE 2 1ERR L 7=,
4) BEEEOBRELITHEDYE

RIEES VIRHA2EE,. B AEEGEORE The Institute of Finance Management (T
REL, FEmIZEEL, fTHbabhbEx L,
5) B&EItHEDEM



6 H LA otz lh, RETICHREEN - SN,

3-1 U—7 « PITUDREREEEE
7H® JCCITIT ZAVE COIEERER A E 2 U —2 - 7T (R) OUETIE(E1T- 7=,

32U—7 « FTUDEE

1) JcC B, BREICET A%

JICA FEHAT, ITA, TRA & JOC DAY o — Lilfik e 5 NCHEFICET 2% 21T - 7=,
2) JCC BEEERIDVERL

JCC U HDEEE LT, U—2 « FF o PDM IRV IATeFEIE, oET PDM, PO, FEHEDFL
& B2 ER LTz,
3) U—7 « FZ3UVARDT Y EbE

ITA L T—27 « 7T UNEEFEHRICHER LT,
4) %11\ JCC BAfE

TRA, ITA, JICA, 7P =2 hF—L AL N—=HEDOH & 2012 45 7 HIT JCC 2B L.
BET PDM BT 268, EmAHICET 268, Ve MEMICET SR, V—7 -
TITUROWNELT =aT v« U= « TI3U~OFENRINT, £, BT H5 20
a—2ADEEE LT,

41BN Y ¥ =2 7 DT LHR/WEOFH, Fiik/WEH M O & RRIEE
1) BEEINDHHE 5 a—R BT 5 ITA DEZERER

AR T 4y leT—~ (EEERBL, &R, E¥E) bEETHIN, #MEEHEOL W E
W —RENT DR OBEERM, Flo, ~ A =078 7 F—70BOMHE S I L TIZ
LW EGRWERE N STz,
2) FETNEHHE 5 a— X DKRET

FFETRE 5 a—A0Mat &3 L=, 5 1\ JCC TRE LT,

- BEFOBUBSEEME = — 2 (TBC) Dk

-MEﬁsﬁﬁﬁmﬁﬁa%ﬁ%&bhm % bk —A (TAC) DFrak

FERFHIR DB = — A (EAS) DFk
- [EREERFL 2 — 2 (ITC) DHrax
PR TR T H — ORI 2 — A D

420Y X% 2T DRBROEFDOMHRILT

1) TBC ER DG

RANTHELY 733D TBC B D Izt L, B R 2 Ek LT,
2) TBC DHEH LD EEHHE

CP U —X—72 LTNC TBC 1Y CP kB D H kL . T—~ Iz o\ T Lz, B0
NV F2T LERMIEZDZ ERREEROT, a—2% | EMEE L, FEZ5ERHE 2R
ANDZ ETHE Lz, BIBHA, Bl WBE—e R0z, EEGER S ¥ EORE
EHID LDALTOMEREEMRTH M THEL W Z LERoTz,

8



3) TBC AV % =T AWETROIER

TBCIEBMA Y F = T L& MET L, WEREIER LTz, BUER TldE=— AFaER RO FHHE
ToOMbZEA L, BUFSHA, B, MBiE T —EX 20 IATREE L,
4) TBC A U ¥ = T LAWETROER. RBER D NITHERDILFIER

ENTEZEZR LN CP & Dk 2R C. BIfE S Tl Sh b a—A % 1 EMES
FINAZBEML 9 BB CEETHZ L TAERELIE FEBEON U ¥ 27 MBI L TIE CP IS,
PO ) %2 T 2EKIEICEZ T, EBEHNEEKD AT RERZVER, TRA Tl
TAHZ Lol

4—3 a T B DVERK
1) BhHERICE T DI MINEEER
TBC B ERUZER L T OIFHRINEE ., M FEZ d 27 o 1o, BT O Fhe X .
EBOWNWTEALTE, /v Za—RIlkoTEVWDLH 72D T, TRA, BBEINAHE
BT - TR % L7, Eo, @, ERICEATH2HERNE LTV, HfEoER, #Hat
i1 o7,
2) TBC Hbf DAER
TBC @ 3 73%8f, BiFsaRAdr, U, MBiE I — 2D 3 B OHEH 2 LR LT,
BB
TRLEM 2 ILREERR Lo, B Rz BB SR TR,
@ 1. Diagram showing the flow of procedures for determining taxation <income tax)
GRBLRE Tt & 7 1 —[X<income tax>)
@ 1. Procedure for determining taxation (income tax)
(FRBLIRE Fhe X )
@ 2. Diagram showing the flow of implementation methods for a tax audit
(Bl oA F kit~ = —[X])
@ 2. Tax Audit
(BiFs L)
1B
BRI 2 EENERAER SN2 S ZERHZ DWW TORFT ATV 72725 5 | TBC WHE D
MAERIZ AT CTOMEEEIT o7, V—a v (/v K=, T A7) Z#M L. s o
Ffh . HEA QLB TFIE, SRS (RXFAT o, TrAr, AV F Y RN OFERIE
RBUE DRERR 72 EREMINEE LU, FURBINEI RS TIN DA OIER 7 157: £ B #R
DR bR, TREM AR LT,
DRSSy 0> HeRfE
QAL Sy D FIIA
e L
MBLE Y —E R
SLRIMERER 22 2013 4R 1 A IChag. THICHEDSSEEIEEREZ Lz,
3) FERRAERE B 5 E RS = — R Bht



B, B F 2T MERICAT T, NZEERE L OV NV — T HORBRMIERE], I
JRAEF KT DB, B mAS BRI B1T 2R FEE ik, ZEICBT B T — & X—
ZDRE, BEE T A R T A BT A INE, BH ZOMRE TLOMEE N B
D SEOBR EAERR, WA ZFEMIC g L7
O ROBEMEHHO Ly FEFEED hL > R
© BuslisFIE
@ HARDOFEHIN L FSBEAMERHEI O A A R A b (B, BEE%)

@ HRHETRHIE

® HoHF=7 L =T OB A

4) TBC BMfmE. EE

TBC #bf (BisaiAr. MU, #BiE ) —ER) O, BEEEEIT- T,

5-1 FHE XV OEREEE

1) BENRXAVOETY VS

B A SO, R SRV RSB SRV O IE 2 s LT,

5-2 Bt B S D&E| DR R

5-3 B B XV DRES ) FHifl

1) BB R OIRENRILHER

Bl SRV ) —F —D B Z ARITTEB OB 2 fEil. K25 412 X VMR S 4u, ITA GERl
MAA L THERSNTNDH, BRE SN THEY 2 < BERRIGEIN 20 2 & 2 RS,

6—1 FEBEHDOIER
BHIERR CTHEME, F505 TIER LB AREEM L L#EMOEA S5 FHTHdo
776

6—2 BREEITFT—
1) BURIERHE 2 hE v RE B DFR &

CP & — I HURIENME 2 M T = DB 2 MiFS L 72, NACTE (National Council for
Technical education), Institute of Adult Education @ —->OHEEHDGERNZTEHT 57
M CHRETT D& & LT,

2) BREFHENEOBRE & EMEHEORE

CBET (Competence Based Education and Training system) DEFEENHEZ P.0MT 2 A
ZER AR, 3 AR A SR EEIHE & LiR O, & ) v T v — /LT LA THERK,
5 Hila—ATHMEZ SN+ 25 Z L Lpodz, F/o. XGIE ITA GERD 24 4 & L7z, ks
WNCBI U CIIBEFD ITA BERICREN RV D 3 AL 2 HIC T CRAREICHER T 5 2
el
3) BRI —DHEE

20124511 A 30 H, 12 A 1 A, 12H 1 H, 1247 H, 8 BHIZHEl,

6—3 HEBEBRIOILAIEETNE R DHEBROMMIL

10



LA TE DRI ZER LTz,

6—4 EBIEFRAHE D Ejifi
201342 H 2 B2 5 2 A 10 HICAKRMIHE &2 52k, NAILHAROERT O NFE, ZE
ICHE S EE T,

T—1 LELREEM ORE
HORERITENC 2N e WD T L TRERR,

7—2 BEEEMOTEMIC X 2 EETHE
5 2 FERMIME = — A MRS M T 7E & LT,

7—3 BHEOXE
B 2HERERTIEE LTz,

8-1 BEDEMEZENPL Ea—
9-1 FHMFIE & S AH ORRET

1) BATOMHETMEHIEDO T Y 7

ITA OWHEFHMmHI B L CEEZRHE Lz, 77— hONE, RO BRI 4 fd
L7,
2) WHEFMmICE T 2E

HHEFHIIZEI LT, #HEZ 1T TG ISR » Th B2 AR ISk 2 B A 1L 5406 S
TV Z & 2R,
3) BREREDOHEROEE LBE~DKM

T SNTWHEE TH L T O EF~OT 7 — NRARE R 2 I, PDM 2 AT FRIED
BAEIZBI L ITA Lz LT,

9—2 FHMlFE L FAGAH] DML

10-1 FHMEOEKE (GEHFFRE)

B SRV —F—%F Lokt LT, BUHE (WHEZ@H% WSS 25 L
BraRE) ZEEEMTHZEE Lz, £ L-HETHELZET LV E L CiHEZ £l
HIZ EEMER LI,

11 Furvxz FMEBEBHREEDIER
EHREEFDL, 22 LELTHRY F D7,

12-1 EBFHEEDOER & 1R
51 AR S T A S LT 2 R EES RHRIE OB A2 1TV, JICA TR LT,

11



122 U—27 « 5 U ROER
BB EA IR CTOBAF LERENMRESE, §F 2 FRY—7 - 7T UREERL
7=

12—3 U—7 - 75300 BLER

T—7 « TT VUEMFEREE D EICITAZ L ONITRA L I E 2 i L7, JCCizkBW\WTZ
nNEcTo7av=7 hOEEEZEEL, a7 FEHRINER SN2, F2EJCCIE2013
5 H 22 ATl STz,

13 REINHHEEZEORE - %fH - L - FE RS
13—1 ANV ¥ =27 ACBETIHR/LEOFH. FR/KEHROERRER

55 1 ARIZ TBC, EAS (B FRFHIfR D BG A = — &) | ITC(EREHEBL =2 — ) IZBI L TiX
Fhids, 2 FRITERE 3 FRREOHAEE x5 & Lz TACBUE k= —X) IZHv #l
B T — NREE FERONT Lo, MR E S LI e XENF L Wik, WK
ZAERL LT,

13—2 AV F2T7LROBEFOHMAILT

TAC (Z DWW THRH WERER & L [FERL L 72,

13—3 a7 EM DIERL & &ET

ITCEM DUGT Z21T > 7=, EASICEA L CidfEtadt, 25tV 7 o = 7 I3 2 BiEH A
DBV FEEER Lz, THITEASICBWTER Y —UHHE 2 £t L, BH OEREEED -,

14 FE XV ORESRE

14—1 BEARLVOBEDOREL

BEH SRFIVITEIEE U THEEL TV RWD T, Bz e BEEETMC (BHEE = R B S) %2013
FE10H 31 BIC 306 L 7= JICAD R AT A #1238 8, TRAL ITAIC L AE#EA L L, FD b
ECHMIICEfRERAE T T VAT A E L, ZO&REIZ LB L7z, TMCIEFRE S TRt A 3 —
THER S LTz,

P Z2E: 11

1 Deputy Rector (Academic Research & | Mr. Emanuel Masalu (Acting Deputy)
Consultancy)

2 Manager— Staff Training and | Mr. Yohana Gwarasa
Development

3 Head of Human Resources—CED Ms. Hilda Tegwa

4 Head of Human Resources—DRD Ms. Mfalila Upendo

12



5 Head of Human Resources—LTD Mr. Rodrick Lauwo

6 Head of Short Courses—-ITA Mr. Roland Fisher
7 Panel Leader-Taxation Mr. Ryoba Mzalendo
8 Counterpart Leader Mr. Emanuel Masalu

14—2 ITAGERTORESI58/L
FRED I THEUERITFEN M L7,
« =— AR K D HHEA
EAS
TAC
- BV ¥ 2T MERK
FAS
ITC
TAC
- B O S EERR
FAS
ITC
il
7a Y=/ FERFEAHE 2 — A RIS — N ERR
A 0> FEf & S R A
- A EEE S —
AADHEF OIS IEL . EEEOFHNTOUNT ITA #HEAli. TRA BLiEHkE % x4 2 5P
FINehlli & 720 2013429 A 13 HICk I F—% % LT,

15 @ATOREAM EXE8
15—1 #REBEROIER
TAC T HEEMIE T V2 ER, EASTS RAZIR LT,
15—2 arta—F Y7 FaFHEERE
EASHEMIZ &7 0 25 7 FTal lyD ITADFERRRNTAHE 2 320 U 7o, F 7324 O
Y — VHE % A Ui, FHHFACLEER Y — VHHE %2 326 L 7=,
15—3 FEEBEROIFILEET NV E 2 DHEROBBINE
EREROIHLZS | EHEITo T,
15—4 [ERREHHE D EhE
L 2 — Z AT D BESRE 2T —~ I HARDER T3 1 AFUEERS & L T2014
HE3H5H~16 H T,

16 FEINT-HHEEEDOEKRE
16—1 B#sroOF=E, 15H

13



BiA Y —/L (ACL) O~ /VTF T A & A ANZ G L2 D3 BLERE TIXTRAD 5 #23Bifif ©
PNZ EL AT I U ABRANKGERNCNY . ZTOFTYHODH ENTW T dRFEE,
16—2 BEEMEOEHA

FRE SN WHEFEDO RN IIIER U752 320 2 1 U CERIIHME 2 32592 1)
THRETL TWED, BRIAEROIBNEZEFE LY, ST EAL—XIZBIRZ DY —
NELTERT D200 RADMESITE Lz,

16—3 FHOFE

ITC, EASIZ DWW, AMTRERTORE, FHiEE B Lz, #ROA 7 —T I L 285%

DFIETHIHEEITo T,

17 ITAICRT AHHEEEOFMPIEOKE

17—1 FHEFIE & Sl O fesL

TaYx s MR HBBHHERFM Y — M ERR Lz, F72. BT m—HERR L. BA%E
L 7= WHE OFHIIZIE A LTz,

18  FIAM D 3 hE K OV AT

18—1 FHii D FEhE

WHE D 22— ZAZDOWT, LoV IOl A F2hE L7230 A % 38\ T L~ UL 30k %
FERiT A=, LUV L R EMEROEMEE L L-, BR L-HEICE LY
NTEHIl A FEh, 2 HFHMlFERIE, IMCTHRAE SN TWD,

18—2 FHlDHHT L HEF X E RS

TBC, EAS. ITCIZDWNTEHE L=,

19 HELrEa—

2013410 H 31 FIC ki, ZH3[EIJCCA BAf, HMRBiimi R, HAAFEE, EBEM. R
IZHDOWTITAL JEFTEY £ & T, FiHEFTAEM OFEIH /) LTz, INCORREIZ DU
THiED LEEICED, B L TPMOKGET 21772, £, SL1L¥EYE 7 ¥ —I28) 585
ET—RZHONT I/ VT 2 —DOAREERTH72DIT, O3 —RAZMEFT5 2 L08E
Bani,

20 mvxzs MEBEBREEDER
20134E10 A I 3B E ZHAUERZ D12 £ L0, B L, 7 HFERK T
B S ZHEAUER T D22 B Lz, NI FRRlcET 5,
- TmYxy NOME (R - RE - BrY)
GEEINA EETo—F v — MEM)
s Tu Y NEMGES EOBE - TR - Bl CEFERTE, EERH)
- R HNEEFE
W&k
(OPDM (FcHThi, Z5iE#fE)
@%¥K7a—Fv—h

14



(@) 2 R U

@ PIFIRIE FEiR

OHME BT AN 58

O FHEE B 2wk

D% O TEB) R

OFFESNTMHMEFED Y 27 L (FEHFOL D). #bf

21 U—7 - FFr (HEER) DEE
21—1 U—27 « 7T (HEIFEKRR) OIER

TaT el NOEKFGE - ik, EHBTREHEELER L, V—2 - T UREELT
iy QIR O

21—2 U—7 - I3 OHRBLAE

U—7 « 7T UEMEREAITA, TRAEZ EHEMREICHM, WiElLlz, V—7 - 7TV
SHEWGEHIH B IZOWTIIERTO T — 27 « T T Zh> Tl £ L iz, 201446 H18HIZ
AR JCCE B, FERIEEN 2 RET DL L bz, U—7 « 7T UESERNEIZOWVT
EERE L,

22 BESNI-BHERKEORE - i - it - R OMERE
BUVERIGE), 2FRTEB 2R LT, LT3R 7 2 —I2h 2 B A 2 — 2 b5
PV — B ORFE 2014456 H (2 BRMKE S L7 554181 JOC T3 B 55 i A iHE (SBWS) & KfiE

L7,

RARAEEIILL T D a— 2 236 LT,

a—24 T it IR5 1] Zam AE
TBCE5 —[=] H 11H~1H 504

EAS (Tally) %5 —[m1H | 10H 174

EAS (ACL) 25 —[A1 H 2H 1244

ITC (DTT) @A | 114 234
TACES—[Al H 8 H 214
TACH —[A1 H 2H 2044
SBWS 1A 194

22—1 BEINTZHEEEOHY 2T OB LKET

IR, FFERICHEM L7 DI L CRHMEAS R Z2IEN L, MBS CTH Y 27
ICET & S L 7=,

FhE U7-EAS, ITCZFHMmAL R4 & & I EITIG U CE Lz, EASIZB L Cik=2 &%
EH Lo FEEZTY ATz, ITCZEE L QI EHif o7 —~ %2 [ A7z, TACa—
A G HHE FEhith OFEMFERIIG CTH Y ¥ 2T A& SE L, ERBIBLETHA = — A (SBWS)

15



T=— XA EZRE T Y F 2T DB ER LT,

22—2 AT HEMOVER & SKET
FEOEEA B E 2 T BAS, ITCEM 2@ Lz, Bri-lC 3 S V= TACO EH I XCPIERL K
T7 MZaAy bae L, BERGERNRE 12 Uiz, SBWSOHEH % HLFEIVER L=,

23 ITAGERTDRES 5L
23—1 TMCOZEBIDERE. ITAFHHATDREITAL

BRI S AVICIMCOREI D IEAE % 34k LTe, WHEERitR O i E FHIXTMCZ 18 U
BAFRE \ChOAT L7, RFAMAS S AGEAT - AR B ORI SV AT L, il OERIESH
MosEOHKRE 705 X 5 ICHER LTz, £7-TMCTTRA, ITARMRENEE Y | R EE L
a—LWESEZW#HEL CE, IMCEESESYE, 7Yy b TR LI TFENES
UPDCAY A Z VW DSBERE LET 2 K D12 =<, IMCEPDCAT A KT A &K AT, DT
0y MR Lol — MIEEA CTUET LRl — R 2BV IAA T2 Quality
Management System (QMS) 23ERIR 47z, [RIQMS TIXPDCAY-A 7 L DEIEENEH O EE-& %
LT, ORQMSOFEHEHNAE D E TN I STV D00 E ) MIXFIC—RITIS0D S}
EREEAE NN CHEZR 24T 9 728D, PDCAY- A 27 )L Dkt Ehiti - TMCO Ak BRI 2 45925 —Bh
o,

24 FRETOBES M LEXZE
24—1 TREEMEOER (E&E)
EAS. TACTHERR L7-iR¥EEM A~ LT,

24—2 FREEIT—

FAREE I — % FE M Uiz, 2014459 8 1 H ~5 A I ITAGRRTI304 % %t R\ BUEIHE % 52
Ji U7eo SESEURITAMERGHAT N Z ITAGERTIC X 23 © F2hi. TTAN CHIRIE % HriTahiic
HETEDL LR 2OH D,

24—3 EEBEROLEEETT N E R DEBEOBGING
SlEf XML TV 5, TACOBEMBHRE CHEERIOFILNTEo>oH b, ET /L ER
AR OMABIERITITCIZ B W T EM LT,

26 BEINTHHEREOERZE
26—1 MEREEMOFRZELIEA

B OFRET 2 L,
26—2 GEEMEFE

BiGTRAE Y I —, BT REEIHE 2 i, ERTOE M EE2 Ko7,
26—3 HEEOXE

WMREATY—T L, MEEE LT\, FEME, SNBEAOREL SR L, SN
FIOFER BV IAATE

16



20144E8 HITITEFERIBIES A o — A DB A L LT, HEMFICL OB EERORFEEE
F— 7% i L7,

20154 E1 H OERERBIEHE 2 — ATl ey =7 FEMERTLEAR D FEREPZEHL
776

26 ITAICRIT HHHEFEEOFHMFEOHE

26—1 FHMOFHEEIFT—0FEH

TMCZTE A LI o3 FIENES L TEX 720 T, iMiEEDIEHZ LD 579
DI F—%20144F11H1I0A Efii L, FHiTFIEOES & EE(L a2 et Lz,

27 T O E R O
27—1 FHEDOER & F2EFREREDOEE

ETCORE S NTHHEFZIZB WO I ER ST\ 5, BUERICHMETEMIC &G
FREAIEHA L0, ITAREICTE DX )5 10772720, BRGHEITA L2V &t L
7o (Lo 3 & W 9 BBGRE TR TE D),

271—2 FHEOLSHT & FHEFKUGE AR
TAC. EAS. TBC. ITC, SBWS {22\ T %l L7z,

28 H&TRFRHERAE
20 L44E 1 1 IS M S V7o /& T IR A A BT L. REMAHARICH L, ZhEToaT
DEATARRE R, BRI B ER, FARIC OV TITAL SR THIY £ & 2 3 L7z,

29 Tuvxzl MEEEPSREER LOEEE THREEOER
WA EFEIFR AR £ L, BN Lo, FE3FRE TRICER S Tl E
ZAERC LTo, EBEPREETEI BT FR, 28K EF L, 255 THEECHEEE
X FREOEY,
O7Fmv=7 FOME (i - #4& - BAY)
QOIFENE EHE7a—Fx— 1)
@7 mv=r MNEMERE OB - T - Zl CEFFERTIE, & A
@7y =7 FAEOERE (PELVE 2 — « f&TRRHmR R OWZESE)
® EAL BRI T TORE
IR
PDM - PO
(¥ T7o—F v — b
R SYRIE FEAH
Z W =T E A
& R Z B ik ok
Bl HUBTHIE FE7
TRAKE B 1)V S AR E

17



AERIAHE, BT —
HE B 52 AN I3k
ik 5B AS SR
PDCAR

TMCEH {22
QMSEZET i
A AE AR

30 Frvxs METEREIF—

2016 4F 2 A 4 Rz I —%23Eh, ITA, TRA, Vo P L AR, B
FNHELER L7z, EAFZMHIE7T ey 27 FOMELZTAT S & RRFICRT LVEICHE
T 5 HAROFGSHAE LR LT,

3. FuV=xz7 MEMEE LOBRE - LK - Zil

3-1 ITA BRI DO EKEE DA L TRA, ITA D AHEE COHRE

ITA BRI O FEHEHEI DA EII2 3 TG TRAIZHER SN TnD & ZATH D, 1TA OFffN
DFEBRE %10 L SH DT DITIL TRA & ITA D ANFELZTHAMLETIH 5, ITA sAl I B F5R
EEEEL, LT TRABKEDS ITA fER & LT ITA ITEMET 20N & 5, REMHE
2LV, BAROEBUT, BIERKRFRONEA D =X L EZONTEE X o =T MNFA
EZEIZRY ., ZOANFLZRICEAT BN E E o7, BBRLHEEHMONFERN ., AF
DAFVEZ VSN, BIBEF Tl ITA O Fahfias 1 ~Foh A OB ICELE S CTELY
RER A TR HIE DS H T ICEA SN, 5% b2 NERMNREEN D, ZOHIEICX
D, BRHIRCIZE O EBICAI L7ciERL ITAGRRIN TE D L)1tk 5,

I DOEMGRUTHIE EOREENH 5355121, EF LW O = — 2B 0TI
R TRA BRE Z AT & U CHEIET 2 Z L E LUy, REINT TMC OREZTEN L,
TRA & ITA iz L C TRARRE Ao — A0k & L THRBT 2 EnEEND,

3-2 BBREICRTS ITY—AOEH

AK7ZaP =7 MIBINT, BFRFIIIIPHBERE T — 2 & LTEHL OMBLE MM 5
Tally WO EFHY 7 FOBHE, ACL &) BEE Y — )L &> - W& % 520 L T\ 5, TRA
D=—RAHETHER L ETHEEEZ L TCWD, o, HETEZZ BV EFRHLET —4
M OFHEDER & H T, 2ok 2HHE S 3206 Lz,

FUGSTHAEIC ITY — AV EIERT 2856, M ey MUICT A M2 L, BMEE#R LT
2T, TRIEEZLV, Y7 T H#BEAL, HEL WD OREEOWRILTH HH, TRA
WZBWTIEY 7 by = 7 OIERICE L TEA R T — SN R 20O T, Y720/
272> TCLFE-TWD,

IT Y= UMTEREC L > TUIADTHLIOT, £9 TRA Sk E LTE OB fienZ
DA T =X LDFESLD KD BV D,

18



33 udxy bR —T % —0DAR

Zuvo s MIFPICBENC LY TR, BlIrRE (U7 Iy 7 08 Y) NEEHIZ XY
H1ARZEIRIZ e > TV, BIFEDS 2014 4E 7 HICHET, FIFEN 10 BICHEE LN, #
ORI CP U —F =R, BIFREFFEE2X2THEY, ThUCXv#HIfFPo ey =7 FoiE
BT,

-4 BEIDOESIBREFET—AFARDONT R

ITA OFENIAT BV 27 FTHET 23— ALSMNIH &b EHH LTV LHEERD Y |
BHE 22— ZBHFIT T DREEBUCIR D XD D, Z D78, WHEFEMRF £ TITYE T 2
ZDEENDBDMINTWRNW T — 2R TR, TOELEEE X THESE 5 SOf
EEEORBERFYZ2TO L TITHIZ L & Lz, MR, IHEa—2DOBRER & HicH#
fifl & REA MR 2 121 b L, Bl  IEANERERT O EE R F o TAHMEIC B W T 2 [ H OERE T
IZNERFERT O ELRA_EDS 5 T D, TAC IZB W TIIAMERERTICIZ & A CHE D 2 &7 < IZIEN
EREETCIEME L7- (—¥F Tally & ACL &9 Y 7 D7 = THHEIZ DWW T OB 0 i35
NIRRT S 2 T R o 72) o

3-5 PDCA %A 7 )V DRESL & 3REE & F DX &

JICA 12X B 7 a7 FHRFHERHC TC (BHEEEEES) OREBEEZIZE, BFIRENh
7oo ZAUZ TRA OEZZEO N, PHEH Y L ITA 8, F#AMIC X 2 Wik o THHE S
Jiti B % 5 #F O W OFHERHIASE R O LA N2 X, 2T XD ITA & TRA AFHYEE L O
HENEE -7, BIEE TARERINTEY, ITA & TRA DFRIMHIEE > TV 5D, TMC
FEASHE, 7rY s TR LGl FIENERS L PDCA V4 7 L 3EERE Ligilt 5 L 9
\ZF X<, TMC & PDCA A RIA &KV IAL, o7 ay=r MBI LIy — K
ICEELCEET LT3 M — R 2% 0 IA A7 Quality Management System (QMS) 23 ERIR 7=,
[l QUS "CIX PDCA B+ 7 LV OFIEBIHEH O FLE Z Wi L TE Y . 23Oln QUS D FLHkNA M
YN EM S TWD 0 E D DNTFEIC 1A 1S0 DIAVTEEA AN A3 K TR Z1T 9 728, PDCA
A 7V OfkREENE - TMC OfEGERRME Z IR T2 —Bh ke o7z,

3-6 BAFHHEME~DRE

Aoy MIITAZ LR CPHERAL L7 oY= 7 FELTERL NS, LavLA
Do, PHE, FEMEIZBE LTI TRA 260FEVIRY TROBIL, ZE 1TA BEMTH LW
IETHDH, AT =7 MZKY TACIZ L DERETHE DEANK B v, F723EFER, EAS,
ITC 2 4 BHZE Fhi S /=28, 25 ARk AIE = 3 521X TRA DT IC D 72 b 55y
DIREV, ITA T TMC DFERER, Bl A FIH LT TAC 213 U & 3 2 BHFHHE DAk )
T E 2T T 2B B D | 2015 4 2 HIZFEE S Av7 TMC TIEBASE =2 — X DffkfElc
W ST,

3-TARARDY Y —2ADIRE
A7 V=7 FTIEEADEBTHE DR 2H T 5EMEELEM LTS, BHATO
BBRAD 7 — A, BEHBFOFIE, BBNEEOEAE, K70y =7 P THERERK

19



BE R LT DD, BESBOERICE T 2B ITRA RS, HIBERBEO ARG |
SN ERLTW WS BERH L, £/ HARGERGEOBERZIT LIS L TWAHHEMFEL
WHDT, ala=b—rarXy vy PbIHEL, BHEFEERINALITHLT D720,
PEEOTE HEPUT 0B A, HEDIICE T 2 EMBIBERENHES 2 3506 L=, HA
NBEMZIZH RN N8 ClE, SN O Y v — 2 5 & U CERISZIZIER Lz,

3-8 RHARY R ARE

BIED ITA F@EANIEL TRA BRE LSO FAHB Y L CWD 72D, FilRbDiE A 7y
N B D22, T a Y7 FERTPCOREBEE LI OBERNZICRERH Y, 7
0y hOWEBICKENTD Z LBV, ZHUTHEMEAORMBE I/, ITA O E
ORETH D, FRICIIBEREE DI & FZAERBE TN T 2 2 ERLEE L, £h
WEVEBHBCES TCENEEEBEOE NG E L0 L b s,

ITA TIEEHF7ZIZH ¥ v o A Z TGO HIALZTH 5, T OHITE 2 2 TRKFHE % i,
Bl v XA CRUCBT A MEHE 2 i, MEZ2 052 —RTh 2D,

4, a7 b BEEOERE

LIFO MLHEE, 7uy =2 FAELROERIC» DL EE 2 KT 5 2 &2 L+
Do Elo. FRLFRIRAMVERE 2l o 72,

ERCEAE - T2 [ TRA RS OB TEE S S RIL S h B,
[#5£2]
+ % TRA TRELT & - CAT S M- BB TRE DR T B BT 5,
B RD - 0 O TRIE RIS T 2,
i BT B L C R OB 1 LS, BHEIC SN L BB SIS T A
12T BT IR LT, RERT L 0 IR % 5 7= A8 < SHvEE ST B,

ZuYxc/ FEE  ITAICK > TR SN AIHEEENLESIND,

[+51%]

1. WHEZ v 27" LBRFED PDCA YA 7 VMR SN AU ITA ITEA SN D,

(1) A7 =1 :PDCA A ZAADPFAE LRV, U F 2 T ARHMIIAFET DAY PDCA
A I SO THBE S LT,

(2) A7 —U I : PDCA B A V7 IVIT(FIET HD, R¥a AL b EIZBWTTH D,

(3) A7 —VI : PDCA HA 7 IAFAET 28, JICA 2> P X v hF—AIZ LD EH X
NTW5H,

(4) AT —IV :PDCA YA V7 VFIIFAE L, ITAHHICE > TEESNLTWS (Fuay=y
~ DEAHEEEE)

B LI L CUEBIEIEIAT =YV IVIZBATHR Th 5, I'ry =2 METH%D PDCA

20



YA 7 NV OREGE DR FRE CTH - 7228, ITA 28 1S0 ZHfF L TWDH Z SIZEH L, QIS
\ZPDCA ZB& 0 IAA, EHIIC L E 2 — SO AE B 2T, a7 METRRETIT
WS [TV IAFNERITERIRENTZ, 7P =7 Mo THRELZIMC &b EHERES
LD EDHIREEND,

2. WHEFLH OHPANILKRT 5,

Tulx s NTIELLTD 5 a—22B%x4 L LTRE LT,

B FffE = — 2 (TBC)

R EHI DD BB A =2 — X (EAS)

[E R = — & (1TC)

Bi#s ik = — & (TAC)

SEFERIBLESFHA = — A (SBWS)

FELOFFE SN 5 2 — ADWHEF OB TRHH AR L7z, 72 TMCIZ X 5 TRA, ITA
OBBBOEEOM FIZLY, =—XEHRE LT <20, HENTHZICT —~ 2 ki
HZEbhaInbsrEolthotz,

PIFEWR  BiBs Ao — 2 (TBC) TIHEBEEH &I,

B2 AER BRI DIBUSTHE 2 — A (BAS), EHESFRBIa—A (ITC) #BH% L. #f
&% FhE, &iT L7z TBC & WHE % Fhi,

% 3 IR L EAS THI- 27 —~ 2V IAA T, B BIH 2 FEh, B Lk=a—2 (TAC) %
BA%E - SEht, TBC 55 Bl H ¢ %kE, [TC 25 [l H & TAC 35 —[BlH % i, ¥EMEBIBEHAE =
— A (SBWS) % ki Ba s LIHE & F2 i,

3. FFE SNT-MWHEFZHEITET 5 TRA Y E R (ZFE OFTEEHE) O e N, )T 75%
PLEICET S,

SEHY 290, 4% (PNER TBC: 97. 5%, ITC: 83.3%)

4. BEE SNIWHEFEDOZFE LD 210 AL EIZET 5,

a— 24 e
TBC 1064
EAS 6744
ITC 3544
TAC 414
SBWS 194
it 2684

EREMSDOBEOERIZL Y 7y NEETH D [TTA I XK » TRt I A HES 3

21



MUES D, | TERSNTELEWVRD,

DS

1 WHEEZEDHE - #E 7 0 AN KR LEN 5,

[fEF7]

1-1. =— ZXFHli &L WHERHE O A T = X L3 BARE SNY R S,

TNC %38 U TRA & ITAIZ X D Wi DB a2 2 Ll k0 | il 7e = — X DR IC -5 <
WHEFHBIOAERRNS TE D L 512D 505D, F/o LD XK HIZPDCA YA 7 v LA 7 v
WO FEfEFHDO ELTE - MYHE A2 AL TRY A Zv% QIS I[ZATAA, 5%k
BT =— REA L FHE D A B = R ARER SN TN 2 ERBETE 5,

55 1A TBC, TTC, EAS TE T U v 7, 7o sr— R & FH UHERHE & (6 Lo
2R ¢ TAC T=— A % JEHE LHERHI & fERk L7,
B 3 4EIK : SBWS T=— R & MG LS FHE 2 fERR L 7=,

1-2. WHEBM 3BHF SR SN D,
Tuvx s METIZESIZON, CP BEEREL->TETND, TAC IZFBUVTIX TRA Tk
BoOWMAbER80 ITA SEAMER L TV 5,
% LAEIKR : TBC THREFLR 280,
%5 2 4EYR : BAS, 1TC OWHMEZH % BE¥E,
B 3AEYR - TAC OFMESS % BR%S . EAS ORHMESS % Ui, SBWS D Hbt % BR% L 7=,

1-3. BFESNTWHEREEDO D ) F 2T A8 L UWHEEM BT 2 HEZ 55 OBt L EEAS,
SR THHE 7 1 777 553 95%LA b, WHEZHRF DS 80% LA LIZiET 5,

WHE 7 1 75 LS« 87 1%

(AR : EAS(Tally) Z5—[nl 85%, EAS(ACL) #5—I[m] 94%, EAS(Tally) %5 [l 100%. ITC %
—[a] 100%, ITC % —[A] 100%, TBC % —I[=] 67%, TBC %5 _[a] 83%, TAC %5 —I[H] 63%, SBWS92%)
WHE BT« 94. 2%

(PER : EAS(Tally) #5—[\l 95%, EAS(ACL) #5—I=] 100%, EAS(Tally)# —[m] 100%, ITC
—[a] 100%, ITC %5 [a] 100%, TBC %5 —[A] 76%, TBC %5 —[A] 83%, TAC &5—[H] 94%. SBWS100%)

TAC B—RIOWHE Y 7 7' F LADHEED 63% & W ORI IIHM o ST~ AR, R’
BOZ O RICAMPAH T b DO TH D, GRS LHERMMONT 22 L5 Z L3 L
WA ZEIFIZIBE IO OEREZRE X TWEL TV D,

WHEZ 1 7T DOWR I 87. 1% & HABEED 95 i 7eh 73, Ziud Bito
KO ITHBAJE L 72 TAC <° TRA 7 B D FR\ N EEEE TR 2 44 L 7= TBC % — [ H Dk
R (60%5) NERTHD, TOMa—AIEVEEETHY . HOFa— A THE [
HOEfERZENPLTAY) F2 7 2 2WELLE _RIRIZEEVmEEE/H/LNT
W7 (%), Atk PDCA Ak L CEITL TV 2 & TRV @V LA ER TE D &

22



TSNS,
EAS (Tally) 85%=100%, TBC67%=83%

72k 2 HICEmMEI 7= EAS (ACL) FE__m], 3 HEMD TACHE M7 2y =7 MR
TH%OFMEMICHOX . BEITTXT,

1-4. &R B OHSF OTE FSEE I 5
MSZ*XTi%—@ﬁKﬁﬁbkﬁﬁ%&ﬂbfﬁiﬂﬁﬁ%ﬁ%\ikmsfﬁﬁb
TRt 2EOEMM A TAC THIEH L7, TACH “mIBICmT CE—E B I H L
tﬁﬁ%&ﬂbfwéoQWST%EM%%%%ofﬁb\%%@%ﬁﬁ%ﬁﬁéiﬁ%ﬁ
s,

FZ)LEWHEIC L > TE 2 —ATHE M HOFEMIE R EILHE R B Ik~ Thm kL
Tn5,

MCEAS (Tally) 95%=100%, TBC76%=83%

FROFEEEIC K VAR 1 THME RO - Y7 02 ARMERILS D, ) TR Sz
LWz B,

2 ITA OFERONHESERE DA R S5,
[fE1%]
2-1 ITAERNIZ X2 R OB %,
7u Y= MEBRENEL | HORHRTH - 7223, BRIAEZK THREE T2 14 it AR R
bihvd,

2-2  ITA BRI, « A X/ E X OYREIEICE T 2 HESZ 8 O S EN, FHT 75%24
FlzEET 5,

2R LT,

AEATEE) 92, 3%

(PR : EAS(Tally) #5—[ml 92%, EAS(Tally) i —[H1 97%, EAS(ACL) Z{—I[a] 95%, ITC &—
[ 98%, ITC &5 —[H] 96%. TBC Z5—I[H] 89%, TBC &5 —[a] 88%, TAC Z5—[H] 78%, SBWS98%)

EREFREEIC K U R 2 TITA ORI OMHESERERE I35k S D, | TR ST &V z
}Z)o

3 ITA OFHEFNE L 2D,

[+51E]
3-1. FHETIEE 7 4 — KXy 7 FENBEBR INKB SN,

LoL 1, 3 Ml Z 345 & 4T, TMC %38 LT TRA WHEH M FE | 1TA fERfi~D 7 1 —
Ry 7B &i, HEa—ZADWEROWHE ., WELTLBH - ) ¥2T7 L2 HNT
2 — AN FENE ST D, GO FE ML 8 T T o Tz Ay, 2014 4F 11 AICFE M L

23



il R =l Ko CTRIZ rERA%Z ITA &KL TRA NHIZ & IZJE MR L7, fERiD
AT S — i IS0 ZEFR L7 b O THENRSCEM I 2, BRIECHEIRES I CE AL E
MILTWERN, 7av=2 FTHRIBE LEFMIY — MITEY 2—b, 5Eifil, FE Y757
LHOT, il A LB PRI TR 2 b DO TH D, BlAIE EAS 51T Z OFHMRE R &5
L. [\ZERTZHEAEDEEN ENR-> TS, vy =7 FTEFE LG — F &5
(2 U CTREMFOD ITA Bl — h OUGETRN 72 S4L, 2015 4 2 H D QNS DELETIZRE VA £ AR
i,

3-2. TMC T fH S AL7z RIS RO EIE D3 100%I22E T 5,
™MC RBEHREMRSNT-T 0P =7 ML AWHEREEI T T T2,

3-3. TMC T Lt = — Sz a ks R OEIE D 100%22ET 5,
™MC REBEHZERINT- 712 =7 M X AWHEEZIT T T,

R L VRS TITA OFHMETIES SR S D, | ITER Sz Wz b,

Tuyvx/ METH S EIRO PDCA VA 7 V&3V A A CTEAR 7= SGThR QUS 127> T
TMC DREREA TR L, 70y =27 TR LIEEELZE VALY — M &IEA L, 3
FEREIA L, HMED Y ¥ 27 A LEERREIOM 213025 Z L3R s 5,

5. BIBBE D AMBRIZHIT RS

5-1 ¥ =T IZ BT BB E D A BROFRE & hER

5-1-1 AMBERRD LB

BBITBUIE RO TR CICHIEICE SO BT 2R, R E L TEORAZ MRS D
iz > T\ D, BUESIE DO AMEROMBIZ, ZOfEmE2ZTT57201c, EDL)
REBZBRT DN E W) MBEIIFET S, 22 TlE. BUBITE O L T DR IZRITIC
WEEREESNCHONTE X D,

(1) BiBATEL DR

ERZPUTT H1EE) (Wb D1TE) 13, 2 h 72 v ERATEICRS b o T b,
WTNHMEZ L > TITTONTWNEHDOTHY , IRLTELZ#m U DL O TIE ARy, L
L. ZOHFTHRBITEIL, PUEOHITICEVBAZBIN LEDOMA2 X252 THY,
E Okt EE/RE S L TEMN TR TWD,

BlIthE2 X2 2EETHY . MBLESNTZBBIZ K> TENFL L, EROAEIEDEKY
NSO TWADDTHR L THRIEY R0l TidZe, Lo LIBLO BB TIEmBiE 12 B ARR
AR GRHM) X R e, BUEICED HMBERE 2 BT 5 2 & (ERDFIEE D
HZE) FERIZESTHRLTHRNT ETIERY, FUTIERICAHZRD LD THDL NG

24



BLOMIEE L HUTIZR K TH L Z &M Th D, DNV RT 5720, BoOME Bl X
S CHEMEZR MR E 720 | BB OERIIWRRBELFF>Z LIl Dd, ENEHITTD
BEIXZNOZEBELRTE RO TICERRENNRRD D,

BT D B BRI SLOBE IR B 1, HlEOBUEO MR T TldZe <. MBLE OB &
G215 TSR ST 272012, BIE T 2 IRIAW B O F,  FHECEU O Hl & &
WZOFRIFUE R b, 61T, 29 LEBEZETT 5 7-Ilcidamak, HikoB5o
EDIBIE DEHEE B DD 2O D NEOFEHREN R R E 72D,

EZDOENIZEWNTS, BB OB HE ) 2 R LT 2720 OFE D & HERFE
D—2L L THROLN TV HERIZZ ZI2H D,

(2) KD BN, HAk

PRI RS A, BB L L TOMRICMZ T, SBEOHEMELE LTKRD LD
IR, BN OBHENRMLETH D,

1) Bilk & 2 ORSE S BFIC B9 2 Fnilk
O BLOHIE, BUEOHE, WBLE D EBITHBEZITO L X OFhi s, BHEOIERTIES
@ PBLOEBLR LR OILRITE B EHIIR Y 72 < IR D, BUEIZIR BTV 5G5S

EIEO S8 OHIECIEE I OW T b EE A 1TiEBE GEL R T80 ERH D,
2) &Et - BRI
OPBEBOHBEIIEED DWVIMEAANFEEOTEEZER LT IHENRETH D, BEICBIT

% 558 2R D AERGETE D RS B 56 R O W AN IS E O MEFRETH D,
OMEIZHK T L RFHLEIZERTH Y . KM, (R, BB X VMEERESR 5, Zh

I T DISHNEE O WENH D,

O HIZBIT HEFHIIEFHRIECHIR Y 7 ORI & ITbR— (L LT\ 5, 1T Hitto

BENAHETH D,

3) Wb LA - U

IBLE 2 s S TSP O RE 2 BT S B 21213, imBRRY72 il - S5 o8,
RYOFEW N NI TH D,

W E 70 SRR A B ULBUEME 2 [EE (M) ISR 2121, B EOFEREZ EEICH
L., BEOBREICRS L CHWT 28N LETH D, ZOHie TFHAERN] - TN
i) EHRLTWDED, BBRICKL > TORFERD B DT, HGFT D700 —EDHIED T
ML TWDHDTIERWY, UL, 2ol (887)) 13REIKE OB 1T O EE R
ThD,

B IO W TR & WIBLE OXIENE U8B A, BT aE G oH
WriHE 5, FFaACEET DI IEE 2 kDO —>Th 5,

4) BARIZx ST HhE

TR L | DRERRIZEIBRES |2 Net HUS|O—f{bie EEHIZhHORELSEILLDDH D,
B RN ED X HIZEML T, BUBSHRE L OE(KITEN T, BIERIRBLA EH L T
< T EMBUBITEUZKT T 2 WIBLE DIEEA MR T 28: 4 CTh 5,
fE 2 OB BT b RS OB 2 UK R L F N F N ORE of Ot 28 %
FoZ s Tng,

25



(3) AHERHOTE
FETIIRO &9 2 FREH# L T, BUEBEISRD ST 5 5 - HIFOMER N L&
EPro T, 2V F=T bRLTHSBHLE 2> TNHOIIHMOME BiFAYH
L VIERFEDOEE) 12X 2FHERRIHETH 5.

1) BHERSBISIC X 2 HHE D £l

BUSTRE &6 G LI BA BB & 328 L. B Z — SR, 50 DBER S & ChHE %
ZHSEDHIED, MO LIHEEALEITS U TH b AERT A IHE L TS D,

2) 0JT
BELDELR S VB B0 T, RO 238 L CRB ORI 25> T B
eI LB R,

3) H W DOHERE
BB~ ORBICHEDLETZACFE 2] T 5200 T, HEM ORI EoXEIC L DR
BEESCBEHE ICL2IRER SO FELD D,

5-1-2 Z P =TT BN LA
BUW=TICBITABEEOHE L ITACBIT AHHEZ — 2 Z PN ED STV 5,
2Tl FORMAIREHZEE LA HOBEO NN ZREd 5,

(1) BHE=— 2 DIt

BB B IR DD Fik, BB IAWEIHIC K S Z SITRRD LB ThH D08, K&
 2FHHICHBHTE 5, O EDITIEANRIFHRTH Y | THIE L £ OB EFICBE 3 2 Ak
(25 - @O R ENINITBT D, bIVOEDIEBHREMRTHY TnWbd b
REHAM ) EMEEND LD TH D,

HCEDbEDL XL HIC, XU =T TE SN TOAHHEIZIZRD SO ndH 5
1) ITAIZ &L B EARW2HHE = —

TRA DIk BEWHE DI Th 5, FFIZ TBC IR AT B ORBLE O —HRICELE S 4 50 B % xt
BT, BBEOERAFROMN GEE2HIE LTS, ITA DKEIZBWT, ITA OREE ST
Lo THHEZ L T\ 5,

B, ARy FTIEHE—oDOTFT—~< L LT TBC OELRRMAT,

ZAEFIC L EBW GRS WBIE O BREZ D L CHHEM ST 5720, BUEOMEFEO
a2 B & B s LT,

DFED | BIBEOAFIT 1) MBLE OHYE, i) BEOSZHL, i) M S 7=BE0= 1T A,
V) BBSHEZR EO—HEOAFICL VBRI THDEN, BEOZ L ITZO—HEH YT %
I THY, BEROBNEBMGET DR D, UK AEELH S Z L2 E L
-HbDOThD,

Flo, Tu =7 T, TBCETEN —EMMOESRERA Lz, BE ITAIZBWT
EEEBEZ LV EEOMREEET 22 00HE 2 — % (TAC) Z#HT=ICBI% L=,

2) TRAIC X 2 FEBRIRHE a2 — R
ITA IZEW TR OEAR L 72 555k, A5 TIUTEBET & LToFm#»R G2 615,

26



—J7. FFE ORI T DA FIESCH LW ERBICRT 2 85k &, D THM T, 8
AAETHHHMEIZNEIHME L LT, LIDSCDRD IC L > TH BIThNTW5S, ZAHDHHMET
X, BOBEMEZER L2 D BB E2 BT 57 EREHEIFOBEHRZHIZ HENL > TN D,
Iuyxl FTIEZ ) L, EBITENLOHHEICH T 3RV Z 72 2 T, TEBSERAL
R0 [EAEF) [EMEBEHRE] (2OWTOIME 2 — 2 DR ZIT - 7=,
Fo. ZOWRNO—EREL T Y7 OHMEIC L A EERE (BRE, 2— 13—
~—r v b RTNVE) OREFEEI TR LT,

W

(2) AMBERICOWTYE LTV 5 RRE

AU =TIZBTHAMERIL, ZhETRTERZ LS, 1TA OHFHE = — R & NEIHE
EHRODICERICEMSINTND, TOPHENEICOW T, R TITFEM OIS A2 H1E L
723, ) ¥ a7 AFEFPREBEICRDO LN BEERIIOMRM EEEZE LD L o
THY, MOLEALHEEZET O TIER,

o T, HATIZTHRELZRET D L THIUTRO =21 b b,
ZO—oODFBRICIEE S TRROZ P =T ZHIBIBMEICED X 5 & EiE %
HFRFL, EOXIICEHERL TV LN BETH D, BIBITEBARY & EREITHM LW
TALDOWOFINCH 5, BFBRSIOEELL ITILIE S & XV, 20BN X 2 MBiE Ok
DOEALIR | fFROBBITEOMEY F L E 2 RN RBENLETH D, £2,. B
JBLOHIEIZH T THRENHEIZOWTAFENEEZ LIV 7 XEL RN ETHD,
TODITBEE STV D ITA OFHER OCNEHED FEETH D, HIEL L TiE—ik
FER LBERE O BERIRE NI b O TAKROR (ZiEE O 2. BRE O L) 23%
HENTWAEITRZRVESLH Y, TrY =7 MIBW USRS O =— X 2 ii#
LENZERITHE U CTHEABIIEEZTRD AN, IT RCEFSIRBIZ & Yok iz iHE T
WY 7R EFEE=— KRS ToHHEN R CTE D L O R — F L T& 7, KRETEKD
RAEREATON, 5B BELTHY 25 A0METEL T RT LR EORENLET
»H D,

=0T LUVMHE FEEA~OHTH 5, B TIT 5 WHE 1T b il 5270 il 8 15 0 B
Thod, LNPLABOHIRGH Y, MG T RWRE b WD, o, BEIHEDA
KOET, BB OB OB S TOE FEOXETH D,

ZOEWRT 0JT ZHEML CEEIEDLZ ENEE L, T DOIREEECHMES
MERESEDLZLICIVBESEOLLT v 7 H K> TWL MERNH D,

(3) UERDIERE

1) H#izJ7

Z P =TICBT D AMERITBRIZEBONTHERE L TWD, Ll EiEo L 52y
HLTWLHRELZ N, 1o T, MEROBEBELUEDOET TN SR> T (Ex
feiF 22 ) b 7u,

WE T DMBUTIE, THEARNRFHICE T 58E ] LHELTWD REFEOMR] ©
TOOMER DD, HIEICOWTIE, Tk L THIE Ol KO ISR & Rk
LR UEERP 2N O TH D, —J7, &&EF T#8M) © RELHX otdEo LI

27



BIE () PHBIFFASNSWHDOTH D,

SEOEOER, FIEICOWTIE, o072t & BERE RIFRERE) ~oREIL (F
AR L2 6F) 2 E, BHEZ NI ZEREITO R E R bRn, —J7, R&FIZOWV
TIFHSEE BN, RITEERORE (Lo bb) 3 BRI T 208N H 5,

HARHNZIRE TR,

28



[X]
&

HIH

O

e

=

e

O AMERIEAZHE DR

gk BAHE S O - BB 2
LI 5ME (BEE) ZED
LIFOHEEZH S MIT D,
- HAY, ST TES A B R
DIERN 725 2 T5

- WHMESEME (523%) OFEHAL
- B OWHEREIE O BT 5

ITA/TRA 28 —fK
&l o TR R
9 H3= =N LNil
R D,

S)

S W
W ET 7
©

O ITA HHEIR R DS

WHEZHS DI

WIS U DEE

@ FFEFEROLERIL

TBC « TAC Z J#pbfHE & LT
A ATHE . BB IHE T2
kB O IIG T, weE
23t T & 2 EMHE 2 HE
T 5,
HPIHE 72 E T B e KRR D
HHDONFRMIEITATO DV
—IVEED D,

AN DR ) U T Z kT
Hlc TRZEEM) 70 KRl
BT LIZED D,
B0 IEFEEERE
Z< | Ahs,

BB DNV
EATHHE 2 %25
T& SR &
< o

REORE
BY ., FEAiDA
PR & 25
DOFRFREEE D 1A |
HET.

wWEEZ

O WEBWHE Z Bk BAHE D
—BRICALEST T D

SO 72 WNELPH T ITA AR 7R
FRRE DS MEZRD ., Hbt
Y MBI B,

B | O 0T Ol
®

SN

g M O

S

53

TBC/TAC DOAHERAR Z LR L
T, EEORGRR %2 KR <
w5,

TN AL OB
BE KD % EHR
%\,

29




5-2 BIFRFHIE

5—-2-1 iR

(1) BEF2EIORE, PHEDOBLK &8

B3 RK T 2z, BT ONCE FEFHI D 2 BUGSHAHE OBLIR - A
BLIZY) 2T, TORSEER LIZ, TORNTFRROEFEHSBFOREE, HHE DHR
LN R T BT,

1) alfERY 72 2 [EFLT O 1T #RIg oz

BAEIRD ICT 2T 5 2 & 134 HOBBITHEBIZBW TR BEETH Y | ICT Z5fkd
D EFH oY =TEBUT O TRAY) IC& o Tl b EERFEE EEMNT TS,
ICT TR DOMRAEDOEN Y it L, ZEFEREE S TP O OB OsR b & OHE
ETLEEN LS TD, ZOBLEND G YL EIHE D - BT LIHEHANEF I, 7
nY=/ FCXEL,

BB ERIET 527001, BFEREICFHHA R TR T 2130, 253V 7
FDOELIEIA v F—Fy MEREMLEL T 5720, Xy MREE « N— R 7 PC EDH
HEE L MBI D,

2) VIR BT D HE i

ZENZB W TH AL E TR EA S 7z 100 FELL EO SRS B 25t Y 7 NIEE
THEVWDNTEY, BFaitY 7 MIMBIE OEZEINTRR - I T\D, Lavl,
BEZOMAICBE L TRHRN WD, T—2OE R SRR SIS <, SRS
Y7 EbEMENDME T — 2 OBGREIBRBREICIB T HIERTH 5,

3) X EH o B AHE

ZEIZTCTRCHRBEA SN THWEET Y 7 b Tally L, X o F=T 2B 5
BIER B D NS 7 b M #6R OMERICE Dm0 23l L-Eiiait#s L b,
B 2R EAME OikzE & FEE L=,

ITA (X PDCA DEAZRTE L TE Y U H OS5 B OFHEIZOWNTHZOWE TIRET D
FEICR>TWND, BFREHSTFITEF Y 7 MRETIIRGE - 1T BEOZELITHEWIHESS
RLID YT NROMFEDPER T 5 AT bAFET D728, MR Z2 I HINEE & IEE S 2
Thbd, Tz, FERFDPHICONTHRFHEECRIEOLE, £ L CHEDO=—XITH
BETOMENH D,

4) WHE S R N

BAMRE > DEEELOFE R, MUaZ0 B30 LW CTh 0 BUS A I 5 1k B 2 1 ik
OEMENEETHLZ LD, V=T HERZE O KBEMBUS & ENEARORAR
WHEE 2 S RICEBEMICEBICHHE 21T ) 2 L 2B ICHME 2 £l L=, —J7 T, 4%y
PRI L 7B 2 R 2 IS IT S B AR MV E O BUG & )R LT Lt © 2 &8
WIETHDHZ &, MATETFRFHIB LW E ThH D RFIZ ACL B Y — /U2 L CTHHR W
HHI & FIEARRICES SEL72012F (D7 &A% E <) &, IT &b LT
BOYREZRFOREEC IT RBCHIETIVERLTWS 1T HEEZRIRL CZ#IE5S
M WRMSEOIR AN T T u—F RYLETH D,

30



5-2-2 BTREHITHHIHBEREIEOBLN L FE

(1) BEFREOBBSHELIT > AR

TRA ORI KRB, ENmAR, BERRGR., B2R0 4 O ARERFRL, 9
BIHEX S B 1T RBEBLR & ENBARICITE T %, ENEARO TIZ 23 OHLGHL
BRRNHY, BIEHESIIREREREYRA/E (ARM-Audit) OffEEO b & BEHE L %
DWERBEZFD, BFIBHET —L2IEEHEE., V=7THAER. KOV 2=7THER L
D RERL S AL, BLESTHE RS RN R EES Z1T> T\ 5D,

(2) BFRFHIHDDBBETEOBLK & FfE
D IT Big A s OHm - 58k

'Y x 7 MURNEREENELR & ENRARITE OB AT ILaERERE LY~ =
27 VTEBLTWER, Yavc/ My TREICE FRFoMELZ# LIZRE I,
A5 40 4 DT E DHHE & #& 2. Bl C BXCEL <2 ACL 2 L 7= BB I » # x
DOBH D,

BRI E TR T2 BT 2 PEE M L7208, BUTORBSHET — L OKHT
IE, T — LDRE—ADOEB AR OBBGHERY B MNE L R LA NZ W EEb LT,
MBI NN FEIZRE L TR0,

TuYx/ N FCEFRIHHEDZHAERIIER 20 A& L, Zhux, ZidEic 470
PR AT o0, MEOZFEFFZ S LICHBILIZbDTH LA, ZhbabE THREFN
DALY SR

Er ARRIIMAICa o — Y EMAERI D ARMBE > D IG LI KREDT
—Z T 2 G B A 21T 9,

(3) BTSN D BB FANHE DHIR &
1) 5% OB HANHE O K & Rtk

a7 FMF,ACL O ===V | ATy heavr R0 —0) #EL
EXCEL 2347 % & TRl i TUENHE & 920 L 7=, WEA EXCEL 28 ACL 12582124 VT 7 L— |k
Shi-7=®, EXCELIEHOBE L EERER L72oTWD, 7ry =7 FUANIBE A
T 57 — X EEA Y —/L ESKCOM, ACL (& KEAMBLE ., AL, EWNEAJR O T R0
LEFEFRLIIEAZINIETIZFHENRH Y . @O I IDEA 72 & DAY — VANTIHE S
RN M UTZEE SV DA, RIS Z BB SEDIEES 2o Tz, FRgtEs 720
HRE DS OB L NNV OB OZEE T IR RHE O FMIHEH Lo fz/e OB T
HRR DB TN T D Z E M TE RN ST TH 5,

TuaYxl METH ITA I X 2B FEFHIO D DREREMHEHER IO VW UTE TS
FHHE L FRRICRETH D, RO X HICETRFHDEFIT Y 7 NEA - T2 O Hn
DB T D 2 LD A BRBBEHAENE % T 5 7= OIITESMEL 5 DI HER
B OVERNEETH D,

2) NFEHHE, fkfesE

31



DRI - TR L TN AR Lz 0JT 1220 T h HARRE R ORI - 2%
ISR L7200,

PRI DB E OHE b RETH D, IYrY =7 FTF, PHESLEG L@ L, kAl
biidEE R &, HHEZZ#E LT 4 AOERTO S B 2 NICBWTET2iHR
FERO 1 M2 - TELHML V2B L LB b, SN2 L7 &P
WZOWTIENEGERNC L 2R~V 2 BUENRIEE 40%) 2K->TkY, 5%IC
DWVWTHRFBMETH D,

F7o. S%REMAZBINTEATS5A. FHC ACL 2B L CITERINENZIE THEMER b
DIZIRDZEDNBEEINDZ 0D, BROVHRZ B/ ISR LIROS L FEEET D
T2OITIESE( AT A« o =T B LTV AT LBT) DOXEBRBRD S 5 s R
ThHO ., tNREITIHET 25813072 < EHE UL, ITEHMS LI IT HEROE Tl
T DL ERHLET D,

3) ikl O BeEh L BIESTHAE TIE O — S -t

ACL BB THE FIE#RICHAREDNHEME LT L., BUBICE L2 iEE 4 ik L%
BFTWs, LrL, ZRIEHEOREENBREZ Z 2 LN L0OHRETHY . AEEHME
RO A3 72 R M VRN 2 15 C R & Ff > CTEBICHEDLN S IKHI 28425 2 & LikE
Thb,

T, BTERHY 7 NI DOBRERETIEOFF 2 ERFHEDT 7 v T4 L THRM L
7o AEIOHEHRCERINHE B SN2 BMIIFET 50, B2t OBBHEFEL
AFEHNCFIR L7 EB~ =27 b LB HE~ = 2 7 L O— I E72/FE - /ER S
TR,

5-2-3 #/T

(1) BLERZ2ERUT O 1T B IZ DT

EBUT OWFER 1T Belg o —B L@ T T, TROE Y, HHROILE W ONE B - e
ZTHHFICED, BEOEESCEENSAIICRY BIRICAA - 220 @m W iHE e -
HENARRE D EEDbND, FERILALZRAHEZRSZ & TEL < OBCKIEESCH
AKDOLHIZ, ABAEICBWTER - OB ENET 52 AT LDOBEANRE DR O
B2 EONICHYECTE, FEFREDE RN D HE 72 E e D505 IR 5
EEZD,

FZOBERET, ETE2FE2HHALET —2OERE HhEm LS, W NRAEZ
HHT 272010 bRE T HIEMBREOEE 2 RFTT 5 2 ENEE LV, BEICBHRE IZ1E#H
L THD LT, BARICBOTUIERTOERE T, EEERFE EE T — X O
FEATHHEEEE THEALOMBEAMLETH Y | ETRF Y 7 MIFRPERETF A6 & 7
STEY EMEHT LIZGAOABEFRHEEOFEHARRD LN D TEREIZI N,
* B A IRAFEEEI X ERAGERIC L 2R 1F. ERBIERED COM IZ K HRIE, A% ¥ TR
FHIEN D2 D,

(2) A% OFHERBISIER L FER O B BIZONT
TR RO Y — V2 A L BB REIHEICB L, BUEE TOMEZ Ml & L,

32



HIZHRb - HEFFL TS 722 A8 % 1| FONHERHBIR AR L, WHE DRk T 152 5+
5%%% g5,

DEHHEIZ DWW TIE, BUE Tally ZX%IC LTV 525, Tally lTEFRFH Ny r—v
D1O2THY, 5%, BEOBILICE > UTBFEFIHED IOy Ir — Y O #EEE
BIRHHVTEBMNT 5 Z & bmptanizwy, £72, BEaEY—/ ACL /M L7-Bigs TRt
B2V T EXCEL 2947 « 77— A5 A s m b U7z BRIci: BEfRHE DS MBEIC 2 0 | R
BEINZE I &&B@ﬁ%ﬁf%ﬁ%f%k”ﬁﬁhmhﬁé%@&%ﬁéMé

F 7o, WHERIZWIR U725k A e D72 01213 0JT IS THYERIE & BE 236 225, 0JT 1A
& DORE & FEh A RET L aﬂuowfi%mﬁ BFoAEY 7N (EE - FHE) O
E° ITA  PCL— LD EDRIZOWT LT 2 HELE L7,

(3) Al & 2R AEDORKSZE & 0JT IOV T

FEATOMFEABIZ OV TS, 0JT & L THUSEHET — AL E e & CHEEZ RS
D7 EOFHE R STV, ZAUT K VIRV LU TORYR I HE E i 2N rlRE & 7 D,
WIEILARE, B — VEMEE iR R O NEUER B BUED 40%025 50% & BEFERIIZ FEhE L |
R ERD Z L BRI SN0,

AL D EHE R ZENEFEH ST OMMAMBNICEESEDL Z LICBWTE
HThHD, %*b§y~w%ﬁﬁbtmﬁﬁﬁiﬁW£%W%t I - EERBRR LT
ITH R A FFONE KOV T BT R OB 2 FF ORI B D FE OB B W THAITH L 2 &
AN %@io@ﬂ@%%%%oﬁﬁa%¢u;ﬁﬁ ZHSE, 2RZIEP R TYH
FRET—2IZ 1| AOBTRFHIEE LIZHEENEE ST 2 2 L2 #ET 5, b0
BE DR B RIS T MR B 2 H58 LAEk 35 0JT (RHEENZEE L, &£
FANEHEO—BRLE LT ITHEEDOERICOWTEHHZ/ER S -V, ekl ZiAl s b
IZZNEI0JT &k E 2 NFaldkicsk L, NSl o SRIc S hizn,

S NELOHINZEE L C 1 EOZHMARICE Lkc RERDBH D03, 2L +5407
PRELGDIDDNT U A%E 2 THBANBERE LIRA NS T2 2 L 2 /T 5,

(4) BEF R 0BICET DB HE~ = 2 7 L OERL

A — VAR LB TR 0BT 2BEHE FIEZBERE~ =2 7 LO—
HLITRERST~=27 v UTER LRSI T Z ENEE LY, F— R« AXT 4
EROEBOEDO—HEHRETH D, FTLLOEHERIZT —7 « TN—TRF A7 « F— 14
BT 5 2 L BRET D,

5-3 EEERBLYE
5-3-1 TRA & ITA

AU =T ORBITHETE LT, MBEEE Ny 72, $UTHETH 5 TR (¥ ¥ =
TEBUT), FORTIAETmY 27 NOZERNGEIND ITA BUSHHERT) 25,
TRA 1% 1995 F BB OWNERLA FTET 2 HITHE & L TR S 7oy, FIrfeBlE B Ik
VEEEIZ 1973 IR T STV D, £ LT 2004 278 > CTREGIENTTHIVE AN O SR
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BRI EEANE A STz, ZD% 2011 44 11 A, BHEZREERERBUIRS [Tk LA AIIZER O fiTe
AL TRA E KBRS R NI E B A2 BEFIC IR D ] 5 B 20 H BT,

—J5. ITA IR REBUEAFJET & L COASBISE, BBTEE L Tz & 2 A, IRl o#AR
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Do
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L CIEABLOBGS & BB T 2B AR T 5 L9107 >Thb, E7249 10 4 Lok
LT, Lo ERSSRERL I T 2 30 TIRSI S £ 50 ik 1 Ba At Lz
2 ThD, b RO EREEBLOFFTRE OMARE 6 413 L Tk, ITA X Ligh7e
PEBERBIG BT 2 2 UATE TORIIT o FREIS R0V ORBR LN K9,

Lo Lend b, EOWNBBNEE - JERO—@BET-ED %, ¥ HF=TIcbETF
TEL OAERENEHL TWD, X F=T TEHERNLAFY 22 I LHE LK
ROEHEIIMZ, AV KT I8y 7 ROGHRIEENRERENO 2 CEERMEL L
HODTWNDHEITRZDN, EFIZH > THIFFICHEREEOHEMIZITZ LN ORH 5,
Z LTI ) LIEMBiE ORIz, MBEROmO CTZ LWE LD RN T WD L9 Th D,

29 LT TRA IZdhH-TIE, BEEMICHZHRZREANLDOAN - BEOHENEZZ T, 5% 2
O LTS 2 A E i L, RO RN FEZ > ThL ), E2EDTDDR)
W2 EEFRBOHERR Z 1TA OB LT <, < O - sREMLFE L T
W5,

A ITA 2B DRBHHERE 1Rk 7 0 ¥ = 7 F TOEBGRBS B OXERIL, —HERS
FRPL AR D UIRE T MBI b o728, & LT OBCD, UN, & L CeEANE D3
Homh ) 2 SO U 7= BB sAAMAS B i OWHEH RS & . TTA OFLYSFERT & & DITERT D2 L 1I0h
STz, TO7H, TRA LT TR OGN -HAK S L, £bo7- b L THkimmRe
FLAWZEEEo TVl bbbV, BUBSITHOFERSBITY =7 BlE kT 2
BERBLO & 0 70 OEBIBLE DOPITHE COREMBESICOWTE, Yuay=y b~ —¢&
LTHY EFondZ Lidnotz,

ZOEHLITIE, EE LT ITA ZHE U CREY U =7 OERSIEBL 2 & 5 B TE O H
REFEIZOWT, filkiu THTZ,

5-3-2 ITAIZDOWT

(1) ITAZEIT DWHERL D 7 + v —{KHlDOfELIZ- DN T

ITAIZRWT, ERESRBUCE T D2HEBM OIERRICE T L L S L Ltk & BEMICT &Ko
o ElE, BEOHHEERZERM A ITA NTEEH - RESNTWRenZ EThotz, i
EOWMEEEI 5B LN G, 5% EDLIBRIBICEKETE D0, #HLLBIYIDIIEZ
HZETHD, ZOE, SHRIMEF LM ORI Z 2 EWN D b, IMEE BB B
FEEICETTFHOPND Z LT - T, HREEMMICEY RENIERHAEM OS5
FERHDITOWTIL, [TA NOFFEHEN —FEEER RETH LT DT ENEE LV,
WIEILARE OFE R Y B DS AHTE OIERR L7 R ERHC B2l L, TR 2 deER KL,
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DHIREE D,

T, EHEBBLE I —OHMES THEM SNTZE RO 5 BRSNS OBLEHIIR S
IBFD %5 O [E BEHIMHERERE 7> & OFEFIFIZ X D EATEEHT, ITA O RKIEAG RPN ERE L,
—EHEAE D FICE > THEETEX D L), BETIHIVLERNH D, b, 1TA OXFELEIZ
%, FBL - BABLZ T 3300 LA EOENH D E SN TWDHA, FHEFRBLZ T - 7-
FEEDIZ L AV EDBHCK, FrIZA F U ZRO—RAEMEETHY . TONE L Z— 1L
SNTRBENREZL, BFHFLOLHDOZIFEALER Y, ZOH, SEN SRS HME
ORI SRR F O EZ KR L TT v 77— ENTZHNED L DONEL . o
BEMEF G H L LD, 2N EBRORE X, WHEAICE > TRE AL D
Lo L Ebns,

(2) ITA TOHHE L OB ONFIZONT

ITA TOEBSREBUCEI T 2HESSE X —I%, £ DI1F & A EDEFBERBL O —i /L — R0k
AETOIE LR B OO NIEE A ETH Y, DO TR STLE- TN D,
[EESFRAIC B1T H R A B EREOBLSICL > T, e, BiL, HETHEA LS
WHRESNAMEICOERTED L), HHEARZ TRL, Dol h b8k %
R¥45LH, BETARMNAECWDEEXD, Ty =s FOI LIEHHME THEOH)
ZHY EIFARANTTCERL, ZORBNILND Z EIZHIFF LTV, ¥ o =T FriSsils
DREEESNTHD, B X o E10ER/RE L, BERRZ2HE FHCBATHUE ORI RE R
SONTYH, HIOIBRERFCHERNEBRINTECWDLINLTH D,

(3) Z Y =TFEBUET 5 3EXE

ITA OFERTIDSHHE B 5 % FaTYER 3 2 B8, 7SN OBFMZGEAIN, ¥ o =7 OFifs
BUEDOMEBIBEZIY TP TP 5 LT 25EITIE. HIRERRL Sz B EREOMR
MEOLOBRBDONRUEL D,

ZHUCE L, BUTH =T EiERLE (The Income Tax Act), FFICEPERBUZEET 51k
BOFEBED 5 HEHERFHIZOWT, TORE, BE, HREHZEICET 28813 4<
Ry (EAEE B L72Bae QA RO TR WL S IR X D), MEBREETHRET LD
2, ITAR TRATREICHDHER L2, HINETREZ N EDZEThote, 1Y
= 7 NGB S B A WS A LS 2 T TRA ST LIABIELE DN IR~ = = 7 L
DEIRBLONHNITE, BEDOTZORETWEEEEWEERE LZN, AFRTE TORLY,

EAHER . B OHEERTERIINBNKIBICEE SEH L, b 35k
TWAHAREMIZE 2 65, L, SWEREEAE LE b & LEES OGN
PERR AL TWZRVVRPLCIE, ITA OFgATDS B ERLHINC RSSO 7o ikam & £ O TR L
oL LTH, ZHUTEHE LW THA D,

ZHUZEI U RMICHTEBL O EESLIEIC OV T, fEETERROIE SN A FIE L2V & 1T,
—IZIEB W, B LENRFEETH DL ETUE, KERFETH D, Hi—a7miR
IZHEES B ORE —FOPITRREE L 720 | BBLTITRER OHEICKE < PIZhL
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NTLEI ML THD, ERZNEFL LA, TRADORETH 2,

(4) 2Err—OFE BUEHE O L DRET)

Z =T ITERED FEHE & OMIRIEHE L ICBEEL T, ¥ o=kl 52
B —OBZ TN, BUEREOHEE W) BEIZx L, M2 BAEZER & L THREL T
WD AREVEIZ RN D) [RIZR D EZATH D,

i

IZBIL., BLFD 2 sl oW\ Tl TR & 720,

ITA OMEOEE 2 A LR, BIGEROFRE TROZRE SN TWIZDIR,
60 fiHZ L2 A4 XV 2R Raxwr 7o VAFEZO O LB DB Report of
Tax Cases| T o7z, UNERRIRAEIL 1875 4-~1960 42 AD H DT, 1970 4035
1980 AFIZ T CHEEHRSHEN O RSN b DO TH o7, FIZTIEA THREEME
ENTWEEBOS Db Holz, ¥ =T ORI, —IZaErr—0DK
BE2R{ZIT WL LI THD,

o, ITA OMFEEIITY P =T RBICET 200EmITTFA & LT, [The
Theory and Practice of Taxation in Tanzania] (2005 45 2 k. 220 ~_X—) 78
bo, o2, ZO7FA MUTEBGRBUCE T 2 RIXIE L A LR, bTFrcE
FE - HFEREBFOERICTMN TWDIRE ThH 7203, Z OV ST O H T fF] 73
T2 OHIHEN TV, BTRELSRLP, aErn—LO#ETRET L L
L7z,

S P =T EIERIEICH > TE, NEIEADER E LT, BROLERLMIEROIZ)
BRI ERSRA SN TS, ZO7F A T, BEIEMERICOWVT,
WOE IR LTND (AFPL 7),

[The determination of the place where the management and control
lie is a question of fact in the relevant case but the normal test
is to consider where the meetings of the Board of Directors are
usually held because management and control of a company is normally
vested in its Directors. + + + + « There are a number of tax cases
on this subject but an early leading tax case of Bullock vs The United
Construction Co. 1td, 38 TC712 is particularly enlightening. The case
makes it clear that the place of residence is where de facto the
management and control of a company is exercised even though the
constitution of the company may require it be exercised
elsewhere. =« « + « -

EHY | FROL ZAEHIELOBETIE, TOMBIEOEEIZAIL 72
FEBENEETHD EOBEMICE EEoT0 A,

Z =T ORI, BELED RICTE L0 —DRBLERIZTTNDLLITH
60

LU b, Z EBHEMGE, BRICEEREDHEE L Vo T EBE OBV S

NAOEZHOVTIE, WEOHFIZFIM L, Larb TN bR L 2 5 IRl o
FIETH % Lo TV D RICOWNTE, RS RITEBHESA L9, a1
—ORFMIIEEIND & LTH, BUASROEARRFEM S TH 5 MBLFHE ORI
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BT 2FHIL, ABLSNOMBREY A R0 R TH, BHICEMTE X5, wEDH
BlOxT 2 AZESEHRERRY . TOEMFZHYLL TO L ENNEEND,

22207 %A ME, VRSO Z Y =T BUHEDIERIZOWTO — KBS 2712545
TRMSNIZETTHY, ZNHAKRILTRA DRIETH 5,

(5) Tanzania Tax Law Reports |22 T

ITA OKEREIZIE, b O =R X =T8T D EERBOEEIZOWT, B2E LR

DERDPRE SN TV, T TRA MBI TRIOBUE EOFNE D o - FEHETH
Y . [Tanzania Tax Law Reports 2002 Volume I | ~ T[Tanzania Tax Law Reports 2008
VolumelV] @95 6, BEO—EHE LCEH L ARE SN TWe, ZiudsEzb<, HART
O EBLA IR HIITIC & 2 R EFN TR0 b 0 & Bbiv, AEZRE =B TRA
DB % T DHFE D Appeal Z521F T, RN R & MBLE OGO FiE, RILEHE
L, ZRBRIZEOREEZ T LTS, NEMIZIE, ENEGSOMBLTRE X 2R3 24800

Lol XOICFEEBL TV DA, FUTITEERB A SR L Ly —2Ab b0, HIZEE-
72420t TAFRIKA MASHARIKI GOLD MINES LTD v COMMISSIONER GENERAL] (20054 1 H 7 HAF
TIRIE) 1R, YEFOREBILNCH T D X =T RBLMS R DB 2 TR A D 9 2T,
SZITIe D,

RLIMER LIFHIX, 2 1 oA THY . ZOMIZ ARG FFILH DD TH 50
b, TIOERERFETIZ, ZOFHORER > TH =T OEBEHEBLOERELY =4
THIELE, WY TIERY, ZZTIEZORBEOHRIZHONT, I A FTHZ LI
L EDW, B OFEFII, I0FIFEFIC FEINZRETHDLZ L LK LT,

1) FROME

F—A K~ Y 7¥EAN East African Gold Mines |, # = 7¥£J\7‘:5 AFRIKA MASHARIKI
GOLD MINES LTD M E4ET, DA 99. 9% 2 -A LT\, HTa&GERIZ., 2o+t
UNSYASY g el

Bt (East African Gold Mines) 12X LT, B F&{EAN Placer Dome Inc I%. 2003 4
RO AR TS E WA 2 i L, 20 5RO SO K2 UG Lz, 2 OfEE,
East African Gold Mines ® FEREEIZ, A—RA T U THEANDL T ZIEAN Placer Dome
Inc iZ&boTc, LNLRNRG, ZOEME, ¥ VF=T 72, TRA BBy %52 1)
77

ZHUCHK L, BB SN X o =T 2R, TRA OFEBURILIZ &< B TE W E,
TR LT, FEDNIARIERR] O ST D> 51X 72 372 iR B ORI FAT Y S5 < | SR R
DiEMICIIRESREL TWDE L HY Z ) Tholz, ZDH, T LHIEMTIER
WA[BEME D H 203, BBLYRIZB R L ERDO L HIZE X2 AlREER B 5,

TRAIC X UE, AL ZORRTET—BEOFETIEH 5 b D0, Hat L 24
STIEZEORGIOERIZH L EEHIZER L THWT 20X H D | FFIZ i%k%%%ﬁ
LG b DD, AERAGEE O BAYIL, ﬁ~xb7J7%AtéﬁAﬁ®%ﬁ%@%®

TR, BEERAE L QWX o =T 7240 Th Y, ThEEET DD
*éﬁ%ﬁ%%ﬁbk@f%éo:@t@\&yf:7%A@%ﬁ%ﬁ&LTEW§E®
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DE | GEE LIS O ENE OFEERICK LIRS N D, OB, ¥y =71
ST A=A b7 U TS (ROBAEHOKT) ORPEAPE IS T HDTHLIN D,
A=A FZ U TIEN (ROBESHOKT) ICfbo TEERICOSMBLOERE R H 5,

2) FHIFT O

ARG N, A=A N7 U TIEADIEKEEREDOA—A N Z U TIENOKHRE A — A K
FZUVTTCHELZETTHY, ¥ o F=7BUfIL, AMERREOES RGN ITT 5 FRFiME 2
AHLAWE Lz,

B)ﬂfyb

AL TRA BT DBt L FRtoBfR, FRHEOEAEIZHOVWTOE R T, hox
%8 U Chl ettt 2 WA T 256 O FEREER OHEFIZOVWT, 4k TRA WERIC
B2 —EDOWRMERLIZbDEEZXOND, L LZOMEX, &5EO - E
&~N~ﬁVN*~%LETW%%ﬁ¢é@%®ﬁ%ﬁﬁ\%@#ﬁ%%ﬁ%ﬁ@%ﬁ%
EET A CEHE TSR ERENICEE L LD & Lt &, TRHEEORE YR
D, ZNEDNICLUTHERT 0 EVWHIRMBETH D, Bi%BEIC L 2% 8E - 2 FEEE
JEINBAAE) (T 2B L 72 D720, ZHUCKAETRBLT D 72 DI2i%, s R B Rk
2AEOMEGEENENFRIRHCE END L IEETYTIHERH D, ZOHIT)
MEDMAT e 2 Y =T ENCRERE L7z Sl S LD O b, e 0 B S ENIEO ENTR
RHIENNLIEL 72D,

FHFTOEW S, ED XS 2 HAHE LR T T, Btk e ot & MICRERERZ R
EL, —EDOHFLZIFEFEEN & H7e UTHRBULST S Z LITRO L& Lz, FHElT
BRI L LCHBLT D 2 &N TE 200, AEENEBOERICETAMETHA S,

5-3-3 TRA IZDOW\\T

(1) FRERGEEED LB

INETRTEIEBD | ITA TOEBGERBUZE T 2HEZBM L UOGERNE L — 8 ES
B, HEBEOBIT, HIEOUEITENT 2O, TTHIDIC TRA B S A EBEERLICE
THEBEBEICONT, ZOME, MREZWAMIZL, AT 5L &b, EREEZ DT
{2 NOTICE 2 CXIIS AIREZR & DIZ DWW TIE, 45 % NOTICE I THIZE L, S TART
DLV D,
Hﬁ%u%%if&okﬁ\Eﬁ@ﬁ%iéfﬁé%ﬁ@émﬁ6<#®%&énfw
Too LOALRSG, MBEICH FREZZRT 2006120, AR EART D2 LTl
LAYKRTHD m%ﬁ&éE®WBmﬁwﬁw%%ﬁL DFBIZHER L TH T & iT
BBITBEITOERREFD—DEEZ 2 b5,

B AL BRI 2 —D280F D & FauE, AAENENRBLO B & e 2 EAR ek (2B L T
MDD T TFARBUELNEINTEL T, ZNEREESE CHR LT 28520
. BT LHMEREEZELRWWS =28 H 59,

(2) &I
HEMED DAL DZE DWW ERSERL B2 BT, TRA O AMAREIIMRO TEZAITH Y . ITA
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DT> Tmb W2 L9,

L2rL7edd b, ITA I, SH—FMIZIE TRA BB OBYTEEIILICH YV | Z OBITIXFTERL
FEOBEY) RN 2 BRSO TRlRE L 725 Z & 28 2 U, TRA 6 O Y 3EAfIIC L 5 R
HEILD & X0, BUTHTARBUEORE , MRAEENC KB L= B3R EE ITA 2ERR. S8R
TE5L9H, KvHEmNREENEEND,

B, FUF=TIIHARO L) RBE—RIEEZR TIIRL<, MEOHELZIIL D, £ DRk
FOME DA A MEIZIFRIENE ORH Y | BUEORHI L OHIT EOMED 2 b &5
BICEE L TCWAENH A D,

HERSHENEAINZ STV Z, bEH EMBIEROZ LWERRBIE R Z OO
LHEEOLITHY, FLBMEMAFLEZERT H-OOMBEHE L2 FELRVWL, &
ADEEET 5 TR,

H U =TICBIT ABBTH EORBESCHBEIZ DWW TCITRA B X b o0, Aiftd#E
F YT e Y27 FOBBICEIL, ITAIZEBT DHHERE S D8k &\ 5 Bl b OFE#
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Project Design Matrix (PDM )

Project Title : Project for the Enhancement of Taxation Training in Tanzania

Target Group : ITA staff and the trainees

Project Period : 2, 2012 - 2, 2015 (Three Years)

Version No. 2
Date : 25" July 2012

Narrative Summary

Objectively Verifiable Indicators

M eans of Verification

Important Assumptions

Overall Goal

The capacity of the staff working for the Tanzania 1. Average number of tax audits completed in a year per TRA staff is | 1. Departmental annual reports

Revenue Authority (TRA) for tax administration is increased.

enhanced. 2. Average amount of additional tax per audit caseisincreased. 2. Departmental annual reports

Project Purpose

Training programs provided by the Ingtituteof Tax | 1. PDCA* cycle of training program development is adopted and | 1.  Project report, relevant 1. Budgetary and human

Administration (ITA) areimproved.

introduced officially in ITA.

[Reference] level of progress, to be assessed in the timing of mid-term
review and terminal evaluation.

(1) Stage | (initial stage): PDCA cycle does not exist. More
specifically, curriculum and training materials exist. but those are
not devel oped based on PDCA cycle

Stage |1: PDCA cycle exists but it isjust on adocument basis.
Stage |11: PDCA cycle exists but managed by the Project Team
Stage 1V: PDCA cycle exists and managed by ITA itself (as the

final target at the end of the Project)

@)
©)
4)

regulation/guidelinein ITA

2. Training evaluation results extracted
from the Activity 3-3 (Questionnaire
surveysto the trainees’ department
of the TRA)

3. Training records

resources necessary for the
service provision of tax
administration are
continuously allocated and
assigned by the Government
of Tanzania.

2. TRA staffstrained by the
Project do not drastically
leave their respective posts.

2. Coverage of training program subjects is expanded. [continued
improvement]
3. Satisfaction ratings of trainees’ departments of the TRA exceed 75%
on average regarding the specified training programs.
4.  Number of trainees in the specified training programs exceeds 210
persons.
Outputs
1. Theprocessfor the planning and preparation 1-1. Needs assessment and planning of training program mechanism is | 1-1. Project report, relevant
of training programs is systematized. developed and upgraded. regulation/guideline in ITA
1-2. Training materials are developed and upgraded. 1-2. Training materials
1-3. Satisfaction ratings of trainees regarding the training curriculum and | 1-3. Questionnaire surveys to the trainees
training materials of the specified training programs exceed 95% on through the Activity 3-3
training curriculum, 80% on training materials on average.
1-4. Number of standardized training materials in each subject is | 1-4. Records of training programs

increased.




2. Capacity of ITA lecturers for implementing 2-1. Number of publications by ITA lecturersisincreased. 2-1. Publications (papers, manuals and
training programs is enhanced. 2-2. Sdtisfaction ratings of trainees regarding the knowledge and skills as etc.)
well as the teaching methods of the ITA lecturers exceed 75% on | 2-2. Questionnaire surveys to the trainees
average. through the Activity 3-3
3. Theevauation procedure of the ITA is 3-1. Evaluation methodology and feedback mechanism are developed and | 3-1. Project report, relevant
strengthened. upgraded. regulation/guidelinein ITA
3-2. Percentage of the evaluation results received by each subject panel is | 3-2. Evauation analysis sheets prepared
100%. inthe Activity 3-4
3-3. Percentage of the evaluation results reviewed by each subject panel is | 3-3. Evauation analysis sheets prepared
100%. inthe Activity 3-4
Activities Inputs
1-1 Conduct the needs survey on improving tax administration as well as the Japanese side Tanzanian side Personnel change of
capacity of TRA staff. 1. Experts 1. Personne counterparts does not take
1-2 Specify the training programs necessary to be prepared newly or revised in + Chief Advisor/Tax Administration Project Director place frequently.
consideration of the above needs survey. + Training Planning/Coordinator Project Manager
1-3 Develop/Review the training curriculum for the specified training programs. + Others as necessary Counterpart personnel
1-4 Assist each subject panel to develop/review and standardize the training
materials for the specified training programs. Training of counterpart personnel in Japan 2. Provision of the project offices
and/or the Third Countries and facilities necessary for the
2-1 Conduct seminar/training of ITA lecturers for acquiring the knowledge and project implementation
skills necessary for the specified training programs as well as teaching methods. Provision of machinery and equipment as
2-2 Share and accumulate the knowledge and skills as well as the teaching methods necessary .
L 3. Local expenses for the project
within the ITA. activities
2-3 Assist ITA lecturersto conduct the specified training programs on tax Local expenses for the project activities which . ..
administration. are not covered by Tanzanian side * Runni ng'cos.ts for lectricity, water,
) o communication, etc. .
+ Expenses for seminar/training of ITA lecturers, + Expensesfor implementing the The roles and functions of
3-1 Review the evaluation procedures of the I TA. etc. ified training proarams the subject panel are
3-2 Establish/improve the evaluation method. + Expensesfor training materials . (S)ptflcelrs g prog prepared and determined.
3-3 Evauate the specified training programs on tax administration by I TA trainees + Others
and trainees’ organizations.
3-4 Anayzethe evaluation results.
3-5 Deliver the results of evaluation analyses to the subject panel and relevant
stakeholders.

* PDCA (plan—-do-check-act or plan—do-check—adjust) is an iterative four-step management method used for the control and continuous improvement of processes and products




Project Design Matrix (PDM3)

Project Title : Project for the Enhancement of Taxation Training in Tanzania

Target Group : ITA staff and the trainees

Project Period : 2, 2012 - 2, 2015 (Three Years)

Version No. 3
Date : 31 October 2013

Narrative Summary

Objectively Verifiable Indicators

M eans of Verification

Important Assumptions

Overall Goal

The capacity of the staff working for the Tanzania 1. Average number of tax audits completed in a year per TRA staff is | 1. Departmental annual reports

Revenue Authority (TRA) for tax administration is increased.

enhanced. 2. Average amount of additional tax per audit caseisincreased. 2. Departmental annual reports

Project Purpose

Training programs provided by the Ingtituteof Tax | 1. PDCA* cycle of training program development is adopted and | 1.  Project report, relevant 1. Budgetary and human

Administration (ITA) areimproved.

introduced officially in ITA.

[Reference] level of progress, to be assessed in the timing of mid-term
review and terminal evaluation.

(1) Stage | (initial stage): PDCA cycle does not exist. More
specifically, curriculum and training materials exist. but those are
not devel oped based on PDCA cycle

Stage |1: PDCA cycle exists but it isjust on adocument basis.
Stage |11: PDCA cycle exists but managed by the Project Team
Stage 1V: PDCA cycle exists and managed by ITA itself (as the

final target at the end of the Project)

@)
©)
4)

regulation/guidelinein ITA

2. Training evaluation results extracted
from the Activity 3-3 (Questionnaire
surveysto the trainees’ department
of the TRA)

3. Training records

resources necessary for the
service provision of tax
administration are
continuously allocated and
assigned by the Government
of Tanzania.

2. TRA staffstrained by the
Project do not drastically
leave their respective posts.

2. Coverage of training program subjects is expanded. [continued
improvement]
3. Satisfaction ratings of trainees’ departments of the TRA exceed 75%
on average regarding the specified training programs.
4.  Number of trainees in the specified training programs exceeds 210
persons.
Outputs
1. Theprocessfor the planning and preparation 1-1. Needs assessment and planning of training program mechanism is | 1-1. Project report, relevant
of training programs is systematized. developed and upgraded. regulation/guideline in ITA
1-2. Training materials are developed and upgraded. 1-2. Training materials
1-3. Satisfaction ratings of trainees regarding the training curriculum and | 1-3. Questionnaire surveys to the trainees
training materials of the specified training programs exceed 95% on through the Activity 3-3
training curriculum, 80% on training materials on average.
1-4. Number of standardized training materials in each subject is | 1-4. Records of training programs

increased.




2. Capacity of ITA lecturers for implementing 2-1. Number of publications by ITA lecturersisincreased. 2-1. Publications (papers, manuals and
training programs is enhanced. 2-2. Sdtisfaction ratings of trainees regarding the knowledge and skills as etc.)
well as the teaching methods of the ITA lecturers exceed 75% on | 2-2. Questionnaire surveys to the trainees
average. through the Activity 3-3
3. Theevauation procedure of the ITA is 3-1. Evaluation methodology and feedback mechanism are developed and | 3-1. Project report, relevant
strengthened. upgraded. regulation/guidelinein ITA
3-2. Percentage of the evaluation results received by the Training | 3-2. Evauation analysis sheets prepared
Management Committee is 100%. inthe Activity 3-4
3-3. Percentage of the evaluation results reviewed by the Training | 3-3. Evauation analysis sheets prepared
Management Committee is 100%. inthe Activity 3-4
Activities Inputs
1-1 Conduct the needs survey on improving tax administration as well as the Japanese side Tanzanian side Personnel change of
capacity of TRA staff. 1. Experts 1. Personne counterparts does not take
1-2 Specify the training programs necessary to be prepared newly or revised in + Chief Advisor/Tax Administration Project Director place frequently.
consideration of the above needs survey. + Training Planning/Coordinator Project Manager
1-3 Develop/Review the training curriculum for the specified training programs. + Others as necessary Counterpart personnel
1-4 Assist ITA lecturers to develop/review and standardize the training materials for
the specified training programs. 2. Training of counterpart personnel in Japan 2. Provision of the project offices
and/or the Third Countries and facilities necessary for the
2-1 Conduct seminar/training of ITA lecturers for acquiring the knowledge and project implementation
skills necessary for the specified training programs as well as teaching methods. | 3. Provision of machinery and equipment as
2-2 Share and accumulate the knowledge and skills as well as the teaching methods necessary .
L 3. Local expenses for the project
within the ITA. activities
2-3 Assist ITA lecturersto conduct the specified training programs on tax 4. Local expenses for the project activities which . ..
administration. are not covered by Tanzanian side * Runni ng'cos.ts for lectricity, water,
. o communication, etc.
+ Expenses for seminar/training of ITA lecturers, + Expensesfor implementing the
3-1 Review the evaluation procedures of the ITA. etc. ified training proarams
3-2 Establish/improve the evaluation method. + Expensesfor training materials . (S)ptflcelrs g prog
3-3 Evauate the specified training programs on tax administration by I TA trainees + Others
and trainees’ organizations.
3-4 Anayzethe evaluation results.
3-5 Deliver the results of evaluation analyses to the Training Management

Committee and relevant stakeholders..

* PDCA (plan—-do-check-act or plan—do-check—adjust) is an iterative four-step management method used for the control and continuous improvement of processes and products




Plan of Operations

Plan of Operations(Version 3)

Schedule of the Implementation and Responsible Organizations Date: October 31, 2013
Year Y2012 Y2013 Y2014 Y2015
Month|3[4|5|6[7|8|9[#|#|#[1]|2[3[4|5[6[7]|8[9[10{#]12/1]|2[3[|4|5|6[7[8[9][10{11]12[1]2 Responsible person/organization
Total Month| 1]2]|3[4[5]|6]7[8]|9]10[11][12]13[14[15|16|17[18]19]20[21]|22|23|24|25[26|27|28[29|30|31|32| 33|34|35[36
Terminal evaluation trer ina,eﬁﬂ atiol

Baseline and Impact Surveys

|

e

OUTPUT 1: The process for the planning and preparation of training programs is systematized

==

1-1 Conduct the needs survey on improving tax Examination and Curricula affairs officer!
administration as well as the capacity of TRA staff (ECO)
1-2 Specify the training programs necessary to be ||

Deputy Rector Academic Research and

prepared newly or revised in consideration of the
Consultancy

above needs survey

1-3 Develop/Review the training curriculum for the - - - - - Deputy Rector Academic Research and

specified training programs Consultancy

1-4 Assist ITA lecturers to develop/review and REEEEE NN EENE RN AN AN AR RN RN R AN NN NEEREERENR o ) )
. .. R e Deputy Examination and Curricula affairs

standardize the training materials for the specified officer (ECO)

programs

OUTPUT 2: Capacity of ITA lecturers for implementing training programs is enhanced

2-1 Conduct seminar/training of ITA lecturers for i h h h h h h h h h h

acquiring the knowledge and skills necessary for the

e L . Deputy Rector Planning and Administration
specified training programs as well as teaching

methods.
2-2 Share and acumulate the knowledge and skills [ B EN R RO RRORRIRRIRRRIRRIRRIRRORRIRER ] Deputy Rector Academic Research and
as well as the teaching methods within the ITA Consultancy
I RIORRO RN RRRRRRRIRRRIEROIRRIRERED|
2-3 Assist ITA lecturers to conduct the specified raifinglprograns spbifidd inthe first ear Deputy Rector Academic Research and
training programs on tax administration. EEEENEEEEEEE EEEEERENE Consultancy
Trajini gprkgra ms specified in the|

second year

OUTPUT:3 Evaluation procedures of the ITA is strengthened

3-1 Review the evaluation procedure of ITA Quality Manager (QM)

3-2 Establish/Improve the evaluation methods [EIESEEE IR EIIEEEEIESEESEEESEEE R N | L '1 ECO

3-3 Evaluate the specified training program on tax J J Deputy Rector Academic R h d
administration by ITA trainees and | AAEEREERN ENEEREENENENEE EEREERERNEERE] Czazuxlltanc?/c or Academic Research an
trainers’organisations

3-4 Analyze the evaluation results - o 2 =D = o & Quality Manager (QM)

3-5 Delivery the resultls of evaluatiion analyses to Alglend o A N TN "IN

Training Management Committee and relevant Quality Manager (QM)

stakeholders.

-— : To complete project activities within the solid line

L L : To continuously conduct project activities during the dotted line.

A To conduct review/evaluation, produce document, etc



¥E7n—Fr—1h



¥BIJ0—Fr—hk

x 244 264
28 | oA | 48 | sA | 6A | 1A | A | 9A | wA | 1A | 1A | 1A 1A | 28 | 38 | 48 | sA | 6A | 1A | 8A | oA | 1A | 1A | 2R | 1A
™
- 9 9 a 7 5 3 7
»* ES i i 7 o 9 9 % H
® | =B s 5 Z & S i i T
HESILE ; AL 3 5 4 b o
B |s& Ed 7 v 9 2 Z A & ]
o 4 Z 52 7 5 2 H v
"o N 5 4 e % b4 = = E
B | e F [ 4 ® Fi # B
B |om ¥ = H i 2 3 =
e = & 5 # & b 7
~ | = ® E e # P s #
4 ®
B b4 H - " [ b
] o rx
#
FTT ) 25ta—2E1E TBCEI 252 . TACE1E EF&Ha—2HIE TBCH2E EFRHI—ZHE l
il R e e — 2 SRR 2528 RERAORBAEI—R TA
- - |yl mEeR REREC 9 HERFa5 > ITHHO 9 ATEHOME 7 7
7% o [ [ aimyan fer(TBC, i LT (T8C) s o
i 4 /EBOF ) K EmiRn. T 3 v
5 B P —— || s Z FREHBE 5 z
B N et 7| |Ermozm 4 = ERIE0 2 7
E # 7| |aes M 1
5y g @ &
M 2 4 # #
2 B | [Auxass . WERHOLAL T £ "
# 1| |#oszon ii;’”‘ EEFNLLBRE] B H :
f = x| 2 lmwwmt & '
x » ¢
2 &
% -
» @) :
HEARLORBIER HEAFLD
it
= HE/AFLOEHOR
L
Fy # ] g z
B H @ & & H w0
~ 2 o 2 2 H 2
k s = i
E: ) H i Ew i i % ‘
L] & B 3 & H 4
= | 3 3 Fd 2 #®
" i@ g -4 @ *
| L o =| L_J oF E H * L
| E s H &
2x E #
#
=
TP 521U TN [24-2) 8Bk — (2611
[15-21&EYIRHE (15-215tY Ih6fE A BEFELI—
o (521 B " Uis-1st =S, am (28) a
vz a PErTETYN B — R ELL i 0 ] SEmERASZ TSl Ea— BRRTEORE AMRERAS ATHRERE
a A a A a a
wsg | =BHE T—5TT R EBBREEO! ABRET02 | RBHE 7T 0ER) HBHEEO! ABRETOL RBHE | T—TFGER) #RELO! S
. a a a a a a a a A a 2




HMZIREER



FPIRIRE TR

245G ERRT 25 R AR 264 ERK AR
A 2 245FF 25FEFE 265 &
8 2 3 4 5 6 7 8 9 10 11 12 1 2 3 4 5 6 7 8 9 10 11 12 1 2 3 4 5 6 7 8 9 10 11 12 1 2 3
B#%| AA| B% | AR | B%| AA| B& | AR
z ET R — R (R 4E BB TR 3/25 4‘(20) 5“/ ?3} 7/9 7/} (81“) 11/8 1(;2)5 1/23-| 3(;) 3/2 3/‘(‘3} 5/8 5/ 0‘7} 7/&./(‘22} 5’*5(" )9 104 (|‘|‘/>Z E[;)/H 4/ o ﬂﬂ, 0/7\5 /6 9/ 1ﬁ 1§/10 11 ZH 117 \’ﬂ” /H/ 79) 84 2.80 80 267 55 1.83 219 7.30
fE | BT (BE S —ER) 1) " ) - o) o) — g’/'mf ' % [ 6o (200 43 |[143| a2 | 140 | 145] 483
ES 5 EE T ol 278 |[3727 2 | T = 27315778 ) [10/19 1kze: %™ e
ERERGHERGHBRET —] ) g B Pﬂ’ ' | L PRGN L 156 | 5.20 | 168 | 560 | 219 | 730 [ 543|180
BRER GBI BHwR/ = T R i 3, - )20 75 |250 | 18 [os60 | 30 | 100 | 123] 410
K () fTEZ TR ® - ) P | o) — — 0 SN | By | - 65 |217 | 34 [113| 52 [ 173 | 151 503
Eﬁ%ﬁ(;ﬁﬁg)ﬁ;%#ﬁlﬁm - oo 0P 9 o 1000 | 0 |o00 | 31 | 103 31| 103
Tl 73 T718)
39'& :I a 0 0.00 0 0.00 43 143 43| 143
= EFNCETES i A P =) s i kT | 95 1bs r 720[5 s (e | 1111 12 Iz 2742(18)
MR (HERE (RT R s | Fm | E—Co | o | o) o 1o | C® o | ﬁ B 54 180 | 105 |350 | 122 | 407 [ 281 | 937
- = i , ¥ - % - =13 i
e p—— — e S : P"‘ ' m : &&—| m . ml 260 [ 867 | 204 | 680 | 325 |1083 | 789 | 2630
*BBIAE( =) [ REAEEY £
R (20133~) (AH A RLEE/F 057 IR HE) J =l o4 | | G52 12173 | 919 | 3063 | 2282 76.07
5] P son AR O ol I i E TR D22 VI T A R T i el i T R R
| aTa-s@EmntR [0 | ow|es —h© 0 [ = Y e o|® Oof o g ® |5 R | aa [147| 38 [127 | 90 | 300 [ 172 573
1; AT (HBES—ER) 3p13/29 | (3 8, 2(6)&/3\ 9/25 zg? 1220 |2,§§7 4/25 (/530 ,;371/3 /22 930 (g) /115/)6  8/h 8/9(6] 9/1 10/1~616) 12/1312/17(3) 1 /23(6) 24 | 080 18 0560 2 20 e | 260
BT - o o ) l B e o 248 1/216 . Y 1. 7
o oo o o
N N 341 929 |@) 8/2) B/E| B iz 17 o g5 07 |37 2] 12 5/5 5/} [=] W= 2P~ 0
SR REREEHNET il (o o I © @ (2| = b vt mﬁ:@ ve | s |2me | 27 [0s0 | 27 fo90 | 55 | 183 | 109 363
EAEE GERE @RS | G 0 T e 1= dls PEE (876" 178 o e /Tofge TSRy Y e 21 [070| 15 |o050 | 24 {080 | 60| 200
EEI A Wk w73l 572 b7 RV 725 oo 077 178 71 719 0720 17250y [7277% 1477 116 e
— i 6 0O 4 o
=% () S 8 [ ® ® b Sl | 21 [070| 9 |o30| 25 | 083 | 65| 183
- BA IEEE I S T3 N Y T PP )
RRANBBEE (R o [o mu!!:] = &5 o 0 |ooo| o |ooo| a2 |107]| s2| 107
e T e L] w1y i 245940 ‘ﬁtﬁgry‘r"m 7B
REEEE o = o {ooo| o |ooo| 3 | 10| s3]0
11/12~14(3)
_: 0745 107 272 12730 725 4/k0 s [z e 7217 e o T CORT FPeeys Coml peer
. s (BTa o @ ) @ v
FUREBERE (B & ole® © e o ¢ 14720 10p566) 121 1fp3t0) 12 {040 | 16 |o053| a4 | 11| 62| 207
™ "Bl T u Y 8% ol 01 “fo;‘ff;) 15 |os0| 4 |o13| 20 [o67 | 39| 130
H DEd 1p/22~24(3) ) ) )
* BBIAE (REARBALT) (SHERPEEEPIR L5, RIERMET2E,
R (~2013.3) (AH A ALEE/ T 05 2 NS BY) bl 1641547 | 127 ] 423 | 349 | 1163 | 640 21.83
iijﬁ I~ ®iftn P .
ﬁﬁ' hEEmB#gq ‘ | A T ‘ ‘$ | ‘ | |. - 4 | ’ 7A
ot = 918 | #r| 779 | 2597|1268 | 4227 | 2022 | 97.40
— ek
— Enfex




& Y =7 Eh R



Management Committee

Head of Public

GOVERNING COUNCIL
|

Relations

Deputy Rector (Planning,
Finance & Administration)

Head, Human
Resources

Head, Student
Affairs

Head, Planning &
Management
Systems

_

Head, Procurement

& Logistics

Tender Board

Deputy Rector (Academic,

Research and Consultancy)

Library Committee

Head, Postgraduate
Studies

Head, Customs &
Tax Studies

Head, Library
Services

Head, Short Courses
Head, Examination
Affairs

Head, Research &

Examiners’ Board

Consultancy
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TRA Organizational Chart

Board of Directors

Commissioner General

Depty Commissioner General

Director for Board Secretariat
& Legal Services

Director for Internal Affairs

Director for
Research and Policy

Director for Taxpayer Services and
Education

Director for Planning & Modernaization
Programme

Director for Internal Audit

Depty Director Internal Audit

Commissioner
for Large Taxpayers

Commissioner
for Domestic Revenue

Commissioner
for Customes and Excise

Commissioner
for Tax Investigations

Director for Human Resourses
and Administration

Director for Finance

Director for Information &
Communication Technology

Depty Commissioner
Operations

Depty Commissioner
Technical Services

Depty Commissioner
| | Modernization and Risk
Mangement

Depty Commissioner of
Operations

— Operations

Depty Commissioner

Depty Commissioner
Compliance & Enforcement

Depty Commissioner
Case Development Policy
and Procedures

Depty Commissioner Trade
1 Facilitation & Procedures

Depty Commissioner
— Special Duties

Depty Commissioner
| TRA Zanzibar

Depty Director
— Human Resources

Depty Director
7 Administration

Principal
Institution of Tax
Administration

Depty Director
Accounting Operations

Depty Director Systems
Development & Maintenance

Depty Director

Management Accounting

Depty Director Systems Production
& Operation




Position / Function in the

Project

As of March 2012
(Name, Title/Affiliation)

As of September 2013
(Name, Title/Affiliation)

As of October 2014
(Name, Title/Affiliation)

Project Director

Mr. Abubakar M Kunenge
Director, Human
Resource and

Administration, TRA

Same as on the left

Same as on the left

Project Manager

Mr. Patrick K. D. Mugoya
Rector, ITA

(Acting) Mr. Charles

Sabuni, Acting Rector, ITA

Prof. Jairo Isaya Jayambo,

Rector, ITA

Counterpart Leader

Mr. Emmanuel Masalu
Trainer, Researcher &

Consultant, ITA

Same as on the left ( Acting

deputy rector of ITA)

Same as on the left

Taxation Basic Course

Mr. Emmanuel Masalu
Trainer, Researcher &

Consultant, ITA

Same as on the left

Mr. Emanuel Massewe

Trainer, ITA

Taxation Advanced Course

Mr. Emmanuel Masalu
Trainer, Researcher &

Consultant, ITA

Same as on the left

Mr. Ryoba Mzalendo
Trainer, ITA

International Taxation Course

Mr. Richard Donati Tairo
Trainer, Researcher &

Consultant, ITA

Same as on the left

Same as on the left

Electronic Accounting System

Course

Mr. Kimera Alfred James

Assistant Trainer, ITA

Same as on the left

Same as on the left

Tax Audit in Mining Sector

Mr. Hamza I. Ismail

Assistant Trainer, ITA

Same as on the left

Mr. Emmanuel Masalu

Sector Based Tax Audit N/A N/A Trainer, Researcher &
Consultant, ITA
Ms. Hilda Nyamboga
Mr. Yohana Gwarasa

Teguwa
Joining in JCC as a training Manager of Training Dept.,

Manager of  Training Same as on the left
manager of Dept. Human Resource and

Dept., Human Resource

and Administration, TRA

Administration, TRA

Member of Governing council

of ITA

Prof. Jairo Isaya Jayambo
Deputy Rector, Institute of

Finance Management

Same as on the left




Deputy rector of ITA (finance,

Mr. Charles Sabuni

Same as on the left (Acting

Same as on the left

facility) rector of ITA)
Deputy rector of ITA Mr. Emmanuel Masalu

Dr. Lewis Ishemoi
(academic and research) Acting Deputy Rector
Instructor of ITA Mr. Phillip Mbati

Same as on the left Same as on the left

(EAS course) Lecturer, ITA
Instructor of ITA Mr. Ryoba Mzalendo
(EAS course) Lecturer, ITA

Ms. Pilly Marwa
CP member of TAC

Lecturer, ITA

Mr. Cyril Chimilila
CP member of TAC

Lecturer, ITA
Assistant Instructor of ITA | Ms. Rose Peter Mwandu

(EAS course)

Tutorial Assistant, ITA

Same as on the left

Same as on the left
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MINUTES OF MEETINGS BETWEEN
JAPAN INTERNATIONAL COOPERATION AGENCY
AND
THE TANZANIA REVENUE AUTHORITY
OF THE UNITED REPUBLIC OF TANZANIA
ON
THE FIRST JOINT COORDINATING COMMITTEE MEETING
OF
THE PROJECT FOR THE ENHANCEMENT OF TAXATION TRAINING IN
TANZANIA

The Japan International Cooperation Agency (hereinafter referred to as "JICA") and the
Tanzania Revenue Authority (hereinafter referred to as “TRA”) had the Joint Coordinating
Committee (hereinafter referred to as "JCC") within the framework of the Record of
Discussions (hereinafter referred to as "R/D") for the “Project for the Enhancement of

Taxation Training in Tanzania" (hereinafter referred to as "the Project").

As aresult of the discussions, JJCA and TRA made Minutes of Meetings in order to confirm
the mutual understanding and matters agreed through the discussions attached hereto.

Dar es Salaam, 25th July, 2012

Mr. Yukihide Katsuta Mr. Abubakar M. Kunenge
Chief Representative Director of Human Resources &
Tanzania Office Administration

Japan International Cooperation Agency Tanzania Revenue Authority
Japan United Republic of Tanzania
Mr. Kenichiro Iwashita Dr. Patrick Mugoya

Chief Advisor of the Project for the Rector

Enhancement of Taxation Trainingin Institute of Tax Administration

Tanzania



I .INTRODUCTION

In April 2012, the team for the Project for the Enhancement of Taxation Training (hereinafter
referred to as “Project”) started its baseline survey, which involved numerous interviews and
meetings among the Tanzania Revenue Authority (hercinafter referred to as “TRA”), the
Institute of Tax Administration (hercinafter referred to as “ITA”) and JICA Expert team. The
First JCC was held with the aim of discussing and approving the Work Plan and the Annual
Work Plan, and confirming the progress of the Project activities.

II. SPECIFIC ISSUES CONFIRMED ON THE PROJECT

1. Progress of the Project activities

The progress of the Project activities is acknowledged based on the “Achievement of Outputs
(ANNEX 1)” and “Progress of Activities for each Output (ANNEX 11)”.

2. Work Plan and Annua Work Plan
The contents of the Work Plan (ANNEX I11), together with the Annual Work Plan (ANNEX
V), were agreed upon and accepted at the meeting.

3. Specified training courses to be devel oped

This Project prescribes five courses for which a curriculum and teaching materials are to be
developed in mutual cooperation. The candidate courses for these five comprised the seven
courses firstly proposed by the Counterpart team, to which the tax audit in the mining sector
was added for consideration: the following five courses out of eight courses in total were
proposed by the Project team based on the course selection background describe in the Work
Plan. As aresult of the discussions, the proposed five courses are confirmed to be devel oped.

- Taxation Basic Course (TBC)

- Advanced taxation program targeting TRA staff with 5 years of working experience
- Program on tax audit skills on computerized accounting system

- Program on international taxation such as transfer pricing taxation

- Program on tax audit skillsin the mining sector

Regarding the advanced taxation program, TRA requested the change of experienced year of
trainees from five to three. It was discussed and agreed upon at the meeting.

4. Project execution



It was agreed upon that TRA will assign the following personnel for the Counterpart team of
the Project.

Project Director: Mr. Abubakar M.Kunenge, Director of Human
Resources & Administration, TRA

Project Manager: Dr. Patrick Mugoya, Rector, ITA

Counterpart Leader: Mr. Emmanuel Masalu, Trainer, Researcher

& Consultant, ITA
TBC course, Advanced taxation Mr. VitusG. Mdessa, Trainer,
program targeting TRA staff with 5 Researcher& Consultant, ITA
years of working experience:
Program on International taxation Mr. Richard Donati, Assistant Lecturer, ITA
such as transfer pricing taxation:

Program on tax audit skills on Ms. Imelda P. Rwebangira, Trainer,
computerized accounting system, Researcher& Consultant, ITA
Program on tax audit skillsin the

mining sector:

5. PDM revisions

5.1

TRA pointed out that the activities 3-5 “Deliver the results of evaluation analyses to each
subject panel” should change to “Deliver the results of evaluation analyses to each subject
panel and relevant stakeholders”. It was discussed and agreed upon at the meeting.

Agreement was reached regarding the revision of the PDM as ANNEX V in order to further
raise consciousness of the importance of the planning, execution and assessment of training
cycle.

5.2.

The Project team proposed the targets for the Objectively Verifiable Indicators, which were
set as XX and Y'Y at the timing of the signing of Record of Discussions, based on the result of
the baseline survey summarized in the ANNEX VI. It was discussed and agreed upon at the
meeting.

Regarding the indicators of Overal Goal, it was agreed upon that the data is based on the
2011FY.

IIT.Other items of discussion
1. While the Project deals with training for particular sectors, its goa is to provide for an



improvement cycle for the training provided by the ITA, rather than to offer advice regarding
individual caseto TRA: it was affirmed at the meeting.

2. The Expert team requested to TRA not to change the counterpart personnel in the course of
the Project. TRA agreed on this matter.

3. The Project Team suggested that the exchange of personnel between ITA and TRA should
be formalized for the enhancment of practical knowledge of ITA instructors. It was discussed
and agreed upon at the meeting.

4. It was agreed upon that the step by step training is introduced by the development of TBC
and Advanced taxation program.

5. The Counterpart team requested training in Japan as soon as possible. JICA suggested to
utilize the opportunity of the Group Training Course on the International Seminar on Taxation
(General Course and Senior Course) in Japan, which were allocated to Tanzania for the past
few yearsincluding this year.

6. Regarding the enhancement of the skill of the instructors, especially counterpart personnel,
TRA suggested to give them coaching by setting the goal and the milestone on each stage of
their skill’s development in each area. The Project team will examine on this matter.

ANNEX I. Achievement of Outputs

ANNEX 1. Progress of Activities for Each Output
ANNEX I11. Work Plan

ANNEX IV. Annua Work Plan

ANNEX V. Project Design Matrix (PDM)
ANNEX VI. PDM Indicators

ANNEX VII. Plan of Operations

ANNEX VIII. List of Participants



MINUTES OF MEETINGS BETWEEN
JAPAN INTERNATIONAL COOPERATION AGENCY
AND
THE TANZANIA REVENUE AUTHORITY
OF THE UNITED REPUBLIC OF TANZANIA
ON
THE SECOND JOINT COORDINATING COMMITTEE MEETING
OF
THE PROJECT FOR THE ENHANCEMENT OF TAXATION TRAINING IN
TANZANIA

The Japan International Cooperation Agency (hereinafter referred to as "JICA") and the
Tanzania Revenue Authority (hereinafter referred to as “TRA”) had the Joint Coordinating
Committee (hereinafter referred to as "JCC") within the framework of the Record of
Discussions (hereinafter referred to as "R/D") for the “Project for the Enhancement of

Taxation Training in Tanzania" (hereinafter referred to as "the Project").

As aresult of the discussions, JJCA and TRA made Minutes of Meetings in order to confirm
the mutual understanding and matters agreed through the discussions attached hereto.

Dar es Salaam, 22 May, 2013

Mr. Hajime Iwama Mr. Abubakar M. Kunenge
Senior Representative Director of Human Resources &
Tanzania Office Administration

Japan International Cooperation Agency Tanzania Revenue Authority
Japan United Republic of Tanzania
Mr. Kenichiro Iwashita Dr. Patrick Mugoya

Chief Advisor of the Project for the Rector

Enhancement of Taxation Trainingin Institute of Tax Administration

Tanzania



I .INTRODUCTION

The Project for the Enhancement of Taxation Training in Tanzania (hereinafter referred to as
“Project”) was launched in Tanzania in March 2012. Then, in July 2012, the first JCC was
held by way of a baseline survey, with the cooperation of JICA experts and of the Institute of
Tax Administration (hereinafter referred to as “ITA”) and TRA. At this second JCC, five
training courses making up this project were specified, and the project team started work on
developing them. The Second JCC was held with the aim of discussing and approving the
Work Plan and the Annual Work Plan of Year 2, and confirming the progress of the Project
activities.

IT. SPECIFIC ISSUES CONFIRMED ON THE PROJECT

1. Progress of the Project activities

The progress of the Project activities is acknowledged based on the “Achievement of Outputs
(ANNEX I)” and “Progress of Activities for each Output (ANNEX II)”.

2. Work Plan and Annua Work Plan
The contents of the Work Plan (ANNEX 111), together with the Annual Work Plan (ANNEX
V), were agreed upon and accepted at the meeting.

3. Training course specified start period
The following two courses under development are to take place over August and September.

- Program on tax audit skills on electronic accounting system
- Program on international taxation such as transfer pricing taxation

4. TRA cooperation in collecting case examples

It is assumed that the advanced taxation program targeting TRA staff with 3 years of working
experience that isto be developed this year will use tax audit case examples.

TRA has a collection of many such cases, so the Japan side requests that a cooperative system
can be established whereby these cases can be disclosed.

Similarly, the program on international taxation also needs such casesif it isto be fully
effective, making such cooperation al the more desirable.

5. Project execution
There was a switching of project counterparts last year. The Tanzania side’s current operations
system has been confirmed as follows.



Project Director: Mr. Abubakar M.Kunenge, Director of Human
Resources & Administration, TRA

Project Manager: Dr. Patrick Mugoya, Rector, ITA

Counterpart Leader: Mr. Emmanuel Masalu, Trainer, Researcher
& Consultant, ITA

TBC course, Advanced taxation Mr. Emmanuel Masalu, Trainer, Researcher

program targeting TRA staff with 3 & Consultant, ITA

years of working experience:

Program on International taxation Mr. Richard Donati, Trainer,

such as transfer pricing taxation: Researcher& Consultant, ITA

Program on tax audit skillson Mr. KimeaAlfred James Assistant Trainer, ITA
Electoronic accounting system,

Program on tax audit skillsin the Mr. Hamzal.lsmail Assistant Trainer, ITA
mining sector:

IIT.Other items of discussion

1. Audit tool training at EAS will be developed and carried out in full compliance with TRA
plans for utilizing the tool for tax audit by Large taxpayer department, Tax investigation
department, Internal audit department.

ANNEX I. Achievement of Outputs

ANNEX 1. Progress of Activities for Each Output
ANNEX I11. Work Plan

ANNEX IV. Annua Work Plan

ANNEX V. Project Design Matrix (PDM)
ANNEX VI. Plan of Operations

ANNEX VII. List of Participants



MINUTES OF MEETINGS
BETWEEN
THE JAPANESE MID-TERM REVIEW TEAM
AND
THE TANZANIA REVENUE AUTHORITY OF THE UNITED REPUBLIC OF TANZANIA
ON
THE JAPANESE TECHNICAL COOPERATION FOR
THE PROJECT FOR THE EHNANCEMENT OF TAXATION TRAINING IN TANZANIA

The Japanese Mid-Term Review Team (hereafter referred to as “the Team”),
organized by the Japan International Cooperation Agency (hereafter referred to as “JICA”)
and headed by Mr. Koji OSHIKIRI, visited the United Republic of Tanzania from 20 October
to 31 October, 2013 and had a series of discussions and exchange views with authorities
concerned of the United Republic of Tanzania. The purpose of the Team was to confirm the
achievements made so far in the project, and to make the mid-term review for the Project for
the Enhancement of Taxation Training in Tanzania (hereafter referred to as “the Project”).

During its stay, both the Team and authorities concerned of the United Republic of
Tanzania (hereafter referred to as “both sides”) had a series of discussions and exchanged
views on the Project. Both sides jointly monitored the activities and evaluated the
achievements based on the Project Design Matrix (hereafter referred to as “PDM”).

As aresult of discussions, both sides agreed upon the matters referred to in the Joint
Mid-Term Review Report of the Project attached hereto endorsed by JCC (Joint Coordinating
Committee) on October 31, 2013.

Dar es Salaam October 31, 2013

Mr. Koji Oshikiri Mr. Abubakar M. Kunenge
Leader Director of Human Resource &
The Mid-Term Review Team Administration

Japan International Cooperation Agency Tanzania Revenue Authority
Japan United Republic of Tanzania
Mr. Kenichiro Iwashita Mr. Charles A. Sabuni

Chief Advisor of the Project for the Acting Rector

Enhancement of Taxation Training Institute of Tax Administration
in Tanzania United Republic of Tanzania



I. INTRODUCTION

The Project for the Enhancement of Taxation Training in Tanzania (hereinafter referred to as
“the Project”) was launched in Tanzaniain March 2012. Then, in July 2012, the first JCC was
held to discuss and approve the Work Plan and the Annual Work Plan of Year 1, and specified
five training courses making up this project based on the findings from the baseline survey
conducted with the cooperation of JICA experts and of the Institute of Tax Administration
(hereinafter referred to as “ITA”) and Tanzania Revenue Authority (hereinafter referred as
“TRA”). And in the second JCC held in May 2013, the member in the Committee discussed
and approved the Work Plan and the Annual Work Plan of Year 2, and agreed to have a
Mid-Term Review in the middle of the project period, around October 2013. Following the
Work Plan agreed, the Project have been implemented and delivered two of the specified
courses so far. As agreed, at this juncture, the Mid-Term Review was conducted in order to
review the performance of the Project in comparison with the PDM and the Plan of
Operations (hereinafter referred as “PO”) and to contribute to the betterment of the project
implementation. This third JCC was held at the end of this Mid-Term Review process, in
order to agree on the achievements and recommendations identified in the process and to
discuss and approve the way-forward to be implemented in the latter half period of the Project
duration.

I1. SPECIFIC ISSUES CONFIRMED ON THE PROJECT

1. Joint Mid-Term Review Report

The achievements and recommendations identified in the Review process were summarized
in the Joint Mid-Term Review Report. Members of the Team delivered an explanation on the
Report to the Committee, which were acknowledged and confirmed in the JCC (ANNEX 1).

2. Establishment of the Taxation Training Management Committee

The idea to establish the Training Management Committee in collaboration between TRA and
ITA was proposed by Mr. Masalu, the Counterpart Leader, was agreed, and was adopted as a
measure to enhance communication between the two organizations in managing the training
courses in the Project. It was agreed that the Training Management Committee will play akey
role in implementing Plan-Do-Check-Act (PDCA) cycle of the Project training courses and
replace a Subject Panel that was originally expected to play the role in the Project. A draft
paper that describes its aim, member, role, and timing was presented, agreed, and adopted in
the Committee. (ANNEX I1)

3. Revisions of PDM and PO

Based on the above agreement on the establishment of the Training Management Committee,
necessary corresponding revisions of PDM and PO were pointed out and discussed in the JCC.
Key point of thisrevision isto replace the term “Subject Panel” to “the Training Management



Committee” in PDM and PO as the latter was decided to take over the role of the former.
Necessary changes on Objectively Verifiable Indicators (OVI), Project Activities,
pre-condition have been made and were agreed in the JCC. (ANNEX I11) (ANNEX 1V)

[1l. OTHER ITEMS OF DISCUSSION

1

Mr. Kunenge expressed his commitment, as the Project Director and the Director of
Human Resource and Administration Department in TRA, to act positively to ensure the
PDCA cycle in ITA and to strengthen communication between TRA and ITA by way of
involving the latter more into the process of training needs assessment. He suggested that
in the needs assessment process, cases in the court and the call centre should be looked
into. Further, he stressed the needs of strengthening On the Job Training (OJT) system in
TRA as learnt from the training in Japan through the Project and explained the existence
of performance indicators that measures capacity of coaching and mentoring for the
officials at the management level.

Request was made to TRA by Mr. Masalu, the Counterpart Leader, to contribute positively
in collecting practical cases when the Project develops the Taxation Advance Course
(TAC) in coming months.

ANNEX I. Joint Mid-Term Review Report

ANNEX 1. Draft paper of the Training Management Committee
ANNEX 1. Project Design Matrix (PDM3)

ANNEX IV. Plan of Operations (PO Ver.3)

ANNEX V. List of Participants
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MINUTES OF MEETINGS BETWEEN
JAPAN INTERNATIONAL COOPERATION AGENCY
AND
THE TANZANIA REVENUE AUTHORITY
OF THE UNITED REPUBLIC OF TANZANIA
ON
THE FORTH JOINT COORDINATING COMMITTEE MEETING
OF
THE PROJECT FOR THE ENHANCEMENT OF TAXATION TRAINING IN
TANZANIA

The Japan International Cooperation Agency (hereinafter referred to as "JICA") and the
Tanzania Revenue Authority (hereinafter referred to as “TRA”) had the Joint Coordinating
Committee (hereinafter referred to as "JCC") within the framework of the Record of
Discussions (hereinafter referred to as "R/D") for the “Project for the Enhancement of

Taxation Training in Tanzania" (hereinafter referred to as "the Project").

As aresult of the discussions, JJCA and TRA made Minutes of Meetings in order to confirm
the mutual understanding and matters agreed through the discussions attached hereto.

Dar es Sdaam, 18 June, 2014

Mr. Yasunori Onishi Mr. Abubakar M. Kunenge
Chief Representative Director of Human Resources &
Tanzania Office Administration

Japan International Cooperation Agency Tanzania Revenue Authority
Japan United Republic of Tanzania
Mr. Kenichiro Iwashita Charles Sabuni

Chief Advisor of the Project for the Acting Rector

Enhancement of Taxation Trainingin Institute of Tax Administration

Tanzania
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[. INTRODUCTION

The Project for the Enhancement of Taxation Training in Tanzania (hereinafter referred to as
“Project”) was launched in Tanzania in March 2012. Then, in July 2012, the first JCC was
held by way of a baseline survey, with the cooperation of JCA experts and of the Institute of
Tax Administration (hereinafter referred to as “ITA”) and TRA. At the second JCC, five
training courses making up this project were specified, and the project team started work on
developing them. This third JCC was held at the end of this Mid-Term Review process, in
order to agree on the achievements and recommendations identified in the process and to
discuss and approve the way-forward to be implemented in the latter half period of the Project
duration. Also, to help strengthen TRA-ITA ties, establishment of a new committee, Training
Management Committee (TMC) was approved. The forth JCC was held with the aim of
discussing and approving the Work Plan and the Annual Work Plan of Year 3, and confirming
the progress of the Project activities.

[1. SPECIFIC ISSUES CONFIRMED ON THE PROJECT

1. Progress of the Project activities

The progress of the Project activities was acknowledged based on the “Achievement of
Outputs (ANNEX I)” and “Progress of Activities for each Output (ANNEX II)”.

2. Work Plan and Annua Work Plan

The contents of the Work Plan (ANNEX 111), together with the Annual Work Plan (ANNEX
V), were agreed upon and accepted at the meeting. The following points were discussed
regarding the Work Plan.

3. Progress of the Taxation Advanced Course (TAC)
The progress of the preparation of TAC was acknowledged based on the progress presentation
made by the CP,

4. Substitution of the tax auditing training course for the mining sector

In order to avoid duplication among donors, it was decided to change the tax auditing training
course for the mining sector to a different industry-specific tax audit training course. Both
sides agreed with it. And the course selection will be completed by August 2014.

5. Establishment and adoption of PDCA Cycle

The participants acknowledged that TMC was successfully established and has been
promoting the PDCA cycle as expected through mutual discussion on the training evaluation
outcomes and necessary improvements between TRA and ITA. In the final year of the project,

the project team will continuously support the work of TMC and create the PDCA Cycle

12



Guidelines. It was agreed that the Guidelines should be officially adopted by ITA .

6. Results of the Country Focused Training

Headed by the Commissioner for Large Taxpayers and the Acting Rector of ITA lecturers,
total fourteen (14) officias, eight from ITA and six from TRA participated in the Country
Focused Training co-conducted by Japan National Tax Agency and National Tax College in
March, 2014. The participants of this JCC looked into the result of the Training and
acknowledged that the cooperation between TRA and ITA has been strengthened through this
co-training.

6. Project execution
There was a switching of project counterparts last year. The Tanzania side’s current operations
system has been confirmed as follows.

Project Director: Mr. Abubakar M. Kunenge, Director of Human
Resources & Administration, TRA

Project Manager: Mr. Charles Sabuni, Acting Rector, ITA

Counterpart Leader: Mr. Emmanuel Masalu, Trainer, Researcher &
Consultant, ITA

TBC course, Mr. Emmanuel Massewe, Trainer, Researcher &
Consultant, ITA

Advanced taxation program targeting Mr. Ryoba Mzalendo, Trainer, Researcher &
TRA dtaff with 3 years of working Consultant, ITA

experience:

Program on International taxation Mr. Richard Donati, Trainer, Researcher &

such as transfer pricing taxation: Consultant, ITA

Program on tax audit skillson Mr. KimeaAlfred James Assistant Trainer, ITA

Electoronic accounting system,
Program on Industry Specific Tax
Audit Course

7. Tentative Schedule of Project Monitoring

The member agreed with the tentative timing of the next JCC meeting and the Terminal
Evaluation. The next JCC will be held in November of year 2014 with the Termination
Evaluation that is scheduled in November of year 2014. The last JCC is tentatively scheduled
in February 2015.

13



ANNEX |.
ANNEX I1.
ANNEX [1I.
ANNEX V.
ANNEX V.
ANNEX VI.

ANNEX VII.

Achievement of Outputs

Progress of Activities for Each Output
Work Plan

Annual Work Plan

Project Design Matrix (PDM)

Plan of Operations

List of Participants
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MINUTES OF MEETINGS
BETWEEN
THE JAPANESE TERMINAL EVALUATION TEAM
AND
THE TANZANIA REVENUE AUTHORITY OF THE UNITED REPUBLIC OF TANZANIA
ON

THE JAPANESE TECHNICAL COOPERATION FOR

THE PROJECT FOR THE EHNANCEMENT OF TAXATION TRAINING IN TANZANIA

The Japanese Terminal Evaluation Team (hereafter referred to as “the Team”), organized by the
Japan International Cooperation Agency (hereafter referred to as “JICA”) and headed by Mr. Noriharu
MASUGI, visited the United Republic of Tanzania from 10 November to 21 November, 2014 for the
purpose of the terminal evaluation of “the Project for the Enhancement of Taxation Training in Tanzania”
(hereafter referred to as “the Project”).

During its stay, both the Team and Tanzania Revenue Authority (hereafter referred to as “TRA”)
and Institute of Tax Administration (hereafter referred to as “ITA™) (hereafter referred to as “both sides”)
had a series of discussions and exchanged views on the Project. Both sides jointly monitored the activities
and evaluated the achievements based on the Project Design Matrix (hereafter referred to as “PDM”).

As aresult of discussions, both sides agreed upon the matters referred to in the Joint Terminal
Evaluation Report of the Project attached hereto endorsed by JCC (Joint Coordinating Committee) on

November 20, 2014.

Dar es Salaam November 20, 2014

Mr. Noriharu Masugi Mr. Abubakar M. Kunenge
Leader Director of Human Resource &
The Terminal Evaluation Team Administration

Japan International Cooperation Agency Tanzania Revenue Authority
Japan United Republic of Tanzania
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The following items were discussed during the JCC meeting.

a) The support and cooperation delivered by JICA is highly appreciated by TRA.

b) Recommendations have been approved by members. Tanzanian side assured that based
on the agreed recommendations, action plan and responsible person will be alocated
regarding who will do what by when so that the project will be successful.

c) An option of extending the Project period needs to be sought and discussed within JICA.
JICA will get back to GoT.

d) The Tanzanian side requested another country focused course on the Group Work Place
Training and OJT be held during the extension period.
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1% TAXATION BASIC COURSE (TBC)

21% October to 6" December 2013

Curriculum:
SN | MODULE RESPONSIBILITY
Domestic Tax Administration and Dispute Resolution Mr. E. Masalu
Ms. M. Vaentine
Introduction to Direct Tax Mr. E. Massewe
Mr. Ahmad
Introduction to Indirect Tax Mr. P. Mbati
Ms. R. Mwandu
Tax Assessment and Debt Management Ms. D. Tairo
Ms. R. Mwandu
Tax Accounting and Auditing Mr. E. Massewe
Mr. A. Kimea
VAT Control Techniques Mr. Mdessa
Mr. A. Kimea

Participants:

SN | FULL NAME DERPARTMENT/WORK STATION
BAHATI  STEPHANO

2 HASSAN  ALLY HUSEIN DRD TABORA

3 ADAM KESSY DRD KINONDONI

4 CHARLES DAVID OMARY DRD KONGWA

5 LUCAS.L. MARO DRD ILALA

6 VICTORIA  FAUSTIN TARIMO DRD TABORA

7 MANYAMA KINANDA MUJUNGU DRD BUNDA

8 REBECA KISAMO DRD B/MOYO

9 EUPHEMIA TAIRO DRD ILALA

10 | JOSEPH RAPHAEL DRD COAST

11 PROCHES AMBROSE SHAO DRD KAGERA

12 NEEMA .I. ASOMBWIRE DRDMOSHI

13 EDSON EDWIN ISSANYA DRD ARUSHA




14 | JOHN KALIST KIMARIO DRD ARUSHA

15 EMANUEL MARCERY DRD ARUSHA

16 | OBEDY .B. MHELELA DRD IRINGA

17 | VERONICA .G. KAMANDE DRD SHINYANGA
18 ELIZABETH .M. YUSUPH DRD KINONDONI
19 ERICK JAMES KARIWA DRD SHINYANGA
20 | AGNES MALIMA DRD KINONDONI
21 RUPIA .A. NGONYANI DRD KINONDONI
22 EDWARD RIZIKI .A. DRD LUSHOTO
23 MUSA .R. HARUNI DRD PEMBA

24 ISHMAEL .F. ONEYA DRD KIGOMA

25 IDDI .O. IDDI DRD MBEYA

26 | JOHN CALIST DRD MBEYA

27 KIJA KISHINJE DRD TEMEKE

28 | STANLEY I. SULE DRD LUDEWA

29 ERICK .D. KABINGO DRD MTWARA
30 DAMAS.P. CHAMI DRD RUVUMA
31 LUGAMO KYANDO DRD MARA

32 | JAFARI MRISHO KIGANZA RUKWA

33 ERNEST KAGALI ARUSHA

34 KHALID MCHUMA RUKWA

35 RICHARD .P.MSULE LINDI

36 EDIBILY .M. WILBERFORCE RUVUMA

37 PATRICK PINIEL MARA

38 PENDO NKUBA TEMEKE

39 | JENIFA VALERIAN MARO SINGIDA

40 MARY .E. TEMBA COAST

41 ESTHER MARTIN MALLYA IRINGA

42 SADICK MPIGAUZ| ZANZIBAR

43 | VICENT .. RUGALAMBU ARUSHA

44 MERICK PHILEMION IRINGA

45 | ADREW GITAMBI COAST

46 | GRACE PHILIP NJAU ILALA

47 GINES MARTIN EMMANUEL DODOMA

48 HEKIMA JORAM SYABO KIGOMA




49 FLAVIAN .C. WILLIAM DODOMA
50 | CHARLES LEMUNGE ILALA

51 | ABDALLAH.S. KOMBO ZANZIBAR
52 EDWARD .D. MAHENDE MTWARA
53 | ALl SALEH ALl ROMBO
54 ISAIAH JAIRUS SAKA MBULU
55 | JOHN MGENI TABORA
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Evaluation Report on Taxation Basic Course (TBC) (from 21st Oct to 6t Dec Oct 2013)

Course summary and attendance
The course comprised of 6 weeks seminar and 1 week exam. The facilitators were from ITA and TRA.
The trainees were those who were newly employed and who were recently transferred to DRD in TRA.

The number of the trainees who attended the course was 56.

Evaluation method

We adopted level 1 evaluation in ITA and collected trainee’s perception on the course in form of
questionnaire. This questionnaire comprised of 3 parts; general evaluation, facilitator evaluation, and
topic evaluation, and adopted quantitative measurement for the trainees to choose 1 answer out of 5.
In addition, space was provided to freely comment on the course. The questionnaire was provided and
collected on the last day of the course.

Sample number and response rate (based on the attendance number on the last day) were as follows;

51 (response rate: 91.07%)

From this number, we can assert that the outcome from the questionnaire well summarizes the

overall trainees’ opinion given the full response rate.

3. Outcome

1) General Evaluation

We asked three questions as general course evaluation. Firstly, we asked if the trainee was satisfied
with the module. Secondly, we questioned if the course materials were useful and thirdly if the

duration of the module was adequate.

From the outcome shown in the following table/graph, it is asserted that most of the trainees were
fairly satisfied with the course given the outcome that 67% of them responded positively in total
(strongly agree or agree). On the other hand, however, 14% of them responded negatively in total
(strongly disagree or disagree). Compared to the other two courses that have been implemented
under the JICA project, ITC (International Taxation Course) and EAS (Electronic Accounting
System Course), this satisfactory rate for TBC is relatively low. Both of the two courses (ITC and
EAS) have obtained 100% on satisfactory rate (see the Comparison Table). It could be assumed that
this relatively low satisfactory rate was, first of all, derived from the length of the duration of the
course. Looking into the outcome of the third question further, it is clearly identified that more than
half of the participants were not satisfied with the course duration, commenting that the duration
was too short. In fact, 11 trainees further commented that the duration of the course was too short
for them to grasp all the contents. Second reason for the low satisfactory rate could be that there
were too many classes and trainees have felt that some of them were not useful for their work, given

the fact that 5 trainees commented that the course was too many classes and not practical in term of
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helping as to perform well.

Secondly, about the usefulness of the course material, 76% of them in total consider it useful. With
comparison to the former courses of ITC and EAS, however, we can realize that this figure is
relatively low again. Both of the courses have obtained 100% on the satisfactory rate for the course
material (See the Comparison Table). This relatively low rate might be the non-updated materials
and the timing to deliver the materials. Two trainees commented that some of the material
produced were outdated i.e. SDL rates, return of income state (three monthly). One commented that
learning tools should be made available and on time. And other two commented that learning tools
especially Acts that are used should be made available in the class in advance and the lecturers had

better provide notes in soft copy.

On the length of the course, 55% of them responded negatively. It is a fact that the course was
originally constructed for the period of 9 weeks but due to the strong requirement by TRA, the
course was shortened to 7 weeks and a day time frame was prolonged in the effort to cover the whole
contents originally planned. This prolonged day schedule surely exhausted both trainees and

trainers and may have affected satisfactory rate on the course.

The duration of the module was
adequate.

The mtarials provided were useful

B 1: Strongly Agree

2: Agree
The module sat}sfled your ® 3: Neutral
expectations
4: Disagree

||
10 7
26
24
I N I

0% 10% 20% 30% 40% 50% 60%

B 5: Strongly Disagree
70% gly g

80% 90% 100%

The module satisfied
your expectations

The mtarials provided
were useful

The duration of the
module was adequate.

1: Strongly Agree 10 13 3
2: Agree 24 26 10
3: Neutral 10 10 10
4: Disagree 17
5: Strongly Disagree 11

2) Facilitator Evaluation

We have asked three questions for each facilitator; on his/her expertise, the way of lecturing, and

the interaction with the trainees.
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On the mastery of the contents, all the facilitator has obtained positive feedback from the majority
of the trainees. On average, 90% of the trainees agreed the trainers’ mastery of the contents. And
more than 80% of them answered positively for all the trainers. 5 trainees further commented that
they are all good and competent. It is, therefore, asserted that all facilitators had enough expertise

to teach the assigned topic and ITA had selected the right/eligible facilitators.

The facilitator demonstrated mastery of the module contents.

Mr. Gae Kasara ; : _—;

S —_—

Ms. Minna Valentine I I : |

Mr. Vitus Mdessa : : : -I

Mr. P. Mbati - —

’ - 1 1 e

Mrs. Daphrosa Tairo I I _-I
I

Mr. A. Mohamed : : : : -I

Mr. E. Massewe | | | —,—l

Average : : : —

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%

Average Mr. E. Mr. A. Dalzjd}fj(.)sa Mr. P: Mr. Vitus | Ms. Mir.ma Mr. Gae
Massewe | Mohamed Tairo Mbati Mdessa | Valentine | Kasara
m 1: Strongly Agree 23.7 21 27 18 21 32 34 13
2! Agree 20.1 25 20 23 20 17 17 19
® 3: Neutral 4.1 5 2 9 6 0
4: Disagree 0.3 0
m 5: Strongly Disagree 0.6 0 0 0 2 0 0 2

Secondly, averagely 86% of the trainees responded in positive manner about their way of lecturing.
Most of the trainers received positive feedback from more than 80% of the trainees. Those who

obtained negative answers, however, may need to revise their way of lecturing further.

The way of lecturing is well organized and facilitated your understanding.

Mr. Gae Kasara (e

M.s. Minmna 'V alen t11 e |1

M. Vitus M de:s s o |1

Mr. P. Mbati |— | | | | _——I
e —"
Mrs. Daphrosa Tairo | —— | | | | | _-I
B e I
M. A. Mohaim e dl | I I I I _-I
e e e I e
Mr. E. Massewe % | I I I | ——I
Average |/ : : : : — -

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%

Average | MrE | MrA Daf}fj(')sa Mr. P. | Mr. Vitus | Ms. Minna| Mr. Gae
Massewe | Mohamed Tairo Mbati Mdessa | Valentine | Kasara
® 1: Strongly Agree 19.7 17 23 16 17 29 28 8
2: Agree 21.7 24 19 25 24 18 21 21
® 3: Neutral 4.3 5 2 7 10 2 0 4
4: Disagree 1.1
m 5: Strongly Disagree 1.4 0 0 0 6 0 0 4
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Lastly, about the interaction in the class, on average 93% of the trainees responded positively that
the facilitators provided adequate opportunity for questions and discussions. Looking into each
facilitator, it is found that all of them received positive feedback from more than 75% of the trainees.
Some received a little percentage of negative answers. Therefore, it can be fair to assume that all

the facilitators provided adequate opportunity for interaction for the trainees.

The facilitator provided adequate opportunity for questions and discussion.

Mr. Gae Kasara ' — ] E—
. . | I — 1 1

Ms. Minna Valentine
Mr. Vitus Mdessa I I I —-I
Mr. P. Mbati I I I I—-I
Mrs. Daphrosa Tairo : : : I—I_:
Mr. A. Mohamed '_I—_-
Mr. E. Massewe I I I I ——I
| | | N |
Average : : : . —

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%

Average Mr. E. Mr. A. Dal;j[}fi)sa Mr. P: Mr. Vitus (Ms. Mipna Mr. Gae
Massewe | Mohamed Tairo Mbati Mdessa |Valentine| Kasara
m 1: Strongly Agree 20.7 22 20 16 19 27 31 10
2: Agree 19.6 19 20 20 22 19 18 19
® 3: Neutral 3.9 5 5 6 5 2 0 4
4: Disagree 1.9 3 1 6 0 1
m 5: Strongly Disagree 0.7 0 0 0 2 0 0 3




3) Topic Evaluation
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On each topic, we have asked two questions; its difficulty and applicability to practical work.

Firstly, on the difficulty, we have obtained fairly balanced answers. On average, 43% of them

responded that they were difficult, while 40% of them responded that they were not difficult. This

question is asked in order to know which topic was difficult to understand for us to focus on the

topic a little bit more in conducting future training. In this regard, the topics of “Introduction to

Direct Taxes” and “Introduction to Indirect Taxes” may need to be allocated more time given that

around 50% of the trainees agreed to their difficulty. Also, there was a trainee commenting that

they should provide materials and focus on technical areas and controversial sections of the law.

IV 080: Domestic Tax Administration & Dispute..
VT 081: VAT Control Techniques

IT 081: Tax Accounting and Auditing

IV 081: Tax Assessment and Debt Management
VT 080: Introduction to Indirect Taxes

IT 080: Introduction to Direct Taxes

Was the topic difficult to understand?

Average
0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
. . . IV 080:
[T 080: VI 080: | IV O8Li Tax | 1 o1 may | VT 081: VAT | Domestic Tax
Introduction | Introduction | Assessment . . .
Average . . Accounting Control Administratio
to Direct to Indirect and Debt o . .
and Auditing | Techniques | n & Dispute
Taxes Taxes Management .
Resolution
m 1: Strongly Agree 8.5 9 7 7 10 8 10
2: Agree 12.2 14 16 13 11 12
= 3: Neutral 8.5 11 8 9 11 7
m 4: Disagree 12.8 11 13 13 12 14 14
m 5: Strongly Disagree 6.3 4 4 7 5 7 11

Secondly, about the applicability of the topic, on average 92% of the trainees answered the topics were

practicable in their work. Looking into each topic, we found that over 90% of the trainees answered

positively towards all the topics. Thus the course has obtained quite large number of positive feedback.

It can be asserted that this high satisfaction rate derives from the fact that the course is directly

intended to provide the trainees fundamental knowledge on general taxation issues. In addition, JICA

has added some practical aspects and contents to be taught in the TBC such as registration of taxpayers,
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determination of tax base, taxation of special entities, and international aspects of VAT. So it might be
further said that this newly added practical contents have contributed to making the course practicable

to their work.

Was the topic practicable in your work?
IV 080: Domestic Tax Administration & Dispute I I --I
Resolution | |- L |
VT 081: VAT Control Techniques | | 1 |
IT 081: Tax Accounting and Auditing _I-I |
IV 081: Tax Assessment and Debt Management ][ 1-|
VT 080: Introduction to Indirect Taxes |_-_| l_.|
IT 080: Introduction to Direct Taxes ][
Average I I _-.l |_I|
0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
. . . IV 080:
IT 080: VI 080: | 1V O8L Tax | 1 o). may | VT 081: VAT | Domestic Tax
Introduction | Introduction | Assessment . N .
Average . . Accounting Control Administratio
to Direct to Indirect and Debt o . .
and Auditing | Techniques | n & Dispute
Taxes Taxes Management .
Resolution
m 1: Strongly Agree 30 28 25 31 32 32 32
2: Agree 13.2 17 17 12 11 12 10
® 3: Neutral 1.8 1 2 1 2
4: Disagree 1
m 5: Strongly Disagree 0.8 0 1 2 0 0 2

Overall Summary

From this level 1 evaluation, we can assert that TBC has been fairly successfully implemented with
good satisfactory rate from the trainees towards overall training structure and materials. We need to
think about, however, expanding the duration of the course, first of all. It is vital to deliver effective
outcome for the course to have an enough time frame for the trainees to capture all the contents in the
course. It is recommended for ITA to report this outcome to TRA to make sure next TBC course should
be allocated more time to be convened. Secondly, it is advised that the course materials should be
revised and updated properly. Also, the class materials should be prepared and distributed in time for
the class. These might be able to contribute to improve the overall satisfactory rate for the course in
future. On the trainers, the trainees were highly satisfied. It is asserted that trainers were well
equipped with the expertise on the assigned topics and their way of lecturing seemed to have well
facilitated the trainees’ understanding. There is a space for improvement for the lecturers, however,
given the fact that some trainers have obtained negative answers on their way of lecturing. Contents

of the course seemed to be adequately chosen and linked to their practical work.
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Comparison table

% of Positive Answers

Questions
TBC | EAS ITC
The module satisfied your expectations 67% 100% | 100%
General The mtarials provided were useful 76% 100% | 100%
The duration of the module was adequate. 25% 92% 33%
1. Facilitator demonstrated mastery of the module contents 90% 96% 100%
2. The way of facilitator recturing is well organized and facilitated your
. ) 86% 96% 97%
Facilitator | understanding
3. Facilitator provided adequate opportunity for questinons and
) ) 93% 96% 97%
discussions.
ot 1. Was the topic difficult to understand? 43% | 44% 22%
opic
2. Was the topic practicable in your work? 92% 93% 81%
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(Table of Figures)
5:
1 4: Satisfa Dissati
2: 3: Strongly Averag
Questions Strongly Disagre Total ctory sfactor
Agree Neutral Disagre e point
Agree e rate y rate
e
The module satisfied your expectations 10 24 10 5 2 51 2.31 67% 14%
Ge
ner | The mtarials provided were useful 13 26 10 2 0 51 2.02 76% 4%
al
The duration of the module was adequate. 3 10 10 17 11 51 3.45 25% 55%
Average 24 20 4.1 0.3 0.6 48.9 1.64 90%
Mr. E. Massewe 21 25 5 0 0 51 1.69 90%
1. Facilitator Mr. A. Mohamed 27 20 2 0 0 49 1.49 96%
demonstrated Mrs. Daphrosa Tairo 18 23 9 1 0 51 1.86 80%
mastery of the Mr. P. Mbati 21 20 6 1 2 50 1.86 82%
module contents Mr. Vitus Mdessa 32 17 2 0 0 51 141 96%
Ms. Minna Valentine 34 17 0 0 0 51 1.33 100%
Mr. Gae Kasara 13 19 5 0 2 39 1.95 82%
Average 20 22 4.3 11 14 48.3 181 86%
Mr. E. Massewe 17 24 5 3 0 49 1.88 84%
2. The way of
Mr. A. Mohamed 23 19 2 1 0 45 1.58 93%
Fac | facilitator recturing
Mrs. Daphrosa Tairo 16 25 7 1 0 49 1.86 84%
ilita | is well organized
Mr. P. Mbati 17 24 10 2 6 59 2.25 69%
tor | and facilitated your
Mr. Vitus Mdessa 29 18 2 0 0 49 1.45 96%
understanding
Ms. Minna Valentine 28 21 0 0 0 49 1.43 100%
Mr. Gae Kasara 8 21 4 1 4 38 2.26 76%
Average 21 20 3.9 1.9 0.7 43.5 1.90 93%
Mr. E. Massewe 22 19 5 3 0 49 1.78 84%
3. Facilitator
Mr. A. Mohamed 20 20 5 1 0 46 1.72 87%
provided adequate
Mrs. Daphrosa Tairo 16 20 6 6 0 48 2.04 75%
opportunity for
Mr. P. Mbati 19 22 5 0 2 48 1.83 85%
guestinons and
Mr. Vitus Mdessa 27 19 2 1 0 49 1.53 94%
discussions.
Ms. Minna Valentine 31 18 0 0 0 49 1.37 100%
Mr. Gae Kasara 10 19 4 2 3 38 2.18 76%
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(Agree) (Disagree)
Average 8.5 12 8.5 13 6.3 48.3 2.92 43% 40%
IT 080: Introduction to
9 14 11 11 4 49 2.73 47% 31%
Direct Taxes
VT 080: Introduction to
7 16 8 13 4 48 2.81 48% 35%
Indirect Taxes
IV 081: Tax Assessment
1. Was the topic 7 13 9 13 7 49 3.00 41% 41%
and Debt Management
difficult to
IT 081: Tax Accounting
understand? 10 11 11 12 5 49 2.82 43% 35%
and Auditing
VT 081: VAT Control
8 12 7 14 7 48 3.00 42% 44%
Techniques
1V 080: Domestic Tax
Administration & Dispute 10 7 5 14 11 47 3.19 36% 53%
Resolution
Top
ic
Average 30 13 1.8 1 0.8 46.8 1.49 92%
IT 080: Introduction to
28 17 1 1 0 47 1.47 96%
Direct Taxes
VT 080: Introduction to
25 17 2 1 1 46 1.61 91%
Indirect Taxes
IV 081: Tax Assessment
2. Was the topic 31 12 1 1 2 47 1.53 91%
and Debt Management
practicable in your
IT 081: Tax Accounting
work? 32 11 3 2 0 48 1.48 90%
and Auditing
VT 081: VAT Control
32 12 2 1 0 47 1.40 94%
Techniques
IV 080: Domestic Tax
Administration & Dispute 32 10 2 0 2 46 1.48 91%

Resolution
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2" TAXATION BASIC COURSE (TBC)

17" November 2014 to 16" January 2015

Curriculum:
SN | MODULE RESPONSIBILITY
1 Domestic Tax Administration and Dispute Resolution Mr. H. lsmaili
2 Introduction to Direct Tax Dr. L. Ishemoi
3 Introduction to Indirect Tax Ms. P Marwa
4 Tax Assessment and Debt Management Ms. D. Tairo
5 Tax Accounting and Auditing Mr. E. Massewe
6 VAT Control Techniques Mr. P. Mbati

Participants:

SIN | FULL NAME

1 Bagasheki, IrvinaM.

2 Bernard, Pauline

3 Boke, Fredrick

4 Castory, Henry

5 Chingai, Angela

6 David, Simon

7 Fadhil, RashidA.

8 Gambaresi,  Veronica

9 Gotora, Chacha

10 | Hance, Irene

11 | Hassan, FamaA.

12 | Jisandu, Jane

13 | Joswam, Jackson

14 | Justine, Edna

15 | Kayombo, Dominicus
16 | Kigoda, Omary Kwame
17 | Kingoma, Mashaka Said
18 | Kishimbo, Grace
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19 | Koteck, FredM.L.

20 | Lutinwa, Charles Rwegoshola
21 | Mgaa, Mariam

22 | Mawere, Keneth

23 | Mangara Tunu

24 | Mapinda, Zacharia

25 | Maunde, Jeremiah

26 | Mbwambo, Justine Joseph
27 | Mhango, Joh Edwin

28 | Mittah, Christina  Haraka
29 | Msuya, Hary Danidl
30 | Mugyabuso, Edwin K.
31 | Musa, Ramidhuna

32 | Mwemezi, Revocutusl.
33 | Nankaha, Rama

34 | Nashon, Wegesa

35 | Ngorongo, Taus

36 | Ngowi, Novert

37 | Nkalang'ango, Kigenda
38 | Ngeze, Havia

39 | Nyange, Husna

40 | Oziambo, Luis

41 | Ruangisa, BeatriceS.

42 | Ruangisa, Mathew Dismas
43 | Ruhusa  Adam A

44 | Rukamvyo, Magreth

45 | Rutta, Doroth

46 | Sanare, Leonce

47 | Shariff, Isihaka

48 | Silayo, Michad

49 | Swago, Sizya

50 | Tarimo, Mary

51 | Walter, Kelvin
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Evaluation Report on Taxation Basic Course (TBC) (from 17t November 2014 to 16th Jan 2015)

1. Course summary and attendance
The course comprised of 8 weeks seminar and 1 week exam. The facilitators were from ITA and TRA.
The trainees were those who were newly employed and who were recently transferred to DRD in TRA.

The number of the trainees who attended the course was 51.

2. Evaluation method
We collected trainee’s perception on the course in form of questionnaire. This questionnaire comprised
of 3 parts; general evaluation, facilitator evaluation, and topic evaluation, and adopted quantitative
measurement for the trainees to choose 1 answer out of 5. In addition, space was provided to freely
comment on the course. The questionnaire was provided and collected on the last day of the course.
Sample number and response rate (based on the attendance number on the last day) were as follows;

217 (response rate: 52.91%)

The response rate was quite low. So it might be difficult to assume the outcome of this evaluation

may not reflect the entire opinion of the participants.

3. Outcome
1) General Evaluation
We asked three questions as general course evaluation. Firstly, we asked if the trainee was satisfied
with the module. Secondly, we questioned if the course materials were useful and thirdly if the

duration of the module was adequate.

From the outcome shown in the following table/graph, it is asserted that most of the trainees were

fairly satisfied with the course given the outcome that 83% of them responded positively in total

(strongly agree or agree). In fact this satisfactory rate was greatly improved from last year. The
course held last year obtained only 67%. It could be assumed that this improvement was brought by
extending the training period from 6 weeks to 8 weeks. Last year, 55% of the participants were not
satisfied with the length of the course, commenting that the duration was too short. This year the
rate of the participants who were not satisfied with the duration decreased to 42% (see the third
question below). Therefore it can be assumed that the improvement of duration contributed to the
betterment of overall satisfactory rate. To back up their satisfaction towards the overall course,
there were some comments; “it’s a fair training and staff needs to be encouraged to attend.It
introduces come new insights to staff’, “The training is good. It gives us an opportunity to tackle the

problems we faced in our office.”, “Conduct this training regularly”, “The training is very good. I

suggest the training conducted once the new employees are employed”.

Secondly, about the usefulness of the course material, 83% of them in total consider it useful. In
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comparison to the last TBC, we can again realize the improvement this year. Last time, we had
satisfactory rate of 76%. However, we need to also note that there are some comments requesting

improvement of materials; “insufficient materials”, “Some facilitators did not provide notes at all”

On the length of the course, as stipulated above, 42% of them responded negatively. Although there
was a great improvement to extend the length from 6 weeks to 8 weeks this year, the course was
originally constructed for the period of 9 weeks. In fact, there are so many comments condemning
the shortness of the training period; “Duration of the module was too short with too many things”,
“Duration of the course is not adequate”, “The time allocated for the course is too short”, “Time given
is not enough hence my expectation were not fully satisfied”, “Training duration is not adequate to
cover all modules, therefore I suggest more time for training”, “The training is of great importance
but the duration is too short”, “More time should be provided. The time given is not enough to

acquire all necessary techniques that are helpful in our workplace”. So the efforts to extend the

duration further should be continuously made in collaboration with TRA operational department.

General Evaluation

|
The duration of the module was adequate. ‘ .
The mtarials provided were useful

The module satisfied your expectations

| | | | | | |
0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%

The module satisfied your The mtarials provided were The duration of the module
expectations useful was adequate.
B 1: Strongly Agree 5 7 2
2: Agree 15 13 5
3: Neutral 7
4: Disagree 8
B 5: Strongly Disagree 0 0 2

2) Facilitator Evaluation

We have asked three questions for each facilitator; on his/her expertise, the way of lecturing, and

the interaction with the trainees.

On the mastery of the contents, on average, 89% of the trainees agreed the trainers’ mastery of the
contents. Looking into each facilitator, we can find that more than 80% of them answered positively
for all the trainers. It is, therefore, asserted that all facilitators had enough expertise to teach the

assigned topic and ITA had selected the right/eligible facilitators. But in order to improve the course
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further, it should be noted that there are some trainees commenting that facilitators need to have

practical experience in the field in order to teach them in practical manner.

The facilitator demonstrated mastery of the module contents.

Mr. P. Mbati : :
Mr. E. Massewe ! ! -!|
Mr. D. Tairo I | -!l
Ms. P. Marwa | | |
Dr. L. Ishemoi | | -I
Mr. H. Ismail l l_!l
Average ! ! [ | |

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%

Average | oot f DeLe o B P v D Tairo| (M P v P Mbati
m 1: Strongly Agree 13.2 7 19 13 14 6 20
2: Agree 10.2 15 7 11 10 14 4
3: Neutral 1.5 0 2 0 3 2
4: Disagree 0.8 2 1 0 0
m 5: Strongly Disagree 0.5 0 0 1 0

Secondly, averagely 89% of the trainees responded in positive manner about their way of lecturing.
Each trainer received positive feedback from more than 80% of the trainees. Some participants
commented that the facilitators were well organized and showed sense of commitment to ensure the
staff are getting what is required and understand what to do in their working environment. On the
other hand, however, some noted that some facilitators need to organize themselves better
especially in time management to avoid too much pressure at the last minutes. Therefore, those who

obtained negative answers may need to revise their way of lecturing further.

The way of lecturing is well organized and facilitated your understanding.

Mr. P. Mbati
Mr. E. Massewe
Mzr. D. Tairo
Ms. P. Marwa
Dr. L. Ishemoi
Mr. H. Ismail

Average

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%

Average 11\/81;51 sze.n[l‘.oi li\/I/IaSrvfa Mr. D. Tairo Ml\;I;.seEv;ze Mr. P. Mbati
m 1: Strongly Agree 10.8 6 21 8 11 7 12
2! Agree 12.2 17 5 15 12 13 11
3: Neutral 1.5 2 0 3 1 2 1
4: Disagree 1 1 1 1 1
m 5: Strongly Disagree 0.3 0 0 0 1 1 0
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Lastly, about the interaction in the class, on average 86% of the trainees responded positively that
the facilitators provided adequate opportunity for questions and discussions. Looking into each
facilitator, we found that most of them received positive feedback from more than 80% of the
trainees. But some received a little percentage of negative answers and they may need to revise

their way of interaction for further improvement.

The facilitator provided adequate opportunity for questions and discussion.

Mr. P. Mbati

Mr. E. Massewe

Mr. D. Tairo

Ms. P. Marwa

Dr. L. Ishemoi

Mr. H. Ismail

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%

il

Average

Average Mr. H Dr. L. ) Ms. P. Mr: D. Mr. E. Mr. P:

Ismail Ishemoi Marwa Tairo Massewe Mbati
m 1: Strongly Agree 12.3 9 17 10 11 9 18
2! Agree 9.7 9 9 15 10 9 6
3: Neutral 2.2 6 0 0 4 0
4: Disagree 0.8 1 1 0 0
m 5: Strongly Disagree 0.7 2 0 0 0 2 0
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3) Topic Evaluation
On each topic, we have asked three questions; its duration, its difficulty and applicability to

practical work.

Firstly, on the duration of the topic, on average 74% of the participants responded that the duration
of topics was adequate. Looking into each topic, however, we can note that topics like “Tax

Accounting and Auditing”, and “Tax Administration and Dispute Resolution” need to be thought for

being allocated more time.

How was the duration of the topic?

] | | | | | | | | |
VAT control techniques | | | | | | | I*
Tax Accounting and Auditing a | | | | | WW
Assessment and Debt Management | | | | | | | | | [ |
Indirect Taxes 7 I
, y [ [ [ [ [ [ [ [ [
Direct Taxes | I
L , T [ [ [ [ [ [ [ [ [
Tax Administration and Dispute Resolution i | | | | | | I_
I
| ]
Ao
0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
Tax A ¢ T
Administratio| ... Indirect ssessmen ax VAT control
Average . Direct Taxes and Debt Accounting .
n and Dispute Taxes M Auditi techniques
Resolution anagement [ and Auditing
esolutio
® 1. Too long 1 1 0 0 3 2 0
2. Adequate 17.7 16 19 18 18 15 20
® 3. Too short 5.2 7 6 4 1 8 5
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Secondly, on the difficulty, on average, 23% of them responded that they were difficult, while 49% of
them responded that they were not difficult. Last time we had 43% of the participants who
answered that the topics were difficult. Here again, it might be concluded that the extension of the
course duration also helped the participants to understand the topics properly and reduced the
feeling of difficulty in understanding the topics. This question was originally asked in order to know
which topic was difficult to understand for us to focus on the topic a little bit more in conducting

future training. In this regard, the topics of “Tax Accounting and Auditing”, “”Assessment and Debt

Management”, “Tax Administration and Dispute Resolution” may need to be allocated more time

given that over 30% of the trainees agreed to their difficulty. In fact, there are some trainees
commenting that Tax Accounting and Auditing is complex and the lecture was also complex. So for

those topics, we need to improve time allocation and way of lecturing further.

Was the topic difficult to understand?

VAT control techniques

Tax Accounting and Auditing

Assessment and Debt Management

Indirect Taxes

Direct Taxes

Tax Administration and Dispute Resolution

Average
0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
Adm’irr?i);trati Assessment Tax
. Indirect and Debt | Accounting | VAT control
Average onand |Direct Taxes .
. Taxes Managemen and techniques
Dispute ¢ Auditin
Resolution g
m 1: Strongly Agree 1.2 3 1 0 1 2 0
2: Agree 4.2 5 3 5 8
3: Neutral 7 7 7 4 8 8
m 4: Disagree 9.2 10 12 7 8 7 11
® 5: Strongly Disagree 2.5 1 1 5 3 0 5
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Thirdly, about the applicability of the topic, on average 88% of the trainees answered the topics were
practicable in their work. Looking into each topic, we found that over 80% of the trainees answered
positively towards all the topics except “Tax Administration and Dispute Resolution”. Looking into
comments, it should be noted that there are so many trainees insisting that the course should
incorporate more practical aspects. For example, comments are; “More practical aspects needed”,
“There should be cases brought for discussion.”, “There should be more case studies.”, “Practical

issues should be more emphasized.”_So the efforts should be made to incorporate more cases to make

the course more practical.

Was the topic practicable in your work?

VAT control techniques

Tax Accounting and Auditing
Assessment and Debt Management
Indirect Taxes

Direct Taxes

Tax Administration and Dispute

Resolution | ! |-|
Average _ __||I
0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
A dm’Ii‘I?iXs trat Assessment Tax
. Direct Indirect and Debt | Accounting VAT control
Average ion and .
. Taxes Taxes |Managemen and techniques
Dispute ¢ Auditin
Resolution &
m 1: Strongly Agree 14.7 14 14 15 14 13 18
2: Agree 6.3 6 9 4 6 9 4
3: Neutral 2.7 4 2 2 3 3 2
4: Disagree 0.2 1 0 0 0 0 0
m 5: Strongly Disagree 0.2 1 0 0 0 0 0

Overall Summary

From this evaluation, we can assert that TBC has been fairly successfully implemented with good
satisfactory rate from the trainees towards overall training structure and materials. We need to think
about, however, expanding the duration of the course, first of all. It is vital to deliver effective outcome
for the course to have an enough time frame for the trainees to capture all the contents in the course.
It is recommended for ITA to report this outcome to TRA to make sure next TBC course should be
allocated more time. Secondly, it is advised that the course materials should be prepared beforehand
and distributed properly for all lectures. On the trainers, the trainees were fairly well satisfied. It is
asserted that trainers were well equipped with the expertise on the assigned topics and their way of
lecturing seemed to have facilitated the trainees’ understanding to some extent. However, there is a

space for improvement for the lecturers given the fact that some trainers have obtained negative
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answers on their way of lecturing and way of interaction. Contents of the course seemed to be
adequately chosen but more practical aspects and case studies need to be introduced. The topics of
“Tax Accounting and Auditing”, “”Assessment and Debt Management”, “Tax Administration and
Dispute Resolution” may need to be allocated more time as they were thought to be difficult to

understand and not to be provided adequate time.
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Comparison table

% of Positive Answers

TBC [EAST [EAS2 [ITG(TRTAC |EAS 2-1 |ITG(DTT) [SBC |TBC2
The module satisfied your expectations 67% 85%  94%| 100% 63% 100% 100% 92% 83%
General |The mtarials provided were useful 76%  95%| 100%| 100% 94%  100% 100% 100% 83%
The duration of the module was adequate. 290 66%  61%] 33| 13% 44% 18%  69%  29%
1. Facilitator demonstrated mastery of the module contents 00%  93%  94%| 100% 80% 98% 98%| 100% 89%
) 2. The waylof facilitator recturing is well organized and facilitated your ool oml oml om| T 904 os| oaul oy
Facilitatorjunderstanding
isl:;(zlslit:r’::r provided adequate opportunity for questinons and ol ol ol om| e o5 om| oaul gy
Topic 1. Was the topic difficult to understand? 43 A2%)  16%] 22| 34% Th 2% 18%]  23%
P 2. Was the topic practicable in your work? 9% 86%| 95%| 81| 93% 86% 97% 92% 88%
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1: 5:
. Stro|2: 3: 4:. Stro Tot |Satisfact Dissatisf
Questions ngly |Agr |Neu |Disa|ngly al ory rate actory
Agr |lee |tral |gree|Disa ry rate
ee gree
The module satisfied your expectations 5] 15 2 2 ol 24 83% 8%
Gear;er The mtarials provided were useful 7] 13 3 1 o] 24 83% 4%
The duration of the module was adequate. 2 5 7 8 2| 24 29% 42%
Average facilitator evaluation Rate
Average 13] 10| 1.5] 0.8] 0.5] 26 89% 88%
Mr. H. Ismail 71 15 2 2 1] 27 81%
1. Facilitator demonstrated Dr. L. Ishemoi 19 7 0 1 0] 27 96%
mastery of the module Ms. P. Marwa 13] 11 2 0 0] 26 92%
contents Mr. D. Tairo 14] 10 0 1 1] 26 92%
Mr. E. Massewe 6] 14 3 1 1] 25 80%
Mr. P. Mbati 20 4 2 0 0] 26 92%
Average 11] 12] 15 1] 0.3] 26 89%
. Mr. H. Ismail 6] 17 2 2 0] 27 85%
Facilit fecTtZi:v a?,s(\);efléll?rlt:xzred Dr. L. Ishemoi 21} Sp of 1f Of 27 6%
ator |and faciﬁtated yourg Ms. P. Marwa 81 15 3 0 o] 26 88%
understanding Mr. D. Tairo 11] 12 1 1 1] 26 88%
Mr. E. Massewe 7] 13 2 1 1] 24 83%
Mr. P. Mbati 12| 11 1 1 0] 25 92%
Average 12] 9.7] 2.2] 0.8] 0.7] 26 86%
Mr. H. Ismail 9 9 6 1 2l 27 67%
3. Facilitator provided Dr. L. Ishemoi 17 9 0 1 0] 27 96%
adequate opportunity for Ms. P. Marwa 10] 15 0 1 0] 26 96%
questinons and discussions. |Mr. D. Tairo 11] 10 3 2 0] 26 81%
Mr. E. Massewe 9 9 4 0 2| 24 75%
Mr. P. Mbati 18 6 0 0 0] 24 100%
(Too long) (Adequate (Too short)
Average 1] 18] 5.2 24 4% 74% 22%
Tax A.dmlnlstratlon 1l 16 7 24 4% 67% 20%
and Dispute
Direct Taxes 0] 19 6 25 0% 76% 24%
1. How was the duration of f:dlrect Taxes — 0] 18 4 22 0% 82% 18%
the Topic? ssessment and De 3| 18] 1 22 14% 82% 5%
Management
Tax Accountingand | = of 45 g 25 8% 6o%|  32%
Auditing
VAT control of 20 s 25 0% 8o%|  20%
techniques
(Agree) (Disagree)
Average 1.2] 4.2 71 9.2 25| 24 23% 49%
Tax A.dmlnlstratlon 3 5 71 10 1l 26 31% 49%
and Dispute
Direct Taxes 1 3 8| 12 1] 25 16% 52%
Topio 2. Was the Topic Difficult to rdlrect Taies — 0 3 7 7 5| 22 14% 55%
Understand? ssessment and De 11 5| 4f s 3| 21 29% 52%
Management
Tax Accountingand | o g gl 7| | 25 40% 28%
Auditing
VAT control of 1| 8 11| s| 25 4% 64%
technigues
Average 15] 6.3] 2.7] 0.2] 0.2] 24 88%
Tax A.dmlnlstratlon 14 6 4 1 il 26 77%
and Dispute
Direct Taxes 14 9 2 0 0] 25 92%
3. Was the Topic Practicable rdlrect Ta)ies I Debt 15 4 2 0 ol 21 90%
in your work? ssessment and Debtl 441 6] 3| o o 23 87%
Management
Tax.Accountmg and 13 9 3 0 ol 25 88%
Auditing
VAT control 18| 4| 2| of of 24 92%
techniques
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TAXATION ADVANCED COURSE (TAC) 1%

PROGRAMME FOR 11th to 29" August 2014

TimeTable:

DATE TIME TOPIC RESPONSIBILITY
08.00-08.30 Registration Secretariat
08:30-10:30 Income Tax Mr. E. Massewe

19t August 10:30-11:00 TEA BREAK

2014 11:00-13:00 | Tax Audit Mr. P. Mbati
13:00-14:00 LUNCH BREAK
14.00-17.00 Tax Dispute Mr. H. lsmaili
8:30- 9:30 Leadership Skills Ms. C. Mutayabarwa
09.30-10.30 Computerized Tax Audit Mr. A Kimea

Mr. R. Mzalendo
12t August | 10:30-11:00 TEA BREAK

2014 11:00-13:00 Computerized Tax Audit Mr. A Kimea

Mr. R. Mzalendo
13:00-14:00 LUNCH BREAK
14:00-17:00 Computerized Tax Audit Mr. A Kimea

Mr. R. Mzaendo
8:30-10:30 Computerized Tax Audit Mr. A Kimea

Mr. R. Mzaendo
10:30-11:00 TEA BREAK

13" August | 11.00-13.00 Computerized Tax Audit Mr. A Kimea

2014 Mr. R. Mzaendo
13:00-14:00 LUNCH BREAK
14:00-17:00 Computerized Tax Audit Mr. A Kimea

Mr. R. Mzalendo
8:30-10:30 Leadership Skills Ms. C. Mutayabarwa

14" August

2014 10:30-11:00 TEA BREAK
11:00-13:00 Financial Accounting Mr. E. Massewe
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13:00-14:00

LUNCH BREAK

14:00-17:00 Tax Audit Mr. P. Mbati
08:30-10:30 Financial Accounting Mr. E. Massewe
10:30-11:00 TEA BREAK
11:00-13:00 Leadership Skills Ms. C. Mutayabarwa
15"  August
2014 13:00-14:00 LUNCH BREAK
14:00-15:00 Leadership Skills Ms. C. Mutayabarwa
15:00- 17:00 Income Tax Mr. E. Massewe
08:30-10:30 Income Tax Mr. E. Massewe
10:30-11:00 TEA BREAK
th
18" August | 11:00-13:00 | Tax Audit Mr. P. Mbati
2014
13:00-14:00 LUNCH BREAK
14:00-17:00 International Taxation Mr. E. Masalu
08:30-10:30 Case Studies Mr. E. Massewe
Mr. H. Ismaili
10:30-11:00
TEA BREAK
190 August 11:00-12:00 Financial Accounting Mr.E.M assewe
2014 Mr. P. Mbati
12:00 -13:00 International Taxation Mr. E. Masalu
13:00-14:00 LUNCH BREAK
14:00-17:00 International Taxation Mr. E. Masalu
. 08:30-10:30 Income Tax Mr. E. Massewe
20" August
2014 10:30-11:00 TEA BREAK
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11:00-13:00 Tax Investigation Mr. E. Mashiba
13:00-14:00 LUNCH BREAK
14:00-17:00 Leadership Skills Ms. C. Mutayabarwa
08:30-10:30 Case Studies Mr. E. Massewe
Mr. H. Ismaili
10:30-11:00 TEA BREAK
21 August : :
g 11:00-13:00 Leadership Skills Ms. C. Mutayabarwa
2014
13:00-14:00 LUNCH BREAK
14:00-17:00 Tax Investigation Mr. E. Mashiba
08:30-10:30 International Taxation Mr. E. Masalu
10:30-11:00 TEA BREAK
22nd  August | 11:00-13:00 | Leadership Skills Ms. C. Mutayabarwa
2014
13:00-14:00 LUNCH BREAK
14:00-17:00 Tax Investigation Mr. E. Mashiba
08:30-10:30 Case Studies Mr. E. Massewe
Mr. H. Ismaili
10:30-11:00 TEA BREAK
25th  August
2014 11:00-13:00 VAT Law Ms. P Marwa
13:00-14:00 LUNCH BREAK
14:00-17:00 Tax Audit Mr. P. Mbati
08:30-10:30 VAT Law Ms. P. Marwa
10:30-11:00 TEA BREAK
26"  August
2014 11:00-13:00 Case Studies Mr. E. Massewe
Mr. H. Ismaili
13:00-14:00 LUNCH BREAK
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14:00-17:00 Tax Investigation Mr. E. Mashiba
08:30-10:30 Case Studies Mr. E. Massewe
Mr. H. Ismaili
10:30-11:00 TEA BREAK
27" August
d 11:00-13:00 Tax Investigation Mr. E. Mashiba
2014
13:00-14:00 LUNCH BREAK
14:00-17:00 Tax Audit Mr. P. Mbati
08:30-10:30 Financial Accounting Mr. E. Massewe
Mr. P. Mbati
10:30-11:00 TEA BREAK
oghh August 11:00-13:00 International Taxation Mr. E Masalu
2014 13:00-14:00 | LUNCH BREAK
14:00- 15:00 International Taxation Mr. E. Masalu
14:00-17:00 Tax Investigation Mr. E. Mashiba
08:30-10:30 Financial Accounting Mr. E. Massewe
Mr. P. Mbati
10:30-11:00 TEA BREAK
20th  August | 11:00-13:00 | Tax Audit Mr. P. Mbati
2014
13:00-14:00 LUNCH BREAK
14:00-17:00 Case Studies Mr. E. Massewe
Mr. H. Ismaili
Participants:
S/N | FULL NAME DEPARTMENT/STATION
1 AHMAD MOHAMED ITA
2 ALFRED.J. KIMEA ITA
3 ROSEMARY .P MWANDU ITA
4 HAJ .J. MKWAWA ITA
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5 IVAN LYIMO LTD
6 LILIAN .B. PETER LTD
7 NEEMA NYONI LTD
8 DAVIS MONGATE DRD
9 MASHAKA KONTA LTD
10 | DYNESKISIMBO LTD
11 | HALIMAAMIRI DRD
12 | ZAWADI NGONYANI DRD
13 | SANGA A. DRD
14 | NKYUMU A. TID

15 | S MWAKIPAGALA DRD
16 | DESIDERI AMARINI DRD
17 | VIRGINIA RUEZAULA LTD
18 | JOLLY KARONGO DRD
19 | DARCON BANYASA TID

20 | EUDOSIA MABERE TID

21 | LOSERIAN LAIZER TID
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Evaluation Report on Taxation Advanced Course (TAC) (from 11tk Aug to 29th Aug 2014)

1. Course summary and attendance
The course comprised of 3 weeks seminar. The facilitators were mainly from ITA. Only exception was
Mr. Mashiba from TRA assigned to Tax Investigation. The trainees were those who worked for TRA

more than three years. The number of the trainees who attended the course was 17.

2. Evaluation method
We adopted level 1 evaluation in ITA and collected trainee’s perception on the course in form of
questionnaire. This questionnaire comprised of 3 parts; general evaluation, facilitator evaluation, and
topic evaluation, and adopted quantitative measurement for the trainees to choose 1 answer out of 5.
In addition, space was provided to freely comment on the course. The questionnaire was provided and
collected on the last day of the course.
Sample number and response rate (based on the attendance number on the last day) were as follows;

16 (response rate: 94.1%)

From this number, we can assert that the outcome from the questionnaire well summarizes the

overall trainees’ opinion given the full response rate.

3. Outcome
1) General Evaluation
We asked three questions as general course evaluation. Firstly, we asked if the trainee was satisfied
with the module. Secondly, we questioned if the course materials were useful and thirdly if the

duration of the module was adequate.

From the outcome shown in the following table/graph, it is asserted that most of the trainees were
not very much satisfied with the course given the outcome that only 63% of them responded
positively in total (strongly agree or agree). Compared to the other four courses that have been
implemented under the JICA project, ITC (International Taxation Course), EAS (Electronic
Accounting System Course) on Tally and ACL, and TBC (Taxation Basic Course), this satisfactory
rate for TAC is relatively low. ITC and two EAS courses have obtained more than 85% in the
satisfactory rate.(see the Comparison Table). It could be assumed that this low satisfactory rate was,

first of all, derived from the length of the duration of the course. Looking into the outcome of the

third question further, it is clearly identified that 81% of the participants were not satisfied with the
course duration, commenting that the duration was too short. In fact, 11 trainees further
commented that the duration of the course was too short for them to grasp all the contents. They
complained that too many subjects (9 subjects) were packed in one course, which confused them.
Some of them recommended that it should be 3-motnh course and divided into three separate

phases. Second reason for the low satisfactory rate could be that some of the course contents were
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academic-based but not practical-oriented. As the course participants were experienced workers in

TRA, they expected something more practical. In this regard, 4 trainees further commented that the
course needed more practical issues than theories. One suggested that the course include a field
work to obtain practical skills. Also some trainees strongly recommended inviting outside lecturers
from TRA to handle the issue of practice. In this regard, one expressively wrote that “ITA should
engage the retired seniors from TRA in the training sessions like Advanced Tax Audit and Advanced
Income Tax. Having them in the training session will not only be advantages to TRA staff who are
in the field but even to ITA staff to update their skills and experiences in the mentioned areas.”

Thirdly, it is important to note that the selection of the course participants was not done as we

expected. Some participants commented that course participants were not selected based on their
needs or requirement of the course but rather randomly. The years of the work experience of the
participants totally varied contrary to the course participants criteria which TAC was supposed to
have. We established TAC with aiming at workers with about three-year work experience. However,
more than 50% of the trainees were with more than ten-year work experience. Thus, it is assumed
that the trainees could not have same level of understanding and satisfaction from the course that

mixed well-experienced and less-experienced together.

Years of Work Experience Number of the Participants
Less than 3 years 2
3 to b5 years 2
5 to 10 years 2
10 to 15 years 5
15 to 20 years 6

Forth, we need to realize that the method to measure the trainees’ understanding by tests may not

be suitable in TAC. This time a brief test was provided in each topic, but some commented that they

were here to acquire practical skills but not to obtain high mark in the academically composed tests.
Also given the shortness of the period of the course, they commented that it was not fair to give

them tests as time provided to grasp the whole issues were too short and limited.

Secondly, about the usefulness of the course material, 94% of them in total consider it useful. With
comparison to the former courses of ITC, EAS, and TBC, we can assure that this satisfactory figure
is relatively high. (See the Comparison Table). We provided a huge volume of teaching materials in

one package, which might have satisfied them.

On the length of the course, only 13% of them responded positively and 81% of them responded
negatively. As summarized above in the section of satisfactory rate for the overall course, they
thought that it was too short and should be extended to accommodate many subjects like this time.
Also, to cover the various subjects in three weeks, the session was from 8:30am to 5:30pm. This

prolonged day schedule surely exhausted both trainees and trainers and would have affected
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The duration of the module was adequate.

The mtarials provided were useful

The module satisfied your expectations

General Evaluation

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
The module satisfied your The mtarials provided were |The duration of the module was
expectations useful adequate.

m 1: Strongly Agree 3 4 1
= 2: Agree 7 11 1
03: Neutral 5 1
" 4: Disagree 1 0 7
B 5: Strongly Disagree 0 0 6
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2) Facilitator Evaluation
We have asked three questions for each facilitator; on his/her expertise, the way of lecturing, and

the interaction with the trainees.

Firstly, we asked if the facilitator demonstrated mastery of the module contents. On this question,
averagely 80% of the trainees responded positively. However, when looking into the each facilitator,
it is found that only four facilitators (Mr. E. Masalu, Mr. C. Mutayabarwa, Mr. E. Mashiba, Mr. H.
Isamil) out of nine facilitators have obtained satisfactory rate from more than 80% of the trainees.
Rest of them obtained less than 80% satisfactory rate. A few of them obtained quite low satisfactory
rate on their mastery of the module contents. This should be seriously considered further by each
facilitator. Some commented that the facilitators need more practical experience and also suggested
that external facilitators from TRA with field/practical experience would be preferred. One
expressed that the topic of tax audit and financial accounting need more experienced facilitators. As
the participants of this training were experienced officers, it could be asserted they had expected
facilitators to provide them with solid expertise, which some of the facilitators in ITA could not
manage. On the positive side, one commented that all facilitators were confident and self-motivated.
One expressively revealed that the presentations by Ms. C. Mutayabarwa (Leadership skills), Mr. E.
Masalu (International Taxation), and Mr. E. Mashiba (Tax Investigation) added great value to the

course.

The facilitator demonstrated mastery of the module contents.

Mr. H. Ismail |
Mr. E. Mashiba |
Mr. R. Mzalendo I

Mr. A. Kimea

Mr. P. Mbati

Ms. P. Marwa

Ms. C. Mutayabarwa

|
[
Mr. E. Masalu |
Mr. E. Massewe [ ) ——
A | 4|_ [ |
verage ! —T |

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%

Average| M- E | Mr.E. MMu;SAb Ms.P. | Mr.P. | MrA | (M5 E | Me

Massewe| Masalu arwa Marwa | Mbati | Kimea o Mashiba| Ismail
m 1: Strongly Agree 7 3 11 13 4 4 5 4 13 6
2: Agree 5.3 5 4 3 7 5 7 6 3 8
[03: Neutral 1.9 4 1 0 3 4 3 1 0 1
4: Disagree 0.8 2 0 0 0 2 1 2 0 0
m 5: Strongly Disagree| 0.4 1 0 0 0 0 0 3 0 0
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Secondly, we asked the way of lecturing is well organized and facilitated your understanding or not.
Averagely 72% of the trainees responded in positive manner about their way of lecturing. But when
looked into each facilitator, it is found that only three lectures (Mr. E. Masalu, Mr. E. Mashiba, Ms.
C. Mutayabarwa) received more than 80% of satisfactory rate. Some of the facilitators with low
score should revise their way of lecturing to better facilitate the class in future. One commented
that due to the problem of time allocation to each topic, some facilitators needed to rush in their

lecturing and that resulted in confusion among the trainees.

The way of lecturing is well organized and facilitated your understanding.

Mr. H. Ismail

|
|
Mr. E. Mashiba 0 |

Mr. R. Mzalendo

Mr. A. Kimea

Mr. P. Mbati 1

Ms. P. Marwa

Ms. C. Mutayabarwa

Mr. E. Masalu

Mr. E. Massewe

Average

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%

Average 1\1/}/:;'512& Mr. E. ;X{lsga(;é Ms.P. | Mr.P. | Mr. A. Ml\/zlz'li' g MrE. | Mr. H.
Masalu Marwa | Mbati | Kimea Mashiba| Ismail
e barwa o

m 1: Strongly Agree 6 2 9 14 5 3 4 3 10 4
= 2! Agree 4.9 3 6 2 4 6 6 5 6 6
[03: Neutral 2.8 7 1 0 5 2 4 3 0 3
4: Disagree 1.1 3 0 0 1 3 1 2 0 0
m 5: Strongly Disagree| 0.4 0 0 0 0 0 0 3 0 1
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Lastly, we asked the facilitator provided adequate opportunity for questions and discussion or not.
On this question, averagely 82% of the trainees responded positively that the facilitators provided
adequate opportunity for questions and discussions. Looking into each facilitator, it is found that
five of them (Mr. E. Masalu, Mr. C. Mutayabarwa, Mr. P. Mbati, Mr. A. Kimea, and Mr. E. Mashiba)
received positive feedback from more than 80% of the trainees. Some received quite low score.
Therefore, some facilitators should revise their way of interaction with trainees to make the class

more active and useful.

The facilitator provided adequate opportunity for questions and discussion.

Mr. H. Ismail

Mr. E. Mashiba

Mr. R. Mzalendo

Mr. A. Kimea

Mzr. P. Mbati

Ms. P. Marwa

Ms. C. Mutayabarwa

Mzr. E. Masalu

Mr. E. Massewe

Average

0% 10% 20% 30% 40% 50% 60% 70% 80% 90%  100%

Average hl/}/IaI;sE\;v Mr. E. 1\1/\[/{1St.a€7.a Ms. P. | Mr. P. | Mr. A. I\I\/E[zrz;lgﬁ 1\1>[/Iars}]1£ib Mr. H.
Masalu Marwa | Mbati | Kimea Ismail
e barwa do a

m 1: Strongly Agree 6.2 1 12 12 5 5 4 2 11 4
2: Agree 6.1 9 3 4 4 8 8 7 5 7
[03: Neutral 1.4 1 1 0 4 1 2 2 0 2
4: Disagree 0.9 2 0 0 2 1 1 2 0 0
m 5! Strongly Disagree| 0.7 2 0 0 0 0 0 3 0 1
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3) Topic Evaluation
On each topic, we have asked four questions; appropriateness of its length, its difficulty and

applicability to practical work, and additional preference.

Firstly, on the length, averagely only 31% of them responded topics were provided with adequate
length of period. 67% of the trainees answered the time for each topic was too short. Looking into
each topic, we found that only the topic of Leadership skills obtained the answer to support the
duration for this topic was adequate from more than 60% of the participants. Especially, topics like
Case Studies, Computerized Audit, and Advanced Income Tax would need more time as more than
70% of them responded that they were allocated with insufficient time. One further commented that
Financial Accounting and Case Studies need to be allocated more time. Also, there was a comment
saying that due to the limitation in time, only few cases were covered. Another criticised that as
time provided was too short, facilitators had to rush in the class and could not make sure that the

participants were following and understanding. So the time allocation should be seriously revised.

How was the duration of the topic?

TI700: Tax Investigation h
CS600: Case Studies

IT800: International taxation
FA900: Financial Accounting [
CA200: Computerized Audit
MA200: Leadership Skills
TD400: Tax Dispute

TA300: Advanced Tax Audit

TA200: Advanced Income Tax 1)
Average M

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%

IAZ00° | ppg00: | TDa00: | MA200: | CAZO0: | BAI0D: | ITBO00: |- (ggqq | TT700:
Advanced .[Computer| Financial [Internatio Tax
Average Advanced| Tax |Leadershi| . . Case .
Income . . . ized |Accountin| nal . Investigat
Tax Audit| Dispute | p Skills . . Studies .
Tax Audit g taxation ion
= 1. Too long 0.3 1 0 0 0 0 1 0 0 1
2. Adequate 4.7 1 5 6 10 1 5 6 4
m 3. Too short 10.3 13 10 9 5 15 10 10 12 6
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Secondly on the difficulty, averagely 34% of them responded that they were difficult, while 41% of

them responded that they were not difficult. This question was asked in order to know which topic

was difficult to understand for us to focus on the topic a little bit more in conducting future training.

In this regard, the topics of “Computerized Audit” and “Tax Dispute” may need to be allocated more

time given that more than 40% of the trainees agreed to their difficulty. Eventually, many

participants expressed orally when we did informal interview that the contents in the topic of

“Computerized Audit” (ACL, and Tally) need much more time to understand them properly.

TI700: Tax Investigation
CS600: Case Studies

IT800: International taxation
FA900: Financial Accounting
CA200: Computerized Audit
MA200: Leadership Skills
TD400: Tax Dispute

TA300: Advanced Tax Audit
TA200: Advanced Income Tax

Was the topic difficult to understand?

Average I R —
—— e
0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
. . . | FA900: . .
T1A200: | TA300: TD400: | MA200: CA200: Financia 1T800: | cs600: TI700:
Advance | Advance Compute Internati Tax
Average Tax |Leadersh| ~ . 1 Case .
d Income| d Tax Dispute |ip Skills rized Accounti onal Studies Investiga
Tax Audit P p Audit ng taxation tion
m 1: Strongly Agree 2 2 1 2 2 5 0 0 0 0
2: Agree 3.2 3 2 4 2 3 5 3 5 3
[03: Neutral 3.8 6 5 3 1 3 5 3 5 3
m 4: Disagree 4.3 4 5 5 6 3 3 8 4 7
m 5: Strongly Disagree 2 1 2 1 4 2 2 2 1 3
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Thirdly, about the applicability of the topic, on average 93% of the trainees answered the topics were

practicable in their work. Looking into each topic, we found that all the topics received more than 80%

of the trainees who answered positively. Thus the course has obtained quite satisfactory number of

positive feedback on the applicability of each content in it.

IT800: International taxation

TI700: Tax Investigation
CS600: Case Studies

I I I N

FA900: Financial Accounting
CA200: Computerized Audit
MAZ200: Leadership Skills
TD400: Tax Dispute

TA300: Advanced Tax Audit

Was the topic practicable in your work?

IR R R (R R R B
TA200: Advanced Income Tax
I I R B B B
Average : IlI
0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
IA200: | 1ps00: | TDao0: | MA00: | DAZ00° | FAS00: | IT800: |+ ggng, | 700"
Advanced .|Computer| Financial| Internati Tax
Average Advanced|] Tax |Leadershi| . . Case .
Income Tax Audit| Dispute Skills ized |Accountin| onal Studies Investiga
Tax P p Audit g taxation tion
® 1: Strongly Agree 9.7 11 10 7 9 12 9 11 9 7
2! Agree 4.7 4 5 6 5 3 5 4 6 6
[03: Neutral 0.8 1 0 1 1 0 2 1 0 2
4: Disagree 0.2 0 0 1 0 0 0 0 0 1
m 5. Strongly Disagree 0.2 0 0 0 0 1 0 0 0 0
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Forth, on the question to choose three topics which the participants prefer to learn, topics of “Financial
Accounting and Accounting Software Package”, “New Form of Business Trade like International
Taxation and Financial Transaction”, “Application and Adoption of Tax Laws” obtained high number of
interest. Some were additionally interested in topics like “Advanced Tax Investigation Techniques”,
“Forensic Investigation”, “Money Laundering”, and “Presentation Skills”. One commented that the topic
of Financial Accounting and Accounting Software Package is very important as this can increase one’s

capability in data analysis and fill the gap in revenue collection.

Management Knowledge to Supervise Subordinates and
Organizational Management

Specialized Audit Techniques in Mining, Gas, E-commerce,
and Consultancy Services

Tax Audit Techniques on Illicit Dealings and Concealed
Property

Application and Adoption of Tax Laws

New Form of Business Trade like International Taxation and
Financial Transaction

Financial Accounting and Accounting Software Package

Overall Summary

From this level 1 evaluation, we can assert that TAC has been implemented partially with success. We
observe that the choice of the topics could be justified as the average satisfactory rate in the
applicability of each topic exceeded 90%. Most of the participants commented that the course was so
useful and added value to their work experience, as the course contained various important topics
inclusively at once. Also huge volume of materials provided in each topic sufficed to accommodate the
trainee’s understanding. However, there are five issues that require serious attention to improve the

low satisfactory rate (63%) towards the overall course. First, the duration of the course should be

expanded or some topics might need to be separated from TAC. Especially the topic of Computerized
Audit may need to be established as an independent course as most of participants claimed that this

need much more time. Second, the selection criteria of the trainees and its compliance should be

revised immediately. There was a huge gap in the years of the work experience among the trainees,
which greatly hindered the unified teaching and corresponding understanding in the class. Third, the
method to judge the trainees’ understanding may need to be improved as the way of giving them
seemed not suitable in TAC that aims to enhance practical expertise of TRA officials. Forth, the course

should be revised to have more practically-oriented components. One approach is to incorporate more

case studies and another is to invite more practically-experienced facilitators from TRA operational
departments or retired seniors as the participants suggested, especially for the topic of “Tax Audit”,

“Income Tax” and “Financial Accounting”. Fifth, some of the facilitators would need to brush up and

update their expertise, and their way of lecturing in order to facilitate the trainees’ understanding.
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Comparison table

% of Positive Answers

Questions
TBC EAS1 | EAS2 ITC TAC
The module satisfied your expectations 67% 85% 94% 100% 63%
General | The materials provided were useful 76% 95% | 100% 100% 94%
The duration of the module was adequate. 25% 66% 61% 33% 13%

1. Facilitator demonstrated mastery of the module
90% 93% 94% 100% 80%
contents

2. The way of facilitator lecturing is well organized
Facilitator 86% 93% 94% 97% 72%
and facilitated your understanding

3. Facilitator provided adequate opportunity for
93% 90% 97% 97% 82%

questions and discussions.

1. Was the topic difficult to understand? 43% 42% 16% 22% 34%

Topic

2. Was the topic practicable in your work? 92% 86% 95% 81% 93%
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(Table of Figures)
1: 5:
Stro|2: |3: |4 [Stro \ . \
Questions nely [Agr Neu |Disa|nely Tot |Satisfactory |Dissatisfactor
> lal |rate y rate
Agr |ee |tral |gree|Disa
ee gree
The module satisfied your expectations 3 7 5 1 o] 16 63% 6%
Gear;er The mtarials provided were useful 4] 11 1 0 0| 16 94% 0%
The duration of the module was adequate. 1 1 1 7 6] 16 13% 81%
Average facilitator evaluation Rate
Average 7] 5.3] 1.9] 0.8] 0.4] 15 80% 78%
Mr. E. Massewe 3 5 4 2 1] 15 53%
Mr. E. Masalu 11 4 1 0 0] 16 94%
- Ms. C. Mutayabarwa 13 3 0 0 0] 16 100%
1. Feciltator demonstrated [y 20y 02 7 Y ) R
gt Mr_P_Mbati 4| 5|4 2] o 15 60%
Mr. A. Kimea 5 7 3 1 0] 16 75%
Mr. R. Mzalendo 4 6 1 2 3] 16 63%
Mr. E. Mashiba 13 3 0l 0] 0] 16 100%
Mr. H. Ismail 6 8 1 0 0] 15 93%
Average 6] 49] 28] 1.1] 0.4] 15 72%
Mr. E. Massewe 2 3 7 3 0] 15 33%
Mr. E. Masalu 9 6 1 0 0] 16 94%
2. The way of facilitator Ms. C. Mutayabarwa 14 2 0 0 0] 16 100%
Facilit [recturing is well organized Ms. P. Marwa 5 4 5 1 0] 15 60%
ator |and facilitated your Mr. P. Mbati 3 6 2 3 0] 14 64%
understanding Mr. A. Kimea 4 6 4 1 0] 15 67%
Mr. R. Mzalendo 3 5 3 2 3] 16 50%
Mr. E. Mashiba 10] 6 0l 0] 0] 16 100%
Mr. H. Ismail 4 6 31 0 1] 14 71%
Average 6.2] 6.1 1.4] 09] 0.7] 15 82%
Mr. E. Massewe 1 9 1 2 2l 15 67%
Mr. E. Masalu 12 3 1 0] 0] 16 94%
. . Ms. C. Mutayabarwa 12 4 0 0 0] 16 100%
3 Faciltator ‘;ﬁjﬁ’:ﬁfj cor  [Ms_P Marwa 5| 4] 4] 2] o] 15 60%
quegtinonsZZd discussions Mr. F. Mbati 5 8 ! L o 15 87%
" |Mr. A. Kimea 4 8 2 1 0] 15 80%
Mr. R. Mzalendo 2 7 2 2 3] 16 56%
Mr. E. Mashiba 11 5 0 0 0] 16 100%
Mr. H. Ismail 4 7 2l O 1] 14 79%
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(Too long) (Adequate) (Too short)
Average 0.3] 47] 10 15 2% 31% 67%
IA200: Advanced 1 1l 13 15 7% 7% 87%
Income Tax
TASQO: Advanced Tax 0 5| 10 15 0% 33% 67%
Audit
TD400: Tax Dispute 0 6 9 15 0% 40% 60%
MA200: Leadership of 10| s 15 0% 67%|  33%
. Skills
1. How was the duration of CA200.C orizod
the Topic? oo vompatenzed) ol qf 15 16 0% 6%  94%
Audit
FA00: Financial 1| 5| 10 16 6% 31%|  63%
Accounting
ITSOQ: International 0 sl 10 16 0% 38% 63%
taxation
CS600: Case Studies 0 4 12 16 0% 25% 75%
T1700: Tax 1] 9of 6 16 6% 56%  38%
Investigation
(Agree) (Disagree)
Average 2| 3.2] 3.8] 43 2| 15 34% 41%
IA200: Advanced 2 3 6 4 il 16 3% 31%
Income Tax
TA390: Advanced Tax 1 2 5 5 ol 15 20% 47%
Audit
TD400: Tax Dispute 2 4 3 5 1] 15 40% 40%
"S’K‘”f:": Leadership of 2of 1| 6 4] 15 27% 67%
.| 2. Was the Topic Difficult to -
Topic .
Understand? CA?OO. Computerized 5 3 3 3 ol 16 50% 31%
Audit
FA00: Financial of s| s| 3 2| 15 33% 33%
Accounting
ITBOQ: International 0 3 3 8 ol 16 19% 63%
taxation
CS600: Case Studies 0 5 5 4 1] 15 33% 33%
T1700: Tax of 3| 3| 7| 3| 1s 19% 63%
Investigation
Average 9.7] 47| 0.8] 0.2] 0.2] 16 93%
IA200: Advanced 11 4 1 0 ol 16 94%
Income Tax
TASQO: Advanced Tax 10 5 0 0 ol 15 100%
Audit
TD400: Tax Dispute 7 6 1 1 0] 15 87%
I\SAQIZS()O Leadership 9 5 1 0 ol 15 93%
3. Was the Topic Practicable - -
in your work? CA?OO. Computerized 12 3 0 0 il 16 94%
Audit
FA900: Flnanmal 9 5 2 0 ol 16 a8%
Accounting
ITBOQ: International 11 4 1 0 ol 16 94%
taxation
CS600: Case Studies 9 6 0 0 0f 15 100%
T1700: Tax 71 e 2[ 1 of 16 81%
Investigation
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TAXATION ADVANCED COURSE (TAC) 2™

Planned for 2" -20"" March 2015

Curriculum (DRAFT)

Description of Module 1: Advanced Income Tax Law

Code

Contact hours: 10

Sub-Enabling Outcomes Hours

521 Explainthe nature, role and functions of a Double Taxation Treaty
5.2.2 Explain Double Taxation in the context of international taxation

5.2.3 Describe the methods of avoiding juridical double taxation

5.2.4 Apply the provisions of double taxation treaties

6.23 Apply provisions of tax laws in dealing with tax avoidance

arrangements

6.2.1 Apply provisions of Income Tax Act in dealing with tax credits

6.2.2 Apply provisions of tax laws in taxation of permanent establishment | 5

and Controlled Foreign Corporations

Description of Module 2: Advanced Tax Audit

Code:

Contact hours: 8
Sub-Enabling Outcomes:

Sub-Enabling Outcomes Hours

1.1.1 Discuss nature, purpose and scope of tax audit by reference to the theory and
practice

1.1.2 Describetax audit techniques 2

1.1.3 Describeinternal control system as applied in tax auditing

1.1.4 Apply tests and techniques to conduct tax audit

121 Prepareplanfor physical verification

1.2.2 Prepareaudit plan using manuals and standards 3

1.2.3 Explain components of returns as prescribed under domestic tax laws

124 Conduct examination of taxpayersinformation and books of accounts

1.2.5 Demonstrate ability to maintain “working papers” in the auditing process 3
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1.2.6 Conduct control verification to ensure tax compliance

Description of Module 3: Computerized Accounting in Tax Audit (This module is completely
removed from TAC)

Code:

Contact hours: 12

Sub-Enabling Outcomes Hours

Description of Module 4:  Dispute resolution in tax admnistration
Code:
Contact hours: 6

Sub-Enabling Outcomes Hours

6.3.1 Describe offences, fraud and tax crimesin tax operations

6.3.2 Describe the environment leading to tax disputes

6.3.3 Apply provision of Appeals Act in handling Objection against assessment and | 6
decision of the commissioner

6.3.4 Describe mechanism for aternative dispute resolution

Description of Module 5: Advanced VAT Law
Code:
Contact hours: 6

Sub-Enabling Outcomes Hours

3.2.1 Describe procedures for refunds

6.3.1 Apply provisions of VAT lawsin handling cross border transactions

6.3.2 Apply provisions of VAT laws in dealing with schemes for obtaining undue
tax benefits

6.3.3 Apply provisions of VAT laws in handling inter/intra company transactions

6.3.4 Conduct verification on deregistration to establish VAT payable/repayable

Description of Module 6: Case Studies
Code:
Contact hours: 14

Sub-Enabling Outcomes Hours
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e Background and rationale of using cases

e Interpretation of tax laws

o Objection and appeals

Description of Module 7: Tax Investigation

Code:
Contact hours: 10
Sub-Enabling Outcomes Hours

2.1.1 Explain concepts of tax investigation
2.1.2 Describethe need for tax investigation 2
2.1.3 Explainthe qualities and powers of atax investigator
221 Plantax investigation
2.2.2 Anayserequirementsfor effective tax investigation 3
2.24 Conduct tax investigation
2.3.2 Prepare Case files from operation departments
2.34 Follow up the investigation findings 5
2.3.3 Communicate the report to senior level

Description of Module 8: International Taxation

Code:
Contact hours: 11
Sub-Enabling Outcomes Hours
5.1.1 Describetheinternational taxation problems
5.1.2 Explain the inter-jurisdictional principles applied in taxation of 3
cross-border transactions
5.1.3 Describethelegal framework for International Taxation
531 Analyse the Transfer Pricing Problem in the context of cross border
transactions
532 Apply Transfer Pricing Methods in caculating and evaluating 4
Transfer Prices
5.3.3 Perform comparability Analysisin Transfer Pricing
5.34 Describe the transfer pricing documentation requirements as per the | 4
applicable law/model

Description of Module 9: Financial Accounting in Taxation

Code:
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Contact hours: 12

Sub-Enabling Outcomes Hours
24.2 Explain the nature and role of acconting standards applicable in Tanzania 3
3.4.7  Apply various ratios to detect discrepancy in financia statements 2
345  Compute taxable income for lease company, branch, company and petnership 7
Description of Module 10: L eader ship skills
Contact hours: 10
Sub-Enabling Outcomes Hours
411 Differentiate between a manager and aleader
4.1.2  Anayzeleadership styles and their suitability 4
4.1.3  Describe qualitiesnof agood leader
4.2.1 Explain the characteristics of Emotiona Intelligence
4.2.2 Explain techniques of improving your Emotional Intelligence 3
4.2.3 Apply Emotional Intelligence in work environment
4.3.1 Explain strategic |eadership
4.3.2 Apply ethical leadership 3

4.3.3 Integrate culture and leadership

4.3.4 Explain coaching and mentoring skills

Comprehensive Test: 3 Hours
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1% I nter national Taxation (Transfer Pricing) Course

30th September to 4™ October 2013

TimeTable:

DATE TIME TOPIC RESPONSIBILITY
08.00-08.30 | Registration Secretariat
8:30-10:30 Introduction to Transfer Pricing | Mr. E. Masalu

(Definition of Transfer Pricing,
Nature of the Transfer Pricing
Problem)

30th 10:30-11:00 | TEA BREAK

September

2013 11:00-13:00 | Nature of the Regulatory | Mr. L. Nouel

Environment/Guidelines

OECD/UN/Nationa Guidelines
13:00-14:00 | LUNCH BREAK
14.00-15.00 | Regulatory Environment/Guidelines | Mr. L. Nouel
8:30-10:30 Comparability Analysis Mr. P. Gupta
10:30-11:00 TEA BREAK

1st  October | 11:00-13:00 | Transfer Pricing Methods | Mr. P. Gupta

2013 (overview)/Comparability Analysis
13:00-14:00 | LUNCH BREAK
14:00-16:00 | Transfer Pricing Methods-Application | Mr. P Gupta

to cases
» 8:30-10:30 Transfer Pricing Documentation Mr. L. Nouel

2 October

2013
10:30-11:00 | TEABREAK
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11.00-13.00 | Administrative Approaches to | Mr. L. Nouel
Avoiding and Resolving Transfer
Pricing disputes (Corresponding
adjustments (Article 9 OECD MTC) ,
Secondary  Adjustments,  Mutual
Agreement  Procedure, Pendties,
Advance Pricing Arrangements)

13:00-14:00 | LUNCH BREAK

14:00-15:00 | Intra-Group Mr. P. Gupta
ServicedIntangibles/Intra-Group
Finance

8:30-10:30 Recollection on the key points and | Mr. E. Masalu
principles

10:30-11:00 | TEA BREAK

3" October
2013

11:00-13:00 Case-based Discussion: TP Methods Mr. E. Masalu

13:00-14:00 | LUNCH BREAK

14:00-16:00 Case-based Discussion: TP Methods Mr. E. Masalu

08:30-10:30 | Case-based Discussion: Profit shifting | Mr. E. Masalu
Transactions

10:30-11:00 | TEA BREAK

h
4" October 11:00-13:00 | Case-based Discussion: Intercompany | Mr. E. Masalu
2013

services

13:00-14:00 | LUNCH BREAK

14:00-16:00 | Closing Ceremony and Evaluation Secretariat
Participants:
SN | NAME DERTMENT/WORK STATION
1 Ramadhani Idd LTD
2 Zainab Marjeby LTD
3 Sunday Saruma LTD
4 Juliana Mwakapoja DRD-KINONDONI
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5 Gasper Mhina DRD-KINONDONI
6 Dorah Lyaruu DRD-TEMEKE

7 Joyce Moshi DRD-TEMEKE

8 Ahmad M ohamed ITA

9 Praygod Chao ITA

10 | E. Massewe ITA

11 | AmosBenjamin ITA

12 | Cyril Chimilila ITA

13 | Joseph Chikongoye ITA
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Evaluation Report on International Taxation (Transfer Pricing) Course 1st Stage (from 30th Sep to 4tk Oct

2013)

1. Course summary and attendance

The course comprised of two sessions. For the first 3 days (the first session), the class was led by IBFD
lecturers (Mr. Piyush Gupta and Mr. Luis Nouel) to give lectures and discussions on transfer pricing
principles and practices. For the last 2 days (the second session), summarization of the first-session and
case-based discussion were led by ITA lecturers (Mr. Emmanuel Masalu with Mr. Richard Donati). ITA
originally invited 20 trainees from TRA/LTD(4), TRA/DRD(7), and ITA(9). And actual attendance number was
as shown below;

On average, attendance rate was about 60%, which is quite low and lower than the EAS course of which rate
was about 70%. Especially, the participation from LTD was quite low in that only 50% of them attended,
although their attendance for this course was considered to be very important as they are the ones who face
the issues of transfer pricing in daily work. In order to deliver fruitful outcome for the course, we need to

make sure to improve this attendance rate in future trainings.

30th Sep 1st Oct 2nd Oct 3rd Oct 4th Oct Average
Total 11 55.0% | 13 65.0% | 12 60.0% | 12 60.0% | 12 60.0% 12.3 61.3%
LTD 1 25.0% 2 50.0% 2 50.0% 2 50.0% 2 50.0% 2 50.0%
DRD 4 57.1% 4 57.1% 4 57.1% 4 57.1% 4 57.1% 4 57.1%
ITA 6 66.7% 7 77.8% 6 66.7% 6 66.7% 6 66.7% 6.25 69.4%

2. Evaluation method
We decided to evaluate the both sessions altogether as one course.
We adopted level 1 evaluation in ITA and collected trainee’s perception on the course in form of questionnaire.
This questionnaire comprised of 3 parts; general evaluation, facilitator evaluation, and topic evaluation and
adopted quantitative measurement for the trainees to choose 1 answer out of 5. In addition, space was
provided to freely comment on the course. The questionnaire was provided and collected on the last day of the
course.
Sample number and response rate (based on the attendance number on the last day) were as follows;

12 (response rate: 100%)

From this number, we can assert that the outcome from the questionnaire well summarizes the overall

trainees’ opinion given the full response rate.

3. Outcome
1) General Evaluation
We asked three questions as general course evaluation. Firstly, we asked if the trainee was satisfied with
the module. Secondly, we questioned if the materials were useful and thirdly if the duration of the module

was adequate. Also, we added fourth question about if ITA/TRA had chosen right/eligible participants.

From the outcome shown in the following table/graph, it is certainly confirmed that the trainees were fully

satisfied with the course. 100% of them responded positively in total (strongly agree or agree). One trainee
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further commented that “the demonstration and lecture were well organized”. And another commented that
“the course was very useful and well organized” In this regard, it is asserted the trainees were totally

satisfied because the structure and each component of the course were well planned and organized.

About the material, 100% of them in total consider it useful. It should be further noted that nearly 60% of
them had strongly agreed its usefulness. We provided all the lecturing materials including power point

presentation. It can be said that this resulted in positive outcome.

From these two outcomes, we can assure that the course was quite useful and fruitful for the trainees and

therefore, same kind of training should be continuously held.

On the length of the course, however, 50% of them responded negatively. And none noted it in very positive
way. In fact, there are many comments pointing out that the duration was too short. For instance, “time for
the course is too short for deeper understanding (needed 2 weeks).” “The course duration was short, more
time is needed to enable the participants do grasp the practical skills from MNC operating in Tanzania”.
“More time needed to review cases” “The training is too short. Next time provide more time.” There are

more comments indicating the same. We should, therefore, seek to extend the course duration in future.

About the selection of the participants, it seems that ITA/TRA chose adequate people as 100% of them in
total responded positively. However, it should be further noted that one trainee commented that “the
training should be provided to other TRA staff.” Considering the low attendance to the course and this
comment, we need to improve attendance number in total and call for more participants in the next

training.

We should also note that there are two additional comments requesting ITA to provide a next training for
the same participants, which would add value things learnt in this training. In fact, we are planning to
provide continuous trainings for the same participants. These comments verified the importance of

continuity in conducting trainings.

Do you think that ITA/TRA selected right/eligible | |
people as participants for the course? :

’/’I
The duration of the module was adequate. | [ e I R
T
The mtarials provided were useful
- |
The module satisfied your expectations ]
|
0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
Do you think that
The module satisfied | The mtarials provided | The durationofthe | Iﬁi’g %ﬁjeleegt‘fg ,
your expectations were useful module was adequate. shtielig peop
participants for the
course?
m 1: Strongly Agree 5 7 0 5
= 2: Agree 7 5 4 7
® 3: Neutral 0 0 2 0
4: Disagree 0 0 6 0
m 5: Strongly Disagree 0 0 0 0
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2) Facilitator Evaluation
We have asked three questions for each facilitator; on his/her expertise, the way of lecturing, and the
interaction with the trainees. On the mastery of the contents, all of the facilitator has obtained positive
feedback from all the trainees. Over 65% of the trainees strongly agreed trainers’ mastery of the contents.
None stands neutral or negative for this question on each facilitator. One commented that “the facilitators
are well equipped with the knowledge of transfer pricing.” It is, therefore, asserted that all facilitators had

enough expertise to teach the assigned topic and ITA had selected the right/eligible facilitators.

Facilitator demonstrated mastery of the module contents

Mr. Emmanuel Masalu

Mr. Luis Nouel

Mr.Piyush Gupta

Average

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
Average Mr.Piyush Gupta Mr. Luis Nouel Mr. Emmanuel Masalu
m 1: Strongly Agree 8.7 10 8 8
2: Agree 3.3 2 4 4
® 3: Neutral 0 0 0 0
4: Disagree 0 0 0 0
m 5: Strongly Disagree 0 0 0 0

Secondly, about the way of lecturing, on average 97% of the trainees responded in positive manner. All the
trainers received positive feedback from more than 90% of the trainees. Over about 60% of them had
strongly agreed to the question on the facilitators’ way of lecturing. And none responded negatively. From
overall outcome, it is concluded that all facilitators had well organized the course and facilitated trainees’
understanding on the topics. When we think about the further improvement in future, we need to note that

there was one trainee commenting that the facilitators should use more examples.

The way of facilitator recturing is well organized and facilitated your understanding

Mr. Emmanuel Masalu

Mr. Luis Nouel

Mr.Piyush Gupta

Average

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
Average Mr.Piyush Gupta Mr. Luis Nouel Mr. Emmanuel Masalu
m 1: Strongly Agree 8 9 8 7
2: Agree 3.7 3 3 5
® 3: Neutral 0.3 0 1 0
4: Disagree 0 0 0
m 5: Strongly Disagree 0 0 0 0
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Lastly, about the interaction in the class, on average 97% of the trainees responded positively that the
facilitators provided adequate opportunity for questions and discussions. Looking into each facilitator, it is
found that all of them received positive feedback from more than 90% of the trainees. None received
negative. Therefore, it can be asserted that all the facilitators provided adequate opportunity for interaction

for the trainees.

Facilitator provided adequate opportunity for questinons and discussions.

Mr. Emmanuel Masalu

Mr. Luis Nouel

Mr.Piyush Gupta
: |
Average
! ! ! ! ! ! ! ! r —
0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
Average Mr.Piyush Gupta Mr. Luis Nouel Mr. Emmanuel Masalu
m 1: Strongly Agree 9.7 9 10 10
2: Agree 2 3 1 2
® 3: Neutral 0.3 0 1 0
4: Disagree 0 0 0
m 5: Strongly Disagree 0 0 0

3) Topic Evaluation

On each topic, we have asked two questions; its difficulty and applicability to practical work.

Firstly, on the difficulty, we have obtained quite negative answers meaning that the topics taught were not
difficult to understand. On average, 68% of them responded that they were not difficult, while only about
22% of them responded that they were difficult. Compared to EAS course 15t session which held in the same
period and obtained balanced answers between positive (45%) and negative (45%), it can be asserted that
the topics in transfer pricing were not difficult to understand for the most of participants. This question is
asked in order to know which topic was difficult to understand for us to focus on the topic a little bit more in
conducting future training. In this regard, the topics like “comparability analysis”, “transfer pricing
method”, “transfer pricing documentation”, and “case-based discussion” may need to be allocated more time
given that around 20% of the trainees strongly agreed to their difficulty. Also, there are a few trainees who
further commented on the necessity of more time allocation to practical cases. This should be consulted with

TRA in planning another training of the same kind.
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Was the topic difficult to understand?

Case-based discussion
Recollection on the key points and principles

Intra-group services

Administartive approaches to avoiding and resolving
transfer pricing disputes

Transfer pricing documentation

Tranfer pricing methods

Comparability analysis

Nature of the reguratoly environment guideline
Introduction to transfer pricing

Average

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%

Administa
rtive
. Nature of approache Recollecti
Introducti the Transfer s to
Comparab| Tranfer - - Intra- |ononthe| Case-
onto [reguratoly| .. - pricing | avoiding .
Average . ility pricing group |key points| based
transfer |environm . document and . . .
L analysis | methods . . services and |discussion
pricing ent ation resolving rinciples
guideline transfer P P
pricing
disputes
m 1: Strongly Agree 1.3 1 0 2 2 2 1 1 1 2
2: Agree 1.2 0 3 1 0 1 2 2 2 0
® 3: Neutral 1.1 1 0 0 2 0 2 2 1 2
m 4: Disagree 4.6 3 4 6 6 6 3 4 4 5
m 5! Strongly Disagree 3.2 4 4 2 2 3 4 3 4 3

Secondly, about the applicability of the topic, on average 81% of the trainees answered the topics were
practicable in their work. Looking into each topic, we found that over 70% of the trainees answered positively
towards all the topics. Thus we have obtained quite reasonable number of positive feedback. However, when we
compared to the outcome of EAS 15t session which obtained positive answer on average from 93% of the trainees,
it is found that this course of transfer pricing may not be so practicable for some of the participants. The reason
behind might be because of the occupation of the trainees. About 80% of the participants were from TRA/DRD
and ITA and it can be said that they do not face transfer pricing issues daily. In future, we need to consider the

selection criteria of participants to make the course more practicable.
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Recollection on the key points and principles

Administartive approaches to avoiding and..
Transfer pricing documentation

Tranfer pricing methods

Nature of the reguratoly environment guideline

Introduction to transfer pricing

Intra-group services

Was the topic practicable in your work?

Case-based discussion

Comparability analysis

Average

I
I
I
I

0% 10% 20% 30% 40% 50% 60% 70% 80%  90%  100%
Administa
rtive
. Nature of approache Recollecti
Introducti the Transfer s to
Comparab| Tranfer o - Intra- |ononthe| Case-
onto [reguratoly| .. - pricing | avoiding .
Average . ility pricing group |key points| based
transfer |environm . document and . . .
L analysis | methods . . services and |discussion
pricing ent ation resolving rinciples
guideline transfer P P
pricing
disputes
m 1: Strongly Agree 4.8 4 3 7 5 6 4 4 4 6
2: Agree 4.6 6 6 3 5 2 4 6 6 3
® 3: Neutral 1.3 0 1 1 1 2 2 2 1 2
4: Disagree 0.7 1 1 0 1 0 1 0 1 1
m 5: Strongly Disagree 0.1 0 0 0 0 1 0 0 0 0

Overall Summary

From this level 1 evaluation, we can assert that our training sessions have been successfully implemented

with high satisfactory rate from the trainees towards overall training structure, materials, trainers, and

topics. Trainers were well equipped with the expertise on the assigned topics and their way of lecturing

seemed to have well facilitated the trainees’ understanding. Also, materials provided seemed to be quite
useful for the trainees. Topics seemed to be adequately chosen. We need to think about, however, expanding
the duration of the course and introducing more practical cases to deepen their understanding. Also, it is vital

for us to improve the trainees’ attendance rate and their selection criteria to make the course more efficient

and effective. In this regard, we need to strengthen cooperation between TRA and ITA in planning trainings in

future.
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2" | nter national Taxation (Double Taxation Treaties) Cour se

3'9to 7" November 2014

TimeTable:

DATE TIME TOPIC RESPONSIBILITY
08.00-08.30 Registration Secretariat
8:30-10:30 Nature of International Problems Mr. E. Masalu
10:30-11:00 TEA BREAK

3% November

2014 11:00-13:00 Taxation Systems and Criteria Ms. L. Orgazon
13:00-14:00 LUNCH BREAK
14.00-16.00 Double Taxation Mr. E. Masalu
8:30-10:30 Role of Comprehensive Tax | Ms. L. Orgazon

Treaties
10:30-11:00 TEA BREAK

4" November | 11:00-13:00 | Residence Mr. R. Donati

2014
13:00-14:00 LUNCH BREAK
14:00-16:00 Employment Income Ms. L. Orgazon

Immovable Property Taxation
8:30-10:30 Permanent Establishment Concept Mr. E. Masalu
10:30-11:00 TEA BREAK
11.00-13.00 Taxation of Cross Border Business | Ms. L. Orgazon
5th  November _
Transactions

2014
13:00-14:00 LUNCH BREAK
14:00-1600 Business Profits Mr. E. Masalu
8:30-10:30 Passive Income Ms. L. Orgazon

6" November | 10:30-11:00 | TEA BREAK

2014 11:00-13:00 Passive Income Mr. E. Masalu
13:00-14:00 LUNCH BREAK
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14:00-16:00 Differences between UN and OECD | Ms. L. Orgazon
Models
08:30-10:30 Critical issues in the administration | Ms. L.Orgazon
of selected Tanzanian double tax
treaties
10:30-11:00 TEA BREAK
7" November  [11:00.13:00 | Critical issues in the administration | Panel Discussion
2014 of selected Tanzanian double tax
treaties
13:00-14:00 LUNCH BREAK
14:00-15:00 Closing Ceremony and Evaluation Secretariat
Participants:
SN | FULL NAME DEPARTMENT/STATION
1 Mary Kanza Large Tax Payers
2 Ezekidd Temu Large Taxpayers
3 Zainab  Marjeb Large Taxpayers
4 Witness  Siao Large Taxpayers
5 Margreth  Kiswaga Large Taxpayers
6 Ponsian  Mashurano Domestic Revenue
7 James Jilaa Domestic Revenue
8 Victor  Kibasa Domestic Revenue
9 Malaki  Nyange Domestic Revenue
10 | Aretas Thomas Domestic Revenue
11 | Lihami  Haule Domestic Revenue
12 | Alfred  Chembo Domestic Revenue
13 | Jod Mussira Tax Investigation
14 | Joesphat Mwagala Tax Investigation
15 | Lydia Gomoka Tax Investigation
16 | SmonD. Samson Tax Investigation
17 | Devotha Kiwae Tax Investigation
18 | Yessa D.B Sanga Tax Investigation
19 | Joyce S. Msemwa Tax Investigation
20 | Alfred J. Kimea Tax Investigation
21 | Rosemary p. ITA
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22 | Hamza |. Abdulrahman ITA
23 | Phillip  Mbati ITA
24 | Ahmad Mohamed ITA
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Evaluation Report on International Taxation (Double Taxation Treaty) Course 1st Stage (from 3rd Nov to 7th

Nov 2014)

1.

Course summary and attendance

The course was delivered in collaboration with IBFD. There were three lectures in the course, Ms. Lydia from
IBFD, Mr. Masalu and Mr. Donati from ITA. The course participants are from LTD, DRD, Investigation
Department of TRA, and ITA lectures. There were 23 participants in total.

Evaluation method

We adopted level 1 evaluation in ITA and collected trainee’s perception on the course in form of questionnaire.
This questionnaire comprised of 3 parts; general evaluation, facilitator evaluation, and topic evaluation and
adopted quantitative measurement for the trainees to choose 1 answer out of 5. In addition, space was
provided to freely comment on the course. The questionnaire was provided and collected on the last day of the
course.

Sample number and response rate (based on the attendance number on the last day) were as follows;

18 (response rate: 78.2%)

From this number, we can assert that the outcome from the questionnaire well summarizes the overall

trainees’ opinion given the full response rate.

3. Outcome

1) General Evaluation
We asked three questions in the part of general course evaluation. Firstly, we asked if the trainee was
satisfied with the module. Secondly, we questioned if the materials were useful and thirdly if the duration of

the overall course was adequate.

From the outcome shown in the following table/graph, it is certainly confirmed that the trainees were fully
satisfied with the course. 100% of them responded positively in total (strongly agree or agree). One trainee
further commented that “the module was well prepared, well presented, and it provided a clear insight even
for us for whom the topics were very new”. Also there were two trainees commenting that “the course should
be extended to all TRA staff because of its importance.” Another comment to note is “the training provided

1s useful to our daily work and we strongly advise the next training.” It is asserted the trainees were totally

satisfied with the overall course structure and each component of the course. In comparison to the

International Taxation course on Transfer Pricing held last year in collaboration with IBFD, which obtained
100% satisfactory rate as well, it is asserted that we could maintain the highest satisfactory rate this year

again.
About the material, 100% of the trainees consider it useful. In comparison to the International Taxation

course on Transfer Pricing held last year in collaboration with IBFD, which obtained 100% satisfactory rate

as well, it is asserted that we could maintain the highest satisfactory rate this year again. We provided all
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the lecturing materials including power point presentation and case studies. It can be said that this

resulted in positive outcome.

On the length of the course, however, only 18% of them responded that the length was adequate, while 71%
of them considered negatively. In comparison to the International Taxation course on Transfer Pricing held
last year in collaboration with IBFD, which obtained 50% of the participants answered negatively, it is

asserted that the course contents of this training on the double taxation treaty might require more time to

elaborate on the issues. In fact, there are many comments pointing out that the duration was too short. For

instance, “Time spent is not enough to analyse all critical issues in the course” “The training period should
be extended.” “The training requires at least 3 weeks.” There are more comments indicating the same. It is

recommended that we seek to extend the course duration in future.

General Evaluation

The duration of the module was adequate.

The mtarials provided were useful

The module satisfied your expectations
| | |
0% 10%  20%  30%  40% 50% 60% 70%  80%  90%  100%

The module satisfied your The mtarials provided were The duration of the module was
expectations useful adequate.
B 1: Strongly Agree 11 12 2
2: Agree 7 6 1
3: Neutral 0 0 2
4: Disagree 0 0 8
| 5: Strongly Disagree 0 0 4
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2) Facilitator Evaluation

We have asked three questions for each facilitator; on his/her expertise, the way of lecturing, and the

interaction with the trainees.

On the mastery of the contents, all of the facilitator has obtained positive feedback from all the trainees. On
average, they have obtained high satisfactory rate with 98% of the participants answering positively. One
commented that “the course facilitators were all good.” Another commented that “the facilitators are truly
extra ordinary competent, they really know how to deliver the materials” It is, therefore, asserted that all

facilitators had enough expertise to teach the assigned topic and ITA had selected the right/eligible

facilitators.

Ms. Lydia Orgazon

The facilitator demonstrated mastery of the module contents.

| |
. [ [
Mr. R Donati | | | 7_|
Mr. E Masalu | | " |
Average : : : II
0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
Average Mr. E Masalu Mr. R Donati Ms. Lydia Orgazon
® 1: Strongly Agree 12.3 16 8 13
2: Agree 5.3 2 9 5
® 3: Neutral 0 0 0 0
4: Disagree 0.3 0 1 0
m 5: Strongly Disagree 0 0 0 0

Secondly, about the way of lecturing, on average 94% of the trainees responded in positive manner. All the

trainers received positive feedback from more than 90% of the trainees. It is, therefore, asserted that their

way of lecturing were good enough to promote the understanding of the participants.
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The way of lecturing is well organized and facilitated your understanding.

Ms. Lydia Orgazon

Mr. R Donati

Mr. E Masalu

Average

. . . . . . . ! ! ' |

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
Average Mr. E Masalu Mr. R Donati Ms. Lydia Orgazon
m 1: Strongly Agree 12.3 16 10 11
2: Agree 4.7 1 7 6
3: Neutral 0.7 1 0 1
4: Disagree 0.3 0 1 0
m 5: Strongly Disagree 0 0 0 0

Lastly, about the interaction in the class, on average 94% of the trainees responded positively that the
facilitators provided adequate opportunity for questions and discussions. Looking into each facilitator, it is
found that all of them received positive feedback from more than 90% of the trainees. Therefore, it can be

asserted that all the facilitators provided adequate opportunity for interaction for the trainees.

The facilitator provided adequate opportunity for questions and discussion.

| | [

Ms. Lydia Orgazon | | |

Mr. R Donati | | |

Mr. E Masalu | | _|

T e P p— | | | =

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%

Average Mr. E Masalu Mr. R Donati Ms. Lydia Orgazon
® 1: Strongly Agree 10.7 13 9 10
2: Agree 6.3 4 8 7
3: Neutral 0.7 0 1 1
4: Disagree 0 0 0 0
m 5! Strongly Disagree 0.3 1 0 0
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3) Topic Evaluation

On each topic, we have asked three questions; its duration, difficulty and applicability to practical work.

Firstly, about the length of the each content, on average 88% of the participants answered that the duration

of the topic was adequate. Looking into the each topic, the topic of “difference between UN and OECD

models” obtained highest percentage of answers saying that the duration was too short. Therefore, it might

need to be considered to extend the duration a little bit more on the said topic.

How was the duration of the topic?

Critical issues in the administration of Tanzanian..
Difference between UN and OECD models
Passive income
Business profits
Taxation of cross border business activities
PE concept
Immovable property taxation
Employment Income
Residence
Role of coomprehensive tax treaties
Double Taxation

Taxation Criteria

Average T .
0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
Critical
issues
Taxatio in the
Role of Immova n of Differen|adminis
. cross ce tration
Taxatio Doubl.e COOMDPrelp  iden Employ| ble PE border |Busines| Passive |between| of
Average n Taxatio |hensive ment |propert busi fits| i UN and|T .
Criteria n tax ce Income y concept | busines |s profits| income OE?)I]S anzani
. . s an
treaties taxation activitie models | Double
s Taxatio
n
Treaties
m 1. Too long 0.5 0 1 2 0 0 0 0 2 0 0 2 2
= 2. Adequate | 15.7 17 16 13 17 16 15 16 14 16 15 12 13
m 3, Too short | 1.7 1 1 3 1 2 2 2 2 2 3 4 3

Secondly, about the difficulty, on average 71% of the participants answered that the topics were not difficult

to understand, while 12% of them answered that they were difficult. In the last year’s international

taxation course with a focus on the transfer price, about 22% of them responded that they were difficult. So

we might be able to conclude that the topic on the transfer price treaty might be more difficult than the
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topic of the double taxation treaty. In addition, this question is asked in order to know which topic was
difficult to understand for us to focus on the topic a little bit more in conducting future training. In this

regard, the topics like “passive income”, “difference between UN and OECD models”, and “Critical issues in

the administration of Tanzanian Double Taxation Treaties” may need to be allocated more time given that

over 20% of the trainees agreed to the difficulty. Also, it is important to note that there are a good number of

trainees who further commented on the necessity of more inclusion of practical cases.

Was the topic difficult to understand?

| | | | | | | |

Critical issues in the administration of Tanzanian. .tn ] i i _—|
N A A I

Difference between UN and OECD models R 1 i i _—|

] S ) B e e

Passive income . i i _—|

] e e

Business profits

Taxation of cross border business activities

I S —
I —
I —
[ | I —

PE concept

W

Immovable property taxation

Employment Income

Residence

Role of coomprehensive tax treaties

Double Taxation

|
Y
I N A A A I R
[
- T frrr—1r
1 S
1 Y N A I
Y
) N N

I —
[ I ——

0% 10%  20% 30% 40% 50% 60% 70% 80%  90%  100%

Taxation Criteria

W

Average

W

Critical
issues
. in the
Taxatio Differe [adminis
Immov n of .
Role of nce |tration
Taxatio| Double | coompr . Employ able Cross . .| betwee of
Averag . . |Residen propert| PE | border [Busines Passive
n Taxatio|ehensiv ment . . n UN |Tanzan
e o ce y concept|busines|s profits| income .
Criteria| n e tax Income taxatio S and ian
treaties S OECD | Double
n activitie| .
s models [Taxatio
n
Treatie
s
m 1. Strongly Agree 1 1 1 1 1 1 1 2 1 2 0 1 1
2. Agree 1.2 1 0 2 1 1 2 1 1 1 5 3 3
3. Neutral 3 3 2 4 2 3 4 2 3 2 3 4 4
m 4. Disagree 8.5 9 10 8 9 8 7 9 9 10 7 7 7
m 5. Strongly Disagree| 4.2 4 5 3 5 5 3 4 4 3 3 3 3

Thirdly, about the applicability of the topic, on average 97% of the trainees answered the topics were practicable
in their work. Compared to the last year’s session on the transfer pricing where 81% of the trainees answered
the topics were practicable, this year’s topic on the double taxation treaty obtained higher mark. Looking into
each topic, we found that over 80% of the trainees answered positively towards all the topics. Thus we have

obtained quite high remark on its applicability. As stipulated in the previous section, to make the course more
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applicable, it can be recommended to include more practical cases as the number of the participants requested

it.

Was the topic practicable in your work?

Critical issues in the administration of Tanzanian | | | | | | | |

|
Double Taxation Treaties *l—l—l—l—l—l——l—l— i L ]l
Difference between UN and OECD models i | 1|
Passive income i | 1|

Business profits

Taxation of cross border business activities

PE concept

Immovable property taxation
Employment Income

Residence

Role of coomprehensive tax treaties
Double Taxation

Taxation Criteria

Average I
0% 10% 20% 30% 40% 50% 60% 70% 80%  90% 100%
Critical
issues
Taxatio in the
Role of Immova n of Differen/adminis
. cross ce tration
Taxatio Double COOMPrep . iden Employ|  ble PE | border |Busines|Passive between| of
Average| n Taxatio|hensive ment |propert . | .
Criteria n tax ce Income v concept |busines|s profits| income |[UN and|Tanzani
. . S OECD an
treaties taxation activitie models | Double
S Taxatio
n
Treaties
m 1. Strongly Agree| 14.3 14 15 14 15 15 13 14 12 15 13 11 12
2. Agree 3 3 3 3 3 3 3 4 5 3 3 4 4
3. Neutral 0.5 1 0 1 0 0 1 0 1 0 1 2 1
4. Disagree 0 0 0 0 0 0 0 0 0 0 1 1 1
m 5. Strongly Agree 0 0 0 0 0 0 0 0 0 0 0 0 0

Overall Summary

From this level 1 evaluation, we can assert that our training sessions have been successfully implemented
with high satisfactory rate from the trainees towards overall training structure, materials, trainers, and
topics. Trainers were well equipped with the expertise on the assigned topics and their way of lecturing
seemed to have well facilitated the trainees’ understanding. Also, materials provided seemed to be quite
useful for the trainees. Topics seemed to be adequately chosen to promote their comprehensive understanding
of the issue of Double Taxation Treaty. We need to think about, however, expanding the duration of the course,

if possible, and introducing more practical cases to deepen their understanding. And some topics may need to



be allocated more time and explanation in order to improve the course further. As some participants

requested, the same course should be continuously held.
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(Comparison Table)

Questi % of Positive Answers
ion
vestions TBC [ EAS1 [ EAS2 [ ITC TP [TAC [EAS2-1 [ITC DTT
The module satisfied your expectations 67% 85% 94% 100%| 63% 100% 100%
General |The mtarials provided were useful 76% 95%| 100% 100%| 94% 100% 100%
The duration of the module was adequate. 25% 66% 61% 33%| 13% 44% 18%
1. Facilitator demonstrated mastery of the 90% 939 949, 100%|  s0% 98% 98%
module contents
2. The way of facilitator recturing is well
Facilitato|organized and facilitated your 86% 93% 94% 97%| 72% 99% 94%
r understanding
3. Facilitator provided adequate
opportunity for questinons and 93% 90% 97% 97%| 82% 95% 94%
discussions.
Tobic 1. Was the topic difficult to understand? 43% 42% 16% 22%| 12% 34% 12%
P 2. Was the topic practicable in your work? 92% 86% 95% 81%| 97% 93% 97%
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(Table of Figures)
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1: 5:
. Stro2: 13 4:. Stro Tot |Satisfactory |Dissatisfacto
Questions ngly |Agr |Neu |Disa|ngly | t rate
Agr |ee |tral |gree|Disa a rate v
ee gree
The module satisfied your expectations 11 7 0 0 o] 18 100% 0%
Gear;er The mtarials provided were useful 12 6 0 0 o] 18 100% 0%
The duration of the module was adequate. 2 1 2 8 4] 17 18% 1%
Average facilitator evaluation Rate
. Average 12] 5.3 0] 0.3 0] 18 98% 96%
1. Faciltator demonstrated [\ E Masalu i6] 2] o] o] o is 100%
e Mr_R Donati 8] o o 1| o] 18 94%
Ms. Lydia Orgazon 13 5 0 0 0] 18 100%
2. The way of facilitator Average 12] 4.7] 0.7] 0.3 0] 18 94%
Facilit [recturing is well organized Mr. E Masalu 16 1 1 0 0] 18 94%
ator |and facilitated your Mr. R Donati 100 7] o] 1] o] 18 94%
understanding Ms. Lydia Orgazon 11 6 1 0 0] 18 94%
. . Average 11] 6.3] 0.7 0f 03] 18 94%
2deFZS:'tt:to°;pZ:$L’:‘$ or  |Mr_E Masalu 13 _4] o] o] 1] 18 94%
questinons and discussions. Mr. R Donati J 8 ] 0 0] 18 4%
Ms. Lydia Orgazon 10 7 1 0 0] 18 94%



(Too long)  |(Adequate) |(Too short)
Average 0.5] 16] 1.7 18 3% 88% 10%
Taxation Criteria 0] 17 1 18 0% 94% 6%
Double Taxation 1] 16 1 18 6% 89% 6%
Role of
coomprehensive tax 2| 13 3 18 11% 72% 17%
treaties
Residence 0] 17 1 18 0% 94% 6%
Employment Income 0] 16 2 18 0% 89% 11%
Immovable property | | 5 17 % 88% 12%
taxation
1. How was the duration of |PE concept 0] 16 2 18 0% 89% 11%
the Topic? Taxation of cross
border business 2| 14 2 18 11% 78% 11%
activities
Business profits 0] 16 2 18 0% 89% 11%
Passive income 0] 15 3 18 0% 83% 17%
Difference between
UN and OECD models 2l 12 4 18 11% 67% 22%
Critical issues in the
administration of
) 2] 13 3 18 11% 72% 17%
Tanzanian Double
Taxation Treaties
(Agree) (Disagree)
Average 1] 1.2 3| 85| 42] 18 12% 71%
Taxation Criteria 1 1 3 9 4] 18 11% 72%
Double Taxation 1 0 2| 10 5] 18 6% 83%
Role of
coomprehensive tax 1 2 4 8 3] 18 17% 61%
treaties
Residence 1 1 2 9 5] 18 11% 78%
Employment Income 1 1 3 8 5] 18 11% 72%
Immovable property | 4| of 4] | 3| 17 18% 59%
taxation
Topic 2. Was the Topic Difficult to |PE concept 2 1 2 9 4] 18 17% 72%
Understand? Taxation of cross
border business 1 1 3 9 4] 18 11% 72%
activities
Business profits 2 1 2| 10 3] 18 17% 72%
Passive income 0 5 3 7 3] 18 28% 56%
Difference between
UN and OECD models ! 3 4 / 3 18 22% 56%
Critical issues in the
administration of
) 1 3 4 7 3| 18 22% 56%
Tanzanian Double
Taxation Treaties
Average 14 3] 0.5 0 0] 18 97% 0%
Taxation Criteria 14 3 1 0 0] 18 94% 0%
Double Taxation 15 3 0 0 0] 18 100% 0%
Role of
coomprehensive tax 14 3 1 0 o] 18 94% 0%
treaties
Residence 15 3 0 0 0] 18 100% 0%
Employment Income 15 3 0 0 0] 18 100% 0%
Immovable property | 3 3 4| o of 17 94% 0%
taxation
3. Was the Topic Practicable |PE concept 14] 4 0 0 0] 18 100% 0%
in your work? Taxation of cross
border business 12 5 1 0 0| 18 94% 0%
activities
Business profits 15 3 0 0 0] 18 100% 0%
Passive income 13 3 1 1 0] 18 89% 6%
Difference between
UN and OECD models 1 4 2 ! of 18 83% 6%
Critical issues in the
administration of
) 12 4 1 1 0| 18 89% 6%
Tanzanian Double
Taxation Treaties
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ELECTRONIC ACCOUNTING SYSTEMS (EAS: Tally) Course 1%

23" September to 4™ October 2013

TimeTable:

DATE TIME TOPIC RESPONSIBILITY
08.00-08.30 | Registration Secretariat
8:30-08:45 Opening activities Counterparty Leader
08:45-09.00 | Introduction and expectations Mr. P. Mbati
09.00-10.00 | Introductory Discussion Mr. E. Masalu
10.00-10.30 | Accounting Information Systems Mr. E. Masalu

23

September 10:30-11:00 | TEA BREAK

2013 11:00-13:00 | Characteristics of EAS Mr. A. Kimea
13:00-14:00 | LUNCH BREAK
14.00-15.00 | Accounting and Taxation: The | Mr. E. Masalu

relationship
14:00-16:00 | Nature and the role of Accounting | Mr. E. Masalu
Standards. general and valuation
concepts
8:30-9:00 Pre-accounting: the foundation Mr. E. Masalu
09.30-10.30 | Accounting records: Types and | MissRose

24t structure of books and records

September 10:30-11:00 | TEABREAK

2013 11:00-13:00 | Accounting records. Types and | MissRose

structure of books and records
13:00-14:00 | LUNCH BREAK
14:00-16:00 | Accounting records: illustration case Mr.A. Kimea
" 8:30-10:30 Year-end Procedures Mr. A. Kimea

2 10:30-11:00 | TEA BREAK

September S :

2013 11.00-12.00 | Basic Financial Statements Mr. A. Kimea
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12.00-13.00 | Payrall: calculations and tax aspects Mr. P. Mbati
13:00-14:00 | LUNCH BREAK
14:00-15:00 | Payroll: calculations and tax aspects Mr. P. Mbati
15.00-16.00 | Cost accounting- Manufacturing costs | Mr. A. Kimea
8:30-09:30 Usefulness of Cash flow information in | Mr. E. Masalu
tax audit
09.30-10.30 | Analyticall Review procedures. the | Mr. E. Masalu
context of financial anaysis for tax
26" audit
September 10:30-11:00 | TEA BREAK
2013 11:00-13:00 | RatioAnalysis Mr. E. Masalu
13:00-14:00 | LUNCH BREAK
14:00-16:00 | Profit Planning: CVPAnaysis Mr. A. Kimea
27" 08.30-16.00 Usefulness of Tally for Tax Audit Power Computers
September
2013
08:30-10:30 | Introduction to Taly, Releases & | Power Computers
Versons of Taly, Types of Tdly
Packages (Silver & Gold), Installation
of License/Surrendering License
10:30-11:00 | TEA BREAK
30" 11:00-13:00 | Company Creation, Alteration, Deletion | Power Computers
September
2013 13:00-14:00 | LUNCH BREAK
14:00-16:00 | Chart of Accounts - Creation, | Power Computers
Alteration, Ddetion (Groups &
Ledgers)
Multi-Currency, New Voucher Types
Creation, Alteration, Deletion
08:30-10:30 | Explanation of existing Accounting | Power Computers

1% October

"




2013

Voucher Types, Recording Accounting
Transactions, Viewing/Set up/Printing
Accounting Reports

10:30-11:00 | TEA BREAK
11:00-13:00 | Inventory Management — Creation, | Power Computers
Alteration, Deletion of Stock Groups,
Stock Items, Units of Measure,
L ocation (Go Downs)
13:00-14:00 | LUNCH BREAK
14:00-16:00 | Inventory Management — (continued) Power Computers
08:30-10:30 | Explanation of existing Inventory | Power Computers
Voucher Types, Recording Accounting
& Inventory Transactions, Viewing/Set
up/Printing Inventory Reports
10:30-11:00 TEA
2nd October BREAK
2013 11:00-13:00 | Explanation & Demonstration of | Power Computers
Import/Export feature
13:00-14:00 | LUNCH BREAK
14:00-16:00 | Security Control — Setting up security | Power Computers
options, creating user & passwords
08:30-10:30 | Explanation & Demonstration on | Power Computers
Remote Accessing
Explanation & Demonstration on
Invoicing, Purchase & Sales Cycles
10:30-11:00 | TEABREAK
d
3% October | 19:00-13:00 | Explanation & Demonstration of | Power Computers
2013 Various Tax Entries
Explanation & Demonstration on
Manufacturing Features of Tally
13:00-14:00 | LUNCH BREAK
14:00-16:00 | Explanation & Demonstration on Cash | Power Computers
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Flow & Funds Flow Statements
Explanation & Demonstration of All the
Accounting/Inventory/Manufacturing

4t h
2013

Reports

08:30-10:30 | Creating/Altering/Deleting Budgets Power Computers
Variance Analysis

10:30-11:00 | TEA BREAK

11:00-13:00 | Explanation on Ratios Power Computers
Reports Configuration & Printing

October
13:00-14:00 | LUNCH BREAK
14:00-16:00 | Backup of Data & Restoring Power Computers

Bank Reconciliation

Tally Audit Feature

Month End & Year End Closing
Operations

Participants:

SN | FULL NAME DEPARTMENT/STATION
1 Felix Lema LTD
2 Eric Mabula LTD
3 Pamela Ngonyani LTD
4 Ezekiel Temu LTD
5 Abtwalbu Kateta LTD
6 Robert Muhanzi LTD
7 Magreth Kiswaga LTD
8 Alex Jawa LTD
9 Beatus B. Nchota DRD
10 | PatriciaKivamba DRD
11 | FestusP. N. Patta DRD
12 | Aretas Thomas DRD
13 | JoshuaMacorwa DRD
14 | William Muganga DRD
15 | Sarah Senso DRD
16 | HalimaMbegao DRD
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17 | ParcelinaLulu Mnzava ITA
18 | SerdinaBujulu DRD
19 | Emmanuel Massewe ITA
20 | Richard Donanti ITA
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Evaluation Report on Electronic Accounting System (EAS) Course 1st Stage (from 23rd Sep to 4tk Oct 2013)

1. Course summary and attendance

The course comprised of two separate sessions. For the first 4 days (the first session), the class was led by ITA
lecturers (Mr. Masalu, Mr. Mbati, Mr. Kimea, and Ms. Rose) to give lectures and discussions on bookkeeping
and accounting. For the last 6 days (the second session), introductory presentation and basic demonstration of
Tally software were provided by outside facilitators. ITA originally invited 20 trainees for the first session
from TRA/LTD(8), TRA/DRD(10), and ITA(2) and for the second session 18 trainees from TRA/LTD (8) and
TRA/DRD(10). And actual attendance number was as follows;

On average, attendance rate was around 70% for both sessions. For the second session, however, the
attendance from LTD has got lower than 50%. In order to deliver fruitful outcome for the course, we need to
make sure to improve this attendance rate in future training. There was one trainee, in fact, commenting that

we should install a mechanism to ensure the better attendance.

First session:

23rd Sep 24th Sep 25th Sep 26th Sep Average
Total 12 60.0% | 17 85.0% | 13 65.0% | 14 70.0% 14 70.0%
LTD 6 75.0% 6 75.0% 3 37.5% 4 50.0% 475 59.4%
DRD 4 40.0% 9 90.0% 9 90.0% 9 90.0% 7.75 77.5%
ITA 2 100.0% 2 100.0% 1 50.0% 1 50.0% 1.5 75.0%
Second session:
27th Sep 30th Sep 1st Oct 2nd Oct 3rd Oct 4th Oct Average
Total | 13 72.2% | 16 88.9% | 16 88.9% | 12 66.7% 12 66.7% 11 61.1% 12.75 70.8%
LTD 3 37.5% 7 875% | 7 87.5% 4 50.0% 4 50.0% 3 37.5% 45 56.3%
DRD 9 90.0% 9 90.0% | 9 90.0% 8 80.0% 8 80.0% 8 : 80.0% 8.25 82.5%

2. Evaluation method
We decided to evaluate the course separately for each two session (the first one by ITA and the second one by
Power Computer) given that the topic of the course and facilitators were substantially different.
We adopted level 1 evaluation in ITA and collected trainee’s perception on the course in form of questionnaire.
This questionnaire comprised of 3 parts; general evaluation, facilitator evaluation, and topic evaluation and
adopted quantitative measurement for the trainee to choose 1 answer out of 5. In addition, space was
provided to freely comment on the course. The questionnaire was provided and collected on the last day of
each session.
Sample number and response rate (based on the attendance number on the last day of each session) were as
follows;

First session: 13 (response rate: 92.9%)

Second session: 10 (response rate: 90.9%)

We can assert that the outcome from the questionnaire well summarizes the overall trainees’ opinion given

that high response rate.
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3. Outcome (First session: Bookkeeping and Accounting)
1) General Evaluation
We asked three questions as general course evaluation. Firstly, we asked if the trainee was satisfied with
the module. Secondly, we questioned if the materials were useful and thirdly if the duration of the module

was adequate.

It is certainly confirmed that the trainees were satisfied with the first session. 100% of them responded
positively (strongly agree or agree). One trainee further commented that “the course was a sort of
refreshment of what is done in day to day work in the operations”. And another commented that “the course
was well prepared and well organized.” Also, there was a comment showing his/her perfect satisfaction,
saying that “as the matter of revision, everything went through without saying that there is where I was
not satisfied, well done.” From these, it is asserted the trainees were totally satisfied because the contents
taught were directly linked to their practical work and because the structure and each component of the

course were well planned.

About the material, 100% of them consider it useful. It should be further noted that more than 50% of them
had strongly agreed its usefulness. We provided all the lecturing materials including power point
presentation. It can be said that this resulted in positive outcome. From these, we can assure that the

course was quite useful and fruitful for the trainee and same kind of training should be continuously held.

On the length of the course, more than 90% of them responded positively and none noted it in negative way.

We could assert, therefore, that the course should maintain the same length of period.

The duration of the module was
adequate.

The mtarials provided were useful

The module satisfied your

expectations | | | | |
0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
The module satisfied your The mtarials provided were | The duration of the module was
expectations useful adequate.

B 1: Strongly Agree 5 7 1

2: Agree 8 6 11
m 3: Neutral 0 0 1

4: Disagree 0 0
| 5: Strongly Disagree 0 0

2) Facilitator Evaluation
We have asked three questions for each facilitator; on his/her expertise, the way of lecturing, and
interaction with the trainees. On the mastery of the contents, about 96% of them averagely responded the
facilitators had expertise enough to teach the topic. Looking into each facilitator, we can find that all of
them received more than 90% of positive feedback. None of the facilitators received negative response about

his/her expertise. It is, therefore, asserted that all facilitators had enough expertise to teach the assigned
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topic and ITA had selected the right/eligible facilitators.

The facilitator demonstrated mastery of the module contents.

Mr. Kimea

Mss Rose

Mr. Mbati

Mr. Masalu

Average

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%

Average Mr. Masalu Mr. Mbati Mss Rose Mr. Kimea
m 1: Strongly Agree 5.25 10 6 4 1
2: Agree 7.25 3 7 8 11
® 3: Neutral 0.5 0 0 1 1
4: Disagree 0 0 0 0
m 5: Strongly Disagree 0 0 0 0 0

Secondly, about the way of lecturing on average 96% of the trainees responded in positive manner. All the

trainers received positive feedback from more than 90% of the trainees. And none received negative

response. One trainee, however, further commented on the use of English language saying that some of the

lecturers should improve English skills to properly talk about the topics. We should note this to improve the

skills of the trainers. From overall outcome, it is concluded that all facilitators had well organized the

course and facilitated trainees’ understanding on the topics.

The way of lecturing is well organized and facilitated your understanding.

Mr. Kimea : o —
ss Rose

. | .

Mr. Mbati | | |
Mr. Masalu

[ [ !

Average : : |

T T
T T T T T T T T

0% 10% 20% 30% 40% 50% 60% 70% 80%  90% 100%

Average Mr. Masalu Mr. Mbati Mss Rose Mr. Kimea
m 1: Strongly Agree 7.5 10 6 6 8
2: Agree 4.75 3 7 6 3
m 3: Neutral 0.5 0 0 1 1
4: Disagree 0 0 0 0
m 5: Strongly Disagree 0 0 0 0 0

Lastly, about the interaction in the class, on average 96% of the trainees responded positively that the

facilitators provided adequate opportunity for questions and discussions. Looking into each facilitator, it is

found that all of them received positive feedback from more than 90% of the trainees. None received

negative. Therefore, it can be asserted that all the facilitators provided adequate opportunity for interaction

for the trainees.
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The facilitator provided adequate opportunity for questions and discussion.

| |

Mr. Kimea | _|

Mss Rose | [ |

Mr. Mbati | ]

Mr. Masalu | /I

Average | | -I

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
Average Mr. Masalu Mr. Mbati Mss Rose Mr. Kimea

m 1: Strongly Agree 8 11 9 8 4
2: Agree 4.5 2 4 4 8
u 3: Neutral 0.5 0 0 1 1
4: Disagree 0 0 0 0 0
m 5: Strongly Disagree 0 0 0 0 0

3) Topic Evaluation

On each topic, we have asked two questions; its difficulty and applicability to practical work.

Firstly, on the difficulty, we have obtained diverse answers. Basically, the each topic obtained equal number
of positive and negative answers. On average, about 45% of the trainees think the topics were difficult to
understand, and about 45 % of them think they were not difficult. It is difficult to assert one conclusion
from this diverse outcome. This question, however, is asked in order to know which topic was difficult to
understand for us to focus on the topic a little bit more in conducting future training. For that matter, it is
said that the topics on “ratio analysis”, “pre-accounting”, and “nature and the role of accounting standards”
should be considered to be explained more in future as more than 50% of the trainees think it was difficult
to understand. Also, from this balanced outcome between positive and negative, it might be able to assert

that the topics were well selected and composed at the balanced level, which were not too easy and too
difficult.
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Profit planning: CVP analysis

Analytical review procedures

Usefulness of cash flow informaiton in tax audit

Basic financial statements

Nature and the role of accouting standards

Accounting and Taxation

Accounting information systems

Cost accounting

Year-end procedures

Accounting records

Charateristic of EAS

Ratio analysis

Pre-accounting

Was the topic difficult to understand?

Payroll

Average
0% 10% 20% 30% 40% 50% 60% 70% 80% 90%  100%
Nature Useful
Ac.coun Accoun and Basic ness of’ Analyt Proflt}
ting . the )Accoun| Year- |. . cash | . . |planni
. Charat| ting Pre- . financi Cost ical | Ratio .
‘Averag|inform| . role of ting | end flow : | ngt
. eristic| and .laccoun al [Payrolllaccoun|. review |analysi|
e ation .|accouti|™ . record | proced . inform CVP
of EAS|Taxati ting statem ting . proced| s .
system ng s ures aiton analysil
on ents . ures
s standa in tax s
rds audit
m 1: Strongly Agree 2.6 4 0 5 4 5 0 3 1 1 0 5 4 4 0
2: Agree 3.1 2 4 1 3 1 6 1 4 5 6 1 2 2 6
® 3: Neutral 1.1 0 3 0 1 1 1 2 2 1 0 1 1 1 1
m 4: Disagree 2.1 3 4 3 1 2 0 2 1 2 4 2 1 1 4
m 5! Strongly Disagree| 3.8 4 1 4 4 3 6 4 5 4 3 4 5 4 2

Secondly, about the applicability of the topic, on average 93% of the trainees answered the topics were

practicable in their work. Looking into each topic, we found that 100% of the trainees answered positively on 8

topics out of 14. Also, the rest received more than 80% of trainees’ positive feedback, except the topic

“characteristic of EAS”. In fact, one trainee commented that “some topics were irrelevant to our practice.” We

need to note this and better consult with TRA workers more in planning next course. However, from overall

outcomes, it can be asserted that the topics were selected adequately and these were related to and practicable

in the trainees’ work.
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1)

Was the topic practicable in your work?

Profit planning: CVP analysis | | | | | | | | __|
Ratio analysis | | | | |
Analytical review procedures | | | |
1111
Usefulness of cash flow informaiton in tax audit | | | | | | = | |v_l
Cost accounting 1l
[ [ [ [ [ [ [ [ [ |
Payroll | | | | |
[ I N N .
Basic financial statements | | | | | _|
Year-end procedures il
. [ [ [ [ T [ [ [ [ |
Accounting records | | | | | | | |
—
Pre-accounting | | | | __|

Nature and the role of accouting standards

Accounting and Taxation
Charateristic of EAS I |

Accounting information systems

Average : : : : : -_III
-
T !

0% 10%  20%  30% 40% 50% 60% 70% 80%  90%  100%

Natur Useful
Acpou Accou | © and Basic ness of] Analyt PI‘Oflt'
nting . the Accou | Year- . cash |, . |planni
. Chara| nting Pre- . financi Cost ical | Ratio .
Avera [inform|, " ° role of nting | end Payrol flow ) ng:
. [teristic| and Jaccoun al accoun)|. review|analys
ge | ation .|laccouty” . record |proced 1 . inform . CVP
of EAS|Taxati ting statem ting . proced| is
system, ng S ures aiton analys
on ents . ures .
S standal in tax is
rds audit
m 1: Strongly Agree 5.9 10 2 8 9 6 2 6 6 7 3 8 8 7 1
2: Agree 5.8 3 6 5 4 5 10 4 6 6 9 3 5 5 10
m 3: Neutral 0.6 0 2 0 0 1 0 2 1 0 0 1 0 0 1
4: Disagree 0.1 0 1 0 0 0 0 0 0 0 0 0 0 0 0
m 5: Strongly Disagree| 0.1 0 0 0 0 1 0 0 0 0 0 0 0 0 1

Outcome (second session)

General Evaluation

We asked the same three questions in the first session as general course evaluation. Firstly, we asked if the
trainee was satisfied with the module. Second, we questioned if the materials were useful and thirdly if the
duration of the module was adequate. Also, we added fourth question about if ITA/TRA had chosen

right/eligible participants (this question did not exist in the first session evaluation).

Compared to the first session, the satisfactory rate of the participants for the course was lower. For the first
session 100% of them responded positively, while for the second only 70% of them did so. Although it can be
still asserted that the second session well satisfied the trainees’ expectation, we should note that it may need
some improvements. On how to improve, we can refer to the comment saying that “the delivery mode should
be improved.” There was one facilitator providing lecture and leading demonstration with one or two
assistants. Sometimes there were not enough people to look after if the trainees were following the topics.
This allocation of facilitators may need to be improved. Also, there were two trainees commenting that they
expected that we provide audit method using Tally. For instance, one said that “I expected that after getting

training with Tally the next step is to have demonstration on how you can audit and data verification through
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tally for audit purpose.” Although we are going to include this audit aspect in the next training, it is noted

that trainees were not well explained about the contents of the training beforehand.

About the material provided by Power computer, 90% of them responded positively.

About the duration of the module, we need to carefully look into this outcome when considering another
training of the same kind. Only 40% of them responded that the length was adequate, while 30% of them
stand on neutral and 30% of them on negative side. The duration of the module seemed to be quite short
compared to the contents required to learn. In fact, the course was originally for 12 weeks and we shortened it
to 1 week. This resulted in the trainees’ un-satisfaction towards the length. There were two commenting

strongly pointing out the lack of days.

About the selection of the participants, it seems that ITA/TRA chose adequate people as about 90% of them
responded positively. It should be further noted, however, that one trainee was strongly disagreed that we
chose right people, saying that this training was not applied to people based on their job description. This

matter should be consulted more with TRA officials.

Do you think that ITA/TRA selected
right/eligible people as participants for..

The duration of the module was adequate.

The mtarials provided were useful

The module satisfied your expectations

0% 20% 40% 60% 80% 100%
Do you think that
The module satisfiedhe mtarials providedThe duration of the | Iﬁi’g I?l?lselsstigas
your expectations were useful  module was adequate.g o8 peop
participants for the
course?
m 1: Strongly Agree 1 3 0 5
= 2! Agree 6 6 4 4
m 3: Neutral 2 1 3 0
4: Disagree 0 0 3 0
m 5! Strongly Disagree 1 0 0 1

2) Facilitator Evaluation

We have asked three questions for each facilitator; on his/her expertise, the way of lecturing, and interaction.

About the mastery of the contents, about 90% of them on average responded the facilitators had expertise
enough to teach the topic. Looking into each facilitator, we found that all of them received around 90% of
positive feedback. None of the facilitators received negative response about his/her expertise. It is, therefore,
asserted that all facilitators had enough expertise to teach the assigned topic and ITA selected the right

facilitators
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Facilitator demonstrated mastery of the module contents.
| | | | | | | | [} |
Ms. Lilian
Mr. Gopi
Average
0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
Average Mr. Gopi Ms. Lilian

m 1: Strongly Agree 4 2 6

n 2! Agree 4 5 3

® 3: Neutral 1 1 1

" 4: Disagree 0 0 0

m 5: Strongly Disagree 0 0 0

Secondly, about the way of lecturing on average 90% of the trainees responded in positive manner. All the
trainers received positive feedback from about 90% of the trainees. And none received negative response. It is,
therefore, asserted that all facilitators had well organized the course and facilitated trainees’ understanding

on the topics.

The way of facilitator lecturing is well organized and facilitated your
understanding.
Ms. Lilian
Mr. Gopi
Average
0% 10% 20% 30% 40% 50% 60% 70% 80% 90%  100%
Average Mr. Gopi Ms. Lilian
m 1: Strongly Agree 3.5 2 5
m 2t Agree 4.5 5 4
= 3: Neutral 1 1
4: Disagree 0 0
m 5: Strongly Disagree 0 0 0

Lastly, about the interaction in the class, on average about 80% of the trainees responded positively that the
facilitators provided adequate opportunity for questions and discussions. Looking into each facilitator, it is
found that all of them received positive feedback from more than 70% of the trainees. None received negative.
Therefore, it can be asserted that all the facilitators provided adequate opportunity for interaction for the

trainees.
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Facilitator provided adequate opportunity for questions and discussions.
Ms. Lilian
Mr. Gopi
Average
0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
Average Mr. Gopi Ms. Lilian
m 1: Strongly Agree 3.5 3 4
= 2: Agree 4 3 5
m 3: Neutral 1.5 2 1
4: Disagree 0 0 0
m 5! Strongly Disagree 0 0

3) Topic Evaluation

On each topic, we have asked two questions; its difficulty and applicability to practical work.

Firstly, on the difficulty, we have obtained diverse answers like the first session. Basically, the each topic
obtained negative answer from more than 60% of the trainees, meaning that the topic was not difficult.
However, it should be also noted that more than 40% of them responded that the topic was difficult on tally
demonstration. Given the duration of the training period, the course was really concentrated and some might
have felt difficult to follow topics. In fact, one further commented that “the time was limited”. This indicates
that in future we need to reconsider the length of training session for the trainee to adequately follow the

session.

Was the topic difficult to undertstand?

Tally demonstration
Introduction of Tally

Average

0% 10%  20% 30%  40%  50%  60% 70%  80%  90%  100%

Average Introduction of Tally Tally demonstration
m 1: Strongly Agree 0.5 0 1
2: Agree 3 3 3
= 3: Neutral 1.5 2 1
m 4: Disagree 3 3 3
m 5: Strongly Disagree 1 1

Secondly, about the applicability of the topic, on average about 80% of the trainees answered the topics were
practicable in their work. It should be still noted, however, that about 20% of them responded that Tally

demonstration was not applicable in conducting their work.
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Was the topic practicable in your work?

Tally demonstration

Introduction of Tally |
[ T T [ ] I/

0% 10% 20% 30% 40% 50% 60% 70% 80% 90%  100%

Average

Average Introduction of Tally Tally demonstration
m 1: Strongly Agree 1.5 1 2
2: Agree 5.5 6 5
® 3: Neutral 0.5 1 0
4: Disagree 1 1 1
m 5: Strongly Disagree 0.5 0 1

Overall Summary

From this level 1 evaluation, we can assert that our training sessions have been successfully implemented
with high satisfactory rate of trainees towards overall training structure, materials, trainers, and topics.
When we compare the two sessions, the first session on the bookkeeping and accounting has obtained higher
satisfactory rate, reason being that the session topics were adequately structured and planned well, and
interlinked to trainees’ daily work. On the second session of tally demonstration, more time should be
installed for trainees to follow the topics adequately.

In thinking improvement of another course, we need to have a further consultation with TRA on the course
duration, selection of the trainees, maintenance of their attendance, attendance of facilitators, and selection

of topics.
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ELECTRONIC ACCOUNTING SYSTEMS (EAS: Tally) Course 2™

20" October to 31st October 2014

TimeTable:

DATE TIME TOPIC RESPONSIBILITY
08.30-08.30 | Registration Secretariat
08:30-08:40 | Opening activities Counterparty Leader
08:40-09:00 | Introduction and expectations Mr. P. Mbati
09:00-09:30 | Introductory Discussion Mr. E. Masalu
09:30-10.30 | Accounting Information Systems & | Mr. E. Masalu

Characteristics of EAS
o0t 10:30-11:00 | TEABREAK
October, 11:00-12:00 | Accounting Information Systems & | Mr. E. Masalu
2014 Characteristics of EAS
11:30-12:00 | Accounting and Taxation: The
relationship

12:00-13:00 | Nature and the role of Accounting | Mr. E. Masalu
Standards. general and valuation concepts

13:00-14:00 | LUNCH BREAK

14.00-15.00 | Pre-accounting: the foundation Mr. E. Masalu

15:00-16:00 | Accounting records: Types and structure of | M/s Rose
books and records

8:30-10.30 Accounting records: Types and structure of | M/s Rose

1% books and records

October, 10:30-11:00 | TEABREAK

2014 11:00-13:00 | Accounting records: illustration case Mr/s Rose
13:00-14:00 | LUNCH BREAK
14:00-16:00 | Year-end Procedures Mr. P. Mbati

9ond 8:30-09:30 Basic Financia Statements Mr. P. Mbati

October, 09:30-10.30 | Payrall: calculations and tax aspects Mr. P. Mbati

2014 10:30-11:00 | TEA BREAK
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11.00-12:00 | Payrall: calculations and tax aspects Mr. P. Mbati
12.00-13:00 | Cost Accounting: Manufacturing costs Mr. P. Mbati
13:00-14:00 | LUNCH BREAK
14:00-15:00 | Usefulness of Cash flow information in tax | Mr. E. Masalu
audit
15.00-16.00 | Analytica Review procedures: the context | Mr. E. Masalu
of financial analysisfor tax audit
8:00-8:30 Sorting and Filtering Mr. A. Moova,
8:30-9:30 Average and count functions Mr. E. Temu,
9:30-10:00 Sum functions Mr. JMusa
10:00-10:30 | TEA BREAK
o 10:30-11:30 | Nesting of Functions Mr. A. Moova
October, 11:30-12:00 | Look up functions Mr. E. Temu,
2014 12:00-13:00 | Pivot tables and pivot charts Mr. JMusa
13:00-14:00 | LUNCH BREAK
14:00-14:30 | Logica functions Mr. A. Moova,
14:30-15:00 | Statistical functions Mr. E. Temu,
15:30-16:00 | Financia functions Mr. JMusa
16:00-17:00 | Array functions
08:30- 10:30 | RatioAnaysis Mr. E. Masalu
10:30-11:00 | TEABREAK
11:00 — | Profit Planning: CVPAnNalysis Mr. P. Mbati
ogth 13:00
October, 13:00-14:00 | LUNCH BREAK
2014 14:00-17:00 | Nesting and recapitulations Mr. A. Moova,
Mr. E. Temu,
Mr. JMusa
08:30-10:30 | Introduction to Tally, Releases & Versions | Mr. A. Kimea
27th of Tally, Types of Taly Packages (Silver &
October Gold), Installation of License/Surrendering
2014 License
10:30-11:00 | TEABREAK
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11:00-13:00 | Company Creation, Alteration, Deletion Mr. A. Kimea
13:00-14:00 | LUNCH BREAK
14:00-16:00 | Chart of Accounts — Creation, Alteration, | Mr. A. Kimea
Deletion (Groups & Ledgers)
Multi-Currency, New Voucher Types
Creation, Alteration, Deletion
08:30-10:30 | Explanation of existing Accounting | Mr. A. Kimea
Voucher Types, Recording Accounting
Transactions, Viewing/Set  up/Printing
Accounting Reports
10:30-11:00 | TEA BREAK
28th
October 11:00-13:00 | Inventory Management —  Creation, | Mr. A. Kimea
2014 Alteration, Deletion of Stock Groups,
Stock Items, Units of Measure, Location
(Go Downs)
13:00-14:00 | LUNCH BREAK
14:00-16:00 | Inventory Management — (continued) Mr. A. Kimea
08:30-10:30 | Explanation of existing Inventory Voucher | Power Computers
Types, Recording Accounting & Inventory
Transactions, Viewing/Set  up/Printing
Inventory Reports
20th 10:30-11:00 TEA
October BREAK
2014 11:00-13:00 | Explanation & Demonstration  of | Power Computers
Import/Export feature
13:00-14:00 | LUNCH BREAK
14:00-16:00 | Security Control — Setting up security | Power Computers
options, creating user & passwords
0th 08:30-10:30 | Explanation & Demonstration on Remote | Power Computers
Accessing
October . :
Explanation &  Demonstration  on
2014

Invoicing, Purchase & Sales Cycles
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10:30-11:00 | TEABREAK
11:00-13:00 | Explanation & Demonstration of Various | Power Computers
Tax Entries
Explanation &  Demonstration  on
Manufacturing Features of Tally
13:00-14:00 | LUNCH BREAK
14:00-16:00 | Explanation & Demonstration on Cash | Power Computers
Flow & Funds Flow Statements
Explanation & Demonstration of All the
Accounting/Inventory/Manufacturing
Reports
08:30-10:30 | Creating/Altering/Deleting Budgets Power Computers
Variance Analysis
10:30-11:00 | TEABREAK
38 11:00-13:00 | Explanation on Ratios Power Computers
Reports Configuration & Printin
October 13:00-14:00 LZpNCH BRE?AK :
2014
14:00-16:00 | Backup of Data & Restoring Power Computers
Bank Reconciliation
Taly Audit Feature
Month End & Year End Closing Operations
Participants:
NO | FULL NAME DEPARTMENT/STATION
1 VENANCE EPHRAIM DRD/KILIMANJARO
2 WANGALUKE SHILINDE DRD/ARUSHA
3 CHRISTIAN  KILIA DRD/TANGA
4 MICHAEL NSOBI DRD/MBEYA
5 EOTROPIA MORAH LTD
6 LEOCARD MASSAWE DRD/TEMEKE
7 MARRY KUNYAMAGOHA LTD
8 NEEMA NYONI LTD
9 DICKSON QAMARA DRD/KINONDONI
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10

ELIA.G. MAHENGE

DRD/ILALA

11 | GABRIEL KIMWELI DRD/ILALA
12 LUCAS MARO DRD/ILALA
13 | ALICE SWEKE DRD/MOROGORO

14

ANGELA CHINGALI

DRD/KINONDONI

15

PAUL MSELLE

DRD/KINONDONI

16

SUSAN .R. KWEKA

LTD

17

ARIF .M. SAID

DRD/ZANZIBAR

18

SUNDAY SARUMA

LTD

19

INOCENT DAUDI

DRD/TEMEKE
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Evaluation Report on Electronic Accounting System (EAS) Course 204 Group 1st Stage (from 23rd Sep to 4th

Oct 2014)

1. Course summary and attendance
The course comprised of two separate sessions. For the first 5 days (the first session), the class was led by ITA
lecturers (Mr. Masalu, Mr. Kimea, Ms. Rose, Mr. Moova) to give lectures and discussions on bookkeeping and
accounting, and excel practice. The excel practice part (1.5days) was added from this 224 group as the there
was a strong request and need from the operational department. For the last 5 days (the second session),
introductory presentation and basic demonstration of Tally software were provided by Mr. Kimea and outside
facilitator.

17 people on average attended the course.

2. Evaluation method
We decided to evaluate the course separately for each two session (the first one by ITA and the second one by
Power Computer) given that the topic of the course and facilitators were substantially different.
We adopted level 1 evaluation in ITA and collected trainee’s perception on the course in form of questionnaire.
This questionnaire comprised of 3 parts; general evaluation, facilitator evaluation, and topic evaluation and
adopted quantitative measurement for the trainee to choose 1 answer out of 5. In addition, space was
provided to freely comment on the course. The questionnaire was provided and collected on the last day of
each session.
Sample number and response rate were as follows;

First session: 15 (response rate: 88.2%)

Second session: 14 (response rate: 82.3%)

We can assert that the outcome from the questionnaire well summarizes the overall trainees’ opinion given

that high response rate.

3. Outcome (First session: Bookkeeping and Accounting)
1) General Evaluation
We asked three questions as general course evaluation. Firstly, we asked if the trainee was satisfied with
the module. Secondly, we questioned if the materials were useful and thirdly if the duration of the module

was adequate.

It is certainly confirmed that the trainees were satisfied with the first session. 100% of them responded
positively (strongly agree or agree). In comparison, the same session held last year got also 100% of
satisfactory rate. So we can conclude that this first session of bookkeeping and accounting has been quite
useful. One trainee further commented that “the course was relevant to my day to day objectives and
duties”. Also one commented that “there must be regular course like this nature” It is asserted the trainees

were totally satisfied because the contents taught were directly linked to their practical work.

About the material, 100% of them consider it useful. It should be further noted that more than 50% of them
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had strongly agreed its usefulness. In comparison, the same session held last year got also 100% of
satisfactory rate. We provided all the lecturing materials including power point presentation and
comprehensive excel instructive guidance notes. It can be said that this resulted in positive outcome. It is
assured that the course was quite useful and fruitful for the trainee with comprehensive materials

provided.

On the length of the course, more than 60% of them responded positively and 33% noted it in negative way.
In comparison, we could identify that last year 92% of the participants said the duration was adequate. So,

the session this year obtained lowered score on duration. The reason could be that we added the content of

excel practice this time and the time allocated to excel (1.5days) was not enough. Some additionally
commented with emphasis on the extension of the course duration at least 2 weeks for the theory and excel

part. We may need to seek for a way to adjust the course length to their satisfaction.

The duration of the module was
adequate.

The mtarials provided were useful

The module satisfied your

expectations : : : :
0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
The module satisfied The mtarials provided The duration of the
your expectations were useful module was adequate.
B 1: Strongly Agree 7 8 2
2: Agree 8 7 7
3: Neutral 0 0 1
4: Disagree 0 0 3
B 5: Strongly Disagree 0 0 2

2) Facilitator Evaluation
We have asked three questions for each facilitator; on his/her expertise, the way of lecturing, and

interaction with the trainees.

On the mastery of the contents, about 95% of them averagely responded the facilitators had expertise
enough to teach the topic. In comparison, the same session last year obtained averagely 96% in satisfactory
rate. Looking into each facilitator, we can find that all of them received more than 90% of positive feedback.
None of the facilitators received negative response about his/her expertise. It is, therefore, asserted that all
facilitators had enough expertise to teach the assigned topic and ITA had selected the right/eligible
facilitators. Especially to note, one commented that “Mr. Moova has a lot of experience and he is good at
what he does since he works directly in the field like us I just wish he give more time to teach and share

with us.” For some contents like excel practical application like this session, could have greater impact if

taught by the practitioners.
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The facilitator demonstrated mastery of the module contents.

Mr. Moova _|
Ms. Rose -|
Mr. P Mbati
Mr. E Masalu |
Average .!I
]
0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
Average Mr. E Masalu Mr. P Mbati Ms. Rose Mr. Moova

m 1: Strongly Agree 9.5 10 13 5 10
2! Agree 4.8 4 2 9 4
3: Neutral 0.3 1 0 0 0
4: Disagree 0.3 0 0 0 1
m 5: Strongly Disagree 0.3 0 0 1 0

Secondly, about the way of lecturing on average 99% of the trainees responded in positive manner. In

comparison, the same session last year obtained averagely 96% in satisfactory rate. So there is a slight

improvement in their way of lecturing. All the trainers received positive feedback from more than 90% of

the trainees. And none received negative response. From overall outcome, it is concluded that all facilitators

had well organized the course and facilitated trainees’ understanding on the topics. One commented that

“all facilitators were very cooperative and well organized in their sessions, they all used intellectual

approach”
The way of lecturing is well organized and facilitated your understanding.

Mzr. Moova

Ms. Rose

Mr. P Mbati

Mr. E Masalu

Average

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
Average Mr. E Masalu Mr. P Mbati Ms. Rose Mr. Moova

m 1: Strongly Agree 9.5 8 11 8 11
2: Agree 4.3 6 3 6 2
= 3: Neutral 0 0 0 0 0
4: Disagree 0 0 0 0
m 5: Strongly Disagree 0.3 0 0 0 1

Lastly, about the interaction in the class, on average 98% of the trainees responded positively that the

facilitators provided adequate opportunity for questions and discussions. In comparison, the same session

last year obtained averagely 96% in satisfactory rate. So there is a slight improvement from the last year.
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Looking into each facilitator, it is found that all of them received positive feedback from more than 90% of
the trainees. None received negative. Therefore, it can be asserted that all the facilitators provided

adequate opportunity for interaction for the trainees.

The facilitator provided adequate opportunity for questions and discussion.

Mr. Moova

Ms. Rose

Mr. P Mbati
Mr. E Masalu

Average

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%

Average Mr. E Masalu Mr. P Mbati Ms. Rose Mr. Moova
m 1: Strongly Agree 10 11 12 8 9
2: Agree 3.8 3 2 6 4
3: Neutral 0 0 0 0 0
4: Disagree 0.3 0 0 0 1
m 5: Strongly Disagree 0 0 0 0 0
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3) Topic Evaluation

On each topic, we have asked three questions; its length, its difficulty and applicability to practical work.

Firstly, on the length, averagely 83% of them responded topics were provided with adequate length of period.
9% of the trainees answered the time for each topic was too short. Looking into each topic, we found that
excel practical training obtained the biggest number of people saying that the length was too short. Some
topics like Accounting records, characteristic of EAS and cost accounting received some portion of answers

saying that the length was too long. So the time allocation for each topic should be revised.

How was the duration of the topic?

Excel Practical Training

Profit planning:CVP analysis

Ratio Analysis

Analytical review procedures

Usefulness of cash flow information in tax adudit
Cost Accounting

Payroll

Basic financial statements

Year-end procedures

Accounting records

Pre-accounting

Nature and the role of accounting standards
Accounting and Taxation: The relationship
Characteristic of EAS

Accounting Information System

Average

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%

A Accou |Natur Useful
coou nting | e and ness of] Profit
nting Basic Analyt .| Excel
Chara| and | the Accou | Year- |,. cash | . . |planni .
Infor . . Pre- . financ Cost ical |Ratio | . Practi
Avera . |cterist|Taxati|role of nting | end | . Payrol flow . ng:CV
matio | . . accou ial Accou|. review| Analy cal
ge icof | on: |accou|” .. " |record|proced 1 .~ |inform . P ..
n . nting state nting [ . |proced| sis Traini
EAS | The [nting S ures ation analys
Syste . ments . ures . ng
m relatio/standal in tax is
nship| rds adudit
® 1. Too long 1 0 1 1 1 1 2 1 0 0 2 0 1 0 1 3
= 2. Adequate | 10.5 10 6 12 10 13 12 11 13 12 7 10 10 11 10
® 3. Too short | 1.2 3 0 0 3 1 0 3 2 3 3 2 1 2 2
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Secondly, on the difficulty, on average, about only 6% of the trainees think the topics were difficult to
understand, and about 84% of them think they were not difficult. In comparison, the same session last year

obtained averagely 45% of the participants answering that the contents were difficult. So we can assume

that the improvement in teaching level by the facilitator and revision of material could ease the
understanding by the participants this year. This question is also asked in order to know which topic was

difficult to understand for us to focus on the topic a little bit more in conducting future training. For that

matter, it is said that the topics on “excel practical training”, and “basic financial accounting” should be

considered to be explained more in future as more than 20% of the trainees think it was difficult to

understand.

Was the topic difficult to understand?

Excel Practical Training

Profit planning:CVP analysis

Ratio Analysis

Analytical review procedures

Usefulness of cash flow information in tax adudit
Cost Accounting

Payroll

Basic financial statements

Year-end procedures

Accounting records
Pre-accounting

Nature and the role of accounting standards

Accounting and Taxation: The relationship
Characteristic of EAS

Accounting Information System

Average

0% 10% 20% 30% 40% 50% 60% 70% 80% 90%  100%

Accou [Natur Useful
Accou nting | e and ness Profit
nting J Basic of |Analyt .| Excel
Chara| and | the Accou | Year- . . |planni .
Infor . . Pre- . financ Cost | cash | ical |Ratio | " ~;|Practi
Avera . |cterist|Taxati|role of nting | end | . Payrol ) ng:CV
matio| . . accou ial Accou| flow [review|Analy cal
ge icof | on: |accou .~ |record|proced 1 N . P ..
n . nting state nting [inform|proced| sis Traini
EAS | The |nting S ures . analys
Syste . ments ation | ures ) ng
relatio| stand . is
m nship | ards n tax
adudit
m 1. Strongly Agree 0 0 0 0 0 0 0 0 0 0 0 0 0 0 1
2. Agree 0.8 0 0 1 1 2 2 3 2 1 1 1 2 2 2
3. Neutral 1.2 1 0 2 2 1 1 2 1 2 2 2 2 3 1
m 4, Disagree 8 10 4 8 8 10 8 8 7 8 6 7 6 6 5 5
m 5. Strongly Disagree| 2.5 3 0 4 2 2 4 3 3 4 4 3 4 4 3 4
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Thirdly, about the applicability of the topic, on average 94% of the trainees answered the topics were practicable
in their work. In comparison, the same session last year obtained averagely 94% in satisfactory rate. Looking
into each topic, we found that 90% of the trainees answered positively on 13 topics out of 15. We can assert that

all of the topics were selected adequately and were practicable to their work.

Was the topic practicable in your work?

Excel Practical Training

Profit planning:CVP analysis L

Ratio Analysis L

Analytical review procedures

Usefulness of cash flow information in tax adudit
Cost Accounting T

Payroll

Basic financial statements

Year-end procedures

Accounting records L

Pre-accounting

Nature and the role of accounting standards
Accounting and Taxation: The relationship
Characteristic of EAS e— :

Accounting Information System | L

Average "

L
bl el el el e el e bl G

0% 10%  20%  30% 40% 50% 60%  70% 80%  90% 100%

Accou |Natur Useful
Accou .
. nting | e and . ness of| Profit
nting Basic Analyt .| Excel
Chara| and | the Accou | Year- | . cash | . . |planni .
Infor . . Pre- . financ Cost ical |Ratio|> " Practi
Avera . |cterist|Taxati|role of] nting | end . Payrol flow . ng:CV
matio| . . accou ial Accou|. review| Analy cal
ge icof | on: |accou| . ~ |record|proced 1 . [inform . P .
n . nting state nting [ ,.” “|proced| sis Traini
EAS | The |nting s ures ation analys
Syste . ments . ures . ng
m relatio[standa in tax is
nship| rds adudit
m 1. Strongly Agree| 5.2 5 1 8 7 3 7 7 7 11 6 7 8 8 7 12
2. Agree 6.7 6 5 5 7 10 7 7 7 4 6 6 5 6 7 0
3. Neutral 0.5 1 0 0 0 1 0 0 0 0 1 0 0 0 0
4. Disagree 0 0 0 0 0 0 0 0 0 0 1 0 0 0 1 0
m 5. Strongly Agree| 0.3 1 0 0 0 0 0 0 0 0 0 0 0 0 1

4. Outcome (second session)

1) General Evaluation
We asked the same three questions in the first session as general course evaluation. Firstly, we asked if the
trainee was satisfied with the module. Second, we questioned if the materials were useful and thirdly if the

duration of the module was adequate.

The satisfactory rate of the participants for the course was 100%. Compared to the first group of Tally

conducted last year which gained only 70% of satisfactory rate, we can assert that the satisfactory rate was

greatly improved. This year, the facilitators were changed from the last year and they obtained higher

satisfactory rate on their expertise and way of lecturing. This could be the reason of why this vear the

satisfactory rate has been greatly improved. One further commented that “the module was of much

satisfactory to us especially in relation to our day to day audit activities”.
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About the material provided by Power computer, 100% of them responded positively. Here again, we can see

the improvement from the last year. It was 90% of satisfactory rate in the previous year and there is 10% of

increase in satisfactory rate. This improvement could arise from the reason because this year we provided the

trainees with the summarized textbook for Tally training.

About the duration of the module, however, only 29% of them responded that the length was adequate, while
21% of them stand on neutral and 50% of them on negative side. In comparison, the last year session obtained
40% of the trainees answering the length was adequate. The duration of the module seemed to become quite

short compared to the contents required for them to learn.

The duration of the module was adequate.

The mtarials provided were useful

The module satisfied your expectations
1 1 1 1 1 1 1

0% 10% 20% 30% 40% 50% 60% 70% 80% 90%  100%

The module satisfied your . . The duration of the module was
. The mtarials provided were useful
expectations adequate.
H 1: Strongly Agree 1 4 0
2: Agree 13 10 4
3: Neutral 3
4: Disagree 6
B 5: Strongly Disagree 0 0 1

2) Facilitator Evaluation

We have asked three questions for each facilitator; on his/her expertise, the way of lecturing, and interaction.

About the mastery of the contents, 100% of them responded the facilitators had expertise enough to teach the
topic. In comparison, the same session last year obtained averagely 89% in satisfactory rate. So we could

greatly improve the satisfactory rate for the facilitators. Looking into each facilitator, we found that all of

them received around 100% of positive feedback. None of the facilitators received negative response about
his/her expertise. It is, therefore, asserted that all facilitators had enough expertise to teach the assigned
topic and ITA selected the right facilitators. It should be noted that from this second group Mr. Kimea, ITA
lecturer, partially (for 2days) started to teach on Tally practice. He successfully obtained full mark on his
expertise. Therefore, we can say that the knowledge was properly transferred to him. One commented that
“facilitators were very much cooperative and seemed competent in the field to the extent of tackling all the

questions and doubts”.
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The facilitator demonstrated mastery of the module contents.

Mr. Faizan
Mr. A. Kimea
Average
0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
Average Mr. A. Kimea Mr. Faizan
m 1: Strongly Agree 9.5 6 13
2: Agree 4.5 8 1
= 3: Neutral 0 0
4: Disagree 0 0
m 5 Strongly Disagree 0 0 0

Secondly, about the way of lecturing on average 100% of the trainees responded in positive manner. All the
trainers received positive feedback from 100% of the trainees. And none received negative response. Again

here, we can observe the improvement from last vear. Last year we had 89% in satisfactory rate on average.

It is, therefore, asserted that all facilitators, even the new facilitator, Mr. Kimea, had well organized the

course and facilitated trainees’ understanding on the topics.

The way of lecturing is well organized and facilitated your understanding.

|

Mr. Faizan | |

Mr. A. Kimea | |

Average : |

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
Average Mr. A. Kimea Mzr. Faizan

m 1: Strongly Agree 10 9 11
2! Agree 4 5 3
® 3: Neutral 0 0 0
4: Disagree 0 0 0
m 5 Strongly Disagree 0 0 0

Lastly, about the interaction in the class, on average about 96% of the trainees responded positively that the
facilitators provided adequate opportunity for questions and discussions. Looking into each facilitator, it is
found that all of them received positive feedback from more than 90% of the trainees. None received negative.
Again here, we can observe the improvement from last year. Last year we had 83% in satisfactory rate on

average. So this year the interaction between the facilitators and the participants was greatly increased.

Therefore, it can be asserted that all the facilitators including the new facilitator, Mr. Kimea, provided

adequate opportunity for interaction for the trainees.

98



The facilitator provided adequate opportunity for questions and discussion.

Mr. Faizan

Mr. A. Kimea

Average

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%

Average Mr. A. Kimea Mr. Faizan
m 1: Strongly Agree 10 9 11
2: Agree 3.5 4 3
3: Neutral 0.5 1 0
4: Disagree 0 0 0
m 5: Strongly Disagree 0 0 0

2) Topic Evaluation

On each topic, we have asked two questions; its difficulty and applicability to practical work.

Firstly, on the difficulty, only 7% of the participants answered it was difficult to understand. 71% of them
responded that it was not difficult. Last year, on average 40% of the participants answered that it was

difficult. It can be assumed that the facilitators of this year were better than the ones of last year and

therefore they could facilitate the trainees’ understanding better. That could be the reason why the trainees
felt that the topic was not too difficult. One commented that “I was satisfied with the number of exercises
given making easier to understand all the topics”. So the exercises provide in an effort to increase the

practicability and understanding worked well this year.

1. Was the topic difficult to understand?

. 2: Agree
1: Strongly Agree %

0%

5: Strongly Disagree
14%

Secondly, about the applicability of the topic, on average 79% of the trainees answered the topics were
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practicable in their work. It should be also noted that last year we had about 80% of the trainees answering

positively. So it is asserted that the topic of Tally has been practicable to the work.

2. Was the topic practicable in your work?

4: Disagree . .
0% 5: Strongly Disagree

0%

3: Neutral
21%

5. Overall Summary
From this level 1 evaluation, we can assert that our training sessions have been successfully implemented
with higher satisfactory rate of trainees towards overall training structure, materials, trainers, and topics

than the last year session.

For the first session of bookkeeping and accounting, and excel practical training, we could improve the
satisfactory rate towards the facilitators both in their way of lecturing and interaction in the class. Also, this
year we added the content of excel training and Mr. Moova from TRA taught the session. The trainees were
happy to be taught by the practitioner as he has been able to give them a practical aspect in the class. Looking
into the each content in the first week, we may need to add more focus and explanation for excel training and
basic financial accounting as these two topics received more numbers of trainees saying the topics were
difficult to understand. However, at the same time, we could observe that the level of understanding by the

participants this year has been improved due to the improvement of facilitators.

For the second session of Tally training, we could obtain greatly improved score all in overall, facilitator, and
topic evaluation. This year we have changed the outside facilitator to come from vendor and added one trainer
from ITA. This change resulted in a great improvement of satisfactory rate for the facilitators. Also, this year
we distributed a summarized hard textbook for the Tally operation. These improvements both for material
and facilitators greatly resulted in improving the overall satisfactory rate from 70% to 100%. In all indicators
for the facilitators, the level of expertise, the way of lecturing, and the degree of interaction, this year we have
seen a great improvement. As mentioned above, this year a more experienced facilitator from the vendor
taught the class compared to the last year facilitator. Also we added Mr. Kimea, an ITA lecturer, to teach for 2
days. He also scored high satisfactory rate from the participants. We can assure that the knowledge and skills

he obtained were enough to teach the trainees. Due to the improvement of facilitators and materials, the level
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of trainees’ understanding also improved this year.
As a result, for overall course of EAS 2nd group, this year’s session has seen a great improvement in scores

from the last year. We need to keep this improvement alive and look it as a best lesson learnt on how to

improve the course.
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(Comparison Table)

% of Positive Answers

Questions

TBC| EAS1| EAS2 ] ITC |TAC |EAS 2-1

The module satisfied your expectations | 67% 85%| 94%| 100%| 63% 100%

General | The mtarials provided were useful 76%| 95%| 100%| 100%| 94% 100%
The duration of the module was 25%) 66% 61%] 33% 13% 44%
1. Facilitator demonstrated mastery of oou| 93ul 94l 1004l s0% 98%
the module contents
2. The way of facilitator recturing is well

Facilitat [organized and facilitated your 86%| 93%| 94%| 97%| 72% 99%

or understanding
3. Facilitator provided adequate
opportunity for questinons and 93%| 90%| 97%| 97%| 82% 95%
discussions.
Topic 1. Was the topic difficult to understand? | 43%| 42%] 16%| 22%| 34% 7%

2. Was the topic practicable in your 92%| 86% 95% 81% 93% 86%
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(Table of Figures: Week 1)
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This year Last year
1 5:
Stro|2: |3: |4 [Stro . . . .
Questions nely [Agr |Neu |Disangly Tlot Sa’il:::cto Dlssattlsfacto gztljfactory
Agr |ee |tral |gree|Disa a ry ry rate
ee gree
The module satisfied your expectations 7 8 0 0 0| 15 100% 0% 100%
Gear;er The mtarials provided were useful ] 71 of of of 15 100% 0% 100%
The duration of the module was adequate. 2 7 1 3 2| 15 60% 33% 92%
Average 9.5| 48| 03] 03] 03] 15 95% 96%
1. Facilitator demonstrated Mr. E Masalu 10 4 1 0 0f 15 93% 100%
mastery of the module Mr. P Mbati 13 2 0 0 0] 15 100% 100%
contents Ms. Rose 5 9 0 0 1] 15 93% 92%
Mr. Moova 10| 4 0 1 0] 15 93% N/A
. Average 9.5] 4.3 0 0] 03] 14 99% 96%
Facilit fecTttfn\:v a?lsc;:j?rlt::zred Mr. E Masalu 8 6 of 0f of 14 100% 100%
il - youf Mr_P Mbati 1] 3| 0| o] o| 14 100% 100%
understanding Ms. Rose 8 6 0l 0] o] 14 100% 92%
Mr. Moova 11 2 0 0 1] 14 93% N/A
Average 10] 3.8 0] 0.3 0] 14 98% 96%
3. Facilitator provided Mr. E Masalu 11 3 0 0 of 14 100% 100%
adequate opportunity for Mr. P Mbati 12 2 0 0 0| 14 100% 100%
questinons and discussions. |Ms. Rose 8 6 0 0 of 14 100% 92%
Mr. Moova 9 4 0 1 0] 14 93% N/A




(Too long) |(Adequate) |(Too short)

Average 1] 11] 1.2 13 8% 83% 9%
Accounting

) o] 10 3 13 0% 77% 23%
Information System
Characteristic of EAS 1 6 0 7 14% 86% 0%
Accounting and
Taxation: The 11 12 0 13 8% 92% 0%
relationship
Nature a?nd the role of] il 10 3 14 7% 71% 21%
accounting standards
Pre—accounting 1] 13 1 15 7% 87% 7%
Accounting records 2] 12 0 14 14% 86% 0%
Year—end procedures 1] 11 3 15 7% 73% 20%
1. How was the duration of |Basic financial
the Topic? statements 0] 13 2 15 0% 87% 13%
Payroll o] 12 3 15 0% 80% 20%
Cost Accounting 2 7 3 12 17% 58% 25%
Usefulness of cash
flow information in tax o] 10 2 12 0% 83% 17%
adudit
Analytical review 1l 10 1 12 8% 83% 8%
procedures
Ratio Analysis 0] 11 2 13 0% 85% 15%
Profit planning:CVP 1| 10| 2 13 8% 77% 15%
analysis
Excel Practical 3| 4] 6 13 23% 31% 46%
Training
(Agree) (Disagree) (Agree)
Average 0] 0.8] 1.2 8] 25] 13 6% 84% 45%
Accounting o
Information System 0 0 1] 10 3| 14 0% 93% 46%
Characteristic of EAS 0 0 1 4 0 5 0% 80% 33%
Accounting and
Taxation: The 0 1 0 8 41 13 8% 92% 46%
relationship
Nature zfnd the role of] 0 1 2 8 ol 13 8% 77% 54%
accounting standards
Pre—accounting 0 1 2] 10 2] 15 7% 80% 50%
Accounting records 0 2 1 8 4] 15 13% 80% 46%
Year—end procedures 0 2 1 8 3] 14 14% 79% 33%
.| 2. Was the Topic Difficult to |Basic financial
Topic Understand? statements 0 3 2 ! 3 15 20% 67% 38%
Payroll 0 2 1 8 4] 15 13% 80% 46%
Cost Accounting 0 1 2 6 4] 13 8% 77% 46%

Usefulness of cash

flow information in tax 0 1 2 7 3] 13 8% 77% 46%

adudit

Analytical review of 1| 2| sl 4] 13 8% 77% 46%

procedures

Ratio Analysis 0 2 2 6 4] 14 14% 71% 50%

Profit planning:CVP 2| 3| 5| 3| 13 15% 62% 46%

analysis

Excel Practical 1| 2| 1| s| 4f 13 23% 69% N/A

Training

Average 5.2] 6.7] 05 0] 03] 13 94% 2% 94%

Accounting 0

Information System 5 6 1 0 1 13 85% 8% 100%

Characteristic of EAS 1 5 0 0 0 6 100% 0% 73%

Accounting and

Taxation: The 8 5 0 0 o] 13 100% 0% 100%

relationship

Nature and the role ofl ;1 5 of of of 14 100% 0% 100%

accounting standards

Pre—accounting 3] 10 1 0 1] 15 87% 7% 85%

Accounting records 7 7 1 0 0] 15 93% 0% 100%

Year—end procedures 7 7 0 0 0] 14 100% 0% 83%
3. Was t.he Topic Practicable |Basic financial 7 7 0 0 ol 14 100% 0% 92%

in your work? statements

Payroll 11 4 0 0 0] 15 100% 0% 100%

Cost Accounting 6 6 0 1 0] 13 92% 8% 100%

Usefulness of cash

flow information in tax 7 6 1 0 ol 14 93% 0% 92%

adudit

Analytical review 8| s| of of of 13 100% 0% 100%

procedures

Ratio Analysis 8 6 0 0 0] 14 100% 0% 100%

Profit planning:CVP 7l 7| o] 1| o 15 93% % 85%

analysis

Excel Practical 12 o] o of 1] 13 92% 8% N/A

Training
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(Table of Figures: Week2)

This year
1: 5:
. Stro|2: |[3: 4:. Stro Tot Satisfa Dissatisfa
Questions ngly |Agr |Neu |Disa|ngly al ctory otory rate
Agr |ee |tral |gree|Disa rate 4
ee gree
The module satisfied your expectations 1] 13 0 0 o] 14 100% 0%
Gea’;er The mtarials provided were useful 4l 10 of of of 14| 100% 0%
The duration of the module was adequate. 0 4 3 6 1 14 29% 50%
1. Facilitator demonstrated |Average 9.5] 45 0 0 0f 14] 100%
mastery of the module Mr. A. Kimea 6 8 0 0 0| 14] 100%
contents Mr. Faizan 13 1 0 0 0f 14| 100%
Facilit 2. The way of facilitator Average 10 4 0 0 0] 14 100%
ator recturing is well organized Mr. A. Kimea 9 5 0 0 0] 14] 100%
and facilitated your Mr. Faizan 11 3 0 0 0f 14] 100%
3. Facilitator provided Average 10] 3.5] 0.5 0 of 14 96%
adequate opportunity for Mr. A. Kimea 9 4 1 0 0] 14 93%
questinons and discussions. |Mr. Faizan 11 3 0 0 0| 14] 100%
(Agree) (Disagree)
1. Was the topic difficult to Tally demonstration 0 1 3 8 2| 14 7% 1%
understand?
Topic (Agree) (Disagree)
2. Was '.che topic practicalbe Tally demonstration 3 8 3 0 of 14 79% 0%
in your work?
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70%
90%
40%
89%
N/A
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89%
N/A
N/A
83%
N/A
N/A
(Agree)
44%
(Agree)
78%




ELECTRONIC ACCOUNTING SYSTEMS (EAS: Tally) Revision

4™ t0 6™ August 2014

TimeTable:
DATE TIME TOPIC RESPONSIBILITY
08:30-10:30 Company Creation/ Configuration Power Computers
Chart of Account Creation
10:30-11:00 TEA BREAK
4th  August | 11:00-13:00 Voucher Types Power Computers
2014 Posting Entities
13:00-14:00 LUNCH BREAK
14:00-16:00 Generating Accounting Report Power Computers
Inventory Management
08:30-10:30 Recording Inventory Entities Power Computers
Generating Inventory Reports
10:30-11:00 TEA BREAK
Sth - August | 11:00-13:00 | Configuration and Printing Power Computers
2014 Exporting Reports
13:00-14:00 LUNCH BREAK
14:00-16:00 Back up of Data and Restoring Power Computers
08:30-10:30 Bank Reconciliation Power Computers
10:30-11:00 TEA
BREAK
6th August . o
014 11:00-13:00 Analysis and Verification Tool Power Computers
13:00-14:00 LUNCH BREAK
14:00-16:00 Analysis and Verification Tool Power Computers
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Participants:

SN | NAME DERTMENT/WORK STATION
1 Felix Lema LTD

2 Eric Mabula LTD

3 Pamela Ngonyani LTD

4 Ezekiel Temu LTD

5 Abtwalbu Kateta LTD

6 Robert Muhanzi LTD

7 Magreth Kiswaga LTD

8 Alex Jawa LTD

9 Besatus B. Nchota DRD-Temeke
10 | PatriciaKivamba DRD-Temeke
11 | FestusP. N. Patta DRD-Temeke
12 | Aretas Thomas DRD-llala

13 | William Muganga DRD-llaa

14 | Sarah Senso DRD-HQ

15 | HalimaMbegalo DRD-Kinondoni
16 | ParcelinaLulu Mnzava DRD-Kinondoni
17 | SerdinaBujulu DRD-Kinondoni
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ELECTRONIC ACCOUNTING SYSTEMS (EAS: ACL) Course 1°

13" to 28" January 2014

TimeTable:

DATE TIME TOPIC RESPONSIBILITY
08.00-08.30 Registration Secretariat
8:30-09:00 Opening Remarks Counterparty Leader
09:00-10:30 Introduction to Tax Auditing Mr. A. Moova

13" January | 10:30-11:00 | TEA BREAK

2014 11:00-13:00 Introduction to Tax Auditing Mr. P. Mbati
13:00-14:00 | LUNCH BREAK
14.00-16.00 Tax Parameters-Corporate Tax Mr. A. Moova
8:30-9:00 Tax Parameters- PAYE Mr. A. Moova
10:30-11:00 | TEABREAK

14" 11:00-13:00 | Tax Parameters- Withholding Tax Mr. E. Masalu

January2014
13:00-14:00 | LUNCH BREAK
14:00-16:00 | Skillsand Development Levy Mr. A. Moova
8:30-10:30 Tax Parameters- Value Added Tax Mr. P. Mbati
10:30-11:00 | TEA BREAK

15" January | 11.00-13.00 Tax Parameters- Value Added Tax Mr. P. Mbati

2014
13:00-14:00 | LUNCH BREAK
14:00-16:00 Reverse Charges Mr. P. Mbati
8:30-10:30 Tax Parameters- Excise Duty Mr. A. Moova

16™  January | 10:30-11:00 | TEA BREAK

2014 11:00-13:00 Tax Parameters- Excise Duty Mr. A. Moova
13:00-14:00 LUNCH BREAK
14:00-16:00 | Tax parameters— Excise Duty Mr. A. Moova

20" January | 08:30-10:30 Course Introduction VICATEL

2014 Introduction to ACL
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10:30-11:00 | TEABREAK
11:00-13:00 Data Concepts VICATEL
ACL Basics
13:00-14:00 | LUNCH BREAK
14:00-16:00 DataAnalysis Cycle VICATEL
DataAccess
Creating Tables
21%  January | 08:30-10:30 | DataValidity VICATEL
2014
10:30-11:00 | TEABREAK
11:00-13:00 Confirming Control Totals VICATEL
Correct Bounds
13:00-14:00 | LUNCH BREAK
14:00-16:00 Identifying Missing Items VICATEL
Testing on Data Reliability
Expressions
22" January | 08:30-10:30 Expressions VICATEL
2014
10:30-11:00
TEA BREAK
11:00-13:00 Profiling Data VICATEL
13:00-14:00 | LUNCH BREAK
14:00-16:00 | Isolating Data VICATEL
Re-ordering Tables
23" January | 08:30-10:30 Combining Table VICATEL
2014
10:30-11:00 TEA BREAK
11:00-13:00 Combining Table VICATEL
13:00-14:00 LUNCH BREAK
14:00-16:00 Reporting with ACL VICATEL

Graphing Result
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24" January | 08:30-10:30 Using the Log VICATEL
2014
10:30-11:00 | TEA BREAK
11:00-13:00 Documenting with ACL VICATEL
Evaluation and Closing
13:00-14:00 | LUNCH BREAK
27" January | 08:30-10:30 | ACL practical application VICATEL
2014
10:30-11:00
TEA BREAK
11:00-13:00 | ACL practical application VICATEL
13:00-14:00 | LUNCH BREAK
14:00-16:00 | ACL practical Application VICATEL
28" January | 08:30-10:30 | ACL practical application VICATEL
2014
10:30-11:00 | TEA BREAK
11:00-13:00 | ACL practica application VICATEL
13:00-14:00 | LUNCH BREAK
14:00-16:00 | ACL practical application VICATEL
Participants:
SN FULL NAME DEPARTMENT/WORK STATION
1 Rashidi Rgjabu LTD/TRA
2 Patricia Peter Kivamba DRD/TRA
3 Ryoba Mzalendo Lecturer/ITA
4 Sarah Senso DRD/TRA
5 Alex Jawa LTD/TRA
6 Dyness Kisimbo LTD/TRA
7 Robert Julius Mhanzi LTD/TRA
8 Felix Lema LTD/TRA
9 Beatus Nchota DRD/TRA
10 Pamela Ngonyani LTD/TRA
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11 Magreth Gerald Kiswaga LTD/TRA

12 Erick Enock Mabula LTD/TRA

13 Halima Mbegalo DRD/TRA

14 Haikaeli Willy-alpha Kishimbo DRD/TRA

15 Pacelina Lulu Mnzava Tutorial Assistant
16 Philip Wilson Mbati Lecturer/ITA

17 Pilly Ibrahim Marina Lecturer/ITA

18 Abtwalibe Kateta LTD/TRA

19 Edmund Kawamala DRD/TRA

20 Festus Patta DRD/TRA

21 Rosemary Peter Mwandu Assistant Lecturer
22 Millicent Igogo DRD/TRA

23 Alfred James Kimea Assistant Lecturer
24 Praygod Chao Assistant Lecturer
25 Seredina Bujulu DRD/TRA
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Evaluation Report on Electronic Accounting System (EAS) Course 2nd Stage (from 15tk to 28tk Jan 2013)

1.

Course summary and attendance

The course comprised of two separate sessions. For the first 3 days (the first session), the class was led by a
TRA officer (Mr. Moova) and an ITA lecturer (Mr. Mbati) to give lectures and discussions on tax audit
techniques. For the following 7 days (the second session), foundation course of ACL (Audit Command
Language) software was provided by the vendor (VICATEL). ITA originally invited 25 trainees for both
sessions. And average attendance and its rate are shown below;

First session: 13 (attendance rate: 52%)

Second session: 20 (attendance rate: 80%)

On average, attendance rate was around 66% for both sessions. For the first session, the attendance was quite

low. In order to deliver fruitful outcome for the course, we need to make sure to improve this attendance rate.

Evaluation method

We decided to evaluate the course separately for each two session (the first one by TRA/ITA and the second
one by VICATEL) given that the topic of the course and facilitators were substantially different.

We adopted level 1 evaluation in ITA and collected trainee’s perception on the course in a form of
questionnaire. This questionnaire comprised of 3 parts; general evaluation, facilitator evaluation, and topic
evaluation, and adopted quantitative measurement for the trainees to choose 1 answer out of 5. In addition,
space was provided to freely comment on the course. The questionnaire was provided and collected on the last
day of each session.

Sample number and response rate (based on the average attendance number) were as follows;

First session: 9 (response rate: 70.0%)

Second session: 16 (response rate: 80.0%)

We can assume that the outcome from the questionnaire well summarizes the overall trainees’ opinion given

the relatively high response rate.

3. Outcome (First session: Audit Techniques)

1) General Evaluation
We asked three questions as general course evaluation. Firstly, we asked if the trainee was satisfied with
the module. Secondly, we questioned if the materials were useful and thirdly if the duration of the module

was adequate.

It is certainly confirmed that the trainees were satisfied with the first session. 88.9% of them responded
positively (strongly agree or agree). One trainee further commented “the course is usefully and builds
capacity to tax auditors therefore such course should be provided to other staff of TRA”. Another
commented “the course is the key to our roles”. It is asserted the trainees were satisfied because the

contents taught were directly linked to their practical work.

About the material, 100% of them consider it useful. It should be further noted that more than 50% of them

had strongly agreed its usefulness.
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On the length of the course, 77.8% of them responded positively. On the other hand, however, about 20% of
them responded negatively. Some trainees commented on the strong necessity to extend the duration. For
instance; “The course is very usefully for the day to day tax audit therefore longer duration and more
practical are needed.” “The course is the key to our roles and I would expect it to be conducted in detail for
longer period like three to four weeks and involve more participants and solve real cases such as issue of
transfer pricing and repatriated income.” Therefore, the extension of the duration and the incorporation of

practical aspects should be considered in future.

The duration of the module was adequate.

The mtarials provided were useful

_-I
B e e e

0% 10%  20% 30% 40% 50% 60% 70% 80%  90% 100%

The module satisfied your expectations

The module satisfied your The mtarials provided were The duration of the module was
expectations useful adequate.
m 1: Strongly Agree 4 5 3
m2: Agree 4 4 4
m 3: Neutral 1 0 0
4: Disagree 0 0 2
m 5: Strongly Disagree 0 0 0

2) Facilitator Evaluation
We asked three questions for each facilitator; on his/her expertise, the way of lecturing, and interaction
with the trainees.
On the mastery of the contents, 88.9% of them averagely responded the facilitators had expertise enough to
teach the topic. Looking into each facilitator, we can find that both of them received about 80% in
satisfactory rate. None of the facilitators received negative response about his/her expertise. One further
commented “they are all good and competent to deliver the course”. It is, therefore, asserted that both

facilitators had enough expertise to teach the assigned topic and ITA had selected the right/eligible

facilitators.
Facilitator demonstrated mastery of the module contents
. | | |
Mr. Mbati | ]
Mr. Moova
[ 11—
Average [ ]
; . . . . . . . : S E—
0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
Average Mr. Moova Mr. Mbati
m 1: Strongly Agree 6 7 5
2: Agree 2 2 2
® 3: Neutral 1 0 2
4: Disagree 0 0 0
m 5: Strongly Disagree 0 0 0

Secondly, about the way of lecturing 88.9% of the trainees responded in positive manner. Both trainers
received positive feedback from more than about 80% of the trainees. And none received negative response.
One further commented “the facilitators are well organized”. From overall outcome, it is concluded that all

facilitators had well organized the course and facilitated trainees’ understanding on the topics.

113



The way of facilitator recturing is well organized and facilitated your
understanding

. | | |

Mr. Mbati ..'\_‘\l

Mr. Moova | J/l

Average [ ]

| [ [ [ [ [ | | | | !

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
Average Mr. Moova Mr. Mbati

m 1: Strongly Agree 5 7 3
2: Agree 3 2 4
® 3: Neutral 1 0 2
4: Disagree 0 0 0
m 5: Strongly Disagree 0 0 0

Lastly, about the interaction in the class, 94.4% of the trainees responded positively that the facilitators
provided adequate opportunity for questions and discussions. Looking into each facilitator, it is found that
both of them received positive feedback from about 90% of the trainees. None received negative. Therefore,

it can be asserted that all the facilitators provided adequate opportunity for interaction for the trainees.

Facilitator provided adequate opportunity for questinons and discussions.
M Mb t | | | | | | | | | |
r. atl I
| | | | [ [ [ T —]
Mr. Moova
[ [ [ [
Average - - - S— —
0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
Average Mr. Moova Mr. Mbati
m 1: Strongly Agree 5 5 5
2: Agree 3.5 4 3
m 3: Neutral 0.5 0 1
4: Disagree 0 0 0
m 5! Strongly Disagree 0 0 0

3) Topic Evaluation

On each topic, we have asked two questions; its difficulty and applicability to practical work.

Firstly, on the difficulty, we have basically obtained negative answers meaning that the topics were not
difficult. On average, only 9.8% of the trainees think the topics were difficult to understand, and 70.6% of
them think they were not difficult. From this outcome, we can assume that the topics were not so difficult
for them to follow. This question was originally asked in order to know which topic was difficult to
understand for us to focus on the topic a little bit more in conducting future training. For that matter, it is
concluded that the topic on “Skills and Development Levy” could be considered to be explained more in

future as 20% of the trainees think it was difficult to understand.
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Was the topic difficult to understand?

Tax parameters- Excise Duty

Tax parameters- VAT

Skills and Development Levy

Tax parameters- Withholding Tax
Tax parameters-PAYE

Tax parameters-Corporate Tax

Introduction to tax auditing

Average
0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
Introduction Tax ) Tax Tax | Skills and Tax Tax
Average to tax parameters parameters- pa.ramete.rs Development| parameters- | parameters-
auditing COYTE’;’TW PAYE W‘t}}%‘;id‘ng Levy VAT | Excise Duty

m 1: Strongly Agree 0.4 0 0 0 1 0 1 1
2: Agree 0.3 0 1 0 0 1 0 0
m 3: Neutral 1.4 1 1 3 2 0 2 1
m 4: Disagree 4.7 7 6 4 4 4 4 4
m 5: Strongly Disagree 0.4 0 0 1 1 0 1 0

Secondly, about the applicability of the topic, on average 86% of the trainees answered the topics were
practicable in their work. Looking into each topic, we found that more than 80% of the trainees answered
positively on 6 topics out of 7. On the other hand, we need to note that some trainees requested us to
incorporate more practical aspects into this course. One commented, “more practical is needed than theory”. It
can be asserted that the topics were selected adequately and these were related to and practicable in the
trainees’ work, but if we think about further improvements, it is better to add more practical aspects and case

studies in the course.

Was the topic practicable in your work?
) | | |
Tax parameters- Excise Duty | _|
Tax parameters- VAT | ]
. [ |
Skills and Development Levy _|
Tax parameters- Withholding Tax | ]
[ |
Tax parameters-PAYE __|
Tax parameters-Corporate Tax | ]
. N | |
Introduction to tax auditing _|
Average 1 |
| [ |
0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
. Tax Tax .
Introduction Tax Skills and Tax Tax
Average to tax péiiniit:,::- parameters- \I;S;iif;?}rlljltdeifh Development| parameters- | parameters-
auditing P PAYE g Levy VAT Excise Duty
Tax Tax
m 1: Strongly Agree 4.6 7 6 5 3 4 4 3
2: Agree 2.4 1 2 2 4 1 4 3
= 3: Neutral 0.1 0 0 1 0 0 0 0
4: Disagree 0 0 0 0 0 0 0 0
m 5: Strongly Disagree 1 1 1 1 1 1 1
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1)

Outcome (second session: ACL)

General Evaluation

We asked the same three questions in the first session as general course evaluation. Firstly, we asked if the
trainee was satisfied with the module. Secondly, we questioned if the materials were useful and thirdly if the
duration of the module was adequate. Also, we added fourth and fifth question to know the applicability of
ACL in their daily audit work. We asked if ACL is useful and applicable to tax audit, and if the trainee is
confident to start using ACL in tax audit after this training (these questions did not exist in the first session

evaluation).

Compared to the first session, the satisfactory rate of the participants for the course was higher. For the first
session 88.9% of them responded positively, while for the second one 100% of them did so. In fact, all the
trainees have personally expressed their satisfaction towards the course of ACL. One noted, “the course is
very usefully for the day to day tax audit activities”. Also as they think the training was useful, they all
strongly required the installation of ACL package immediately in their respective offices and some of them

pledged to continue studying it by their own.

About the material provided by Power computer, 100% of them responded positively. Their training material,
which is universally united and used overall the world, was comprehensive and well organized with lots of

practical assignments.

About the duration of the module, we need to carefully look into this outcome when considering another
training of the same kind. Only 43.8% of them responded that the length was adequate, while 31% of them
stand on negative side. The duration of the module seemed to be quite short compared to the contents
required to learn. The course duration for this foundation of ACL package was universally for 5 days.
Therefore, there was no space to extend the period at vendor side. But in future, we might need to think about
extension of the course by adding a week or so for practical lessons led by practitioners of ACL even without
facilitators from the vendor. In fact, there were some comments pointing out that the need of extension, more

practical lessons, and self-study time.

About the applicability of ACL to tax audit, 100% of them responded positively.

Also, it is found that 93.8% of them were confident to use ACL if they have licenses installed in their work
places. There are many comments pointing out the necessity of immediate installation of the ACL package

and also the continuous support from the vendor. ITA, therefore, is better to communicate with TRA

management to plan future training and licence installation.
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Are you confident that you can now start using
ACL for tax audit if you have a license?

ACL is applicable and useful for the tax audit

The duration of the module was adequate.

The mtarials provided were useful

The module satisfied your expectations

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%

Are you confident

The module The mtarials The duration of the | ACLis applicable | that you can now
satisfied your provided were module was and useful for the | start using ACL for
expectations useful adequate. tax audit tax audit if you

have a license?
= 1: Strongly Agree 10 7 1 15 9
m 2! Agree 6 9 6 1 6
m 3: Neutral 0 0 4 0 1
4: Disagree 0 0 3 0 0
m 5 Strongly Disagree 0 0 2 0 0

2) Facilitator Evaluation

We have asked three questions for each facilitator; on his/her expertise, the way of lecturing, and interaction.

About the mastery of the contents, 100% of them on average responded the facilitators had expertise enough
to teach the topic. Looking into each facilitator, we found that both of them received 100% of positive
feedback. Some further commented “they are all good and competent to deliver the course”. It is, therefore,
asserted that both facilitators had enough expertise to teach the assigned topic and ITA selected the right

facilitators

Facilitator demonstrated mastery of the module contents

Mr. Thomas Vwilasa

Mr. Iyagilo Aaron Andrew

Average I
———r———r————————————r————
0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
Average Mr. Iyagilo Aaron Andrew Mr. Thomas Vwilasa

m 1: Strongly Agree 10 10 10
2t Agree 6 6 6
m 3: Neutral 0 0 0
4: Disagree 0 0 0
m 5! Strongly Disagree 0 0 0

Secondly, about the way of lecturing on average 100% of the trainees responded in positive manner and both
of the trainers received positive feedback from 100% of the trainees. One further commented “the facilitators
were well organized.” It is, therefore, asserted that all facilitators had well organized the course and

facilitated trainees’ understanding on the topics.

117



The way of facilitator recturing is well organized and facilitated your understanding

Mr. Thomas Vwilasa

Mr. Iyagilo Aaron Andrew

Average

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%

Average Mr. Iyagilo Aaron Andrew Mr. Thomas Vwilasa
m 1: Strongly Agree 8 8 8
2: Agree 7.5 8 7
® 3: Neutral 0 0
4: Disagree 0 0
m 5! Strongly Disagree 0 0

Lastly, about the interaction in the class, on average 100% of the trainees responded positively that the
facilitators provided adequate opportunity for questions and discussions. Looking into each facilitator, it is
found that both of them received positive feedback from 100% of the trainees. Therefore, it is asserted that all

the facilitators provided adequate opportunity for interaction for the trainees.

Facilitator provided adequate opportunity for questinons and discussions.

Mr. Thomas Vwilasa

Mr. Iyagilo Aaron Andrew

|
| | |

Average I I
0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
Average Mr. Iyagilo Aaron Andrew Mr. Thomas Vwilasa
m 1: Strongly Agree 11 12 10
2: Agree 4.5 4 5
m 3: Neutral 0 0
4: Disagree 0 0
m 5! Strongly Disagree 0 0

3) Topic Evaluation

On each topic, we have asked two questions; its difficulty and applicability to practical work.

Firstly, on the difficulty of the each topic, on average 21.9% of them responded that the topics were difficult,
and on the other, 53.1% of them responded that they were not difficult. Compared to the Tally training, the
training for ACL seems that it was not so difficult because in the one for Tally, about 40% of the trainee
answered that the topics were difficult. This outcome for Tally was mainly due to the duration of the training
period, the course was really concentrated and some might have felt difficult to follow topics. From this
outcome and also the outcome from the general evaluation section where we found that 93.8% of them were
confident in using ACL back in the office, it can be asserted that the operation of ACL is not too difficult for
TRA officials and they can apply it into their work.
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Was the topic difficult to understand?

Application of ACL to tax audit

ACL foundation course

Average
0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
Average ACL foundation course Application of ACL to tax audit
m 1: Strongly Agree 0.5 0 1
2: Agree 4 2
m 3: Neutral 4 4
m 4: Disagree 8 8 8
m 5! Strongly Disagree 0.5 0 1

On the applicability of the topic, averagely 100% of the trainees answered that the topics were practicable in
their work. Compared to the Tally training, we found that ACL obtained higher mark in its practicability. On
Tally, on average around 80% of the trainees answered it is practicable.

One pointed out that the ACL foundation course and application of ACL to tax audit are practicable to our
work. From this outcome and outcome we obtained in the general evaluation section where we found that
100% of the trainees answered ACL is useful and applicable to the tax audit work, it is asserted that the topics
on ACL operation is directly linked to and applicable to tax audit work.

Was the topic practicable in your work?

Application of ACL to tax audit

ACL foundation course

Average

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%

Average ACL foundation course Application of ACL to tax audit
m 1: Strongly Agree 13 14 12
2: Agree 3 2 4
® 3: Neutral 0 0 0
4: Disagree 0 0 0
m 5: Strongly Disagree 0 0 0

Overall Summary

From this level 1 evaluation, we can assert that our training sessions have been successfully implemented
with high satisfactory rate towards overall training structure, materials, trainers, and topics. When we
compare the two sessions, the second session on ACL has obtained higher satisfactory rate with better
attendance rate, reason might being that the session topics were considered useful to their daily work and

less opportunities to participate in the ACL training have been given to the TRA officials so far. Satisfactory
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rate for the first session was also good but this topic of audit techniques attracted fewer trainees. Also there
were some trainees pointing out that we should incorporate more practical aspects like more case studies in
the topic of audit techniques. So in future, it is recommended that ITA communicate better in order to attract
more participants and integrate more case studies in teaching audit techniques. The second session of ACL
training has been highly successfully implemented. Trainees consider ACL very useful to their daily audit
work as ACL can import any data format, analyze data in shorter time, and have easier command to detect
duplication/mistake in data. However, ACL needs continuous practice and its effective application depends on
the user’s experience and knowledge. ITA now stands in better position to communicate with TRA
management to coordinate proper installation of ACL package in their respective work place. Also, it is
recommended that ITA continues to provide practical workshop on how to apply ACL command in daily data

analysis work for tax audit.
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(Comparison table)

% of Positive Answers

EAS 1 EAS 2
Questions (Bookkeeping (Audit
TBC ITC
and Accounting | Techniques +
+ TALLY) ACL)
The module satisfied your expectations 67% 100% 85% 94%
General The materials provided were useful 76% 100% 95% 100%
The duration of the module was adequate. 25% 33% 66% 61%
1. Facilitator demonstrated mastery of the
90% 100% 92.5% 94%
module contents
2. The way of facilitator recturing is well
Facilitator organized and facilitated your 86% 97% 92.5% 94%
understanding
3. Facilitator provided adequate opportunity
93% 97% 89.5% 97%
for questinons and discussions.
1. Was the topic difficult to understand? 43% 22% 42% 16%
Topic
2. Was the topic practicable in your work? 92% 81% 86% 95%
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ELECTRONIC ACCOUNTING SYSTEMS (EAS: ACL) Course 2™

2nd to 14" February 2015

TimeTable:

DATE TIME TOPIC RESPONSIBILITY
08.00-08.30 Registration/Opening Remarks Mr. E. Masalu
8:30-10:30 General Set of Tax Laws Mr. P. Mbati
10:30-11:00 TEA BREAK

2" February 2015 | 11:00-13:00 Skills and Development Levy Mr. P. Mbati
13:00-14:00 LUNCH BREAK
14.00-16.00 Excel (Text, Dates, Times, and Functions) | Mr. A. Moova

Mr. J. Musa

Mr. A. Kimea
8:30-10:30 Employment Income Mr. E. Massewe
10:30-11:00 TEA BREAK
11:00-13:00 Business Income and Investment Income Mr. E. Massewe

3 February

2015 13:00-14:00 LUNCH BREAK
14:00-16:00 Excel(Look up Functions) Mr. A. Moova

Mr. J. Musa
Mr. A. Kimea
8:30-10:30 Vaue Added Tax Mr. P. Mbati
10:30-11:00 TEA BREAK
11.00-13.00 Value Added Tax Mr. P. Mbati

4" February

2015 13:00-14:00 LUNCH BREAK
14:00-16:00 EXCEL (More of Everyday Functions) Mr. A. Moova

Mr. J. Musa
Mr. A. Kimea
08:30-10:30 Withholding Tax Mr. E. Massewe

5" February 2015
10:30-11:00 TEA BREAK
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11:00-13:00 Withholding Tax Mr. E Massewe
13:00-14:00 LUNCH BREAK
14:00-16:00 EXCEL (Array, and Statistical Functions) | Mr. A. Moova
Mr. J. Musa
Mr. A. Kimea
08:30-10:30 EXCEL (What-If Analysis) Mr. A. Moova
Mr. J. Musa
Mr. A. Kimea
10:30-11:00 TEA BREAK
11:00-13:00 EXCEL (Outline Worksheet) Mr. A. Moova
6™ February 2015 Mr. J. Musa
Mr. A. Kimea
13:00-14:00 LUNCH BREAK
14:00-16:00 EXCEL (withholding tax computations | Mr. A. Moova
recaps) Mr. J. Musa
Mr. A. Kimea
08:30-10:30 Course Introduction VICATEL
Introduction to ACL
10:30-11:00 TEA
BREAK
11:00-13:00 Data Concepts VICATEL
9" February 2015 ACL Basics
13:00-14:00 LUNCH BREAK
14:00-16:00 DataAnalysis Cycle VICATEL
DataAccesy Creating Tables Mr. A. Kimea
16:00- 17:00 Data Validity Mr. A Kimea
08:30-10:30 Confirming Control Totals Mr. A Kimea
Correct Bounds
10" February 10:30-11:00 TEA BREAK
2015 11:00-13:00 Identifying Missing Items Mr. A Kimea
Testing on Data Reliability
Expressions Mr. A. Kimea
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VICATEL

13:00-14:00 LUNCH BREAK
14:00-16:00 Expressions VICATEL
16:00-17:00 Profiling Data Mr. A Kimea
08:30-10:30 Isolating Data Mr. A Kimea
Re-ordering Tables VICATEL

10:30-11:00 TEA BREAK

1" February

2015 11:00-13:00 Combining Table VICATEL
13:00-14:00 LUNCH BREAK
14:00-16:00 Combining Table VICATEL
08:30-10:30 Reporting with ACL VICATEL

Graphing Results

10:30-11:00 TEA

12" February BREAK

2015 11:00-13:00 Using the log VICATEL
13:00-14:00 LUNCH BREAK
14:00-16:00 Documenting with ACL VICATEL
08:30-10:30 Application of ACL VICATEL
10:30-11:00 TEA BREAK

13th  February | 11:00-13:00 | Application of ACL VICATEL

2015
13:00-14:00 LUNCH BREAK
14:00-16:00 Application of ACL VICATEL
08:30-10:30 Application of ACL VICATEL

th

14 February | 10:30-11:00 | TEA BREAK

2015
11:00-13:00 Application of ACL VICATEL
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13:00-13:30

Evaluation and Closing All

Participants:

NO | FULL NAME DEPARTMENT/STATION
1 WANGALUKE SHILINDE DRD/ARUSHA

2 CHRISTIAN  KILIA DRD/TANGA

3 MICHAEL NSOBI DRD/MBEYA

4 EOTROPIA MORAH LTD

5 LEOCARD MASSAWE DRD/TEMEKE

6 MARRY KUNYAMAGOHA LTD

7 DICKSON QAMARA DRD/KINONDONI
8 ELIA.G. MAHENGE DRD/ILALA

9 GABRIEL KIMWELI DRD/ILALA

10 PAUL MSELLE DRD/KINONDONI
11 | ARIF.M. SAID DRD/ZANZIBAR
12 | SUNDAY SARUMA LTD
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SECTOR BASE TAX AUDIT WORK SHOP 1%

57 to 16" January 2015

TimeTable:

DATE TIME TOPIC RESPONSIBILITY
08.00-08.30 Registration Secretariat
8:30-10:30 Outline of International Taxation Mr. E. Masalu

5 January 10:30-11:00 TEA BREAK

2015 11:00-13:00 | Outline of International Taxation Mr. E. Masalu
13:00-14:00 LUNCH BREAK
14.00-16.00 Outline of International Taxation Mr. E. Masalu
9:30-10:30 | Transfer Pricing Mr. T. Kodera
10:30-11:00 TEA BREAK

6" January 11:00-13:00 | Transfer Pricing Mr. T. Kodera

2015
13:00-14:00 LUNCH BREAK
14:00-16:00 Transfer Pricing Mr. T. Kodera
9:30-10:30 | Transfer Pricing Mr. T. Kodera
10:30-11:00 TEA BREAK

7 January | 11.00-13.00 Transfer Pricing Mr. T. Kodera

2015
13:00-14:00 LUNCH BREAK
14:00-16:00 OECD Model Convention Mr. T. Kodera
9:30-10:30 | OECD Model Convention Mr. T. Kodera

gh January | 10:30-11:00 TEA BREAK

2015 11:00-13:00 OECD Model Convention Mr. T. Kodera
13:00-14:00 LUNCH BREAK
14:00-16:00 OECD Model Convention Mr. T. Kodera

g January 9:30-10:30 | Overview of Internationa Taxation Mr. H Ishiguro
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2015 10:30-11:00 | TEABREAK
11:00-13:00 Overview of Internationa Taxation Mr. H. Ishiguro
13:00-14:00 | LUNCH BREAK
14:00-16:00 Overview of Internationa Taxation Mr. H. Ishiguro
09:30-10:30 Case Preparation (Group Work) All Participants
10:30-11:00 | TEABREAK

13th  January | 11:00-13:00 | Case Preparation (Group Work) All Participants

2015
13:00-14:00 | LUNCH BREAK
14:00-16:00 Case Preparation (Group Work) All Participants
09:30-10:30 Case Study (Qil and Gas) All Participants
10:30-11:00

3 TEA BREAK

t anuar
y 11:00-13:00 Case Study (Construction) All Participants

2015
13:00-14:00 | LUNCH BREAK
14:00-16:00 Case Study (Manufacturing) All Participants
09:30-10:30 Case Study (Financial Institutions) All Participants
10:30-11:00 TEA BREAK

rd

15°  January | 11:00-13:00 | Case Study (Telecommunications) All Participants

2015
13:00-14:00 LUNCH BREAK
14:00-16:00 Case Study (E-Commerce) All Participants
09:30-10:30 Recap of Learning Objectives

16" January 10:30-11:00 | TEABREAK

2015 11:00-13:00 | Closing Ceremony Mr. P Mbti
13:00-14:00 LUNCH BREAK
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Participants:

SN | FULL NAME DEPARTMENT/STATION
1 NYANDA  KULWA TID
2 IRINE DUBI TID
3 LINA MSINA DRD
4 ABTWALIBE KATETA LTD
5 GABRIEL  KIMWELI DRD
6 SIMON MBOGO JACOB TID
7 BEATHA SIMON LTD
8 ALFRED MKINGA LTD
9 MASHAKA  KONTA LTD
10 | WILLIAM MUTATEMBWA DRD
11 | JOSEPH MWAMENGO TID
12 | PAMELA NGONYANI LTD
13 | SHADRACK  MWAMAKILA LTD
14 | PATRICIA KIVAMBA DRD
15 | INNOCENT DAVID DRD
16 | FARIDA MOHAMED DRD
17 | PHILEMON MAHOZI DRD
18 | MAGRETH KISWAGA LTD
19 | SERDINA BUJURU DRD
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Evaluation Report on Sector Based Tax Audit Workshop (from 5tt January to 16tk January 2015)

1. Course summary and attendance
The course was delivered in collaboration with JICA project expert team. There were mainly three lectures in
the course, Mr. Masalu from ITA, Mr. Kodera and Mr. Ishiguro from JICA project team. The course
participants are from LTD, DRD, and Investigation Department of TRA. There were 19 participants in total.

2. Evaluation method
We adopted level 1 evaluation in ITA and collected trainee’s perception on the course in form of questionnaire.
This questionnaire comprised of 3 parts; general evaluation, facilitator evaluation, and topic evaluation and
adopted quantitative measurement for the trainees to choose 1 answer out of 5. In addition, space was
provided to freely comment on the course. The questionnaire was provided and collected on the last day of the
course.
Sample number and response rate were as follows;

14 (response rate: 73.6%)

From this rate, we can assert that the outcome from the questionnaire fairly well summarizes the overall

trainees’ opinion.

3. Outcome
1) General Evaluation
We asked three questions in the part of general course evaluation. Firstly, we asked if the trainee was
satisfied with the module. Secondly, we questioned if the materials were useful and thirdly if the duration of

the overall course was adequate.

From the outcome shown in the following chart and table, it is certainly confirmed that the trainees were
fully satisfied with the course. 92% of them responded positively in total (strongly agree or agree). Several
trainees further commented that “the course was very important to tax auditors because it helped to
broaden the knowledge of international taxation matters”. Also there were some other comments saying

like “JICA should continue the international taxation course to allow tax officials to continue acquiring

more knowledge related to this field.” Therefore, it is confirmed the trainees were totally satisfied with the

overall course.

About the material, 100% of the trainees consider it useful. The one trainee expressed his gratitude that the
materials provided were so useful. We provided all the lecturing materials including power point

presentations and case studies. It can be said that this resulted in positive outcome.

On the length of the course, 69% of them responded that the length was adequate, while 15% of them
considered it negatively. In comparison to the other courses conducted under JICA project, this course
obtained the highest satisfactory rate on its length. It can be asserted that the course duration was fairly

enough. However, there were a few trainees commenting that the course duration should be extended as
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some of the participants had never studied the topic before. And also there were some comments pointing

out that more cases should be introduced and more time should be allocated for case discussions.

General Evaluation

| | | I I
The duration of the module was adequate.

The mtarials provided were useful

The module satisfied your expectations

0% 10%  20% 30% 40% 50% 60%  70%  80%  90%  100%

The module satisfied your The mtarials provided were The duration of the module was
expectations useful adequate.
B 1: Strongly Agree 8 9 4
2: Agree 4 4 5
3: Neutral 1 0 2
4: Disagree 0 0 1
| 5: Strongly Disagree 0 0 1

2) Facilitator Evaluation
We have asked three questions for each facilitator; on his/her expertise, the way of lecturing, and the

interaction with the trainees.

On the mastery of the contents, all of the facilitators obtained positive feedback from all the trainees. On
average, they have obtained 100% of the participants answering positively. One commented that “the
facilitators were very conversant with what they were delivering and they were excellent.” Another
commented that “all of them were very knowledgeable and very friendly, we are happy to have them and

lucky.” Therefore, it is asserted that all facilitators had enough expertise to teach the assigned topic and ITA

had selected the right/eligible facilitators.

The facilitator demonstrated mastery of the module contents.

Mr. H Ishiguro

Mr. T Kodera
Mr. E Masalu
Average
! |
0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
Average Mr. E Masalu Mr. T Kodera Mr. H Ishiguro
® 1: Strongly Agree 9.7 11 8 10
2: Agree 4 3 6 3
® 3: Neutral 0 0 0 0
4: Disagree 0 0 0 0
m 5: Strongly Disagree 0 0 0 0
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Secondly, about the way of lecturing, on average 98% of the trainees responded in positive manner. All the
trainers received positive feedback from more than 90% of the trainees. It is, therefore, asserted that their

way of lecturing were good enough to promote the understanding of the participants.

The way of lecturing is well organized and facilitated your understanding.

Mr. H Ishiguro

Mr. T Kodera

Mr. E Masalu

Average

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
Average Mr. E Masalu Mr. T Kodera Mr. H Ishiguro
m 1: Strongly Agree 9 11 6 10
2: Agree 3.7 2 6 3
m 3: Neutral 0 0 0 0
4: Disagree 0.3 0 1 0
m 5: Strongly Disagree 0 0 0 0

Lastly, about the interaction in the class, on average 98% of the trainees responded positively that the
facilitators provided adequate opportunity for questions and discussions. Looking into each facilitator, it is
found that all of them received positive feedback from more than 90% of the trainees. Therefore, it can be

asserted that all the facilitators provided adequate opportunity for interaction for the trainees.

The facilitator provided adequate opportunity for questions and discussion.

Mzr. H Ishiguro

Mr. T Kodera

Mr. E Masalu

Average

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
Average Mr. E Masalu Mr. T Kodera Mr. H Ishiguro
m 1: Strongly Agree 10.3 12 9 10
2: Agree 2.3 1 3 3
3: Neutral 0.3 0 1 0
4: Disagree 0 0 0 0
m 5: Strongly Disagree 0 0 0 0

3) Topic Evaluation

On each topic, we have asked three questions; its duration, difficulty and applicability to daily work.

133




Firstly, about the length of each content, on average 88% of the participants answered that the duration of

each topic was adequate. Looking into the each topic, the topic of “Model Conventions/Treaties” and “Basis

of International Taxation” obtained 15% of the participants answering that the duration was too short.

Therefore, it might need to be considered to extend the duration a little bit more on the said topics.

How was the duration of the topic?

| | | | | | | |
Case Studies | | | | | | | | | ___I
Basis of International Taxation ! ! ! ! ! ! ! ! —I
—
Model conventions/treaties | | | | | | | | —I
—_—
Transfer Pricing | | | | | | | | | | _I
Overview of International Taxation | | | | | | | | | _I
Average F [ ]
} } } } } } } } } !
0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
Overview of Model Basis of
Average International Transfer Pricing |conventions/treati| International Case Studies
Taxation es Taxation
® 1. Too long 0.2 0 1 0 0 0
2. Adequate 12 13 12 11 11 13
m 3. Too short 1.4 1 1 2 2 1

Secondly, about the difficulty, on average 48% of the participants answered that the topics were not difficult

to understand, while 18% of them answered that they were difficult. This question was asked in order to

know which topic was difficult to understand for us to focus on the topic a little bit more in conducting

future training. In this regard, the topics like “Case Studies” and “Model Conventions/Treaties” may need to

be allocated more time given that over 25% of the trainees agreed to the difficulty.

Case Studies

Basis of International Taxation

Was the topic difficult to understand?

| |
| |
. . [ I I
Model conventions/treaties [ | | ! ! | ! ! __I
1 11
Transfer Pricing | | | | __I
: T T T T
Overview of International Taxation | | | | | __I
1 N Y Y N
I
Average W ! : : : = - . ——— |
0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
Overview of Model Basis of
Average International |Transfer Pricing|conventions/trea| International Case Studies
Taxation ties Taxation
m 1. Strongly Agree 0.2 0 0 1 0 0
2. Agree 2 1 2 2 1 4
3. Neutral 4.2 6 4 5 4 2
m 4. Disagree 5 5 5 2 7 6
m 5. Strongly Disagree 1 1 1 1 1
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Thirdly, about the applicability of the topic, on average 92% of the trainees answered the topics were practicable
in their work. Looking into each topic, we found that over 85% of the trainees answered positively towards all
the topics. Thus we have obtained quite high mark on its applicability. The overall course became really
practicable and useful as the course had several case studies drawn from actual tax audit cases from LTD. It is
important to note that some of the participants commented that the course should involve more cases for
discussion to deepen the understanding of the topics and to incorporate the lessons learnt into their practical

work.

Was the topic practicable in your work?

Case Studies

Basis of International Taxation
Model conventions/treaties
Transfer Pricing

Overview of International Taxation | i | |

0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%

Average

Overview of Model Basis of
Average International | Transfer Pricing |conventions/treat| International Case Studies

Taxation ies Taxation
m 1. Strongly Agree 8 7 9 7 8 9
2. Agree 3.8 4 3 4 4 4
3. Neutral 2 1 1 1 0
4. Disagree 0 0 0 0 0
m 5. Strongly Agree 0 0 0 0 0 0

4. Overall Summary
From this level 1 evaluation, we can assert that our training session has been successfully implemented with
high satisfactory rate from the trainees towards overall training structure, materials, trainers, and topics. All
trainers were well equipped with the expertise on the assigned topics and their way of lecturing seemed to
have well facilitated the trainees’ understanding. Also, materials provided seemed to be quite useful for the
trainees. Topics seemed to be adequately chosen to promote their comprehensive understanding of the issue of
International Taxation and related sectors. The course successfully included several actual cases, which
seemed to satisfy and benefit the participants. The duration of the course seemed to be fairly enough, if we
compare to the other courses. As some participants requested, the same course should be continuously held

and if possible, it should be considered to include more cases.
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(Comparison Table)

) % of Positive Answers
Questions
TBC | EAS1 | EAS2 [ ITC(TP) [TAC [EAS 2-1[ITC(DTT) [SBC

The module satisfied your expectations 67% 85% 94% 100%| 63% 100% 100%] 92%

General [The mtarials provided were useful 76% 95%| 100% 100%| 94% 100% 100%] 100%
The duration of the module was adequate. 25% 66% 61% 33%| 13% 44% 18%| 69%
1. Facilitator demonstrated mastery of the 90% 939 94% 100%|  80% 98% 9s%| 100%
module contents
2. The way of facilitator recturing is well

Facilitato|organized and facilitated your 86% 93% 94% 97% 72% 99% 98%| 98%

r understanding
3. Facilitator provided adequate
opportunity for questinons and 93% 90% 97% 97%| 82% 95% 94% 98%
discussions.
Topic 1. Was the topic difficult to understand? 43% 42% 16% 22%| 34% 7% 12% 18%

2. Was the topic practicable in your work? 92% 86% 95% 81%| 93% 86% 97%| 92%
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Questions ngly [Agr |Neu |Disa |ngly ctory
L ctory rate
Agr |ee |tral |gree|Disa rate
ee gree
The module satisfied your expectations 8 4 1 0 0] 13 92% 0%
Gener . .
al The mtarials provided were useful 9 4 0 0 o 13] 100% 0%
The duration of the module was adequate. 4 5 2 1 1 13 69% 15%
1. Facilitator demonstrated Average 9.7 4 0 0 0f 14] 100%
Mr. E Masalu 11 3 0 0 0 14] 100%
mastery of the module
Mr. T Kodera 8 6 0 0 0 14] 100%
contents -
Mr. H Ishiguro 10 3 0 0 0 13] 100%
... |2. The way of facilitator Average 91 3.7 01 03 0 13 98%
Facilita L . Mr. E Masalu 11 2 0 0 0f 13] 100%
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facilitated your understanding -
Mr. H Ishiguro 10 3 0 0 0 13| 100%
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. . Mr. E Masalu 12 1 0 0 0f 13| 100%
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) . Mr. T Kodera 9 3 1 0 0f 13 92%
discussions. -
Mr. H Ishiguro 10 3 0 0 0 13] 100%
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Average 02| 12] 1.4 14 1% 88% 10%
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Topic? odel , ol 11| 2 13 0% 85%| 15%
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Taxation
Case Studies 0] 13 1 14 0% 93% 7%
(Agree) (Disagree
Average 0.2 2] 42 5 1 12 18% 48%
Overview of .
International Taxation 0 ! 6 S o 8% 46%
— 7
Topio 2. Was the Topic Difficult to "\I;Irags:’er Pricing 0 2 4 5 1] 12 17% 50%
Understand? odel , 1| 2| s| 2| 1| 11| 27% 27%
conventions/treaties
Ba3|s.oflnternat|onal 0 1 4 7 il 13 8% 62%
Taxation
Case Studies 0 4 2 6 1[ 13 31% 54%
Average 8 3.8 1 0 0f 13 92% 0%
Overview of , 71 4| 2| o| o| 13| 85% 0%
International Taxation
11 0,
3. Was the Topic Practicable in "\I;Ira(r;slfer Pricing 9 3 1 0 0 13 92% 0%
your work? odel _ 7| 4] 1| o of 12| o92% 0%
conventions/treaties
BaS|s.ofInternat|onaI 8 4 1 0 ol 13 92% 0%
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Case Studies 9 4 0 0 0f 13| 100% 0%
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1% Tax Audit Seminar

On 13" September 2013

TIME TOPIC RESPONSIBILITY
10:00- 10:05 Opening Remarks Mr. E. Masalu
10:05—-11:00 | Japanese Tax Audit Case Study Mr. N. Miyamoto
11:00 - 11:15 TEA BREAK
11:15- 12:00 Q&A Session All
12:00-12:05 | Closing Remarks Mr. E. Masalu

Participants:

NO | FULL NAME DEPARTMENT/SECTION
1 Alfred Kimea ITA

2 Phillip Mbati ITA

3 Rose Peter ITA

4 Emmanuel Masalu ITA

5 Emmanuel Massewe ITA

6 Daniel Katamboi Large Taxpayers




2" Tax Audit Seminar

On 7" August 2014

TIME TOPIC RESPONSIBILITY
10:00- 10:05 Opening Remarks Prof. I. Jairo
10:05 - 10:45 | Outline of Tax Declaration Audit in Japan Mr. K. Hayashi

Tax Audit for Distribution Sector (Supermarket)
10:45-11:00 TEA BREAK
11:00-12:00 Tax Audit in Construction Industry Mr. N. Miyamoto
12:00- 13:00 Q&A Session All
13:00-13:05 | Closing Remarks Mr. P. Mbati

Participants:
N/O | FULL NAME DEPARTIMENT/STATION
1 Phillip Mbati ITA
2 Rosemary .P. Mwandu ITA
3 Felix .I. lema TRA
4 Alfred .J. Kimea ITA
5 Ahmad Mohamed ITA
6 Ryoba Mzalendo ITA
7 Peaceline Mshana ITA
8 Evelyne Mwambije ITA
9 Muganga William TRA
10 | Jolly Karongo TRA
11 Mtaka .T. Mtaka TRA
12 Kisesa K.S TRA
13 | Elibariki .H. chambua TRA
14 | Mary Ruhara ITA
15 | Aretas Thomas TRA
16 | Pasca Cumba. ITA
17 | Cyril Chimililla ITA




39 Tax Audit Seminar

On4™ February 2015

TIME ACTIVITY RESPONSIBLE PERSON
08:30- 09:00 REGISRATION SECRETARIAT
09:00 — 09:15 OPENING REMERKS COMMISSIONER ZRB
09:15 - 09:30 REMARKS FROM JICA KOIKE
PROJECT EXPERT
09:30-10:30 JAPANESE TAX AUDIT for MIYAMOTO
Hotel Industry
10:30 — 11:00 HEALTH BREAK ALL
11:00 -12:00 QUESTION AND ANSWERS MIYAMOTO
12:00 - 13:00 INTERNATIONAL TAXATION | MASALU
ISSUES (TANZANIA
EXPERIENCE)
13:00 — 14:00 HEALTH BREAK ALL
14:00 — 14: 30 QUESTIONS AND ANSWERS | MASALU
14:30 — 14:45 REMARKS FROM COURSE PARTICIPNTS
PARTICIPANTS REPRESENTATIVE
14:45 — 15:00 CLOSING REMARKS RECTOR
Participants:
SIN [ FULL NAME DEPARTMENT/STATION
1 SALUMU Z MOHAMED ITA
2 NSOLO TULINGE DRD
3 | PATRICIA J MATENI DRD
4 | SYLIVESTER L. NZALI DRD
5 | KHAMIS AME HAJ LTD
6 | MARYAM A. BALOZI LTD
7 | COSMAS A. KIROBI DRD
8 |JUMA NDIHAGULE DRD
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9 NGWILABURE J. KILIMA DRD
10 | HAIKAELI KISHIMBO LTD
11 | IRENE BURTON DRD
12 | ZAWADI SIMBA LTD
13 | SALUMU ALl DRD
14 | NASIBU M. TAI

15 | HASHIMU HAJ TAI

16 | FATMA JUMA DRD
17 | FESTUS PATTA DRD
18 | FELIX.l. LEMA LTD
19 | FELICIAN AUGUSTINO LTD
20 | LOVENESS MWAKIPESILE DRD
21 | ASIYA FATAWI TAI

22 | MBAROM USSI DRD
23 | BARAKA MAGES DRD
24 | EMMANUEL MASALU ITA

25 | AMINA CHARLES LTD
26 | K.S MWALIM DRD
27 | DYNES KISIMBO LTD
28 | SUNDAY SARUMA LTD
29 | SALEH H PANDA PTEO
30 | PILLY MARWA ITA

31 | PROF.I. JAIRO ITA

32 | SUED FARAJ ITA

33 | DEPUTY COMIM. TRA ZANZIBAR ZRB
34 | RAMA

35 | REPRESENTATIVE COMM. ZRB ZRB
36 | HAWA KASIMU ZRB




1% Teaching M ethodology Seminar (CBET Awar eness Cour Se)

from 30" November 2012 to 8" December 2012

DAY ONE: 30™ November 2012

TIME ACTIVITY RESPONSIBLE PERSON
08:30 - Registration and L ogistics ITA
09:00am
09:00 — Officia Opening NACTE/ITA
09:30am
09:30 - Session |: Training Paper 1
11:30am
Paper 1 NACTE
Introduction to Competence-Based Education and
Training (CBET) System and Key Differences
between CBET and KBET Curricula
Discussion ALL
HEALTH BREAK ALL
11:30am — Paper 2: NACTE
03:30pm _ )
Curriculum Development and Review
Discussion ALL
LUNCH ALL
04: — 04:30pm Review of Day 1 Facilitators
DAY TWO: 1% December 2012
09:00 — Session |: Training Paper 3 IAE
11:30am o _ _
Designing of Integrated Practical Assignment
Discussion ALL
HEALTH BREAK ALL
11:30am — Session |I: IAE




03:30pm Effective Facilitation Skills
Activating methods and guidance of career and
personal devel opment
Discussion ALL
04:00 — Review of Day 2 Facilitators
04:30pm
DAY THREE: 2" December, 2012
09:00 - Session |: Training Paper 4 NACTE
11:30am o
Assessment and Certificate under CBET
Discussion ALL
HEALTH BREAK ALL
11:30am — Session II: Training Paper 5
03:30pm
Computing GPA and Assessment Plan Presentation NACTE
Discussion ALL
LUNCH ALL
04:00 - Review of Day 3 Facilitators
04:30pm
DAY FOUR: 7" December, 2012
09:00 - Session |: Training Paper 6 NACTE/Group Presentations
11:30am _
Preparation of Lesson Plan
Discussion ALL
HEALTH BREAK ALL
11:30- Session l: IAE
03:30pm

Preparation of Lesson Plan

Discussion

LUNCH




04:00 - 04:30pm | Review of Day 4
DAY FIVE: 8" December, 2012
09:00 — Session |; IAE
11:30am o
Actual Facilitation
Discussion ALL
HEALTH BREAK ALL

11:30-12:30pm

Session |1;

Actual Facilitation

12:30- CLOSING TIA Representative/ALL
01:00pm
Participants:

NO | NAME DEPARTIMENT/STATION
1 Dr. Patrick Mugoya Senior Lecturer

2 Dr. Yamungu Kayandabila Senior Lecturer

3 Caroline Mutayabarwa Assistant L ecturer

4 Jonas P . Senzige Senior Lecturer

5 Joyce Sichone Assistant Lecturer

6 Richard Donati Assistant Lecturer

7 Ahmad Mohamed Tutorial Assistant

8 Benjamin Amos Assistant Lecturer

9 Cyril Chimilila Assistant L ecturer

10 | Vitus Mdessa Assistant Lecturer

11 | Hamza |. Abdulrahman Assistant Lecturer

12 | Rashid Khalifa Head of Student Affairs
13 | Emmanuel Masalu Lecturer

14 | Praygod Chao Tutorial Assistant

15 | Alfred Kimea Tutorial Assistant

16 | Justin Mussa Assistant Lecturer

17 | Edward Mwakimonga Assistant Lecturer

18 | Sued Fargji Lecturer

19 | Charle s Sabuni L ecturer

20 | Hgi Mkwawa L ecturer

21 | Ryoba Mzaendo Assistant Lecturer

22 | Roland Fischer Senior Lecturer

23 | Faustine Kengera Accountant

24 | Emmanuel Massewe L ecturer
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2" Teaching M ethodology Seminar (CBET Awar eness)

from 1% to 5™ September 2014
Time |Day1 Day 2 Day 3 Day 4 Day 5
8.00 - Registration Registration Registration Registration Registration
8.30
8.30 - Introductory | Developing PLO, | Déelivery Assessment Preparing
9.30 remarks: E.O, SE.O: methodology — and Assessment
RECTOR NACTE/Mbati/T | NACTE/AHMAD | Evauation: plan:
RAINERS NACTE/ Mwakimonga/
Halifa TRAINERS
9.30- Overview of | Developing PLO, | Delivery Assessment Setting and
10.30 CBET E.O, SE.O: methodology — and Marking of
Senzige NACTE/Mbati/T | NACTE/AHMAD | Evaluation: Exams:
INACTE RAINERS NACTE/ J. Ahmad
MUSA
10.30 - Health Break | Health Break Health Break Health Break | Health Break
11.00
11.00 - Component/st | Developing related | Delivery Assessment Administering
13.00 ructure of task methodology — and examination
CBET NACTE/Mbati/T | NACTE/AHMAD | Evauation: session:
curricular: RAINERS NACTE/ J. Mwakimonga
Senzige MUSA
INACTE
13.00 - Lunch Break | Lunch Break Lunch Break Lunch Break | Lunch Break
14.00
14.00 - Developing Developing Dedlivery Assessment Submission of
16.00 Dacum chart: | Assessment methodology — and Assessment
Ahmad criteria, methods NACTE/AHMAD | Evaluation: Plan to HEA
INACTE NACTE/M asewe/ NACTE/ J.
TRAINERS MUSA
16.00 — Developing Developing Techniques for Preparing Closing
17.00 PLO, E.O, Assessment Choosing best Assessment remarks:
SEE.O (key criteria, methods Delivery methods | plan: RECTOR
features for NACTE/Masewe/ | —-AHMAD NACTE/
each) TRAINERS Mwakimong
Senzige a
INACTE




Participants:

SN | FULL NAME DEPARTMENT/
WORK STATION

1 Justine Kengera Accountant
2 Ahmad Mohamed Trainer
3 Caroline Mutayabarwa Trainer
4 Cyril Chimilila Trainer
5 Edward Mwakimonga Trainer
6 Emanuel Masalu Trainer
7 Emanuel Masawe Trainer
8 Hamza Abdulrahman Trainer
9 Haji Mkwawa Trainer
10 | Joyce Sichone Trainer
11 | Justine Musa Trainer
12 | Philip Mbati Trainer
13 | Pili Marwa Trainer
14 | Praygod Chao Trainer
15 | Jonas Senzige Trainer
16 | RyobaMzalendo Trainer
17 | Sued Faiz Trainer
18 | Pascal Gomba Trainer
19 | Evelyne Mwambije Trainer
20 | Mary Ruhara Trainer
21 | Peaceline Mshana Trainer
22 | Charles Sabuni Trainer
23 | Rosemary Mwandu Trainer
24 | Joseph Chikongoye Trainer
25 | Roland Fisher Trainer
26 | Alfred Kimea Trainer
27 | AmosBenjamin Trainer
28 | Prof Jairo Trainer
29 | RufinaMilamo Trainer
30 | Donati Tairo Trainer
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TALLY TEACHERSTRAINING (TOT)

PROGRAMME FOR 26™ to 30" August 2013

DATE TIME TOPIC RESPONS
08:30-10:30 | Introduction to Tally, Releases & Versions of | Power
Tally, Types of Tally Packages (Silver & | Computers
Gold), Installation of License/Surrendering
License
10:30-11:00 TEA BREAK
26" August | 11:00-13:00 | Company Creation, Alteration, Deletion Power
2013 Computers
13:00-14:00 LUNCH BREAK
14:00-16:00 | Chart of Accounts— Creation, Alteration, Power
Deletion (Groups & Ledgers) Computers
Multi-Currency, New Voucher Types
Cresation, Alteration, Deletion
08:30-10:30 | Explanation of existing Accounting Voucher | Power
Types, Recording Accounting Transactions, Computers
Viewing/Set up/Printing Accounting Reports
10:30-11:00 TEA BREAK
27" August 11:00-13:00 | Inventory Management — Creation, Alteration, | Power
2013 Deletion of Stock Groups, Stock Items, Units | Computers
of Measure, Location (Go Downs)
13:00-14:00 LUNCH BREAK
14:00-16:00 | Inventory Management — (continued) Power
Computers
08:30-10:30 | Explanation of existing Inventory Voucher Power
Types, Recording Accounting & Inventory Computers
Transactions, Viewing/Set up/Printing
Inventory Reports
10:30-11:00 TEA BREAK
28" August
2013 11:00-13:00 | Explanation & Demonstration of Power
Import/Export feature Computers
13:00-14:00 LUNCH BREAK
14:00-16:00 | Security Control — Setting up security options, | Power
creating user & passwords Computers
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08:30-10:30 | Explanation & Demonstration on Remote Power
Accessing Computers
Explanation & Demonstration on Invoicing,
Purchase & Sales Cycles
10:30-11:00 TEA BREAK
11:00-13:00 | Explanation & Demonstration of Various Tax | Power
29" August Entries Computers
2013 Explanation & Demonstration on
Manufacturing Features of Tally
13:00-14:00 LUNCH BREAK
14:00-16:00 | Explanation & Demonstration on Cash Flow | Power
& Funds Flow Statements Computers
Explanation & Demonstration of All the
Accounting/Inventory/Manufacturing Reports
08:30-10:30 | Creating/Altering/Deleting Budgets Power
Variance Analysis Computers
10:30-11:00 TEA BREAK
11:00-13:00 | Explanation on Ratios Power
30" August Reports Configuration & Printing Computers
2013 13:00-14:00 LUNCH BREAK
14:00-16:00 | Backup of Data & Restoring Power
Bank Reconciliation Computers
Tally Audit Feature
Month End & Year End Closing Operations
Par ticipants:
S/N | FULL NAME DEPARTMENT/
STATION
1 Alfred James Kimea ITA
2 Ryoba Mzalendo ITA
3 Rosemary Mwandu ITA
4 | Philip Mbati ITA




MERZITANER (EWHESR1 - 2[E)



“Human Resource Management and Training System”

1% Country Focused Training in Japan

February 2 — February 10, 2013

Date| Day Time Training Contents Lecturer Venue
2 Sat Depart from Tanzania
3 Sun Arrive at Japan
AM » Orientation JICA Tokyo JCA Tokyo
4 | Mon PM | . Taxation system and administration in Japan|National Tax  |JICA Tokyo
College
AM | - Staff Training System in National Tax National Tax National Tax
Administration College College
5 Tue PM + Visit National Tax College
National Tax
College
AM | - Human resource and devel opment system in{National Tax JCA Tokyo
6 Wed National Tax Administration College
PM - Visit National Tax Administration
Tax Office
AM | - Human development systemin Scholar JICA Tokyo
. Thy administration Audit firm
PM » Visit Audit firm(human
development system in Audit firm)
8 i AM + Evaluation JICA Tokyo JCA Tokyo
PM » Closing ceremony
9 Sat AM
PM  |Departure from Japan
10 sun Arrive at Tanzania




Participants:

NO | FULL NAME DEPARTMENT/
STATION

1 Mr. KUNENGE Abubakar Mussa Director/Human Resources and
Administration

2 Mr.  JAIRO Isaya Jayambo Deputy Rector/Executive Office/Institute of
Finance Management

3 Mr. MUGOQOY A Patric Kennedy David | Rector/Ingtitute of Tax Administration

4 Ms.  TEGWA HildaNyamboga Manager Training and Devel opment/Human
Resources

5 Mr. MASALU Emmanuel Lecturer/Institute of Tax Administration

6 Mr. ABDULRAHMAN Hamza Assistant Lecturer/Institute of Tax

Ismail Administration

7 Mr. TAIRO Richard Donati Assistant Lecturer/Institute of Tax
Administration

8 Mr. KIMEA Alfred James Tutorial Assistant/Institute of Tax

Administration




2" Country Focused Training in Japan
“Using Information in Tax Audits”
March 6 — March 15, 2014

Date | Day Time Contents Venue
6 Thu Arrivein Japan
7 Fri 9:20 — | JICA Briefing Assembly
11:00 Program Orientation by National Tax College Room,
11:00 — | (NTC) & JICA JICA Tokyo
12:00 Break
12:00 — | [L] Tax System in Japan (Prof. Kimoto, Chiba
13:30 University of Commerce) Restaurant
13:20 — | A welcome dinner hosted by Mr. Eimon Ueda, ‘ESOLA’
15:30 Deputy Commissioner for International Affairs,
National Tax Agency)
18:30 -
20:30
Sat Off
Sun Off
10 | Mon | 10:00 — | [L] Tax Administration in Japan (Mr. Nishino, Assembly
12:30 Professor, NTC) Room,
13:30 — | [Presentation] Overview of Taxation Information JICA Tokyo
16:00 System in Tanzania
[L] Information System and Automatic Exchange
of Information (Mr. Kosugi, Assistant Director,
Office of International Cooperation, NTC)
11 | Tue | 830 Assemble at the lobby of JICA Tokyo National
9:45 — | [L] Training System of NTC (Mr. Tanegusa, Tax
11:45 Professor, NTC) College,
13:10 — | A campus tour WAKO
14:10 [L] Use of the Information System in Tax Audit Campus
14:25 — | (Mr. Nishino, Professor, NTC)
16:25 Vigit to Tax Museum
16:30 -
17:00
12 | Wed | 10:00 — | [L] Overview of the Electronic Books Maintenance | Assembly




12:30 Act, and Initiatives of the National Tax Agency for | Room,
the Computerization of Accounting by Taxpayers | JICA Tokyo
(Mr. Tanegusa, Professor, NTC)
13:30 Examination on SMEs (ICT in Examination) (Mr.
16:30 Hakii, Section Chief, Corporation Taxation
Division, Taxation Dept., NTA)
13 | Thu | 10:00 [L] Overview of Criminal Investigation System Assembly
12:30 <> Submission of JICA Questionnaire Room,
Discussion on the potential way-forward to JICA Tokyo
13:30 incorporate things you have learnt in this training
16:00 into administrations and operationsin TRA
14 Fri | 10:00 Presentation Assembly Room,
11:00 Evaluation Meeting JICA Tokyo
11:00
12:00
15 Sat Leaving Japan




Participants:

SN | FULL NAME DEPARTMENT

1 Mrs. Neema Mrema Commissioner for Large Taxpayers and Member of ITA
Governing Council

2 Mr. Charles Sabuni Deputy Rector for Planning, Finance and Administration
(also Acting Rector)

3 Mr. Yohana Gwarasa Manager for Staff Training and Development at TRA
Head Quarters and member of the Training Management
Committee(TMC)

4 Ms. Upendo Mfdlila Human Resources Manager-Domestic  Revenue
Department

Mr. Lucas Kaigalula Assistant Regional Manager-Kinondoni Tax Region

6 Mr. Emmanuel Masalu Leader of the Counterparty Team of the JICA-funded
“Project for the Enhancement of Taxation Training”

7 Mr. Rodrick Lauwo Human Resources  Manager-Large  Taxpayers
Department

8 Mr. Emmanuel Massewe Lecturer and member of the “International Taxation”
Sub-Team

9 Ms. Pilly Marwa Lecturer and member of the “Taxation Advanced
Course” Sub-Team of the JICA Project

10 Mr. Phillip Mbati Lecturer and member of the Tax Audit Sub-Team in
the JICA project

11 Mr. Allen Moova Senior Tax Officer in the Large Taxpayers Department

12 Mr. Cyril Chimilila Tutorial Assistant and member of the Tax Audit
Sub-Team in the JICA project.

13 Mr. Ryoba Mzalendo Assistant Lecturer and member of the “Taxation
Advanced Course” Sub-Team of the JICA project

14 Mr. Alfred Kimea Tutorial Assistant and Lead Counterparty for the Tax

Audit Sub-Team in the JICA project
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Initial M embers of the Training M anagement Committee

SIN TITLE/NAME Name

1 Deputy Rector (Academic Research & | Mr. Emanuel Masalu (Acting Deputy)
Consultancy)

2 Manager-  Staff Training  and | Mr. Y ohana Gwarasa
Development

3 Head of Human Resources-CED Ms. Hilda Tegwa

4 Head of Human Resources-DRD Ms. Mfalila Upendo

5 Head of Human Resources-LTD Mr. Rodrick Lauwo

6 Head of Short Courses-ITA Mr. Roland Fisher

7 Panel Leader-Taxation Mr. Ryoba Mzaendo

8 Counterpart Leader Mr. Emanuel Masalu




Outline of the First TMC

1) Dateandtime 11:00 to 14:00, December 23rd, 2013

2) Venue ITA Conference Room

3) Participants
1 Mr. Rodorick Lauwo HR Manager, LTD TRA
2 Ms. Hilda Tegwa HR Manager, CED TRA
3 Mr Emanuel Masalu Acting Deputy Rector, ITA
4 Mr. Ryoba Mzalendo Subject Panel Leader (Taxation), ITA
5 Mr. Alfred Kimea Secretary TMC, ITA
6 Mr. Playgod Chao Project Counterpart
7 Mr. Charles Sabuni Acting Rector, ITA
8 Mr. Charles Shumbusho HR Officer, HRD TRA
9 Ms. Chika Kondo Project Expert

4) Issues and Discussions (Extract)

(D)

)

©)

(4)

Introduction of the role of TMC and PDCA cycle
The purpose of establishing TMC was explained by Mr. Masalu and agreed by all the
participants. Also, the concept and contents of PDCA cycle were explained to them.

Necessity of Practical Training

The discussion was held regarding how to make I TA training courses more practical. It was
suggested that ITA should utilize registered outside resource people who are or were TRA
officialsin order for them to teach practical issues.

Current System of Evaluation at Level 3 and 4

The evaluation levels (1, 2, 3, 4) and their purposes were shared.

It was explained that at TRA HRD they conducted level 4 evaluation in 2002 by hiring
outside consultants.

The participants agree d to conduct Level 3 evaluation for some of the project developed
courses. The method of Level 3 evaluation will be discussed in the team composed in this
TMC with members of Mr. Lauwo, Ms. Upendo, Mr. Shumbusho, and Ms. Kondo.

Sharing and discussions on the evaluation results from TBC

The assessment results from trainees who took TBC training were shared, and it was
confirmed that the course had a fair level of satisfaction and was a success. At the same
time, it was recognized that some participants failed to obtain good mark in the last exam



and discussion was held in order to improve the course.



Qutline of the Second TMC

1) Dateandtime 11:00 to 14:00, Thursday April 17th, 2014

2) Venue ITA Conference Room

3) Participants
1 Mr. Yohana Gwarasa Manager, HRD TRA
2 Mr. Rodorick Lauwo HR Manager, LTD TRA
3 Ms. Upendo Mfdlila HR Manager, DRD TRA
4 Ms. Hilda Tegwa HR Manager, CED TRA
5 Mr Emanuel Masalu Acting Deputy Rector, ITA
6 Mr. Ryoba Mzalendo Subject Panel Leader (Taxation), ITA
7 Mr. Alfred Kimea Secretary TMC, ITA
8 Mr. Playgod Chao Project Counterpart
9 Mr. Joseph Chikongoye Project Counterpart
10 Ms. Chika Kondo Project Expert

4) Issues and Discussions (Extract)

(1) Approval of the minutes of the first meeting

At the first meeting, the significance of establishing TMC was explained, the TMC members
introduced, and all members were in agreement. Next, the TBC evaluation results were
shared, but (1) the poor results from the final exam, and (2) the age of the teaching materials
used, both of which had been noted as issues, were re-shared, and a discussion was held
regarding TBC on whether to change this course, which is aimed at all new officias, to use
aflow whereby only those that finished with good results are officially hired. However,
there were concerns regarding the disparitiesin hiring timing for each person and the excess
costs, which would prevent stability in hiring, so it was decided to present the opinion asa

recommendation to TRA management through the HR Manager, Mr. Gwarasa.

(2) Opinionsregarding utilizing ACL

Mr. Masalu provided an explanation of the project support for the ACL training.
Presentation as a recommendation to TRA management of the license introduction required
in order to use thisin future audits and make training significant was discussed and agreed
upon.

It was aso proposed and agreed upon that once the license is installed, the managers of the
Audit Department for DRD and LTD and the ITA’s EAS and counterpart teams would



monitor the utilization situation. It was agreed that each of the DRD/LTD HR managers
would appoint an Audit Department manager.

(3) Assessment system for training in ITA
The assessment levels (1, 2, 3, 4) and their purposes were shared, and it was explained that
while the ITA isnot currently implementing Level 3 assessments, they will be brought in
later, aiming, depending on the project, for around the six months post course completion
stage. While Level 3 assessment has been done by the TRA, it was noted that in actua
practice it does not function (the audit forms being used are complicated and the completion
rateislow, assessment is done haphazardly, and unified application is not enforced), the
response rate when done as a project islow, and in redlity it was very likely that trainees
would have forgotten the contents after six months. However, on the other hand, the
importance of training assessment was re-recognized, and an agreement was reached on
carrying out Level 3 assessment on a pilot basis using the forms from the project proposal.
Agreement was reached on carrying out assessment during the current month, targeted at
those who had completed the Transfer Pricing Taxation course held in October.

(4) Sharing and discussions on the assessment results from the second EAS
The assessment results from trainees who took the EAS (ACL) training (held in January)
were shared, and it was confirmed that the course had a high level of satisfaction and was a
success. At the same time, it was recognized that it was important to promote the workplace
utilization of the previously mentioned ACL, and that there was a need to carry out planning
for training so as to connect it to ongoing work utilization in the ITA aswell. In addition,
concern was voiced by the HR managers regarding the extremely low participation rate of
somewhat over 50% for the lectures on audit techniques in the first half of the course, and
the following was agreed for future training: (1) Smoother communication between the ITA
and the TRA, and meetings of participants with more advance notice and training planning;
(2) the necessity of selecting people with aview towards their interests and suitability when
the TRA HR managers select participants; and (3) the I TA shall report to the TRA HR

managers on participant attendance and will warn any trainees who are absent without leave.

(5) Other

There was arequest for alecture on simple analysis methods using training assessments, etc.



Outline of the Third TMC

1) Dateandtime 14:00to 17:30, November 10th, 2014

2) Venue ITA Conference Room
3) Participants
1 Mr. Lewis Ishemoi Deputy Rector Academic, ITA
2 Mr. Yohana Gwarasa Manager, HRD TRA
3 Ms. Upendo Mfdlila HR Manager, DRD TRA
4 Ms. Hilda Tegwa HR Manager, CED TRA
5 Mr Emanuel Masalu Counterpart Leader Project
Secretary of TMC, ITA
6 Mr. Ryoba Mzalendo Subject Panel Leader (Taxation), ITA
7 Mr. Alfred Kimea Secretary TMC, ITA
8 Mr. Roland Fisher Head of Short Course
9 Ms. Pilly Marwa Lecturer, ITA
10 Ms. Chika Kondo Project Expert

4) Issues and Discussions (Extract)
(1) Incorporation of TMC and PDCA cycleinto QM S

Mr. Masalu and Ms. Kondo presented the concept and contents of the PDCA cycle and
explained a draft of revision of QM S. The members agreed to incorporate PDCA cycleinto
the existing QM S. The members agreed to assign the task of revising QM Sto atask team
composed in the meeting with members of Mr. Roland Fischer, Mr. Emmanuel Masalu, Mr.
Ryoba Mzalendo, and Ms. Chika Kondo. The team agreed to draft the revision of QMS by
next Committee.

(2) Sharing of Evaluation Results of TAC

The evaluation results of TAC were shared and discussed. The members agreed that the
course had 4 issues to be improved. First, although the course aimed at officers with
three-year work experience, the participants with longer working experience (more than
ten-years) had joined the course. Second, the course duration was too short. Third, some
facilitators were not qualified enough to teach officers with long experience. Forth, the tests
were provided against the fact that the course duration was too short. The committee agreed
to clarify the criteria of participants again and asked TRA HR officersto follow them. ITA
team agreed to draft the revision of curriculum by the next Committee and to hold the

second run of the same course around next February.



(3) Sharing of Evaluation Results of TBC (Level 3)
Thelevel 3 evaluation results of TBC were shared and discussed. The evaluation was
conducted 9 months after the course. The committee members found that the participants
gained skills and confidence through the course and became to achieve the revenue target by
making their work efficient and effective. They also found that their supervisors could

reduce the supervising work on the participants as they became more independent after the
course.



Outline of the Fourth TMC
1) Dateandtime 11:00 to 14:00, 17" February, 2015

2) Venue ITA Conference Room
3) Participants
1 Ms. Hilda Tegwa HR Manager, CED TRA
2 Mr Emanuel Masalu Counterpart Leader
3 Mr. Philip Mbati Project Counterpart
4 Mr. Alfred Kimea Secretary TMC, Project Counterpart, ITA
5 Mr. Derick Simfukwe Acting HR Manager, HRD TRA
6 Ms. MinaValentine HR Manager, ITA
7 Ms. Chika Kondo JCA Project Expert

4) Issues and Discussions (Extract)
(1) Introduction of the role of TMC and PDCA cycle
Mr. Derick Simfukwe joined this TMC for hisfirst time as HR Manager in HRD/TRA. So
the members explained him about the purpose of TMC and concept of PDCA cycle.
(2) Improvement of TBC/CBC
The discussion was held regarding how to make TBC/CBC more practical and
competency-based. The members agreed to form ateam and submit the draft proposa
including the incorporation of OJT and extension of training period to HQ soon.
(3) Issue of Participants Selection
In the several training courses, the criteria of the participants had not been specified
properly. The members agreed to ask | TA to specify the criteria when sending the
invitation letters to HR managers.
(4) Sharing and discussions on the evaluation results from TBC and SBWS
The assessment results from trainees who took TBC training were shared, and it was
confirmed that the course had afair level of satisfaction and was a success. At the same time,
it was recognized that TBC needs to incorporate more practical aspects like OJT.
(5) Acceptance of revised curriculum of TAC
Based on the last evaluation report, the draft curriculum of revised TAC was proposed in the
meeting. The members agreed to the amendment.
(6) Issue of sustainability of JICA-developed courses
The courses developed under JICA project will be submitted to HRD in order for them to

consider their official incorporation into the annual training plan by May 2015.
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TANZANIA REVENUE AUTHORITY

ITA-704-E
Conducting Short Courses

1.0 Purpose

1.1  This procedure describes the process for managing running of short
courses for TRA employees at the Institute, in collaboration with the
Training Management Committee (TMC), with reference to the PDCA
(Plan-Do-Check-Act) cycle.

2.0 Scope

2.1  This procedure begins with receipt of approved training plan from TRA;
ends with improvement of training courses based on the evaluation
outcome by trainees.

3.0 Definitions

3.1 “Evaluation Team” means a team of experts appointed by the Deputy
Rector (ARC) to carry out level 3 evaluation.

3.2 “Level 1 evaluation” means evaluation of training by participants
immediately after end of course.

3.3 ‘Level 2 evaluation” means assessment of participants for examinable
courses.

3.4 “Level 3 evaluation” means evaluation of impact of training on participant’s
work performance.

3.5 Training Management Committee (TMC) that consists from members
below is responsible for reflecting training needs and preferences from the
operational staffs into each training courses; reviewing evaluation
outcomes; and recommending necessary corrective/preventive measures.

SIN TITLE/NAME

1 Deputy Rector (Academic Research &
Consultancy)

2 TRA HR Manager- Staff Training
and Development

3 Head of Human Resources-CED

4 Head of Human Resources-DRD

5 Head of Human Resources-LTD

6 Head of Short Courses-ITA

7 Panel Leader-Taxation

8 Head of Student Affairs- ITA

3.6 PDCA cycle (Plan-Do-Check-Act cycle) is a four step model for carrying

\Approved by Charles Sabuni (Acting Rector) 28" March, 2014 Page 1 of 4 ‘
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TANZANIA REVENUE AUTHORITY

ITA-704-E

Conducting Short Courses

out a change in delivering trainings. The PDCA cycle should be repeated
again and again for continuous improvement of training courses.

4.0 Equipment/Software
4.1  Computer

4.2  Printer

4.3  Scanner

4.4  Photocopier

5.0 Instructions

S/N | Procedure step Responsible person
5.1 Receipt of the approved TRA Training | Head of Short Course
Plan
5.2 Convenes TMC meetings quarterly and | DR (ARC)
incorporates operational
needs/requirements on training contents
and period/timing of each courses
5.3 Prepare short course calendar DR (ARC),
Departmental HROs &
MTD
5.4 Approve short course calendar T™MC
5.5 Distribute short course calendar to | Head of Short
departmental Human Resource Officers | Courses
responsible for training, and request
nomination of participants
5.6 Maintains list of Facilitators with their | Head of Short Course
respective subjects and submits the
same to Deputy Rector (ARC).
5.7 Identify facilitators and seek approval for | Head  of Short
each course. Courses/Panel leader
5.8 Approve trainers for training particular | DR (ARC)
course
5.9 Prepare  course timetables and | Head of Short Course

distributes the same to Facilitators and
participants.

Approved by Charles Sabuni (Acting Rector) 28" March, 2014

Page 2 of 4

2



TANZANIA REVENUE AUTHORITY

ITA-704-E
Conducting Short Courses

5.10

Facilitates running of courses by
providing teaching materials and
ensuring all other facilities are in place.

Head of Short Course

5.11

Monitors Facilitators and participants
class attendance; takes appropriate
corrective/preventive action; and
maintains attendance records

Head of Short Course

5.12

Verify honorarium claim forms

Head of Short Course

5.13

Administers end of course evaluation
form (Level 1 evaluation), analyzes the
same and takes/recommends
appropriate corrective /preventive
actions.

Head of Short
Courses

5.14

Convenes TMC meetings quarterly,
discusses necessary improvements
based on evaluation outcomes submitted
by HSC

DR (ARC)

5.15

Incorporates  recommendations  and
revises each training courses

T™MC

5.16

Revises selection of facilitators and
instructs facilitators to improve teaching
materials and methods

Head of Short Course

6.0 Forms and Records

6.1 F-ITA-704-001-E Continuous Assessment Form
6.2 F-ITA-702-001-D Class Attendance Sheet

6.3 F-ITA-703-001-F End of Course Evaluation Form
6.5 F-ITA- 703-002-D Registration forms

7.0 Attachments

7.1 Part Time Instructors Directory

8.0 Related Documents

8.1 None

9.0 References

\Approved by Charles Sabuni (Acting Rector) 28" March, 2014
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TANZANIA REVENUE AUTHORITY

ITA-704-E
Conducting Short Courses

9.1 Short Courses Calendar

9.2  Course Curriculum

9.3 TRA Training Plan

9.4  Course Timetables

9.5 Training Management Reflecting PDCA cycle

Approved by Charles Sabuni (Acting Rector) 28" March, 2014 Page 4 of 4
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What to do

How to do

Responsible Agents
TRA HR Director

Draft TRA annual training plan

Annual Training Plan

Draft short course calendar

ITA DR(ARC)

Curriculum Discussion

Curriculum Preparation

Prepare course curriculum

ITA DR(ARC) with TMC

- . Selection of facilitators
Facilitators selection ITA HSC
Inform facilitators
Plan
o ) Draft of training material .
Compilation of Material Facilitator
Revision of training material
L . Decide the criteria of participants TRA Responsible Department
Participants Selection
Draft and send an invitation letter ITA HSC
Preparation of the training Set the timetable ITA HSC
Level 1 Evaluation Revise questionnaire ITA HSC with TMC
Deliver the training as scheduled Facilitator
Registration of participants ITA HSC Assistant
Report attendance record to TRA HR in Respective ITA HSC
Department
Perform Corrective Action on the absentees TRA HR Respective Department
Conduct training
Distribution of Travel Claim forms to participants ITA HSC Assistant
Do
Distribution of Complaints forms to participants ITA HSC Assistant
Perform possible immediate action to the complaints ITA HSC
forms
o . Preparataion
Distribution of Certificate ITA
Distribution
Level 1 Evaluation Distribute/Collection of evaluation forms ITA HSC Assistant
Level 3 Evaluation Distribute/Collection of evaluation forms Evaluation Team
Summarization/ Analyze
Draft a report on the questionnare outcome and
Evaluation Analysis Level 1 attendance record ITA HSC
Share the report to Rector
Summarization/ Analyze
Draft a report on the questionnare outcome and
Evaluation Analysis Level 3 attendance record Evaluation Team
Check
Share the report to Rector and TRA Training Manager
Review Evaluation Outcome review/ Discussion
Recommendation on the improvement of the course ITA DR(ARC) with TMC
Recommendation curriculum, teaching materials, and facilitators, and
other administrative actions
. o Reflection of the Recommendation to the Curriculum .
Carriculum Revision ITA DR(ARC) with TMC
Revise course curriculum
Selection of facilitators
Inform facilitators
ITA HSC
Facilitators selection Advise on the improvement of skills and way of
Act teaching based on the evaluation outcome
Revision of skills and way of teaching Facilitator
Selection/draft of training material Facilitator
Material selection Advise on the improvement of training materials ITA HSC
based on the evaluatoin outcome
Facilitator

Revision of training material

5




COURSE . i eiiic e eeinii e ennnnnns DATES: FROM: ............... TO:

INSTITUTE OF TAX ADMINISTRATION

COURSE EVALUATION FORM

ITA-703-003-F

Please provide your feedback on the course you have just completed for future improvement.
Please circle the response that represents your reaction (i.e. 1 = YES: 2 = NEUTRAL: 3 =NO)

QUESTION A: General Course Evaluation

If you answer “NO or NEUTRAL”
suggest constructive actions
I The duration of the course was adequate | 1 | 5 | 3
ii. | The module satisfied your expectations. 1
iii. | Handouts and/or lecture notes were 1
adequate and thorough
iv. | I have gained new knowledge/skills 11213
and/or attitudes
v. | The course was well organized 11213
vi. | The classroom was neat and orderly 11213
vii. | Classroom facilities were adequate 11213

QUESTION B: Facilitator Evaluation
Please enter name(s) of facilitator(s) and choose your answers for three questions below
(i.,e. 1 = YES: 2 = NEUTRAL: 3 =NO)

Name of Facilitator He/she demonstrated | The way of lecturing | He/she provided
mastery of contents is well organized adequate time for
guestions/discussions
1 2 3 1 2 3 1 2 3
1 2 3 1 2 3 1 2 3
1 2 3 1 2 3 1 2 3
1 2 3 1 2 3 1 2 3
1 2 3 1 2 3 1 2 3
1 2 3 1 2 3 1 2 3
1 2 3 1 2 3 1 2 3
1 2 3 1 2 3 1 2 3




ITA-703-003-F

QUESTION C: Topic Evaluation _
Please enter name(s) of topics and choose your answers for two questions below
(i.,e. 1 = YES: 2 =NEUTRAL: 3 =NO)

Name of Topic Was the topic Was the topic Was the syllabus
difficult to practicable in for this topic
understand? your work? covered?

1 2 3 1 2 3 1 2 3
1 2 3 1 2 3 1 2 3
1 2 3 1 2 3 1 2 3
1 2 3 1 2 3 1 2 3
1 2 3 1 2 3 1 2 3
1 2 3 1 2 3 1 2 3
1 2 3 1 2 3 1 2 3
1 2 3 1 2 3 1 2 3
1 2 3 1 2 3 1 2 3
QUESTION D:

(To be answered by participants who took meals and/or accommodated at the Institute)

Yes | No | If you answered “NO” suggest
constructive actions

I. | Catering services provided were 1 2
satisfactory

ii. | The cafeteria was neat and orderly 1 2

lii | Accommodation provided was 1 2
satisfactory

QUESTION E: Please suggest areas to be improved or comment on the course freely

Name (Optional): ......ccccviiiiiiiiiiinenns Date: ............... Signature: ...................
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Revised edition

TANZANIA REVENUE AUTHORITY

International Taxation Today
& Tanzania

Basic course

Contents

No 1: Tax issues involving Multinational Companies (MNCs) & Tanzania

No 2: Double taxation and PE

No 3: PE and Tax planning (For example, Commissionaire structure)

No 4: Intercompany service transaction (management or technical services fee)
No 5: Natural resources and tax in Tanzania

No 6: Residence (abuses in expatriation)

No 7: Incentive for Employees

No 8: E-commerce (analysis of a PE)

No 9: Cloud computing (analysis of a PE)




No 1: MNCs and Tanzania

1. Dynamics of cross-border holding structures

Today, multinational companies (MNCs) organize é
themselves through elaborate horizontal and //
vertical corporate holding structures (brother and sister, \\
parent and its subsidiary) to realize various

commercial and strategic objectives. ’Q

MNCs are eager to establish common standards,
corporate values across the entire group. Corporate Sub2
groups are structured in the manner that allows them to

. - ) .
ensure operational efficiency and benefits of globalized subsubl | I subsubz | N subsubs
presence. l l

Their ultimate object is to maximize value for shareholders.

)]

w

No 1: MNCs and Tanzania

e _[
_
{ Subsub2

_Sub2 gy Subsub3.

Group structures provides effective managements of group companies.
It also allow for an easy exit from specific ventures and aid the free mobility of
investments. It is, however, possible for MNCs to use to shift profit to low tax
jurisdictions through group companies (Base Erosion and Profit Shifting---OECD).
As topics of a basic course of international taxation for ITA, we would like to take
cases or issues involving MNCs, such as
B PEissues
B tax planning and avoidance
B capital gain taxation and inter-company
B residence, e-commerce and so forth




No 2: Double taxation and PE

1. The Creation of PE Principle
Traditionally two jurisdiction-based taxation methods exist: Source-based taxation and
Residence-based taxation. The source-based method of taxation places different economic
activities into various categories, and taxes the income at the place giving rise to the activity. On
the other hand, residence-based taxation allows a sovereign to tax its residents on their
worldwide income.

The availability of these two different international taxation methods often leads to double
taxation, for example when a Japanese resident produces income in Tanzania, and no treaty is in
place. A Japanese resident is subject to income in Tanzania as a source based rule and, at the
same time, his all income is taxed in Japan because he is a Japanese resident.

The PE concept, therefore, establishes the threshold to business activities having a nexus in a
source country. Typically, the PE definition has been a battleground between residence and
source countries. So, the creation of PE principle, and its inclusion in tax treaties, in part was due
to a desire to strike a fair balance between source countries’ desire to tax commercial activity
within their territory and residence countries desire to tax their residents.

The predecessor to the PE concept was the term “trade with a fixed place of business” which
was said to be introduced in the first international tax treaty between Austria-Hungary and
Prussia in 1899. The intention was to avoid double taxation of the same income under the
system of different sovereigns.

No 2: Double taxation and PE

As such, PE principles and corollary rules have helped minimize one of international taxation’s
central concerns, namely double taxation.

It is clear, however, that the risk of double taxation cannot be completely eliminated because
situations exist when two countries apply different rules for determining the tax base (source or
taxable events), or when more than one country asserts jurisdiction over the taxpayer (dual resident).
Further other side of double taxation is that a transaction may go untaxed altogether. The
purpose of a tax treaties between source country and resident country is to attempt to prevent
such a result (double taxation and non-taxation).

2. PE
Tax laws in the countries usually operates with a PE principle almost identical to the one found in
international treaties.

According to OECD model treaty, a PE means a fixed place of business through which the
business of an enterprise is wholly or partly carried on. It goes on to state that PE includes
especially:

a) a place of management

b) a branch

c) an office

d) a factory

e) an agent PE = Commissionaire structure




No 2: Double taxation and PE

Briefly, the PE contains the three standard types:
* Branch PE;

* Construction PE; and

* Agent PE.

(1) A branch PE will arise in Tanzania when the nonresident has a branch or other fixed place
of business in Tanzania. However, an office through which “auxiliary or preparatory”
activities are performed may not give rise to a PE. They include activities such as
advertising, purchasing, market research, and other activities preparatory in nature.

(2) An agent PE will exist in Tanzania where a dependent agent performs activities within
Tanzania (the source country), provided that the agent habitually exercises authority to
execute contracts on behalf of the principal. In Japan, this authority extends to negotiating
key terms of the contract, such as price, quantity, and payment terms.

= Commissionaire structure

3. The consequences of being deemed to have a PE in Tanzania are quite significant. Each

foreign investor in Tanzania is subject to national and local taxes on a net income basis.

No 3: PE and Tax planning

Basic Idea:

The fragmentation of group operations
among multiple group entities to minimize
tax in source countries

Let’s take one example;
An agent PE & Commissionaire




Discussion about Profit Shifting

The reorganizations such as a conversion to a commissionaire structure from
Buy-Sell structure is often used amongst multinational enterprises, resulting
in profit shifting.

Does a Commissionaire structure or something like that exist
in Tanzania? Or is it possible for the purposes of the Company law or other
commercial laws in Tanzania?

BEPS action plan is finding problems in its structure.

<Questions>

1. Did you see or experience such a transaction like commissionaire?

2. If you “yes”, could you tell us in details what the transaction was?
3. Do you think there may be crucial tax problem in such a transaction?

what problem ?

4. Do you know other cases of profit shiftings in your country ?

Figure 1. Buy-Sell Structure
===
l 80
Principal
(U.K Parent Co.)
l 100 Sales Legal title to goods ' UK Profit 20
____________ 1
Tanzanian distributor
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1. U.K Principal sells goods to Tanzanian distributor
2. Tanzanian distributor re-sells directly to customers in Tanzania.
3. Distributor’s profit is difference buy / sell price
4. Profitis based on allocation of risk / functions between principal and distributor
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Figure 2. Commissionaire Structure
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Typical relationship between a Tanzanian-based commissionaire and offshore principal (Tax Haven)
1. Commissionaire sells product in own name on behalf of undisclosed principal to customer

2. Risks and benefits lie with principal (for example, legal title passes directly from principal to customer)
3. Commissionaire receives percentage of commission on sales
4

. Customer will receive invoice from the commissionaire and pay him, but does not know the seller is
legally principal.
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Commissionaire arrangement----Legal aspect

m Legal characteristics of commissionaire arrangement
A commissionaire is an intermediary which acts towards client in its own name,
but on the account of, and at the risk of a principal. Consequently,

commissionaire arrangement always involves the following three parties:
(1) the principal, which call on the services of an intermediary;

(2) the commissionaire, which acts for the account of the principal in exchange for
remuneration;

(3) a third-party customer, which conducts business with the commissionaire
(a customer buys goods from the commissionaire)

B Under the law of contracts, there are two separate contractual
relationships:

(1) one between the principal and the commissionaire, i.e. the commissionaire
arrangement ; and

(2) another between the commissionaire and the third-party customer.
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Commissionaire arrangement----Commercial aspect

<Commercial aspects>

The main commercial reason to adopt a commissionaire arrangement is
probably cost saving, which can be realized by centralizing the sales strategy at
the level of the principal (central company). Besides, the conversion to a
commissionaire arrangement usually implies a restructuring of the functions
and risks. This conversion is often induced by a concern to limit the risks borne
by the sales affiliates in the various countries and to centralize these risks at the
level of the principal. In a commissionaire arrangement, the inventory, credit,
foreign exchange and product liability risks are typically borne by the principal,
and not by the commissionaire.

Another advantage of the commissionaire arrangement is the ability to keep
the identity of the principal. Consequently, the customer does not experience
any difference compared to the “buy-sell” structure and remains only
acquainted with the local sales company (commissionaire) that acts in its own
name. Furthermore, the customer will still receive invoices from the local sales
company.

Commissionaire arrangement----Tax aspect

Sales activities organized on the basis of a commissionaire arrangement
have tax merits for MNEs.

<Tax aspects>

(1). PE
A PE is not always easy to identify. This is particularly true where a PE is hidden behind a
dependent operating company. We would like to consider a commissionaire arrangement
which is a widely used structure amongst multinational enterprises (MNEs). Whether or
not a commissionaire arrangement could give rise to an agency PE for its foreign principal,
this has frequently been challenged by tax authorities of many countries over past years
including US, Japan, Europe, India and so on.

Do you think or find that the tax structure like a commissionaire exists in Tanzania?




Tax merits of commissionaire

(2). Profit shifting

The commissionaire structure provides a number of tax-planning opportunities.
The risks and functions performed and borne by the commissionaire are generally less
than those performed by “Buy-Sell” and it means that less taxable profit subject to
income taxes is recognized in source country.

For example, legal title to the goods passes directly from the principal to the customer
within the borders of the local market. This means that risks such as currency or
inventory are borne by the offshore principal who owns the goods.

15

(3). Transfer pricing problem ?

A possible side effect of converting an existing “buy-sell” structure into a
commissionaire arrangement is profit shifting. Especially, when the tax
haven company began to do business at the same time of closing of
distributor business.

It should be considered if and to what extent the conversion of local
distributor into a commissionaire implies the transfer of intangibles
(for examples, the followings) of the distributor to the principal.

B client lists
B know-how, goodwill

If the transfer of intangibles exist and its valuation is possible, is it subject
to capital gain tax or transfer pricing adjustment?

16




France’s Court case ---- commissionaire

Here, In order to understand tax problems involved in a commissionaire structure, we would like to
review the French court’ decision.
1. < Facts--- French Court case>

UK company organized its sales through a “buy-sell” structure (an independent distributor) . In
other words, UK company sold its products to a French subsidiary F, which subsequently sold the
goods in its own name and for its own account to French customers.

From March 1995, however, this “buy-sell” model was replaced by a commissionaire arrangement.
Consequently, F French subsidiary sold the goods to the French customer in its own name, but for
the account of UK company. The commissionaire arrangement gave F subsidiary the authority to
accept orders from French customers, make proposals within the framework of tender offers and
conclude contacts for the account of UK company.

F subsidiary also had the right to negotiate prices and price reductions with the French customers.
But converting a traditional “buy-sell” structure into a commissionaire arrangement justifies a
reduction in profit margin for the commissionaire. The commission fee of a commissionaire is
considerably less than profit margin of a distributor due to less sales-related functions and less risks.
A low commission fee implies higher residential profits for the U.K.principal. Consequently, such a
conversion created profit- shifting from the French subsidiary to U.K. parent company.

<Tax authorities >
From this situation, the French tax authorities were of the opinion that UK company had a PE in
France and F subsidiary was a dependent agent with the power to bind its U.K parent. Accordingly,
UK company was deemed to be liable to tax in France.
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France’s Court case ---- commissionaire

<The French Supreme Court>

The French Supreme Court, however, disagreed with the French tax authorities and stated that F
subsidiary could not be considered to constitute a PE within the meaning of France-U.K tax treaty.
Because agent PE of the treaty requires that contracts with customers are concluded “in the name of
principal (foreign parent UK company), whilst a commissionaire acts “in its own name” and does not
create a direct contractual relationship between the principal and the third-party (French customers).

That is, as the commissionaire is someone who acts in his own name but for the account of his
principal, it did not created any direct obligatory relationship between the principal (foreign parent
UK company) and the French customers.

However, please note the court allowed that the commissionaire would create a PE if it had
actually bound the principal.

<Other tax problem>
However, attention should be paid to a possible side effect of converting an existing “buy-sell”
structure into a commissionaire arrangement. In this regard, it should be considered if and to what
extent the conversion of local distributor into a commissionaire implies the transfer of intangibles
(client lists, know-how and goodwill) of the distributor to the principal. If the transfer of intangibles
exist, it may be subject to capital gain tax.
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In case O_f Japan....commissionaire tax planning

1. Tax-planning opportunities in Japan

The commissionaire structure provided a number of tax-planning opportunities in Japan.

First, the risks and functions performed and borne by the commissionaire are generally less than
those performed by “Buy-Sell”, which for a high-tax jurisdiction like Japan, means that less taxable
profit subject to income taxes is recognized in Japan. For example, legal title to the goods passes
directly from the principal to the customer within the borders of the local market. This means that
risks such as currency or inventory are borne by the offshore principal.

Second, the passing of legal title within Japan may provide some benefit from an indirect tax
viewpoint, where the principal becomes responsible for collecting any Japanese consumption tax
levied on the sales amount invoiced to the customer. Because the sale of goods by a foreign company
within Japan is not subject to Japanese consumption tax for two years from the beginning of sales in
Japan.

Third, from a U.S. tax perspective, it is said that the twin use of a commissionaire and check-the-box
election may provide greater subpart F (the U.S.” anti-controlled-foreign-corporation regime) planning
opportunities.

2. Japanese Tax Authority

An important aspect of PE determination in Japan is the need to consider the practical versus
theoretical risk. In Europe the prevailing view, as explained in French court case, is that a
commissionaire is unlikely to create a PE because the commissionaire agreements with the customer

in its own name, and not in the name of the foreign principal.
19

In case of Japan....commissionaire tax planning

In Japan, based on the informal discussions with the NTA (National Tax Agency), tax experts often
point out that it seems reasonable to conclude that the legal structure of a commissionaire will
generally be respected from a PE perspective, but that each case will be dealt with on a facts and
circumstances basis. Given the typical relationship between a Japanese-based commissionaire and
offshore principal, the risk of the NTA asserting an agent PE should always be considered.

20
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BEPS Action Plan and tax planning

Addressing Base Erosion and Profit Shifting (BEPS) was released by OECD on
12 February 2013 and its action plan on base erosion and profit shifting was
published by OECD on 19 July 2013.

In these reports, the OECD states that BEPS generally focuses on moving
profits to where they are taxed at lower rates and moving expenses to
where they are relieved at higher rate.

Further, the reports explain that BEPS structures that result in no current
tax and have the effect of shifting income to a jurisdiction where no tax is
imposed.

The reports explore how the BEPS action plan could affect existing
structure and arrangements common to most international businesses.

It discuss the following group structures and arrangement including
a commissionaire structure :
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BEPS Action Plan and commissionaire

* Digital trading;

* Intragroup financing;

* Hybrids and dual residents;

* Group finance companies;

* @Group Licensing companies;

* Foreign PE and commissionaire; and

* Business restructuring, supply chain management.

The action plan recognizes that the definition of a PE must be updated to
prevent abuses. It singles out commissionaire arrangement as an artificial
avoidance of PE status.

In countries with a civil law code, commissionaire agents are possibility.
Such an agent does not conclude contracts in principal’s name. Accordingly,
a number of court cases have held that a commissionaire agent does not fall
within an agent for the tax purposes and so is not a taxable PE.

22
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BEPS Action Plan and commissionaire

On the other hand, a recent decision concerning Dell Spain held that the
commissionaire agent constituted a Spanish PE, mainly because it

performed other services for its Irish Principal, such as logistics and
marketing.

3. In Tanzania

It is not clear that the commissionaire structure exist or existed in
Tanzania. We hope that the Tanzanian tax authorities will be interested in
such a transaction, and consider how to cope with it if you find a problem
init.

We should notice, however, that all of the commissionaire structures are
not always tax avoidance, but some cases maybe are reasonable or
appropriate as business structures.

No 4: Intercompany Services transaction

TRA officials are especially interested in the pricing of
management or technical.

Do you have any troubles in relation to the
pricing of management or technical
services? Could you explain in details?
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No 4: Intercompany Services transaction

Most multinational groups must arrange for a wide variety of services to be available
to their subsidiaries, including administrative, technical, financial and commercial
services. Such services may include management, coordination, and control functions
for the entire group. The cost of providing such services may be borne initially by the
parent company, by a specially designated group member, or group service center.

Centralizing these activities contributes to greater efficiencies for the group.

Regarding the intercompany service transaction, the general deductibility
requirements for the expenses relating to the intercompany services are as follows:

(a) An evaluation of whether the expenses are strictly indispensable for the business;

(b) Proof that the services were actually provided;

(c) The consideration of the services were reasonable and not excessive (arm’s-length
prices)

(d) Allocation using a fair methods

25

Deductibility of Cross-Border Intercompany Services

A. Strictly Indispensable Standard
All expenses should be “strictly indispensable”; this means that the taxpayer must prove that
they must be closely connected to the principle business activity and such expenses must be
necessary to carry out the company’s objective and purpose.
Further, in order for expenses to be deductible, they must be incurred with the main and
direct purpose of obtaining a benefit for the taxpayer.

B. Proof that Services Were in Fact Provided

The taxpayer should support that the services are effectively rendered. No specific guidelines
are usually established as to what documentation should be maintained to support the
services received by (subsidiary).

Generally, during examinations, the tax auditors have been analyzing the existence of the
service contract, correspondence, memoranda, summaries of the meeting held, expenses
reports, manuals, and telephone logs. Therefore, the taxpayer (subsidiaries) should have
binders compiling applicable evidence to support that the services are effectively rendered.

26
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Deductibility of Cross-Border Intercompany Services

C. arm’s-length prices rule (reasonable and not excessive)

(1) OECD guidelines indicate that it is important in analyzing intercompany services to assess
whether the recipient of the service in comparable circumstances would have willingly
purchased from a third party or performed for itself in the absence of the service from the
related party. Therefore, when analyzing intercompany services one should perform an
analysis of the expected benefit, measured as the economic or commercial value to
enhancing its commercial position.

(2) Japanese Administrative TP Guidelines

In respect to the reasonable price of intercompany services, the Administrative Guidelines

provides a useful list of intercompany services. If the following conditions are met, it may
be acceptable to use the total cost of

providing the service as the arm’s length price (or the transactional net margin method with

the markup on the total cost as a profit level indicator).

Examples of low-value services:

Drafting and management of budgets;

Accounting, tax, or law services;

Management and collection of credit;

Operation, maintenance, and management of information and communications systems;

Management of cash flow and solvency;

Management and raising of funds;

Hiring, assignment and training employees;

o o0 T o

27

Deductibility of Cross-Border Intercompany Services

h. Administrative tasks related to employee compensation and insurance, etc;
i . Advertising (other than marketing support as described in Administrative Guidelines);
k. Other general administrative tasks.

What is the scope of expenses to be allocated?
The followings should be allocated?

@ Activities performed by the parent company under laws, such as the holding of
shareholders meetings
€ R&D in the headquarters

28
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Deductibility of Cross-Border Intercompany Services

Pro Rata Expenses?

Expenses incurred abroad and allocated on the a prorated basis with foreign related
parties are deductible or nondeductible? This is a controversial issue.
There may be countries like Mexico which has the provision in tax law denying a deduction
for pro rata expenses relating to intercompany services, because it was very difficult to
audit and review the formula applied to pro rata expenses abroad.

However, the OECD recognizes that there are cases when the direct charge method may
be difficult to apply in practice and the use of cost allocation and apportionment methods

(including pro rata expenses) may be appropriate. This may be due to the nature of the
services being provided, or that a separate recording would involve a burden of
administrative work.

D. Allocated using a fair methods
Even if cost allocation and apportionment methods may be appropriate, the allocation
method must be fair and lead to a result that is consistent with arm’s-length principle.

29

5. Natural resources and tax in Tanzania

1. Tanzania is the third- largest producer of gold on the African continent
in 2011(behind South Africa and Ghana).
Tanzanian government provides mining companies, which operate six
large-scale mines, with an array of tax incentive.
Gold mining companies began to operating in Tanzania in 2000 or 2001.
From recent survey of exporters in Tanzania, we found that top 5 of all
exporters in Tanzania are just gold mining operating companies,
occupying about a half of all export goods from Tanzania

2. Recent topic from Tanzanian tax problem
One of the tax problems arising in Tanzania is an indirect transfer of
shares of Tanzanian company through the transfer of shares in offshore
holding company (African Barric Gold Plc and Mkuju River uranium
project).

30
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Capital gain and tax planning

3. Taxable gains

A share is situated where the company is incorporated or where it can

be effectively dealt with. This is generally accepted principle. If a foreign
company transfer shares of an Tanzanian company, gains arising from the
transaction may be taxable in Tanzania. However, on the basis of this
principle, gains earned by the non-resident company from the transfer of
shares of a foreign company fall outside the Tanzanian tax net. Because
they are foreign source incomes earned by a non-resident company and
TRA does not have jurisdiction to tax a transaction of this nature.

4. Vodafone Case in India
Regarding foreign investors’ indirect dispositions of Tanzanian resident
companies through foreign intermediate holding companies, we are very
interested in the recent Vodafone Case in India. Because the structure of
indirect transfer of shares in Tanzanian company is basically considered
to be the same as the following Indian Court case (Figure3).
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On 20 January 2012, when the Indian Supreme Court held in favour of Vodafone in
the USD 11.1 billion tax case, the decision was welcomed by taxpayers as a symbol of
India’s commitment to justice and the rule of law.

We consider that this decision provides very important criteria for tax auditors in
TRA and worldwide jurisprudence on the thin line separating tax planning and tax
avoidance.

India’s Supreme Court

India’s Supreme Court ruled on January, 2012, that Vodafone was not liable for
the $2.2 billion(20%) tax assessment related to its $11.2billion sale of an Indian
mobile phone company from one foreign entity (Cayman Islands-based
company holding Indian assets) to another foreign entity (Dutch subsidiary).
India’s Supreme Court ruled the tax unconstitutional because transfers of
offshore assets (share of CGP Investments in the Cayman Islands) of between
two foreign parties cannot be taxed in India. However, the government
responded to the decision by amending the law with retroactive effect as far as
1962, when Income Tax Act took effect.

32
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The Vodafone Holding Structure
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The decisions by India’s High Court and Supreme Court include very
interesting and important matters for tax examiners in Tanzania;

« tax planning is legal or not;

* tax planning and tax avoidance
* form over substance or economic substance;
* dissecting (Separate Entity) approach or as a whole approach;
* “look through” approach;

* retroactive amendment; and so on.

We would like to recommend the TRA auditors or ITA students to
read and consider these two decisions.

34
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Coffee Break !!

Tax treaty and the
Vodafone Case |

Under the India-Mauritian Income Tax Treaty (1982), capital gains
derived by a Mauritian resident from the sale of shares of an
Indian company are not subject to tax in India. The tax treaty also
does not have any limitation of such benefits provisions.

It is, therefore, not surprising that around 40% of India’s
foreign direct investment is invested through holding companies
incorporated in Mauritius.
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6. Residence (abuses in expatriation)

1. Non-resident

Tanzanian resident is taxed on their worldwide income. In the case of Tanzanian non-resident,
such persons are taxed only on income sourced within Tanzania (Section 6.-(1)). Accordingly, the
status of being a Tanzanian resident has the disadvantage of requiring that person to report
worldwide income.

2.Change in individual’s country of residence

For example, assume there is an owner of a corporation that controlled a large share of
Tanzanian mining company. He chose to renounce his Tanzanian residence to become a resident of
a tax haven. Through his formal expatriation, he could avoid the payment of Tanzanian taxes on
future earnings and capital gains.

Many reasons can be found for an individual to give up their Tanzanian status. Some are not tax-
related reasons, but some maybe are purely tax motivated.
Some individuals may find it beneficial to renounce their Tanzanian status and, as a result, avoid
disclosing their worldwide income to the TRA. Those who renounce their Tanzanian status, to the
extent that their income is sourced outside Tanzania, are not taxed in Tanzania. Such an
expatiation result in avoiding Tanzanian tax on income sourced outside Tanzania.

36
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6. Residence (abuses in expatriation)
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One of solutions to abuses in expatiation is an exit tax

3. In case of individuals
(1) US

In the U.S, its tax law provides that a non-resident individual who lost US citizenship, should be
taxed for a period of ten years following the year that such loss occurred, as if they had retained
US citizenship. This rule of preserving taxation rights applied only if such a loss of citizenship had
primarily the purpose of avoiding taxes. Consequently, if the IRS had established that it was
reasonable to believe, with the burden of proof on the taxpayer, that the expatriation was not tax

motivated, this rule did not apply.
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6. Residence (abuses in expatriation)

In 2008, the rule was amended. Under the 2008 expatriation regime, a taxpayer who expatriates
is treated as having sold all of his property on the day before the expatriation date at its fair
market value.

(2) Australia

Australia imposes an exist tax when an Australian resident, including an Australian citizen, leaves
the country. For purposes of the exit tax, a resident is treated as having sold all of their non-
Australian assets at fair market value at the time of departure. An election is available for a
taxpayer to defer the tax from the deemed sale on any asset until it is sold.

(3) Canada

A taxpayer is deemed to have disposed of all capital gain property at its fair market value on a
loss of residence. As with Australia, a departing individual may elect to defer the tax on the
accrued gain on any asset until the asset is sold. However, it is said that the Canadian tax
authorities generally require an electing taxpayer to provide the security necessary to ensure that
the deferred tax can be collected.

38
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6. Residence (abuses in expatriation)

4. In case of a corporation

A corporation is a resident of Tanzania if it is incorporated there or if it has its place of effective
management there (Section 66-(4)).

For instance, assume that Kiliman company is an investment holding company incorporated in
Tanzania and is listed on the Dar es Salaam Stock Exchange. Kiliman'’s only relevant asset is a 100%
shareholding in a subsidiary, which, in turn, owned 100% of the shares of Mauritius holding
company, which, in turn, owned 80% of a India company. Last year, at a meeting of Kiliman’s
directors in Mauritius, it was resolved that all future board meetings will be held in Mauritius and
effective management should be done there.

With effect from that date, if Kiliman’s place of effective management really move to Mauritius,
Kiliman would be treated as non-resident in Tanzania.
After Kiliman company cease to be a resident, Kiliman company results in avoiding Tanzanian tax
on income source outside Tanzania. In such a case, exit tax could be applied.

5. Exit tax and tax treaty
As explained, some of the countries introduced its expatriation tax to prevent abuses in
renouncing the status.
However, please note the following:
“ Although international tax law does not prohibit countries from imposing exit taxes on their
residents, it is often said that there may be situations in which the levying of a tax on capital
gains by a legislative fiction in one state infringes on a bilateral tax treaty.”

No 6: Options to Purchase Foreign Parent Stock Awarded
to Employees of Foreign Subsidiaries

1. ESOP (Employee Stock Option Plan)

ESOPs are one of the important tools to attract and retain employees.
They serve as a significant tool in improving productivity, motivating
employees and increasing their interest in the company’s and its
subsidiaries’ performance.

Multi-national companies having overseas subsidiaries have often
granted ESOPs to the employees of their overseas subsidiaries.

In many cases, the liquidity of stock is a concern as Tanzanian
subsidiaries of foreign companies are mostly not listed in Tanzania.
However, foreign parent companies may grant directors and employees
Tanzanian subsidiaries stock options to purchase foreign parent company
stock which is listed on foreign stock markets, instead of Tanzanian
subsidiaries ‘stocks.
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No 7: Incentive for Employees

ESOP (Employee Stock Option Plan)

Multi-national companies having overseas subsidiaries have often granted
ESOPs to the employees of their overseas subsidiaries.

ESOPs are one of the important tools to attract and retain employees. They
serve as a significant tool in improving productivity, motivating employees
and increasing their interest in the company’s and its subsidiaries’
performance.
the liquidity of stock is a concern as Tanzanian subsidiaries
of foreign companies are mostly not listed in Tanzania. In such a case,
instead of Tanzanian subsidiaries ‘stocks, foreign parent companies may
grant subsidiaries’ directors and employees the stock options to purchase
foreign parent company stock which is listed on foreign stock markets.
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Now suppose a director of the Tanzanian subsidiary is granted a stock option to purchase its
U.S parent company’s stock at the strike price of $10 per share. He exercises the option when
the stock price is $15, purchases shares, and sells them at $22 per share at a later date. The
director realizes capital gains($12=522-510) from the sale of stock as compensation.

However, if the stock value does not increase because the company’s
performance does not improve, compensation will not be earned. Those persons who are
granted options are expected to endeavor to improve the company’s performance.
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8. E-commerce

1. E-commerce
E-commerce has many different definitions. But it is generally defined as:
“Any transaction conducted over the Internet or through Internet access, comprising the sale,
lease, license, or delivery of goods, services, or information.
Thus, e-commerce may properly be defined as commercial digital transaction that cross state
or national borders facilitated by computer networks and the Internet. “
For example, consider the issues as to the taxation of sale of Toshiba’s computer by Japanese
retailer to Tanzanian customer through a website maintained in Japan.
A consumer in Tanzania who purchases Toshiba’s computer from a Japanese retailer’s website
will receive the delivery of the ordered computer from Toshiba warehouse in Dar es Salaam.
This is one of the E-commerce transactions.

2. The tax requirement
Tanzanian government has implemented both source-based taxation (a non-resident person)
and residence-based taxation (a resident person).
Under section 6-(1) of Income Tax Act, Tanzanian government can tax its non-residents only on
income sourced within Tanzania. In the case of business income of non-residents, the income is,
for my understanding, subject to tax only if the non-residents has a PE there. Tanzania source
income and a PE are requirements for taxation of sale of Toshiba’s computer through a website.
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8. E-commerce

(1) Tanzanian source income

Generally, gain, profits, and income derived from the purchase of computer (inventory
property) outside Tanzania and its sell within Tanzania is Tanzania-source income. Similarly, gain,
profits, and income from computer purchased within Tanzania and sold outside Tanzania is
foreign-source income. Determining where the sale takes place requires a determination as to
where legal title passes. Whether the Japanese retailer has Tanzania-source income will
therefore depend on where the sale takes place, which in turn depend on where the legal title
to goods passes. As such, in the case there are many computer stocks in Tanzania and the legal

title to computer passes within buyer’s place (warehouse in Tanzania), it is considered to be a
source income in Tanzania.

(2) PE in Tanzania
The business income of Japanese retailer is subject to taxation, if it has a PE in Tanzania. So,
whether or not the Japanese retailer is deemed to have a PE in Tanzania is important. If the

retailer is not physically present in Tanzania, there are no factors that would support a finding
of a PE.
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8. E-commerce

3. The PE Requirement

The PE contains the three standard types:
* Branch PE;

¢ Construction PE; and

* Agent PE.

What should be evident from these definition is that a PE in the traditional sense requires
some physical presence within the source country.
As such, transactions that take place wholly through the Internet present interesting issues
as to the taxation of the sale of goods by a Japanese retailer solely to Tanzanian customers
through a website maintained in Japan.
Under the OECD ‘s interpretation, computer servers may, under limited circumstances,
constitute a PE. More specifically, if Toshiba carries on a business through the Internet in
Tanzania, and it can exercise control over the server on which its website is stored (or it has
a server at its disposal), the location of the server may constitute a PE.
In addition to control over the server, a PE will exist only if the equipment constituting it
remains on a particular site for a sufficient period of time.
When the Toshiba is merely paying an Internet service provider to host its website
content on the Internet service provider’s (ISP) server, however, the activity does not give
rise to finding of a PE under OECD model treaty,

8. E-commerce

Because the ISPs do not fall within the definition of dependent agent. This is so because
they lack the authority to execute contracts on behalf of the website-owning company.

Since Toshiba has the option of renting server space from an independent ISP, which
does not constitute a PE, than owning or leasing its own server.

The server has to become “fixed” to create a PE. Consequently, if Toshiba has ownership
or control over the server, it may be subject to tax. However, it may simply choose to
place that server in a jurisdiction with low or no taxation. Servers are highly mobile,
Toshiba that owns its own server, or has the power to exercise control over it, could move
it around to defeat a finding of PE.

If a finding of a PE depends on whether the server is actually moved, companies may
regularly engage in such practices so as to never have a PE anywhere. Thus, generally
servers are not easy to recognized as a PE.

4. A new framework for e-commerce
Thus, existing tax principle may not work for e-commerce, specially the PE issue.
Many tax experts are saying that a new framework is needed to balance the legitimate
interests of the residence country on the one hand, and the source county on the other,
to tax income generated by the existence of the source country.
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8. E-commerce

One solution to the PE issue as it relates to e-commerce transactions is often said to
implement a consumption-based tax on all e-commerce transactions. Consumption tax is a
tax imposed on sales of goods or services to be consumed, at the place where the goods
are sold or services are rendered.

Under this model, all transactions would be taxed at the time of sale regardless of the
amount of revenue gained from the activities, and it would be needed to require their
domestic online retailers to register with an electronic tax collection intermediary.

When a sale is made online, the purchaser must input his location. That information is
then sent to the electronic tax collection intermediary, who in turn determines the
applicable tax rate for the transaction based on official information from the country in
question. The tax rate is determined based on the consumer’s location and for intangible
purchases such as down-loadable software. This information is then sent back to the
retailer’s website, where the consumer will be informed of the retail price for the specific
item, and applicable tax.

All these steps take place instantaneously through the use of existing technology .
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8. E-commerce

When the consumer later pays the total price, the part of the payment that consists of
the sales tax is then automatically remitted to the electronic tax intermediary, which in
turn remits the payment to the source country’s tax authorities.

The EU has acknowledged the necessity and inevitability of a sale tax, or VAT, in the e-
commerce transaction context. According to the idea, electronically supplied goods or
services are taxable if they are supplied for consideration within the territory of a
Member State by a taxable person. These goods or services supplied to private
consumers residing in the EU by providers established outside the EU are taxed at
destination, |.e. where the private consumer resides. The non-EU supplier may register
for VAT and file VAT returns in only one Member State. The supplies are taxed at the
rates of the countries where the customer reside.
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9. Cloud Computing ?

What & a clowd computhy 7

We think that perhaps you have heard the term of “a cloud computing”.
Cloud computing is a technology that uses connected remote servers to maintain data and
applications. It permits consumers and companies to use those applications without software
installation and to access their personal files from any computer in the world.

For a long time, business enterprises have maintained software on their own internal computer
networks and stored business records on their premises. Recently, however, traditional software
license purchases have begun to appear to be antiquated. Customers do not have to buy software

licenses or any additional infrastructure equipment and only pay monthly fees for using the
software.
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9. Cloud Computing

gnai |, cor Hotma!

Y:ahoo g-mail

Due to the outsourcing and centralizing of storage, memory and processing, IT-related capital
expenditure can be greatly reduced and under-utilized resources are avoided.
A simple example of cloud computing is Yahoo e-mail, Gmail, or Hotmail where users need
merely a username, password and a high-speed internet link to log in.

Clouds consist of a network of servers dispersed across the globe.
Accordingly, the following classic question of a server as a PE has come back into focus:

(1) the user of cloud computing services have PEs in the countries where the servers are
located.

(2) If servers are not a PE of the user, are they PEs of the cloud providers.

1. Cloud computing services---- a PE of users?

If the user of cloud computing services is a company, is it deemed to have PEs in the
countries where the servers are located ?, and will it be taxed on the profits to be attributed to
the server PE? This problem is similar to e-commerce transactions explained already.
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9. Cloud computing (more analysis of a PE)

First, determination the source of income is paramount in international taxation. In respect
to the taxation of electronically supplied services transactions, especially, it is needed to create
a new income source classification that covers all of e-commerce transactions including a cloud
computing services. Under the rule, place of sale should be the buyer’s place of residence and
e-commerce source income is taxed at the buyer’s residence only.

Second, the business of a company must be wholly or partly carried on at a location where
the company has a server at its disposal.

Third, in case of a cloud computing services, we need to consider anther PE requirement, i.e.
the preparatory or auxiliary activities. A PE cannot be considered to exist where the electronic
operations carried on through computer equipment are restricted to the preparatory or
auxiliary activities. Example of such activities include:

(a) providing a communications link between suppliers and customers; and

(b) relaying information through a mirror server for security and efficiency purposes.
Consequently, in case that some internet providers are in the business of operating their own
servers for the purpose of hosting web sites or other applications for the client, the operation
of servers is an essential part of their commercial activity and cannot be considered as
preparatory or auxiliary.

In generally, the users of cloud computing services are not considered to have a PE in the
countries where the servers are located.
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9. Cloud computing (more analysis of a PE)

Because, the server is, in many cases, auxiliary in nature and may not constitute core functions
of a business for the company. Further they are considered not at their disposal.

However, it is necessary to examine whether the activities carried on through the computer
server are auxiliary in nature To avoid the risk of having a PE, companies should only rent
storage capacities, but not the physical equipment.

(2) If servers are not a PE of the user, is the logical consequence that they are PEs of the cloud
providers ? If so, how profits should be allocated to them.

The international tax principles for attributing profits to a PE are provided in the OECD Model.
According to it, the amount of profit to be attributed to the server is related to the functions it
performs, taking into account the assets used and risks assumed. And it is necessary to
determine which part of the company (the cloud providers) economically owns the intangible
assets used by the PE.

Based on this, it is unlikely to attribute a substantial part of profits to a server performing
automated functions (the online processing of transactions and transmission of
digitalized products) without the presence of personnel and being dependent on the other
parts of the company that provide it with intangible. Where personnel are present so as to
perform maintenance and online service tasks, the profit of a PE corresponds to what
independent service providers would be expected to earn in a similar situation.
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9. Cloud computing (more analysis of a PE)

Further, the profit of the PE is reduced by a charge to the head office as the economic owner
of the software used by the PE. The head office that has assumed sufficient development risks
and the economic owner of the intangible property is entitled to the profit linked to the
exploitation of such property.

Therefore, it is often said that the general conclusion of the OECD is that, in most cases, little
or no profit can be attributed to the server as it does not carry out any significant functions
relevant to the attribution of economic ownership of the assets and assumption of the risks.

As we explained before, the current PE rules attach great importance to physical presence.
They are designed for a traditional environment and prove inefficient invisible cloud structures.

(a) Complex analysis of the PE dealings and valuations of intangibles relating cloud computing
might be difficult to carry out in practice. In cloud computing, approach to function and
corresponding arm’s length profit allocation may not properly reflect the activities of the
PE and its substantial contribution to a company’s profit.

(b) The server has to become “fixed” to create a PE. However, the server does not need to
have any geographic connection with its income-generating activities. Its location can be
easily manipulated, so that it does not become “fixed” . Alternatively, servers can be
moved to low-tax jurisdictions.
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No 1: What is Transfer Pricing?

What is Transfer Pricing ? Typical case

Figure 1: Transaction with a foreign affiliate (Controlled fransaction)

[Foreign A country] [Tanzania]
Sale of Sale of Sale of
Third party products products | Tanza-subsidiary products Third party
A () E —— B
100 150 200
(Manufacturer) Profit Transfer Profit (Distributor)
50 prices 50

e Third party A sells its products to P

* P exports the products to it’s Tanzanian subsidiary S

e Sre-sells the products to third party B

* In Figure 1, foreign parent’s profit is 50, Tanzanian subsidiary’s profit is 50.

Profit allocation between a parent and its subsidiary 50 : 50
The prices charged under such intragroup transactions are called “Transfer prices” and

should adhere to the appropriate price (the arm’s-length principle).
The profit allocation 50:50 is an arm’s-length price?
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What is Transfer Pricing ? Typical case

Figure 2 : Transaction with a foreign non-affiliate (Uncontrolled transaction)

[Foreign A country] [Tanzania]
Sale of Sale of Sale of
Third party products Third party products Tanzanian products Third party
A > P 50 Company (S) |=—> B
100 - 200
(Manufacturer) Profit Profit (Distributor)
20 80

In Figure 2, foreign third party P’s profit is 20, Tanzanian Company’s profit is 80.
Profit allocation between third parties 20 : 80

From the income allocation perspectives, while the profit allocation from transactions
between related companies is 50 : 50, the allocation between unrelated companies is 20:80.
So related companies voluntarily shifted profits from Tanzania to its parent’s country and
such transactions between affiliates could affect the Tanzanian tax revenue.

Tanzanian tax authorities may challenge the prices (150) charged in a controlled transaction
(Figurel) and perform tax adjustments to increase S’s income from 50 to 80, and 30 is
deemed to be subject to tax in Tanzania.

Why is Transfer Pricing ?

The transactions within associated enterprises are no longer governed entirely by
market forces, but by forces which are driven by the common interests of the entities
of a group.

In such a situation, it becomes important to establish the proper price, called the
“transfer price”, for intra-group, cross-border transfer of goods, intangibles and
services. “transfer price”is the proper price from “uncontrolled” transactions between
group companies and can be assured to operate independently (“on an arm'’s length
basis”).

“transfer price”by itself does not necessarily involve tax avoidance. It is where the
pricing does not accord with applicable norms or the arms length principle at
domestic law. But issue of tax avoidance and evasion possibly may arise.

Arriving at a “Proper”transfer price is a complex task because of economic analysis to
evaluate the transfer prices of a wide range of clients in such industries as
manufacture, software, medical devices, pharmaceuticals, chemicals, electronics and
information technology.

Or because of the difficulty in identifying intangibles and services which were
transferred or provided and the price at which they are to be valued.
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Importance of transfer pricing regulations

A key motive of transfer pricing manipulation is to usually reduce a multinational
group’s worldwide taxation by shifting profits from associated entities in higher tax
countries to associated entities in relatively lower tax countries through either under-
charging or over-charging the associated entities for intra-group trade. The net result
is to maximise an international enterprise’s after tax profits.

Another motivation for transfer pricing manipulation is to use a tax benefit, such as a
tax loss, in a jurisdiction in which it operates. In some cases an international enterprise
may wish to take advantage of an associated company’s tax losses before they expire.

Transfer prices serve to determine the income of both parties involved in the cross-
border transaction. Transfer pricing regulations are essential for countries in order to
protect their tax base, to eliminate double taxation and to enhance cross border trade.
For developing countries, especially not losing out on critical tax revenue is of
paramount importance and transfer pricing regulations are must.

Profit shifting and legal structure

One of the underlying assumption of the arm’s length principle is that the more
intensive the functions, assets and risks of one party to the transaction, the
greater its expected remuneration will be. This therefore creates an incentive to
shift functions, assets and risks to where their return are taxed more favorably.
While it may be difficult to shift underlying functions, the risks and ownership of
tangible and intangible assets may be easier shift. Many corporate tax structures
focus on allocating significant risks and hard-to-value intangible to low-tax
jurisdictions, where their returns may benefit from a favorable tax regime.

Under this model, the principal could be located in a low-tax jurisdiction, and the
service provider located in a high-tax jurisdiction.

Arrangements relating to risk shifting raise a number of difficult transfer pricing
issues. At a fundamental level they raise the question as to whether functions
really be shifted. They also raise issues of how risk is actually distributed among
the members of a MNE group.

Some of such models are perceived by some as putting too much emphasis on
legal structure (as reflected, for example, in contractual risk allocations) rather
than on the underlying reality of the economically integrated group.
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Arm’s-length?
What does it mean in English?

* achieve an arm‘s-length relationship between* = -
* build an arm‘s-length relationship between= = -

* create an arm‘s-length relationship* = *

* create an arm‘s-length relationship between= =+

Transfer Pricing and crucial issues

Followings are crucial issues in the world
How about in Tanzania?

* Intercompany transactions management fee and royalty

* Business restructurings Commissionaire, profit shifting

* Recognition of intangible properties market premium

* Who enjoy increased profitability from “location savings”?
location savings

* Prevention of the shift of income-producing potential to zero-and
low-tax countries abroad, the shift typically occur through license
and other transfer of interests in intangibles, and through contracts
that seek to assign business risks.

* Prorata expenses, etc
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New Regulations and Guidelines in Tanzania

1. Statutory rules

Section 33 of the Income Tax Act 2004 requires that any arrangement between associates must be
conducted at arm’s length, and where the Commissioner considers a taxpayer has failed to meet this
standard, he has wide power to make adjustments or re-characterise any amount.
Regulation 6 of the Income Tax Regulations 2004 provides that section 33 “shall be construed in such a
manner as best secures consistency with the transfer pricing guideline in the Practice Notes issued by the
commissioner pursuant to section 130 of the Act”.

2. New Regulations and Guidelines (2014)

The TRA has issued a new Regulations and Guidelines to clarify what approach it will follow to give effect to
the transfer pricing provisions. It can be said in principle they apply internationally agreed arm’s length
principles as set out in the UN and OECD Transfer Pricing Guidelines.

The taxpayer could read them through the TRA website at last in this July or August .

«  THE INCOME TAX (TRANSFER PRICING) REGULATIONS (dated 7t february,2014)
(1Sec~16 Sec. 13 Pages)

+  TRANSFER PRICING GUIDELINES(TRA COMMISSIONER GENERAL) (dated 1t May,2014)
(1~37 Pages)

Coffee Break 1/

Mistake in

Printing?

New Transfer Pricing
Regulations in Tanzania

is not
reliably
applied

5.+(1) The following transfer pricing methods shall apply in
determining the arm’s length price of a controlled transactions-

(3) Where the traditional transaction method is reliably applied at
all, the person shall apply the transactional profit method.

(3) Where the traditional transaction method is not reliably applied at all, -------

12
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No 2 : Transfer Pricing Methods

Transfer Pricing Methods

The transfer pricing regime usually allows for the following generally accepted transfer
pricing methods (or a combination thereof) :
® Comparable uncontrolled price method (CUP);
® Resale price method (RP);
® Cost-plus method (CP);
® Transactional net margin method (TNMM); and
® Profit-split method (PS), especially Residual Profit-split method (RPS)
The TNMM is CPM’s counterpart under the OECD Transfer Pricing Guidelines.

However, it is important to note at the outset that there is no one transfer pricing method
which is generally applicable to every possible situation. No single method is considered
suitable in every situation and taxpayer must select the method that provides the best
estimate of an arm’s length price for the transaction in question.

All these transfer pricing methods rely directly or indirectly on the comparable profit, price
or margin information of similar transactions. This information may be an “internal
comparable” based on similar uncontrolled transactions between the entity and a third
party or an “external comparable” involving independent enterprises in the same market or
industry.

Comparables play a critical role in arriving at arm’s length prices. Computing an arm’s
length price using transfer pricing analysis is a complex task; it requires a lot of effort and
good will from both the taxpayer and the tax authorities in terms of documentation,
groundwork, analysis and research.

14
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Best method rule

The arm’s length result of a controlled transaction must be determined under the method
that, the facts and circumstances, provides the most reliable measure of an arm’s length
result. There is no strict priority of methods.

The selection of a transfer pricing method always aims at finding the most appropriate
method for a particular case. For this purpose, the selection process should take account for
the respective strengths and weakness of the generally recognized methods; the
appropriateness of the method considered in view of the nature of the controlled
transaction, determined in particular through a functional analysis; the availability of
reliable information (in particular on uncontrolled comparables) needed to apply the
selected method and/or other methods; and the degree of comparability between
controlled and uncontrolled transactions, including the reliability of comparability
adjustments that may be needed to eliminate material differences between them.

On the contrary, there is a Hierarchy of transfer pricing methods as strict priority of
methods.

®Tanzanian new TP Regulations include “any other method as may be
prescribed by the Commissioner from time to time” (5-(1) (f)) in addition to
CUP, RP, CP, PS and TNMM.

®Tanzanian new TP Regulations also adapt the best method rule.

Burden Of proo'F e ° What method is best
Taxpayer or TRA in this related

transaction?

= = *Under the provisions of section 33 (at arm’s length
principle) and the self-assessment regime, the burden of
proof is on the taxpayer to ensure that transactions are
carried out on an arm’s-length basis. = ???

From “International Transfer Pricing 2012 PWC”

Yes, the burden of proof
has complicated
problems in TP dispute
cases. However, in
principle is it true? Or
other meanings?
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Figure 1: Comparable uncontrolled price method (CUP)

[Scheme of business relations]

[Japan] [U.S]
Purchase of Sale of sale of
products A and B product A Forelgn-related product A Third parties
Person S rg
(Sale of product A and B) (Sale of product A) (Retailers)
Sale of

Sale of

product B Third-party T > Third parties

(Sale of product B)

product B

(Retailers)
Sale of the same Sale of the same
duct as A
> Third parties Y procuct as > Third-party Z product as g Third parties
(Sale of the same (Sale of the same (Retailers)

product as A) product as A)

Flgu rel:CUP (Comparable uncontrolled price method)

The CUP method evaluates whether the amount charged in a foreign related transaction is
arm’s length by reference to the amount charged in a comparable uncontrolled transaction.
Thisis illustrated in Figure 1. In the Figure 1, Japanese corporation P has transactions with
its foreign related person S (the foreign distribution subsidiary in U.S.) and may have similar
transaction with a third party T(“internal comparable” ). Such transactions may provide a
comparable uncontrolled price. Alternatively, in the absence of such transactions, there
may be similar transactions between two third parties (Y and Z) unrelated either to the
Japanese corporation P or its foreign related party S (“external comparable”).

In making this evaluation, it is important that comparable transactions to be used under
the CUP method substantially involve the same products as the foreign related transaction.
In addition, volume, market level and the terms of contracts (e.g. payment terms, delivery
terms, etc), and other factor which may affect the price also must be identical or highly
similar. If there are material product differences or differences in volume, market level, etc,
between the foreign related transaction and comparable uncontrolled transaction which
may affect the transaction price, it is necessary to quantify the impact of those differences
and adjust the comparable uncontrolled price accordingly.

If accurate adjustments for such differences cannot be computed, the CUP method will not
provide a reliable measure.
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Figure 2 : Resale price method (RP)

[US] [Japan]
Foreign related party Tested Corporation Unrelated party
(U.S Exporter) . (Japanese Importer) .
Transfer Price Resale Price
S Japanese Co. S S Japanese
(Subsidiary) third parties
(1)-() (1)

Unrelated party

[Comparable transaction) Independent Distributor [Comparable transaction]
Sale of product B Sale of product B
Third parties Japangse Third parties
> Corporation X A >
N f
|

|
|
l-——— Gross margin (2) —

Margin ratio = gross profit / sales

Transfer Price (Purchase price) = Resale - Gross margin O Similarity in transaction
O High degree of similarity in terms of the functions
borne by the reselling entity

Figure 2 :RP (Resale price method)

This is illustrated in Figure 2 .

The RP method is used to determine the arm’s length consideration (Transfer price (1)-(2) in
Figure 2) to be earned by purchaser (Japanese importer or distributor) in a foreign related
transaction when it, in turn, resell to an independent (unrelated) parties without physically
altering or adding substantial value. The RP method evaluates whether the amount charged in a
controlled transaction is arm’s length by reference to the gross profit margin realized in
comparable uncontrolled transactions. Under this method, the arm’s length price at which a
Japanese importer (distributor) would purchase finished products from its foreign related party P
is determined by subtracting the appropriate gross profit from the applicable resale price (Resale
price (1)) of property involved in the controlled transaction.

Because the RP method compares gross profit margin ratio and is not a direct comparison of
prices as in the CUP method, the RP method measures the value of the functions performed and
risk borne by reseller. Therefore, the RP method does not require as high a degree of similarity of
product between the foreign related transaction and the comparable uncontrolled transaction as
is required by the CUP method. Rather, comparability in terms of functions performed and risks
borne by the parties to each transaction (i.e. the foreign related transaction and the comparable
uncontrolled transaction) is more important, as these will have a significant impact on the gross
profit margins earned in the transaction. If there are significant differences between the foreign
related transaction and the comparable uncontrolled transaction, in terms of functions, risks, or
other items which may affect the gross profit margin, then it is necessary to quantify the impact of
these differences on the gross profit margin and adjust the comparable uncontrolled transaction
accordingly. If it is not possible to compute accurate adjustment, then the RP method will not
provide the best measure of an arm’s length result.
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Figure 3 : Cost price method (CP)

[US] [Japan]
Foreign related party Tested Corporation Unrelated party
(U.S Importer) (Japanese Exporter)
. Manufacturing costs
Transfer Price Manufacturing Co. P < Japanese
(1) +(2) (Japanese Parent) (1) third parties

Third parties X /

[Comparable transaction]

Unrelated party
Independent Manufacturer

Third parties € Japane_se < Third parties
Corporation X A
A h
|
|
|

|
|
———= Markup (2) ~ —----

[Comparable transaction]

Markup ratio = gross cost / manufacturing costs

Transfer Price (Sale price) = Manufacturing costs + Gross margin O Similarity in transaction
O High degree of similarity in terms of the functions
borne by the manufacturing entity
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FIgU re3:CP (Cost-plus method)

This is illustrated in Figure 3.

The CP method can be employed to determine the arm’s length consideration (Transfer
Price (1) +(2)) to be earned by seller (i.e. Japanese exporter) in a foreign related transaction
that purchases materials from unrelated parties and then sells properties or services to
related parties. The CP method evaluates whether the amount charged in a controlled
transaction is arm’s length by reference to the gross profit markup realized in comparable
uncontrolled transactions. More specifically, the arm’s length price in a foreign related
transaction is computed by adding to the acquisition costs of materials from third parties a
“normal” markup (Markup (2)). The normal markup is determined by reference to gross
profit markups earned in comparable uncontrolled transactions.

The CP method is ordinarily used in cases involving the manufacture, assembly or other
production of goods that are sold to foreign related parties. The arm’s length price between
the Japanese exporter (manufacturer) and its foreign related party is computed by adding
to the manufacturing costs (i.e. the acquisition costs of materials and processing costs at
the manufacturer) an arm’s length markup derived from a comparable uncontrolled
transaction at an independent manufacturers.

Alternatively, there may be cases where the Japanese manufacturer P sells similar product
to unrelated party X. In such cases, the gross profit markup for earned by the Japanese
manufacturer P on its sales of products to thirds parties can provide an arm’s length gross
profit markup for comparison with the gross profit markup earned on its sales to the foreign
related party S.
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Because the CP method compares gross profit markups and is not a direct comparison of
prices as in the CUP method, the CP method, similar to the RP method, measures the value
of the functions performed and risk borne by the seller in the foreign related transaction.
Therefore, the CP method does not require as high a degree of similarity of product
between the foreign related transaction and the comparable uncontrolled transaction as is
required by the CUP method. Rather, comparability in terms of functions performed and
risks borne by the parties to each transaction (i.e. the foreign related transaction and the
comparable uncontrolled transaction) is more important, as these will have a significant
impact on the gross profit markups earned in the transaction.

If there are significant differences between the foreign related transaction and the
comparable uncontrolled transaction, in terms of functions, risks, or other items which may
affect the gross profit margin, then it is necessary to quantify the impact of these
differences on the gross profit markups and adjust the comparable uncontrolled transaction
accordingly. If it is not possible to compute accurate adjustment , then the CP method will
not provide the best measure of an arm’s length result.

Figure 4and5: TNMM (Transactional net margin

method)

This is illustrated in Figure 4.

The TNMM evaluates whether the amount charged in a
controlled transaction is arm’s length by reference to the
operating profit earned in comparable uncontrolled
transactions. When applying the TNMM, the method of
computation of arm’s length price in a foreign related
transaction depends on whether the transaction is resale
transaction or a manufacturing or export transaction.
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Figure 4 : TNMM for Resale Transactions (Import)
[US]

Foreign related party
(U.S Exporter)

[Japan]

Tested Corporation

Unrelated party
(Japanese Importer)

Transfer Price Resale Price
S Japanese Co. S S Japanese
(Subsidiary) third parties
(1)-(2)-3) (1)
SG&A (3)

Unrelated party
Independent Distributor

Sale of product B
S Third parties
A
|
|
a

—— Operating margin 30% (2) ————

[Comparable transaction] [Comparable transaction]

Sale of product B
Third parties
N

Japanese
Corporation X

Operating margin = Operating profit / sales

Consider the example in Figure 5 above, where the
related party distributor S earns an operating profit

O Operating profit margin earned in.comparable
uncontrolled transactions

margin of 20% , while the comparable distributor X earns
an operating profit margin of 30%. one could conduct
that the transfer price of related party distributor S
should be calculated on the basis of 30% operating profit

O Broadly similar levels of operating profit margin®

Transfer Price (Purchase price)
= Resale - Operating margin — SG&A

margin.
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Figure 4 : TNMM for Resale Transactions (Import)

The arm’s length price in a foreign related transaction is computed by deducting from the
third party sales price an amount equal to the sum of a “normal” ((i.e. arm’s length)
operating profit margin and SG&A expenses incurred in the resale transaction.

The normal operating profit margin is determined by reference to operating profit margin
earned in comparable uncontrolled transactions.

The TNMM method is ordinarily used in cases involving the purchase and resale of tangible
property in which the reseller does not add substantial value to the tangible goods by
physically altering the goods before resale. In this case, the TNMM might be chosen over
the RP method (which is applicable in the case of resale transactions) if it is difficult to find
uncontrolled transactions with a highly degree of comparability in terms of the functions
borne by the selling entity.

This is because the TNMM, unlike the RP method, examine profit margins after deduction
of SG&A expenses (l.e. the operating profit margin). Functional differences often manifest
themselves in differences in levels of SG&A expenses. Therefore, broadly similar entities
with some differences in functions may have broadly similar levels of operating profit
margin even though their gross profit margins differ significantly.

Alternatively, there may be cases where the Japanese manufacturer sells similar product to
unrelated parties. In such cases, the gross profit markup for earned by the Japanese
manufacturer on its sales of products to thirds parties can provide an arm’s length gross
profit markup for comparison with the gross profit markup earned on its sales to the foreign
distributor.
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Figure 5 :TNMM for Manufacturing transactions (Export)

[US] [Japan]
Foreign related party Tested Corporation Unrelated party
(U.S Importer) (Japanese Exporter)
. Manufacturing costs
Transfer Price Manufacturing Co. P < Japanese
(1) +(2) +(3) (Japanese Parent) ) third parties

SG&A (3)

Third parties /

[Comparable transaction]

Unrelated party
Independent Manufacturer

Third parties € Japane_se < Third parties
Corporation X A
A h
|
|
|

|
|
———= Markup (2) —----

[Comparable transaction]

Markup ratio = Operating profit / total of COGS and SG&A

O Net markups earned in comparable
Transfer Price (Sale price) uncontrolled transactions
= Manufacturing costs + net markup + SG&A O Broadly similar levels of net markups
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Figure 5 : TNMM for Manufacturing transactions (Export)

The arm’s length price in a foreign related transaction is computed by adding to the
acquisition costs of materials from third parties an amount equal to the sum of a “norma
net markup and SG&A expenses incurred in the manufacturing or export transaction.
The normal net markup (“net markup” meaning the ratio of operating profit to the total of
COGS and SG&A) is determined by reference to net markups earned in comparable
uncontrolled transactions.

Alternatively, there may be cases where the Japanese manufacturer sells similar product
to unrelated parties. In such cases, the gross profit markup for earned by the Japanese
manufacturer on its sales of products to thirds parties can provide an arm’s length gross
profit markup for comparison with the gross profit markup earned on its sales to the foreign
related party S.

The application of the TNMM is ordinarily used in cases involving the manufacture,
assembly, or other production of goods that are sold to related parties.

In this case, the TNMM might be chosen over the CP method (which is applicable in the case
of manufacturing transactions) if it is difficult to find uncontrolled transactions with a high
degree of comparability in terms of the functions borne by the manufacturing entity. This is
because the TNMM, unlike the CP method, examines net markup over the total costs (i.e.
costs that include not only COGS but also SG&A). Functional differences often manifest
themselves in differences in levels of SG&A expense. Therefore, broadly similar entities with
some differences in functions may have broadly similar net markups even though their gross
markups are very different.

I
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When to use the TNMM?

TNMM is typically applied when one of the two related parties controls
intangible assets for which an arm’s length return is not easily determined, and
the other party has only simple function in the transactions.

Since TNMM is applied to the party performing routine manufacturing,
distribution or other functions that do not involve control over such intangible
assets, it allows the appropriate return to the party controlling unique or difficult-
to-value intangible assets to be determined indirectly.

TNMM may also be appropriate for use in certain situations in which data
limitations on uncontrolled transactions make it more reliable than traditional
methods.

For example, if the data on gross margins are less reliable due to accounting
differences (i.e. differences in the treatment of certain costs as cost of goods sold
or operating expenses) between the tested party and the comparable companies
for which no adjustment can be made as it is impossible to identify the specific
costs for which adjustments are needed. In such a case, it may be more
appropriate to analzse net margins, a more consistent measured profit level
indicator than gross margins in case of accounting differences.

29

CPM (In the U.S.)

The Comparable Profits Method (CPM) evaluates whether the amount charged in a
controlled transaction is at arm’s length by comparing the operating profit margin of one of
the entities involved in the controlled transaction (tested party) to that of companies that
are comparable in terms of functions performed, risks borne and assets employed. The
tested party should not use intangible property or unique assets that distinguish it from
unrelated comparable companies.

The CPM examines the operating profit margin relative to an appropriate base (e.g. costs,
sales, assets), in contrast with the RP and the CP both of which examine gross profit. In this
regard, the CPM is less sensitive to differences in accounting classifications between costs
and expense items between the tested party and the comparable companies.

The fact that the reliability of results under the CPM is, relatively, less dependent on
product and functional comparability and less sensitive to inconsistencies in accounting
practices means that this is the transfer pricing method most frequently used by the U.S.
taxpayers as it commonly allows for a broader sample arm’s length references.
Adjustments that may be required include those for differences in:

v’ accounting classifications;
v credit terms;

v inventory;

v'Currency risk; and

v business circumstances.
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Profit Split method
(a) Contribution approach

The profit split methods allocate the combined operating profits or loses from controlled
transactions in proportion to the relative contributions made by each party in creating the
combined operating profits or loses. Relative contributions must be determined in a manner
that reflects the function performed, risks assumed, and resources employed by each party
to the controlled transactions.

More formally, the profit split method analyses whether the allocation of the combined
profit or loss attributable to one or more controlled transactions is made on an arm’s length
basis by referring to the relative value of each controlled taxpayers contribution to the
combined operating profit or loss (generally defined as the profit after deduction of cost of
goods sold and SG&A expenses).

Costs, fixed asset and other appropriate factors to measure the contribution by each
parties are mentioned in the rules as allocation factors to split the combined profit or
loss.

(b) Comparable Profit Split method

Under the Comparable Profit Split method, transfer prices are based on the division of
combined operating profit between uncontrolled taxpayers whose transactions and
activities are similar to those of the controlled taxpayers in the relevant business activity.
Under this method, the uncontrolled parties’ shares of the combined operating profits
or loses is used to allocate the combined operating profits or loss of the relevant
business activity between related parties.

In practice, this method is rarely used because it is extremely difficult to find two
companies in an uncontrolled circumstance with similar functions, risks, and
transactions as well as detailed information on how they allocate the business’ profits
between them.
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(c) Residual profit split method

Residual profit split method is often used when both parties to a foreign related
transactions possess and use unique, valuable intangible property in carrying out the
transaction. The presence of such intangible property often means that there are no
sufficiently comparable transactions that can be used in an analysis based on the CUP, RP,
or CP method.

The residual profit split method is applied by allocating profits attributable to one or more
controlled transactions in the following two steps:

<Step 1>  Allocate Routine Return

In the first step, the routine functions of the corporation and its foreign related party are
identified, and an appropriate return for these routine function is determined by reference
to comparable companies performing similar functions. For example, if one party to the
foreign related transaction manufactures a product and sell that product to the other
party, the routine return to this manufacturing activity is determined by reference to
comparable manufacturers that do not possess valuable intangible property(e.g. contract
manufactures).

Normally this routine return is expressed as some operating profit percentage, i.e. the
ratio of operating profit to sales or the ratio of operating profit to total costs(total of cost
of goods sold and SG&A). Once the routine return for both parties to transaction have
been identified, an amount of operating profit corresponding to this return is apportioned
to each party from the combined operating profit.

<Step 2> Allocate Non-Routine Returns

In the second step, any residual profit remaining after the allocation performed in the
first step is divided between the parties in proportion to the relative values of each
related party’s intangible assets that contributed to the generation of the total operating
profit.
The method of measuring these intangibles differ from case by case. In some instances, it
may be determined that the primary intangible asset contributing to the total profit is
product technology created by the research and development efforts of the two parties.
Under such circumstances, the residual profit may be allocated in proportion to each
party’s research and development expenses over a certain period (e.g. the most recent
five years). Off course, it may be appropriate in some cases to use multiple factors to
allocate the residual profit, depending on which factors provide the best measure of each
party’s intangible assets.
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Other important issues in transfer pricing methods

(1) The TNMM and the CPM

The TNMM is now popular in Japan, but the CPM is frequently used in the U.S. from the
past time. The TNMM is quite similar to the CPM in U.S., however, there is one difference
between them. The difference is whether the operating profit margin is based on all
operations in the company or individual (or grouping of) transactions.

Japan has formally recognized TNMM because it is considered to be more precise than CPM
in finding arm’s length result.

(2) Transaction unit for analysis

The Japanese transfer pricing law states that “transactions” must be carried out at arm’s
length prices. However, the law is not clear as to whether individual transactions must all be
carried out at arm’s length prices or whether transactions may be aggregated to an extent in
testing the arm’s length nature of their transfer pricing.

The NTA generally takes the position that in principle the law requires the testing of
individual transactions (or at least the narrowest grouping of transactions that it is possible
to test). Therefore, during transfer pricing examinations, the examiners usually request
detailed transactional data (prices or profitability) of a taxpayer by product or product
grouping.
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The emphasis on “transactions” in the transfer pricing law has one other significant impact
in transfer pricing examinations. Practically, it means that higher-profit transaction of a
taxpayer will generally not be allowed to offset lower-profit transactions.

This means that a taxpayer can be reasonably profitable on its related party transactions
overall but that the examiners will still assert that adjustments should be made to individual
transactions, product groups, or divisions that record below- arm’s length profits.

However, although it is generally not permissible to combine transactions for the purpose of
offsetting lower margin (or below-arm’s length price) transactions with higher margin (or
above-arm’s length price) transactions, there are certain circumstances under which such
offsets may be allowed.
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No 3 : Comparability Analysis
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What is the difference of the transactions between related
companies and nonrelated companies?

When independent enterprises transact with each other, the conditions of transactions are
generally determined by market forces. When associated enterprises transact with each
other, transactions between them are no longer governed by market forces, but by forces
which are driven by common interest of the entities of a group.

What is the arm’s-length principle?

The arm’s-length principle requires that for tax purposes, related parties must allocate
income as it would be allocated between independent enterprises in the same or similar
circumstances.

So, the objective of the arm’s-length principle is for the price and other conditions of
transactions between associated enterprises to be consistent with those that would occur
between unrelated enterprises for comparable transaction under comparable
circumstances.

In transactions between two independent enterprises, compensation usually will reflect
the functions that each enterprise performs, taking into account assets used and risks
assumed. Therefore, in determining whether controlled and uncontrolled transactions or
enterprises are comparable, a comparability analysis is needed to ensure that the
economically relevant characteristics of the situations being compared are sufficiently
comparable. comparable transaction
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Comparable transactions

Typical steps in process of selection of comparable transactions (1)

Transactions deemed

comparable with the foreign-
related transaction

Uncontrolled transactions

Availability of data

(Typical factors for consideration)

Type of inventory, service content,

etc.

Market level

Volume and time of transactions

Terms of contents

Typical steps in process of selection of comparable transactions (2)

Functions performed and risks
assumed by seller or byer

Intangible properties used
by seller or buyer

State of government regulation
and market

Business strategy and timing of
market entry of seller or buyer

Special circumstances

Comparable transactions




Comparability Analysis

1. Rationale for Comparability Analysis
2. Comparability Analysis Process
3. Comparability Analysis in Operation
B Understanding the economically significant characteristics of
the industry, taxpayer’s business and controlled transactions
B Attributes or comparability factors
M Selecting the tested party(ies)
M |dentifying potentially comparable transactions---internal and
external
B Comparability adjustments where appropriate
M Selection of most appropriate transfer pricing method
M Determination of arm’s length price or profit(or range of
prices or profits)
B Documentation of comparability analysis and monitoring
4. Issue regarding comparability analysis

Comparability factor (1)

As the vast majority of transfer pricing analysis relies on the use of comparables (comparable
transactions or comparable companies) to some degree, the types of comparables that will be
accepted by the tax authority is a critical issue in any tax jurisdiction.

The transfer pricing rules contain guidance on the factors that any taxpayer should keep in mind
when selecting comparables for its foreign related transactions.

First, the rules state that a comparable transaction used in a CUP,RP,CP, or TNMM analysis must
involve the same or similar inventories to the inventories transacted in the foreign related
transaction. “Same or similar inventories” means “inventories which are the same or similar to
the inventories concerning the foreign related transaction in terms of its characteristics,
mechanism, functions, and the like”. If there are differences between the inventories compared,
they may still be used for comparison if the differences have a negligible impact on the price.

The rules also list the following additional factors that taxpayers should examine when selecting
comparables.

v the characteristics of the good and service

v Level of the market (i.e. retailer or wholesaler, primary wholesaler or secondary
wholesaler)

v’ Transaction quantity

v Contract terms
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Comparability factor (2)

v" Timing of transaction

v’ Functions to be performed by seller or buyer

v Risks to be assumed by seller or buyer

v Intangible property to be used by seller or buyer

v Business strategies of seller or buyer

v’ Timing of entry into the market by seller or buyer

v’ Government interventions

v’ Market forces

Comparable transactions should be as similar as possible to the foreign related transactions in terms of the
above 12 factors.

In case of Japan, comparable companies is limited to Japanese companies

or not?

In an analysis using RP, CP, or TNMM, where the tested party is a Japanese corporation whose financial results
will be tested against those of comparable companies, Japanese transfer pricing examiners believe strongly
that comparable should be Japanese comparable companies.

Occasionally taxpayers may attempt to use pan-Asian comparables or worldwide comparables, but non-
Japanese comparables are generally not accepted by transfer pricing examiners unless a taxpayer can
demonstrate quite convincingly that no comparables exist in Japan.

A lack of reliable comparables and developing countries

* Under the arm’s length principle, transactions between group companies are
compared with transactions between unrelated companies under comparable
circumstances.

*  For a developing country, there are usually only a small number of public
companies. This limits the amount of publically available information on domestic
companies that can be used for transfer pricing analysis.

B Tanzania

Reasonability of comparables is what is important, irrespective of whether these are
local or foreign. But the TRA has not indicated whether it will accept the use of
financial database from elsewhere in the world. However, TRA has recently chosen
Bureau van Dijk database as a benchmarking tool.

B Kenya

The tax authority has expressed a preference for local comparable, especially where
comparable uncontlolled prices are readily available . It does not have requirments or
preferences regarding databases to be used for comparables. However, the tax
authority has subscribed to the comprehensive database (Orbis) as a benchmarking
tool.
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A lack of comparables and Developing Countries

B Qatar

Regional comparables are preferred, but in the absence of sufficient data, comparable
from other jurisdiction would be accepted. In that case, however, the analysis should
consider whether territorial differences lead to market differences .

B China

One of the most common adjustments in China is accounting for difference in
geographic comparability. For example, when an Asia Pacific set of companies is used
to benchmark the transfer prices of a Chinese taxpayer, it often includes companies
from both developed countries (such as Japan and Korea), as well as developing
countries (such as Indonesia and Vietnam). Generally speaking, the Asia Pacific set is
more likely to contain companies from developed countries due to a greater amount
of listed companies in those countries.

The differences in geographical markets are so material that it warrants
comparability adjustments to bridge the differences. By making such comparability
adjustments, taxpayers in developing countries can overcome the practical difficulties
in applying the arm’s length principle to their transfer pricing analysis.

No 4 : Case studies I

Comparable transactions
&
Transfer Pricing Methods

Including Tally (Indian software Co)’s case
You Know!!
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Casestudyl Comparables or not?

B Facts

The assessee, A company established in X country, provided clinical trial service to
related parties in foreign Y country. A company outsourced the actual clinical trial
work to approved third parties in X country , but monitored their work for quality
standards and adherence to guidelines, and analyzed, interpreted and reported the
findings to the related parties.

In its transfer pricing analysis, based on data that was publicly available, A company
chose four companies as comparables. None of the companies was engaged in
clinical trials, but A considered them all to be comparables based on broad functional
comparability. The average profit margin of these comparables was within a range
considered to be comparable to A’s profit margin from the clinical trial services it
provided to its related parties.

Casestudyl Comparables or not?

B Transfer pricing audit
During the transfer pricing audit, the tax officers rejected two of the four
comparables (companies B and C) selected by A company.

* The tax officer held that B company was an engineering consultancy firm and was
not comparable to A and full information was not available from its financial
statements.

* He rejected C company on the basis that it was a loss-making entity and C, being a
service provider, could not be compared to a loss-making entity.

* The tax officer added a new comparable (D company) based on publicly available
data (like a Bureau van Dijk implemented recently by TRA) for the year at issue at
the time of audit. D company was engaged in clinical trials but performed the work
itself, in contrast to the outsourcing of the clinical works by A.

As a result of rejection of A’ chosen two comparables and the tax officer’ added new

Comparable, the revised average profit margin of the comparables was higher than

A’s profit margin from the transactions at issue. The tax officer therefore made a

transfer pricing adjustment, which resulted in additional tax liability for A. A appealed

to the Tax Tribunal.

51




Casestudyl Comparables or not?

B Tax Tribunal’s ruling

The tribunal agreed with the tax officer’s decision to discard B and C companies as
comparables and to add D company, despite the fact that D company performed the
actual clinical work itself, thereby employing different assets and assuming different
risks from A.

Regarding this new comparable, A insisted that those differences were significant
enough to disqualify D company as a comparable, but the tribunal rejected A’s
argument and held that D company could not be rejected merely on the basis of a
difference in business model as long as the functions were comparable.

However, the tribunal also said D company’s profit margin had to be adjusted to
account for and eliminate the differences in business model.

Case study 2  Comparables or not?

B Facts

The assessee is Kiliman Ltd established in X country. During the year at issue, it
supplied the following services to its related parties:
* Development of generic pharmaceutical products;
* Analytical research for potential drug candidates; and
* Support for monitoring and testing of the final products.
In its transfer pricing analysis, Kiliman chose the TNMM as the most appropriate
method to determine the arm’s length price of its related party transactions.

Kiliman selected 14 comparables from public databases. The average profit margin
of the comparable was about 7 percent.

B Transfer pricing audit

The tax officer did not dispute the taxpayer’s use of the TNMM, but held that
following 4 companies could not be included in the set of comparables because their
profit margins were indicative of unusual circumstances:
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Case study 2  Comparables or not?

A company carried out its business in different markets and its profit margins were
low;

B company was different in the size of the company;

C company was carry out reconstruction measures and not operating under normal
business condition; and

D company was making a loss.

The total negative profit margin of these four companies was over 23 percent. Thus,
when the tax official rejected these four comparables selected by the taxpayer, the
average profit margin of the comparables was calculated as 10 percent.

Furthermore, the tax officer included six new comparables as additional comparables,
stating that the TNMM require a broad-based comparison and that Kiliman’s
remaining ten comparables did not fully support that. The average profit margin of
the 16 comparables was about 24 percent, while the assessee’s profit margin was at 7
percent.

The tax officer, therefore, made a transfer pricing adjustment.

Case study 2  Comparables or not?

B Tax Tribunal’s ruling

The Tribunal issued a mixed ruling but sided mainly with Kikiman, significantly
reducing the transfer pricing adjustment made by the tax officer. The Tribunal agreed
with the tax officer’s argument that the four out of 14 comparables selected by
Kikiman should be excluded. At the same time, however, the tribunal held that all six
comparables selected by the tax officer failed the comparability test in the areas of
functions performed and risk assumed. The tribunal’s reasons for rejecting the
comparables selected by the tax officer included the following:

One of the comparables that carried out development and research of drugs did not
perform that activity as its main business, but rather as functional support to its key
activity of manufacturing.

The second comparable was engaged in the development of parts for motors and
owned significant intangibles related to that activity.

The third comparable conducted marketing research.

The fourth comparabale provided technical support and instruments for the oil and
gas industry and had significant physical assets, unlike the assessee, whose core asset
was a skilled workforce.
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Case study 2  Comparables or not?

The fifth comparabale carried out diverse activities, including software development,
information technology services, and the manufacturing and trading of certain
products. The company also owned significant assets, including intangibles, which the
tax officer did not take into account in eliminating differences between the
comparable and the taxpayer.

The sixth comparable conducted research and development activities, but for a more
diverse clientele that included the communications, automotive, industrial systems,
medical electronics, and technology sectors.

Case study 3 Intellectual property case in Russia

Royalty payments are at arm’ s— length? ————— from the Russian court

B Fact
The assessee was a brewing company in Russia and subsidiary of Belgium company A.
The brewing company paid royalties to its parent company for the use of production
know-how.

B Tax authorities

Tax authorities challenged intragroup IP licensing structures between the Russian

subsidiary and its foreign parent company, arguing whether or not royalties it paid to

its parent company was for the use of production know-how?

The Russian tax authorities obtained an expert opinion on whether the information

transferred to the assessee qualifies as know-how under Russian civil law.

(1) The independent expert concluded that the technical documentation provided by
the Belgium parent company A contained no commercially sensitive information
and therefore, the royalties paid under the licensing agreement led to the receipt
by the assessee of an unjustified tax benefit.
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Case study 3 Intellectual property case in Russia

(2) If the transferred information qualifies as know-how, how much should the Russian
subsidiary pay for it? The Russian subsidiary calculated the royalties to be paid
applying rates of 0.8 percent to 2.8 percent, depending on the product category.
However, the tax authorities’ expert assessed the arm’s- length royalty rate at 0.79
percent. The tax authorities thus claimed that the royalty payments were not at
arm’s- length royalty rate at 0.79 percent and that additional tax could be assessed.

B Assesse’s counter

To counter the tax authority’s position, the assesse presented an appraisal report
and transfer pricing documentation for the years at issue, prepared by one of the big
accounting firms that supports arm’s-length royalty rates in the range of 1 to 3 percent.

B The court

The court rejected the tax authorities’ position on both issues. It held that tax
officer’ s arguments were based on “highly dubious” information sources (student
papers, Internet forums with comments from unidentified participants, humor
websites, and expert with insufficient expertise in the field of brewing), and also held
that the assessment methods of royalties were incorrect.

Case study 3 Intellectual property case in Russia

B Comments

The tax authorities start from the premise that intragroup intangible property
licensing transactions involving royalty payments out of Russia are used by companies
to reduce their profit tax base.

As of August 2014, this case is not over yet. The tax authorities have appealed the
court’s decision.

However, it can be said so far that because of the lack of good appraisal reports and
detailed analyses, the tax authorities are failing to justify their position in court.

In another case, it is also said that the court generally supported the tax authorities’
position about the underdeclaration of royalty income, but ultimately favored the
taxpayer because tax authorities failed to determine the arm’s-length level of the
royalties and thus, the additional taxes to be charged.
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Case study 4 Tally (Indian software Co) You Know!!

We all know well Tally’s accounting software, which our project selected as an
appropriate software for training of practical accounting system.

B Transactions
The assessee, Tally Solutions Private Ltd that develop s and sells financial accounting
and management software under the brand name Tally, sold the intellectual property

rights (IPR) to its software= ===+ including the trademark, brand name, and
copyrightr ===+ to Tally Solution LLC (TSL) for INR 385 million (approximately
$7.75million) .

TSL, a company incorporated in a free trade zone in Dubai, is a joint venture
between the assessee, which hold a 40 percent stake in the company, and an
unrelated party (GCP), which holds 60 percent. The IPR was sold to TSL for INR 385
million. The assessee considered the price to be at arm’s length because it was
negotiated between the assessee and GCP, an unrelated party.

Case study 5 Tally (Indian software Co) You Know!!

B Transfer pricing audit

The tax officer disagreed with assessee, holding that the excess earning method
(EEM), which is typically used in connection with software products, was the most
appropriate for determining the arm’s-length sale price of IRP.

The tax officer considered the assessee’s sales revenue for the last six years and
determined a compounded annual growth rate(CAGR). The tax officer then found that
the software had a useful life of six years before requiring an upgrade or change.
Accordingly, using the CAGR, the tax officer computed the sales revenue for the
future six years and determined the resulting cash flow. Then earnings attributable to
tangible assets is deducted from total earnings to calculate an earnings figure
attributable to intangible assets. However, the actual sales revenue of TSL was much
lower than the sales revenue projections using the CAGR. So the value and the
transfer price of the IPR was calculated to be low and the tax officer made a transfer
pricing adjustment to assessee’s income.

56




Case study 5 Tally (Indian software Co) You Know!!

B The tribunal’s ruling

The tribunal, in principle, sided with the tax officer.

The sale of IPR is based on individual facts and is not a routine transaction; therefore,
the ability to find comparable uncontrolled prices in the public domain is difficult. The
EEM adopted by the tax officer provided a basis to determine the arm’s-length price
because independent parties could be expected to use the EEM to value the IPR.

The tribunal therefore held that the EEM chosen by the tax officer was not at odds
with tax law, which prescribes acceptable transfer pricing methods.

B Question:

The excess earning method is accepted in your country for software company?

Your new transfer pricing regulation provides;

* Any other method as may be prescribed by the Commissioner from time to time
(5-(2)(F)).

* Notwithstanding the provisions of sub regulation (1),(2),(3) and (4) a person shall
apply the most appropriate method (5-(5)).

Case study 5 The excess earning method in Tanzania?

The excess earning method separates value in two components; tangible value and
intangible value. The tangible component is the value of the identifiable net assets
such as cash, account receivable, work-in-progress and debt. The intangible value is
derived from the earnings in “excess” of a fair rate of return on the net tangible assets
The excess earnings are converted into intangible value using a risk adjusted
capitalization rate.

A company has income of $100,000 and net tangible assets (adjusted to market

value) of $280,000.

Assuming a rate of return on the net tangible assets is 10% and the rate on intangibles

is 25%, what is the company’s value? There are four steps:

(1) calculate the portion of earnings attributable to tangible assets. Multiply these
assets’ required return (10%) by their market value ($280,000)=528,000

(2) Calculate the portion of earnings attributable to intangible assets. Subtract the
earnings attributable to tangibles ($28,000) from company’s total earnings
($100,000) = $72,000

(3) Calculate intangible value. Divide earnings attributable to intangible ($72,000) by
their rate of return (25%) = $288,000
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Case study 4 The excess earning method in Tanzania?

(4) Calculate total assets. Add value of net tangible assets ($280,000) to calculated
intangible assets ($288,000) = $568,000

Excess Earning Method (U.S.$)

Income 100,000
Net tangible assets 280,000

Fair return 10% (28,000)
Excess Earning 72,000
Capitalized at 25%
Intangible value 288,000
Net tangible 280,000
Company value 568,000

The key is estimating rates of return on the tangible and intangible assets.
The excess earning method artificially divide a company’s earning into two separate
earnongs streams: one for tangible assets and one for intangible assets. The problem

Case study 4 The excess earning method in Tanzania?

Is that theses assets don’t generate earnings by themselves. Rather, a company’s
earnings are derived from a combination of tangible and intangible assets working
together. So, the IRS says it should be used only as a last resort when other better
methods are unavailable.
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Case study 5  Foreign currency loan and TP

B Transactions
The assessee has a lot of subsidiaries in its country. In 2013, it established an
intermediate holding company in Mauritius (Mco), which in turn invested in some of
the assessee’s foreign subsidiaries.
The assessee granted Mco a long-term loan in U.S.dollars to enable Mco to make
some investments. The interest rate was set at 6 percent per annum.
B Pricing of the loan

In its transfer pricing analysis to determine the arm’s-length pricing of the loan, Mco
benchmarked the interest rate to the London Interbank Offered Rate (LIBOR).
Considering the nature of its loan and related factors, Mco determined the average
LIBOR rate for a comparable loan during the year at issue to be 4.90 percent. The
assessee therefore concluded that the 6 percent all-inclusive rate it had set on the
interest from Mco on the U.S. dollar loan fell within the accepted margin and was
thus at arm’s-length.
B Transfer pricing audit

During the transfer pricing audit of assessee’s tax return, the tax officer disagreed
with assessee’s benchmarking of the interest rate. The tax officer maintained that

Case study 5  Foreign currency loan and TP

because the fund originated in assessee’s country, the domestic lending rate was
more appropriate. Internal banks’ average prime lending rate in assessee’s country at
the time was determined to be around 12 percent and the tax officer made a transfer
pricing adjustment to assessee’s interest income to reflect the difference.

B Tribunal’s ruling

The interest on a loan made by assessee, in foreign currency, to its offshore
intermediate holding company must be benchmarked to international lending rate
and not to assessee’s domestic lending rate for transfer pricing purposes, Tribunal has
ruled. So the tribunal agreed with assessee’s transfer pricing analysis and overturned
the tax officer’s transfer pricing assessment.

The assessee covered the loan by issuing zero coupon convertible securities and did
not rely on any domestic loan to fund the loan. Furthermore, because the loan was in
U.S. dollars and was a cross-border transaction, the interest rate had to be
benchmarked to an internationally recognized U.S. dollars lending rate in accordance
with the usual commercial principles, and LIBOR was indeed an appropriate
benchmark. The domestic prime lending rate considered by the tax officer is an
appropriate benchmark only for onshore internal lending transactions, Tribunal added.
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Case study 6 Comparable? How is Share valuation?

B Transactions
(1) The assessee, a wholly owned indirect subsidiary of a parent company in India,
builds and leases shopping centers in its country.
The assessee also owns 75 percent shares in company A that is established there.
(2) In 2012 the assessee entered into a joint venture agreement with local
company B, an unrelated party, to develop, own, and manage three hotels in
its country. For that purpose, a joint venture private company C was incorporated
in the country, with each partner (the assessee and B) holding equal shares in C.
So, as of 2008 the assessee owns three assets (shopping centers, 75 percent A
shares and 50 percent C shares).
(3) In 2013, the assessee and B jointly entered into an agreement with
local company D, a related party of the assessee, and sold their entire
shareholding in C to D, based on this agreement. The aggregate consideration
payable by D on the acquisition of all the shares in C was divided eqgaully between
the assessee and B.
(4) In 2013, in a separate, unrelated transaction during the same period, the assessee
sold its 75 percent interest in company A to its related company D at US$4
per share.

Case study 6 Comparable? How is Share valuation?

B The assessee’s argument (transfer of C shares and A shares to D)

To its related company D, the assessee transferred 50 percent stake in C and
transferred 75 percent stake in A.

In the transfer pricing analysis by the assessee :

(1) Transfer of C shares

the assessee claimed that the sale of its 50 percent stake in C to related company
D was at arm’s length based on the fact that partner B, an unrelated party, sold an
equal stake with similar controlling rights at the same price at the same time to
related party D. (Existence of an external comparable)
(2) Transfer of A shares

Turning to the sale of its 75 percent stake in A, the assessee claimed that the value
of per share, according to the guideline of Foreign Exchange Law, was about USS 1
per share, and that claim was supported by a valuation report from an
independent accountant.

The sale price of USS4 per share was established by the net yield method to value
the shares. The assessee thus claimed that the sale of shares to related party D
was at arm’s length because it was not less than the value established by the
guideline in force at the time and the accountant report.
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Casestudy 6  Comparable? How is Share valuation?

B Transfer pricing audit
During the transfer pricing audit of assessee’s tax return, the tax officer disputed the
arm’s- length basis of both sale transactions.
The tax officer’s argument (transfer of 50% C shares and 75% A shares):
(1) Transfer of C shares
The tax officer held that the sale of C shares by partner B could not be considered
as a comparable uncontrolled transaction because the assessee was connected to
partner B through their common participation in C. The joint sale of C by both
parties confirmed that they were effectively connected.
(2) Transfer of A shares
The tax officer rejected the Foreign Exchange guideline method as determinative
of the arm’s-length price. The tax officer used a discounted cash flow (DCF)
analysis to value the shares in both companies (C and A) and determined that the
value was far higher than the price at which the assessee sold the shares in those
companies to related D. The tax officer considered the value under the DCF
analysis to be the arm’s-length sale price when computing the assessee’s taxable
gains.

Case study 6 Comparable? How is Share valuation?

B Tribunal’s ruling

(1) Transfer of C shares
The Tribunal, in principle, sided with the tax officer, noting that the sale of shares
in C by partner B could not be considered as an uncontrolled transaction in
determining the arm’s-length price of the sale of shares in C by the assessee.
Because the C shares’ sale agreement was a joint agreement and not separate.
The amount paid by related company D to the assessee and partner B were
consolidated and then divided between the assessee and B. Therefore, the sales
agreement as a whole could not be spilit into controlled and uncontrolled
transactions.

(2) Transfer of A shares
The Tribunal also ruled that the Foreign Exchange guideline method were used to
determine the value of shares when a nonresident was involved in a purchase or
sale of shares, as required by the Foreign Exchange Law in force at the time, so
this method was limited for the purposes of administering Foreign Exchange Law
and thus could not be automatically accepted in the application of the transfer
pricing provisions.
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Case study 6 Comparable? How is Share valuation?

(3) The value of C and A shares

The Tribunal ruled that the use of the DCF analysis to determine the value of the
shares was not contrary to the Income Tax Act.
While at first glance, none of the transfer pricing methods seemed to apply to
the transaction, considering that there was no CUP available in the case of a
private unlisted company, the use of the DCF analysis was a generally accepted
share valuation method.

Therefore the Tribunal directed the tax officer to correct errors in the application
of the DCF analysis and to recompute the value of the shares sold by the assessee.

B TP specialists’ Comments on the Tribunal’s conclusion
(1) Some of TP specialists say that argument of assessee that partner B was not an
related party of assessee is without doubt technically true. So, the price at which
partner B sold the shares to company D is a comparable uncontrolled price.
However, the Tribunal based its conclusion solely on the joint sale agreement.
So it is not clear why partner B was considered to be a related party of the

assessee and why partner B’s sale price was rejected as an external comparable for
the assessee.

Case study 6 Comparable? How is Share valuation?

(2) Another TP specialists say that the share valuation method is usually
independently determined by merchant bankers or accountants. It is not clear why
the net asset valuation or the net yield method was rejected and the DCF upheld.

What is the net yield method?
The net yield is an investor’s words.
The net yield means the rate of return on an investment after subtracting all expenses,
such as commissions, costs of purchase, and taxes.
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Case study 7 Valuation of assets in TP case?

B Facts

The assessee, Dodoma Ltd incorporated in the U.K, had a branch office in A country.
As of August 1, 2004, Dodoma company decided to close its A country’s branch and
transfer the branch’s assets and liabilities to a related party, Seren Ltd.

Dodoma Ltd considered the CUP method to be the most appropriate transfer pricing
method for determining the transfer value of the branch’s assets and liabilities .
Absent any comparables (internal or publicly available external), Dodoma Ltd hired
an independent professional to carry out the valuation of each of the assets and
liabilities of the A country’s branch. The independent professional considered each
asset and determined its value on the date of the transfer by considering high
depreciation rates for each type of asset.

Dodoma Ltd considered the aggregate net value to be the FMV of the net assets of A
country’s branch and consequently, the arm’s —length price in the transfer to Seren Ltd.
Dodoma Ltd reported as taxable the gains made on the transfer on that basis.

Case study 7 Valuation of assets in TP case?

B Transfer pricing audit

During the transfer pricing audit of Dodoma’s tax return, the tax officer challenged the

company’s valuation basis.

* The tax officer held that the valuation professional had used high depreciation
rates without offering any rationale and that the valuation was arbitrary. Net asset
should be valued on the basis of income tax depreciation rates to determine the
arm’s-length price.

* The tax officer also held that the transfer was a transfer of a business as a going
concern rather than a transfer of individual assets and liabilities. Thus, absent any
comparables, the most appropriate basis for determining the arm’s-length price
was the net book value of the Dodoma’s branch, the tax officer said.

He therefore made a transfer pricing adjustment by considering the net book of the

A country’s branch rather than the net asset valuation carried out for Dodoma by the

independent valuation professional.
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Case study 7 Valuation of assets in TP case?

B Tax Tribunal’s ruling

The transfer pricing provisions in A country are generally in line with the OECD/UN
guidelines and require the taxpayer to choose the most appropriate method to defend
the transfer prices in its transactions with related parties.

The Tribunal agreed with the Dodoma’s argument that CUP method was the most
appropriate method for determining the arm’s-length price in the transfer of the
branch’s net asset to Seren Ltd.

* However, the tribunal also agreed with the tax officer’s view that the valuation
report appeared to be arbitrary in considering the high depreciation rates. The
FMV computed on that basis did not explain or justify the basis of the valuation,
the tribunal said.

* Improvements to leasehold property carried out by Dodoma two years ago were
not considered or discussed by the valuation professional. So these should be
added to the basis.

Having rejected the valuation report, the tribunal found that the depreciation rates

prescribed by the tax officer are close to market realities.

No 5 : Case studies II

Transfer pricing

&
Customs valuation

Case Studies 1 and 2
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Tax and customs authorities usually have
different perspective on related-party transactions

A tax authority tends to
assume that the importer
paid more than an arm’s
length price to a foreign
related party in order to
reduce the tax base.

A customs authority has
a tendency to argue that an
importer pays less than an
arm’s length price in order to
reduce customs duties.
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Two recent Korean cases of “Case Study 1- Tax Tribunal”
and“Case Study 2- High Court” show inconsistency.

This means that complying with transfer pricing rules often
results in difficult customs valuation issues.
So, these two cases provides us very good materials for considering Transfer

pricing & Customs valuation.

1. Reviews typical challenges arising from differences by
examining two recent cases in Korea,

2. Explains the essential differences between transfer pricing

and customs valuation, and

Explores or examines the recent developments
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Case Study 1

From the Tax Tribunal case in Korea. Dec. 11, 2012

B Facts

A Korean company (KC) and a foreign company (FC) were members of an MNE group
manufacturing and selling luxury watches.

KC was engaged in the business of importing luxury watches from FC and selling them
to customers in Korea.

In May 2006, KC entered into a unilateral APA with the National Tax Service of Korea.
The APA adopted the transactional net margin method (TNMM) and set an arm’s-length
net margin rate at 6.8 percent.

In order for KC to maintain the arm’s-length net margin rate described in the APA, FC
lowered its selling prices prospectively twice, 14.3 percent in August 2006 and again by
11 percent in August 2007.

KC paid customs duties under such adjusted (decreased) prices.

The Korean Customs Service (KCS) regarded these price adjustment as influenced by
the relationship between KC and FC.

Thus, the KCS imposed additional customs duties on KC, and KC appealed to the Tax
Tribunal.
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Case Study 1

An Advance Pricing Arrangement (APA) is an agreement between a taxpayer and a tax
authority regarding the tax payer’s transfer pricing during a certain time period. An APA
is not actually a binding agreement per se. Rather, once an APA negotiation is
completed , the tax authority issues a notice to the taxpayer stating that as long as the
taxpayer complies with the transfer prices described in the final APA filing, the tax
authority will regard the taxpayer’s transfer prices as arm’s length.

In Korea, the Tax Tribunal is a mandatory administrative appeal process before filing a
lawsuit in the curt.

B Questions
Based on the information above, please discuss about the followings:

(1) Which do you think TRA will agree with, KCS or the taxpayer? and why?

(2) For you, which opinion is reasonable, KCS or the taxpayer ?

(3) Do two arm’s-length principles exist?

One is for transfer pricing and the other is for customs purposes?

(4) If transfer pricing and customs valuation are different in many respects, could you
give us some of the main differences?
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Case Study 2

From the Seoul High Court case in Korea. Nov. 30, 2012

B Facts

BMW Korea, a Korean company, imported automobiles and components from BMW AG,
its German parent company, and sold them to customers in Korea. BMW AG established
a transfer pricing policy that set imported prices so as to reflect market risks and
currency risks. The key points of the transfer pricing policy included the following price
review clause:

If BMW Korea generated losses over a long period of time, these were compensated by
BMW AG with future effect by the adjustment of plant sales prices;

BMW Korea’s sustained currency changes out of the targeted currency band (unclear
for us) were compensated by the adjustment of plant sales prices; and

BMW Korea's target range for operating margin was between 1.5 and 3.5 percent.
Because of the sharp increase in the currency exchange rates during 2008, BMW
Korea’s margin deteriorated to minus (—10.83 percent). Accordingly, BMW AG and
BMW Korea made a compensating adjustment in order to maintain BMW Korea’s
operating margin within the range of 1.5 to 3.5 percent.

Specifically, BMW AG lowered transfer prices by 14 percent retroactively and returned
€38 million to BMW Korea in December 2008 . This means decrease of import prices for
BMW Korea.
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Case Study 2

In 2009, however, BMW AG and BMW Korea made an amendment in order to clarify
the price adjustment measures resulting from currency change or the difference
between expected sales and actual sales. BMW Korea requested a refund of customs
payment in accordance with decreased import prices (€38 million), arguing that the
compensating adjustment was based on a price review clause and the retroactively
adjusted transfer price was the actual transaction value of imported goods.

However, the Korean Customs Service (KCS) declined BMW Korea’s request and BMW
Korea appealed to the Tax Tribunal. After the Tax Tribunal affirmed KCS’s position, BMW
Korea filed a lawsuit in the District Court. However, the District Court agreed with KCS’s
position, and BMW Korea appealed the decision to the Seoul High Court.

B Questions
Based on the information above, please discuss about the followings:

(1) Which do you think TRA will agree with, KCS or the taxpayer? and why?
(2) For you, which opinion is reasonable, KCS or the taxpayer ?
(3) Do you think Casel and Case2 is the same in nature?
If Case2 is different from Casel, could you give us some of the differences?
(4) If such cases happened in Tanzania in the future, how do you think that TRA should
cope with these cases?.
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Case StUdy 1 (Facts and questions are as per the attached “Case Study 1”)
The Tax Tribunal case in Korea. Dec. 11, 2012

The Tax Tribunal held that it was not a general practice between unrelated
parties to adjust import prices downward under an APA. However, the Tax
Tribunal found certain facts showing the possibility that the relationship
between KC and FC might not have influenced import prices regardless of
price adjustments. Accordingly, the Tax Tribunal reversed KCS’s position and
ordered it to re-audit the case.

Case StUdy 2 (Facts and questions are as per the attached “Case Study 2”)
The Seoul High Court case in Korea. Nov. 30, 2012

For following reasons, the Seoul High Court agreed with KCS’s position.
(BMW Korea gave up its appeal to the Supreme Court of Korea)

The Seoul High Court held that the price review clause would apply to situations in which
Certain factors such as manufacturing costs or qualities of merchandise played a role in
determining import prices, and the change of these factors led to final determinations of
import prices. In other words, the price review clause would not apply unless such factors
exist or change.

Also, the Court stated that the compensating adjustment of the BMW Korea case
functioned as a tool for making profits fall within the arm’s length price range by reflecting
market risks or currency risks and basically targeted at the sale results taking place after the
import process.

Accordingly, the Court found that the compensating adjustment of the BMW Korea and

BMW AG was not directly connected with price paid or payable for the goods, because the
adjustment was based on the unexpected change in the currency exchange rate.
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Essential differences between

transfer pricing and customs valuation
Although transfer pricing and customs valuation are pursuing the same
goal (that is, arm’s length price), they are different in many respects. The
main differences may be summarized in four basic items.

First,

Transfer pricing

Transfer pricing adopts the best method principle, while customs valuation is based
on a strict hierarchy.

The objective of transfer pricing rules is to ensure that each enterprise reflects
Income attributable to controlled transactions and to prevent tax avoidance by
allocating profits of transactions between related parties. The OECD guidelines
suggest the comparable uncontrolled price method, the resale price method, the
cost plus method, the transactional net margin method, and the transactional profit
split method as measures to determine an arm’s length price. An MNE or a tax
authority should choose the best method among them in accordance with the
circumstances of each case.
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Customs value

On the other hand, the customs value of all imported merchandise means
the price actually paid or payable for the merchandise (e.g., the invoice
price).The price must be fixed at the time of importation for customs
purposes.

In principle, the customs value of all imported merchandise means the
actual price paid or payable for the goods(arm’s length). This approach is
usually known as the transaction value method.

However, there is a possibility that transfer prices of goods are influenced
by the relationship between related parties.

The transaction value method will not apply if the circumstances of the sale
of the imported goods indicate that the prices are influenced by any
relationship between the parties.

Instead of the transaction value method, other appraisement methods will
apply : the transaction value of identical or similar goods method, the
deductive value method and etc.
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Second,

Transfer pricing

Customs valuation has no valuation method similar to the transactional net margin method
or the comparable profit method, which is often chosen as the best method in an advance
pricing agreement (APA) or a transfer pricing policy.

When the results of operating profit margin rate at the end of the year are different from
what they have expected in APA, in order to maintain the arm’s —length net margin rate
described in the APA, MNE group will make a downward or upward adjustment (Case 1).

Also, the APA process usually requires so much time and cost that taxpayers often establish
transfer pricing policies by taxpayer-initiated transfer pricing studies instead of APAs.

MNE often make self-initiated transfer price adjustments based on their own transfer pricing
policy (Case2). These adjustments are usually referred to as compensating adjustments.
When the results of their transfer pricing policies are different from what they have expected,
the actual transaction value will be retroactively adjusted based on a price review clause.
This compensating adjustments are not basically different from the audit-initiated
adjustment, because both adjustments have similar substantive effects on customs valuation.

Customs value
No APA or valuation method like TNMM for customs valuation purposes.
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Third,
Transfer pricing
The functions or risks of each enterprise are important factors in applying
transfer pricing rules. For instance, the expected return of a distributor
with
marketing responsibilities is usually higher than that of an agent without
such responsibilities.

Customs value

On the other hand, the key point of customs valuation is not the functions
of an importer, but the objective value of each product itself. Therefore,
customs valuation put an emphasis on product similarity.
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Fourth,

Transfer pricing

The aggregation of transactions is a useful concept for determining whether
related-party transactions are consistent with transfer pricing rules. For example, a
subsidiary imports printers at a low price and toner cartridges at a high price from
its foreign parent company.

Although each item is sold at a price that is not an arm’s length price, the total
profit at the time of filing the tax return may be consistent with the arm’s length
principle , because the objective of transfer pricing is allocating profits or incom
between related parties.

Customs value

However, customs duty is imposed on the objective value of goods themselves.
Thus, whenever the subsidiary imports printers and toner cartridges, each of them
must be separately evaluated and declared under the duty rates of tariff
classification upon the entry of each item. That means each item’s customs value
should be at an arm’s length price for customs purposes, regardless of business
strategies.

Recent harmonization Developments

Three developments are as follows:

1. Commentary 23.1

Commentary 23.1 of WCO Technical Committee on Customs Valuation is
significant because the WCO officially acknowledged that a transfer study
could be a good source of information to verify the arm’s length price for
customs purposes. However, neither the WCO nor the OECD has proposed
concrete instructions or guidelines thus.
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2. ICC Proposals

In February 2012, the International Chamber of Commerce (ICC) published six proposals for
harmonizing transfer pricing and customs valuation. The six solutions are based on
Commentary 23.1 and can be summarized as follows:

@ Customs administrations should recognize the arm’s length principle of transfer pricing
in determining customs value ;

@ Customs administrations should recognize post-transaction adjustments (upward or
downward) resulting from a voluntary compensating adjustment or a tax audit;

@ In reviewing customs value regarding post-transaction adjustments, customs

administrations should follow the application of the weight average customs duty rate
or the allocation of the transfer pricing adjustment;
@ Importers should be exempted from the obligation to submit an amended declaration for
each initial customs declaration and the payment of penalties;
® Customs administrations should consider similarity of goods and functions of related
parties in accepting the OECD transfer pricing methods; and
® Customs administrations should accept transfer pricing documentation.
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3. CBP Ruling: HQ W548314

The U.S. Customs and Border Protection (CBP) announced its ruling, HQ W548314, which

was effective July 30, 2012.

Under HQ W548314, CBP would apply the transaction value method to related- party
transactions and make a post-importation adjustment to customs value , either upward or
downward, if the following requirement (five factor test) are met:

D A written “Intercompany Transfer Pricing Determination Policy” is in place before
importation and the policy is prepared taking IRS code section 482 into account;

@ The U.S. taxpayer uses its transfer pricing policy in filing its income tax return, and any
adjustments resulting from transfer pricing policy are reported or used by the taxpayer
in filing its income tax return;

@ The company’s transfer pricing policy specifies how the and any adjustments are
determined regarding all products covered by the transfer pricing policy for which the
value is to be adjusted;

@ The company maintains and provides accounting details from its books and/or financial

statements to support the claimed adjustments in the U.S.; and

® No other conditions exist that may affect the acceptance of the transfer price by the CBP.
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No 6 : Data and software for
TP tax professionals

Data and software for tax professionals

O Bureau van Dijk (The TRA adapted)
orbis, osiris, amadeus, oriana, gin. (TP catalyst)

@ Kenya Revenue Authority (KRA)

@ South African Revenue (SAR)
@ TRA in Tanzania (2014)
@ Other countries

O Compact Disclosure
SEC, Worldscope, Canada.

O Standard & Poors
COMPUSTAR Global, COMPUSTAR North America
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Data and software for tax professionals

O Bureau van Dijk
orbis : worldwide
osiris : worldwide
amadeus : Europe
oriana  : Asia and Pacific
gin : China

O Compact Disclosure
SEC : SEC filings of U.S. publicly traded companies
Worldscope : international version of SEC
Canada : Canada version of SEC, but including unlisted companies

O Standard & Poors
COMPUSTAR Global : worldwide
COMPUSTAR North America : North America
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Bureau van Dijk
Amadeus, Fame and Jade

(Source : http:// www.dvdep.com)

Bureau van Dijk publishes three other usefull CD-ROM based, foreign
company databases, foreign companies databases. They are Amadeus,
Fame and Jade. These databases have a much more extensive set of
financial data for foreign companies than Worldscope. Each one covers a
different geographic region. Amadeus covers European countries, Fame
covers Great Britain and Jade covers Japan. All three databases can be
searched by numerous search criteria, including SIC and gross sales range.

Unfortunately, the financial data in these three databases is according to
the accounting standards set forth by the countries they operate in. Thus
companies’ financial data are not comparable across countries.

In addition, except Amadeus, for each company, there is no narrative,
even a short one paragraph one as in Worldscope, to describe a company
and the functions it performs.

9%
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Bureau van Dijk

(Analyse Major Databases from European Sources

It includes financial data of 4 million European companies,
including Eastern Europe.

@ The database contains up to 10 years of historical consolidated
and unconsolidated annual accounts.

@ There are over 100 search criteria, including detailed uniform 7
digit activity codes and a primary activity code.

€ Ownership information and a trade description in the local
language and in English are also available.

Compact Disclosure

@ Compact Disclosure contains extensive financial information

(balance sheets, income statement, footnotes) , and the president’s

letter and management discussion, extracted from the annual reports,

10Ks., 10Qs, etc., of the companies that file with the SEC and produce

goods or services. (10Ks., 10Qs — both annual and quarterly data is

available).

@ Data contained in Compact Disclosure can be downloaded to a disk,
either as a text file or into a spreadsheet program.

@ You can also sort and screen by various criteria.
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Compact Disclosure

It is Corporate filings and an international version of GLOBAL RESERCHER (SEC),
@ It contains basic financial information on public companies worldwide.

@ Itincludes somewhat standardized financial data to allow cross border comparison of
companies worldwide. This facilitates comparison between companies within and
across national boundaries.

€ The database includes approximately 25,000 companies (of which 10,000 are from the
US) in more than 50 countries in developed and emerging markets.

@ These companies represent over 90 % of global market capitalization.
€ Furthermore, the database has information up to 18 years.

€ Data contained in Worldscape can be downloaded to a disk, either as a text file or into
a spreadsheet program.

€ You can also sort and screen by various criteria.

Data and software for TP tax professionals

Computerized search for “comparable” or detailed
“Functional analyses” in a developing countries

Such practices result in large costs with
no corresponding benefit?
Wasteful practices?

What do you think?
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No 7 : Transfer Pricing Audit
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Japanese Transfer Pricing Regime

Minstructing field examinations by RTB
in how to carry out them and analysing
and approving examination results

Ministry of Finance

M Negotiations with Tax Treaty Partner
Countries

u.s

UK
Australia
China
India
etc.

National Tax Agency(NTA)

Competent Authority |

00000

Tokyo Other Transfer Pricing Divisions:
Regional Regional 2;:'“
Tax Bureau Tax Bureau

¢ Audits in small cases. but quite

D|str|Ft Tax District Tax Offices rear in transfer pricing audit
Offices

Role and organization of NTA,RTB,and DTO

1 National Tax Agency(NTA)

® The NTA’s roll is to provide central direction in order to ensure uniform treatment of transfer pricing
cases and to take into account international developments in transfer pricing .

® The NTA is responsible for negotiations with countries with which Japan has double taxation treaties.
When a taxpayer is taxed in a treaty partner country in regard to transfer pricing, the taxpayer may
file a request for a Mutual agreement procedure to be held between the two tax authorities in
which the tax authorities discuss and attempt to agree on the appropriate transfer pricing.

® A taxpayer may request APA application.

2 Regional Tax Bureau(RTB)
® With respect to transfer pricing, RTBs directly carry out examinations of taxpayers paid-in capital of
¥100 million or more. Because RTBs have large teams of examiners and more expertise in international
and transfer pricing issues. There are 11 RTBs in Japan.
The Tokyo RTB has over 80 people involved in transfer pricing.
® A taxpayer may request a preliminary meeting with the tax authority in advance of the APA application.
The meeting are usually attended by the representatives from the RTB and from the NTA.

3 District Tax Offices(DTO)

® The DTOs have examination jurisdiction over taxpayer paid-in capital of less than ¥100 million. They
have direct responsibility for transfer pricing examinations over such taxpayers, but it is quit rear for
them to engage in transfer pricing examinations due to luck of examiners specializing it. There are
over 500 DTOs in Japan.

® Some of DTOs in the large metropolitan areas have international taxation examiners who may take a
leading role in cases where international tax issues are prominent, such as examinations of
subsidiaries or branches of foreign MNEs.
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5 steps of Transfer Pricing Audit

(@ Selection and contact @ TP Audit @) Interim @ Further ® Adjustment
Start Opinion Discussion
Initial Contact More * Adjustment *Discussion, , *Notice of
Initial Visit and Request | Information amount question on f Income
Decision whether to Gathering | (tentative) || interim opinion | Adjustment
Proceed Further i *Method of ! . T

-Schedule17-4 i calculation |
*Questionnaire TP Audit oo ‘

Y Y Y Y Y

< Taxpayer >

Meetings are held at a pace of

1-4 times per month * Objection (within 2 month

from adjustment)

Preparation for Mutual *Mutual Agreement Procedure

Agreement Procedure

Transfer Pricing Audit

Transfer Pricing Audit consists of five stages

1. Selection and contact
Tax auditors are required to conduct an initial analysis of audited party’s financial
performance to assess whether there is any indication of profit shifting.

2. TP Audit start
Taxpayers are expected to provide a functions, assets and risks analysis for all parties involved
in a tested transaction , including offshore counterparties.

Select the Transfer Pricing Method:
(a) In choosing the transfer pricing method, the tax officer must ensure the availability and
reliability of independent companies and transaction for comparison.
The comparability factors are : The comparability factors (1),(2)
(b) To determine the most appropriate method, the tax officer must take into consideration,
among other things:
*the advantages and disadvantages of each method;
*the suitability of the method based on functional analysis; and
*the availability of reliable information to apply the selected and /or other method
(c) Best method rule
3. Interim Opinion
4. Further Discussion
5 Adjustment

104
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Transfer pricing examinations by RTB (1)

1 Overview

® The Japanese tax authority has aggressively strengthened its transfer pricing enforcement since the
enactment of the transfer pricing rules in 1986 and has been actively auditing and adusting
taxpayers’transfer pricing for a number of years.

Both Japanese and Foreign MNEs are often targeted. The transactions assessed in such cases have
included tangible inventories, royalties (intangible), g t fees, and financial transactions,
with a wide range of intercompany transactions

2 Selection criteria for examination targets

There are no official criteria, but based on experience, the following factors could increase a company’s
chance of becoming the subject of transfer pricing scrutiny:
® Large volume of foreign related transactions
® Widely fluctuating gross profit or operating profit margins
® Persistent operating losses
® Presence of internal comparable transactions
Taxpayers that carry out transactions with third parties that are similar to their foreign related
transactions run the risk that the tax authority will compare the results of the two sets of transactions.
® Failure to submit or fully complete Schedule 17-4
Although there are no penalty for failing to submit Schedule 17-4, failure to complete all
requested items or failure to submit Schedule 17-4 could result in a telephone call from the
tax authority requesting the submissions or additional questions on transfer pricing during
next corporation tax examination
® |rregular transactions
For example, carrying out transfer pricing adjustments at the year-end that retroactively revise
transfer prices or adjust Japanese taxable income in order to achieve certain profitability targets.

Transfer pricing examinations by RTB (2)

® Business restructurings that reduce Japanese taxable income
If a taxpayer restructures its Japanese operations in a manner that reduces Japanese taxable
income(for example, by shifting certain activities, functions, or risk from its Japanese
operations to foreign related parties in low-tax jurisdictions), the Japanese tax authority
may decide to examine the taxpayer’s transfer pricing to determine whether transfer pricing
after the restructuring is truly arm’s length.
The tax authority may question whether any intangibles (such as marketing intangibles,
manufacturing intangibles, or business rights such as exclusive distribution rights) were
shifted out of Japan upon the restructuring. Any such shifts in intangibles would require the
payment of arm’s length remuneration to the Japanese taxpayer.
Business restructurings would include:
* the conversion of buy-sell distribution to a commissionaire
* the conversion of a manufacturing facility to a low risk contract manufacturer
* the shifts of intangibles, manufacturing or research and development activity out of Japan
® Frequently changing transfer prices or transfer pricing policy
® Large volume of related transactions with the Tax-Haven countries
® Presence of secret comparables for the taxpayer
For certain industries, the Japanese tax authority has been able to collect extensive third party, non-
public transactional data that can be used as comparable for taxpayers’ foreign related transactions.
For taxpayers in industries that are known to have secret comparables, the risk of transfer pricing
scrutiny and potential assessment is higher than in other industries.
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Transfer pricing examinations by RTB (3)
Schedule 17-4 (An attachment with the tax return)

3. Schedule 17-4

A simple one page form which requests the following information:

® Name,location,main business activities, capital amounts, and the number of
employees of foreign related parties

® Type of relationship with the foreign related parties (ie,relationship by shareholding,
control in substance, etc)
Two or more consecutive years

® Percentage of shares owned by taxpayer in foreign related parties

® Basic financial data of each related party (sales, cost of good sold,SG&A,operating
income, net income before tax and retained earnings)
in both their local currency and Japanese Yen

® Details of transaction amounts for each type of foreign related (tangible inventories,
intangible transactions, services, and loans)

® Transfer pricing methodology used for each intercompany transaction
(eg,CUP,RP,CP,TNMM, or profit split)

® Existence of any APAs between the taxpayer and foreign related parties

Transfer pricing examinations by RTB (4)

4 Obligation to provide information of foreign related parties

Among the items of information typically requested in a transfer pricing examination data on the
taxpayer’s foreign related parties. In an examination of a subsidiary of a foreign MNE, these

requests for overseas information can become a contentious issue. Transfer pricing examiners

request the information because they want to understand the allocation of profit between the

taxpayer and its foreign related parties and decide whether this allocation properly reflects

the contributions of the Japanese taxpayer to the total profits arising from the Japanese business.

In many cases, subsidiaries of foreign MNEs do not have the information requested because the

information is held only at the foreign parent.

Understandably, many overseas parent companies of Japanese taxpayers are reluctant to provide the
requested information.

Main reasons for this can be the following:

* Ina case where the taxpayer’s transfer pricing policy is based on an approach that tests the profitability
of the Japanese subsidiary (ie an RP, CP, or TNMM approach), it is difficult to understand why the
overseas data are necessary.

* The requested information (detailed financial information on the foreign related party) is not public and is
generally considered confidential business information that is not to be disclosed to third parties.

* Some of the requested data may not even exist. For example, the foreign related party may not have
profit and loss data segmented in a manner that shows its income specifically on its sales to the Japanese
taxpayer.

* Even if the requested information exists, financial data of the foreign related party is generally produced
according to accounting standards that differ from Japanese Generally Accepted Accounting Principles
and therefore cannot be compared to the statutory financial statements of the Japanese taxpayer. Any
use of such information by the transfer pricing examiners could therefore lead to inaccurate conclusions
about the allocation of the profit between the Japanese taxpayer and its foreign related party.
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Transfer pricing examinations by RTB (5)

However, failure to provide the requested information can sometimes have serious
consequences for the examination. The examiners may perceive the taxpayer as uncooperative.
This could raise the likelihood that the examiners will conduct their own analysis and reach their
own conclusion based on the use of secret comparables.

5 Obligation to respond to information requests

Authorized officials of the NTA, the RTBs, the DTOs have the authority to question
taxpayers’ books and records and other property. If a taxpayer does not answer their
questions, makes false statements, or refuses to cooperate with the examination, it may
be subject to a criminal penalty of imprisonment with hard labour for up to one year or
a fine of up to ¥500,000 (U.S.$ 6000)

Off cource. if examiners request transfer pricing documentation that does not exist, then the
taxpayer is not legally obligated to produce it, and there is no penalty for failing to produce it.
However, failure to produce the requested documentation can have negative consequences for
the examination, not the least of which is the possible use of secret comparables by the
transfer pricing examiners.

It is also worth noting that examiners may question and examine the books and records not
only of the taxpayer but also any person who has a duty to make payments to or transfer
goods to the taxpayer, or who has the right to receive payments from or transfers of goods
from the taxpayer. Thus, the transfer pricing examiners can also question suppliers and
customers of the taxpayer. Suppliers and customers are subject to the same criminal penalties
mentioned above if they do not cooperate with the examiners.

Transfer pricing examinations by RTB (6)
...... Documentation

6.Documents req dinan ination
The Japanese rules regarding transfer pricing documentation are contained in law and regulations.
Further guidance regarding documentation is contained in the Administrative Guidelines. The legislation
states that failure to provide documentation requested in an audit without delay will trigger the
examiners’ authority to conduct their own analysis of the earm’s length price using one of the methods
stipulated in the law. Such analysis could include the use of non-public transactional data (including
data on prices and gross profit margins) of the third parties as comparables for use in testing the
taxpayer’s transfer pricing. The types of documents that must be provided in order to avoid this
outcome are listed in the law.
These documents are as follows:
(1)Following documents describing the details of foreign related transaction:
(@ ~(
(2)Following documents related to the taxpayer’s determination of the arm’s length price for its foreign
related-party transactions:

(@)~ (e)
(3)Following documents that describe the capital relationship and details of business

of the corporation and each foreign related party:
(4) Following documents used by the corporation for the calculation of arm’s length

prices:

(5) Following documents containing the details of foreign related transactions:
(6) Other documents
(a) ~ (d)
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Transfer pricing examinations by RTB (7)
...... Examination process

7. Examination process
Figure 12 summarizes the steps of a typical transfer pricing examination. Each step is described in more
detail in the following paragraphs.

(1) Initial contact
This first contact can take the form of either a direct contact from a transfer pricing examiner or
questioning on transfer pricing during a corporation tax examination. Normally the examiners will inform
the taxpayer that the RTB intends to visit the taxpayer to ask question about the taxpayer’s transfer
pricing, or they will provide a questionnaire with multiple pages of detailed questions on the taxpayer’s
transfer pricing. Depending on the answers provided, the taxpayer may or may not find itself the subject
of additional transfer pricing scrutiny by examiners specializing in transfer pricing.

(2) Initial visits and information requests

Following the initial contact, the transfer pricing examiner may visit the taxpayer directly to hand-deliver
a preliminary questionnaire, with a formal meeting to follow within a week or two to discuss the
questions and the taxpayer’s initial responses. Alternatively, the questionnaire may be presented at the
first formal meeting, at which the examiners explain their intent and the types of information they plan
to request during their review.

The number and timing of meetings, number and types of questions asked, and the length of time
required by this preliminary this preliminary inquiry varies from case to case.

Depending on the volume and complexity of the taxpayers’ foreign related transaction, there could be
anywhere from two to six meetings (or more in particularly complex cases). Meetings typically take
place once every one to three weeks. Thus, this preliminary stage could require between one and four
months (or, more).

The types of information typically requested at this stage include ( but are not limited to) the following:

Transfer pricing examinations by RTB (8)
...... Examination process

(3) Decision whether to proceed further

Following the preliminary inquiries, the transfer pricing examiners make a determination as to whether
transfer pricing “problem”(i.e. a high likelihood of non-arm’s length pricing) seems to exist that
warrants additional scrutiny and possible adjustment of non-arm’s length prices.

If they decide that such a problem does seem to exist, they will proceed with additional scrutiny of the
taxpayer’s transfer pricing . If the examiners decide that such a problem does not seem to exist, they
will hold a meeting with taxpayer where they will express their conclusion to the taxpayer and explain
the reasons behind their decisions.

It is extremely important to note that a decision not to proceed further does not necessarily mean
that the tax authority agree with the taxpayer’s transfer pricing. In fact, transfer pricing examiners
sometimes express several warnings to taxpayers noting that certain transactions or transfer prices
still concern them and that they expect the taxpayer to review and/or document its transfer prices
more carefully. If a tax payer does not take any actions in response to the examiners’suggestions, it is
possible that in a future examination the tax examiners may at that time decide to launch a full
examination and possibly issue an assessment.

It is also extremely important to note that even if transfer pricing examiners do not express any
warnings at a concluding meeting, this does not mean that the taxpayer’s transfer pricing issues for
the years in question are not closed. In fact, the Japanese transfer pricing examiner do not formally
“close” any tax years that are still under the statute of limitations. This means that if the examiners
want to return and scrutinize any of the years more closely (even after telling a taxpayer that they do
not see a transfer pricing problem), they are free to do so. The only case in which a tax year can be
considered truly closed is when the statute of limitations has expired for that year.
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...... Examination process

(4) More detailed information gathering

If the examiners decide that a transfer pricing problem seems to exist, they will continue their
investigation and ask for more detailed information from the taxpayer. Depending on the examiner
and the case, the examiners may or may not tell the taxpayer that they have examined that there is a
likely transfer pricing problem.

Below is a list of examples of items that may be requested during this stage. It is important to note the
items listed below could, depending on the case, be requested in the preliminary stage. But the list
provided here should be taken only as an example:

O Additional information (financial or descriptive information) on the foreign related party

QO Transfer pricing documentation produced and held by the foreign related party

O More detailed segmentations of the taxpayer’s profit and loss data by division or product
line

O Explanation of reasons behind the financial results of specific business years(ie why a
particular year showed lower or higher profitability than other years)

O Descriptions of specific business or industry characteristics that affect profitability (eg
the impact of government regulations on pricing, profitability, etc)

QO Copies of contracts between the taxpayer and its foreign related party

O Descriptions of any special characteristics or extraordinary circumstances of the taxpayer
and its foreign related party that may affect pricing and profitability

O More detailed explanation of taxpayer’s transfer pricing (eg why certain comparables were

chosen)

The additional questioning by the examiners generally takes the form of the submission of additional
written questionnaires to the taxpayer. The examiners will generally continue to visit the taxpayer
once every one to three weeks to receive the taxpayer’s answer to the questions and ask additional
questions or to ask for clarifications of the taxpayer’s responses.

Transfer pricing examinations by RTB (10)

...... Examination process

The number and timing of meetings, number and types of questions asked, and length of time
required by this stage varies from case to case. A complex case involving multiple types of
transactions with multiple foreign related parties could last up to a year or even longer. A relatively
simple case could finish after only a few months. The time required will also be influenced by the
arguments made by the taxpayer. For example, if a taxpayer produces extensive new transfer pricing
analysis in defense of its transfer prices, the presentation and discussion of the analysis could require
additional time.

(5) Examiner’s opinion
After obtaining additional information from taxpayer over a series of meetings and questionnaires, the
examiners may conduct their own transfer pricing analysis and reach a preliminary conclusion.
If they decide that the taxpayer’s transfer pricing is not arm’s length and warrants adjustment, they
may express their opinions (orally or in writing) to the taxpayer during the course of the examinations.
If the taxpayer did not answer their requests in a timely manner, triggering their legal authority to
collect non-public comparable transaction data (ie secret comparable data), the examiners may use
secret comparables.
The examiners may explain their analysis, including how they decided to segment the taxpayer’s
transactions for analysis, which fiscal years they chose to analyze, how they identified their
comparables, any adjustments made to the results of the comparables, and the calculation of a
preliminary adjustment to the taxpayer’s transfer prices based on the comparison with the
comparables. The comparables used may be secret comparables, in which case the examiner will only
disclose limited information on their method and on the comparable (ie information that will not
disclose the comparables’identity).
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...... Examination process

(6) Debate and discussion
After the examiners begin expressing their opinion and preliminary conclusions, the examination
typically enters a debate and discussion stage. Over the course of one or more meetings, the taxpayer
may ask questions about the examiners’ method, comparables, adjustments, etc. The taxpayer is also
free to make extensive counter-arguments if it so chooses. These counter-arguments may take the
form of position papers containing criticisms of the examiners’ approach as well as transfer pricing
analysis performed by the taxpayer which supports the arm’s length nature of its transfer prices. The
examiners will answer the taxpayer’s question to the extent that they feel is appropriate and
permitted and will usually provide responses to individual counter-arguments made by the taxpayer.
In this stage, there are cases where the examiners do not agree with any of the taxpayer’s counter-
arguments and therefore decide not to modify their conclusions. In other cases, the examiners may
be persuaded by the taxpayer that the transfer prices were in fact arm’s length or that there were
unique circumstances or special reasons for the taxpayer’s low profitability besides transfer pricing. In
such cases, the examiners may be willing to modify their conclusions and to reduce the adjustment to
the taxpayer’s transfer pricing initially presented in their interim opinion.

(7) Final negotiations
Following the debate and discussion over the interim opinion, transfer pricing examination often
enter a negotiation stage. In a case where the examiners still intend to adjust the taxpayer’s transfer
pricing even after hearing all of the taxpayer’s counter-arguments, it may be possible to reach a
settlement and avert the issuance of a transfer pricing assessment.

Specifically, the taxpayer could offer to amend prior years’tax returns voluntarily to reflect

adjustments to transfer prices that increase its taxable income. If the settlement offer is accepted, the
advantage for the taxpayer is that the settlement may result in a lower adjustment

Transfer pricing examinations by RTB (12)

...... Examination process

to taxable income than would be the case in an assessment issued by the tax authority. The

advantage for the tax authority is that once the taxpayer has amended its past tax returns, it

gives up its right to appeal the adjustment and to file for a MPA (Mutual Agreement Procedure) with the
relevant treaty partner country. Therefore, the issue is fully resolved, and the additional tax amounts due
in Japan are effectively settled.

The taxpayer should be aware, however, that it may be expected to comply with the methods or results
used in the settlement in the future, and thus this is an impact not only on the years examined but
future tax years as well.

Off course, negotiating a settlement is not always the best strategy. Some taxpayer may decide that
the best outcome can be achieved by contesting the examination result or filing for a MAP to eliminate
the double taxation arising from an adjustment in Japan. In such cases the taxpayer may choose not to
make any settlement offers and to receive an assessment from the tax authority.

(8) Assessment notice
If the examiners decide, upon conclusion of the debate and discussion stage, the adjustment is still
warranted, and if no settlement is reached, then an assessment notice will be issued to the taxpayer. The
amount of the transfer pricing adjustment described in the notice may differ from that described in the
interim opinion as a result of the examiners’ willingness to entertain counter-arguments made by the
taxpayer or the examiners’ own efforts to refine their calculations to achieve a more accurate result.
The assessment notice will contain detailed year-by-year calculations of the adjustments to be made to
the taxpayer’s taxable income and the additional tax due. It will also contain an explanation of the
transfer pricing analysis of the examiners, including the transfer pricing method selected, the
segmentation of the taxpayer’s transactions chosen by the examiners,
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Examination process

a description of the selection of comparables, an explanation of any adjustments made
to the comparables to account for differences with the taxpayer, and a calculation of

the adjustment to the taxpayer’s income based on the comparison with the comparables.
Note that an assessment based on secret comparables will contain only limited
information on the comparables. In other words, the examiners will disclose enough
information to enable the taxpayer to understand the basic approach, but without
disclosing any identifying information on the comparables.

Transfer pricing examinations by RTB (14)

Secret comparables @D

1 What are “secret comparables”?
Failure to provide documentation requested in an audit without delay could trigger the
examiners’authority under the transfer pricing legislation to conduct their own analysis,
including possibly analysis based on non-public transactional data (including data on prices and
gross profit margins) of third parties as comparables for use in testing the taxpayer’s transfer
pricing. These non-public transactional data are the so-called “secret comparables”.
When presenting analysis based on such secret comparables to the taxpayer, the examiner are prohibited

by law from disclosing the identity or confidential information of the business engaging in the
comparable transactions.

2 Authority of tax examiners to use secret comparables
The legal authority of the examiners to use secret comparables lies in a provision of the
transfer pricing legislation which states that if a taxpayer does not promptly provide
information requested by a tax examiner, the tax examiner is authorized to visit corporations
conducting business activities similar to those of the taxpayer and to collect information on the
profit margins (gross profit margin and operating profit margin) of those corporations for
comparison with the profit margins earned by the taxpayer on its foreign related party transactions.

3 Criticisms of secret comparables

* The primary objection to secret comparables is that it is impossible for a taxpayer to verify, analyse, or
rebut an assessment that is based on secret comparables. A Taxpayer can never know whether the
analysis of the tax authority is reasonable or whether it conforms to international standards of transfer
pricing analysis as represented by the OECD Gudelines.
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Secret comparables ®@

The primary objection to secret comparables is that it is impossible for a taxpayer to verify, analyse, or
rebut an assessment that is based on secret comparables. A Taxpayer can never know whether the
analysis of the tax authority is reasonable or whether it conforms to international standards of transfer
pricing analysis as represented by the OECD Guidelines.

For some industries, the NTA and the RTB have rough guidelines of appropriate (in their view) profit
margins based on their prior secret comparable research. However, taxpayers can never know these
expected profit margins are without receiving an examination being subjected to an assessment based
on secret comparables. This seems to contradict Japan’s self-assessment tax system where taxpayers are
responsible for calculating, reporting, and paying their own taxes. It seems inherently unfair to impose
the obligation of self-assessment on taxpayers and then penalize taxpayers for failing to comply with
some unknowable standard of arm’s length pricing.

There is also the argument that the use of secret comparables violate the sprit of the OECD Guidelines
(Paragraph 5.10) which states:

Tax administrations further should not require taxpayers to produce documents that are not in

the actual possession or control of the taxpayer or otherwise reasonably available......that is not
actually available to the taxpayer because it is confidential to the taxpayer’s competitor......

4 The other response to secret comparables

The response that taxpayers often make is to criticize the validity of the secret comparables as appropriate
benchmarks for the taxpayer’s foreign related transactions . However, in some cases it is possible to
identify the secret comparable by asking the examiners various questions about the secret comparable,
its industry, its products, and other characteristics of the comparable. The examiners will respond to the
taxpayer’s questions selectively in a manner that does not immediately disclose the comparable’s
identity. By using these responses together with the taxpayer’s knowledge of industry and its
competitors, the taxpayer may be able to guess the identity of the secret comparable.

Transfer pricing examinations by RTB (16)

Secret comparables ©)

Once the taxpayer has identified the secret comparable, it can analyze the company, determine whether
it is truly a valid comparable, and develop counter-arguments regarding the appropriateness of the
company as a comparable.

Therefore if the comparable is clearly very different, it may be possible in some cases to persuade the
examiner to compute adjustments to the comparable’s results to account for differences between the
comparable and the taxpayer.

5 Recent secret comparables in Japan

The use of secret comparables has declined in recent years, as Japan has reacted to harsh criticism of the
practice from taxpayers, practitioners, and other governments. However, the legal provisions which
authorize the tax authority to use secret comparables still exist, and examiners may still use secret
comparables when they deem it necessary.

In order to ensure careful use of secret comparables, if the examiners do in fact decide to use them, the
Administrative Guidelines of transfer pricing require that the examiners provide an explanation to the
taxpayer stating that failure to provide the requested information will trigger their authority to collect
third party transaction data. In addition, the Administrative Guidelines require that where examiners
actually use secret comparables to compute an adjustment, they must explain to the taxpayer the criteria
used for the selection of comparables, the contents of the comparable transactions, and the method of
adjusting for any differences between the comparable transactions and the taxpayer (Administrative
Guidelines para 2-5(4)).
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No.8 APA

1. Mutual Agreement Procedures (MAP) cases disposed
2. APA consists of unilateral and bilateral APAs
3. APA Process in the tax authority

Figure 1. Recent Trends in the number of Mutual Agreement
Procedures (MAP) cases disposed
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88




Advance Pricing Arrangements (APAs) (1)

Japan was the first country to introduce a formal APA system in the world.

In response to the increasingly aggressive nature of the Japanese tax authority’s enforcement
efforts and due to multinational enterprises’(MNEs) increasing familiarity and comfort with the
process of obtaining APAs, there has been a sharp increase in Japanese APA activity in recent
years.
An Advance Pricing Arrangement (APA) is an agreement between a taxpayer and a tax
authority regarding the tax payer’s transfer pricing during a certain time period. Note that in
Japan, an APA is not actually a binding agreement per se. Rather, once an APA negotiation is
completed , the Japanese tax authority issues a notice to the taxpayer stating that as long as
the taxpayer complies with the transfer prices described in the final APA filing, the tax
authority will regard the taxpayer’s transfer prices as arm’s length.

The NTA has published lengthy guidelines (Chapter 5 of the Administrative Guidelines)
regarding the APA application process and the procedures for carrying out reviews of APA
applications. In addition, the NTA publishes a report ever year on the status of the APA
program and presents data on the number and types of APAs filed and approved in Japan.
The APA procedure provides an opportunity for a taxpayer to propose a transfer pricing
method (along with specific prices or ranges) to the Japanese tax authority in advance of
foreign related transactions and to discuss its proposal with the tax authority in order to
receive approval and to avoid future tax assessments and contentious disputes. APAs

Many taxpayers in Japan have taken advantage of the APA program. APAs provide numerous
benefits but can also require significant time and effort from taxpayer.

Advance Pricing Arrangements (APAs) (2)

Many taxpayers in Japan have taken advantage of the APA program. APAs provide numerous
benefits but can also require significant time and effort from taxpayer.

1. Taxpayers and transactions eligible for APAs

Any corporation that has foreign related party transactions and is therefore subject to Japan’s
transfer pricing rules is eligible to request an APA.

Transactions eligible for APA include all transactions that take place with a corporation’s
foreign related parties and which are therefore subject to Japan’s transfer pricing rules. APAs
are therefore applicable to, for example, tangible inventory transactions, intangible
transactions (such as licensing of intangible property), intercompany services, and financial
transactions.

2. Unilateral Versus Bilateral APAs (UAPA Vs BAPAs)

The Japanese APA system allows both unilateral and bilateral APAs. A unilateral APA (UAPA) is
an agreement between only the taxpayer and the NTA. The tax authority in the country of
foreign related does not participate in the negotiation. In a unilateral APA the taxpayer receives
approval from the Japanese tax authority for its transfer pricing but is not protected from
possible transfer pricing assessments from the tax authority of the country where the foreign
related party is located. Despite this potential disadvantage, unilateral APAs may be preferable
in certain situations, such as for transactions with countries that do not have a double taxation
treaty with Japan or which do have a treaty but do not have sufficient resources to handle an
APA negotiation.
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Advance Pricing Arrangements (APAs) (3)

Unilateral APAs are also simpler and require less time to obtain than bilateral APAs, because
the taxpayer only to negotiate and reach agreement with the NTA and not with a foreign tax
authority.

A bilateral APA (BAPA) is an agreement among the taxpayer, the NTA, and the overseas tax
authority in the country where the foreign related party is located. Generally, both the
taxpayer in Japan and its foreign related party file APA applications and follow prescribed APA
procedures in their respective countries, and tax authorities of the two countries then
commence an MAP discussion to negotiate and reach agreement on the transfer pricing for the
transactions covered by the APA. A bilateral APA, once successfully obtained, has the
advantage that both the taxpayer and its related foreign party are protected from transfer
pricing assessments by the respective tax authorities throughout the term of APA.

However, a bilateral APA procedure is generally more complex and requires more time than a
unilateral APA, because there are more parties involved in the negotiation (ie two tax
authorities instead of one).

3. Time period to be covered

An APA in Japan generally covers three to five prospective tax years. It is possible to request
longer or shorter coverage, but such requests will be considered on a case-by-case basis and
may or may not be granted.

A taxpayer may also request retroactive application (rollback) of an APA’s terms to prior tax
years, and such rollback may be granted if the proposed transfer pricing method is determined
to be the most rational method for the prior years and if the APA request is accompanied by a
request for an MAP with the country of foreign related party ( bilateral request)

Advance Pricing Arrangements (APAs) (4)

4. Steps in the process of requesting and obtaining an APA
The process of requesting and obtaining an APA involves several steps. The diagram below
(Figure 2) summarises the APA process.

(1). Pre-Filing Meeting(S)

A taxpayer may request a preliminary meeting with the tax authority in advance of APA
Application (Pre-Filing Meeting). Such meetings have become a standard practice for nearly all
APAs. The meetings are usually attended by representatives from the RTB with jurisdiction over
the taxpayer and from the NTA Examination Division, as well as (in the case of bilateral APA
request) representatives from the NTA’s Office of Mutual Agreement Procedures.

At the pre-filing meeting the taxpayer usually presents an outline of the proposed APA, including
a summary description of the foreign related party transactions to be covered by the APA
(covered transactions), the business activities of the its foreign related party, and the proposed
transfer pricing method. The NTA and RTB usually provide their initial reaction to the proposal at
the pre-filing meeting and may raise questions or make suggestions regarding appropriate
modifications or additional supporting analyses that may be necessary for the application.

The RTB will carry out the following steps as it responds to the taxpayer’s request for a pre-filing
meeting.
® The RTB will explain to the taxpayer the necessary items for the APA filing such as attachments,
filing deadlines, etc.
® The RTB will provide necessary information to enable the taxpayer to decide whether to file
the request and if so, what kind of request is appropriate.
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Figure 2. | Pre-Filing Meeting(S) |
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Advance Pricing Arrangements (APAs) (5)

®The RTB will respond to the taxpayer’s questions to the extent that it can, based on the
information submitted by the taxpayer. If the materials provided are insufficient, the RTB will
inform the taxpayer that it cannot respond to the taxpayer’s inquiry.

® The RTB can, if the taxpayer explains that it cannot provide all required materials by the APA
filing deadline, extend the filing deadline by an appropriate amount of time (provided that the
RTB recognizes that there is an appropriate reason).

In some cases, the NTA and the RTB may indicate at the pre-filing meeting that they see no
significant problems with the application and that the taxpayer may proceed as planned. In
other cases, the NTA or RTB may have significant questions or may express concerns about
certain aspects of the proposed APA (such as the proposed transfer pricing method).

In the worst case, it is possible that the NTA and the RTB will indicate that without significant
revisions, the proposed APA will not be accepted.

(2) Preparation and Submission of APA Application

Next step is to prepare and submit the APA Application form and necessary attachments

a. Necessary documents
The application form is a standard one-page form that requests basic items of
information such as the taxpayer’s name and address, name and address of the
foreign related party, years to be covered by the APA, simple description of the
covered transactions, and the proposed transfer pricing method. The required
attachments consist of the following items.
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Advance Pricing Arrangements (APAs)(6)

® An outline of the covered transactions and of the organizations conducting those
transactions

® Details of the proposed transfer pricing method and an explanation of why the proposed
method is the most rational for the covered transactions.

® Significant business or economic conditions that are the premises upon which the APA is to
be carried out

® Details of the covered transactions, including the transaction flow and the flow of funds in
the transactions as well as currency used.

® Direct and indirect capital relationships and relationships via control in substance between
the taxpayer and the foreign related party in the covered transaction.

® Functions performed by the taxpayer and its foreign related party in connection with the
covered transactions.  (Detail explanations will be omitted)

b. Filing procedure (Detail explanations will be omitted)
c. Filing deadline (Detail explanations will be omitted)

d. Review of application by RTB  (Detail explanations will be omitted)

No 9 : Japanese Transfer Pricing
Regime
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Transfer pricing assessments in

Japan from media reports and companies’
public statements from 1995 to 2010

® The transactions subject to transfer pricing those years
include many intangible and intercompany service

transactions.

® The transactions also include guarantee fee, option fee
and derivatives, although the number of such a case is

small.

(Resources: Press reports and Media)

Japanese Transfer Pricing Regime
Selectecl Press Reports of TP Assessments

(US$1 = JP¥80)

Jun-10  Shosen Mitsui Service Fee 131
Jun-10  Ibiden 61
May-10 Bandainamuko Game Devices 88
May-10 Ajinomoto Royalty 46
Apr-10  Kyocera Corp Electric Devices 63
Apr-10  To-re Carbon Fiber 125
Mar-10 Komatsu Transportation 218
Equipment
Aug-09 Asics Royalty 54
Jul-08  Tokyo-oka-kogyo Chemical Product 16
Jul-08  Mitsui & Co Service Fee 125

66  Tokyo
19 Nagoya
43  Tokyo
23 Tokyo
?  Osaka
65  Tokyo
?  Tokyo
24  Osaka
5 Tokyo
59  Tokyo
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Service Fee

Jul-08  Mitsubishi Corp Service Fee 145 60 Tokyo
Jul-08  Denso Corporation Transportation 194 91 Nagoya
Equipment
Jun-08  Merrill Lynch Japan Option ? 75~88 Tokyo
Security, Co, Ltd
Jun-08  Daikin Industries Ltd Royalty 98 a4 Osaka
Jun-08  Konami Game soft 20 10 Tokyo
Apr-08  Honda Motor Co, Technical 1750 1000 Tokyo
Ltd service fee
Apr-08 Takashimaya Technical 4 1 Osaka
service fee
Feb-07  Shinetsukagaku Technical fee 291 138 Tokyo
Jun-07  FCCCo, Ltd Royalty 91 43 Nagoya
133
Service Fee
Jun-07  Mitsubishi Corp Service Fee 111 45 Tokyo
May-07 i-phon Interphone 4 1 Nagoya
Dec-06 Nihon-Densan Precision 86 41 Osaka
Component
Jul-06  Mitsui & Co, Ltd Service Fee 61 31 Tokyo
Jul-06  Mitsubishi Corp Service Fee 63 28 Tokyo
Jun-06  Sony Corp together CD/DVD 930 349 Tokyo
with Sony Computer
Entertainment
Jun-06  Takeda Pharmaceutica 1529 713 Osaka
Pharmaceutical Co, | Products
Ltd
May-06 Rinnai Corp Royalty 5 2 Nagoya
Mar-06 C Uyemura & Co, Ltd Royalty 30 14 Osaka
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Mar-06 Wacoal Corp Royalty 19 7 Osaka
Jan-06  Hamamatsu- Electric Device 18 8 Nagoya
Photonics K K
Jun-05  TDK Corp Electronic Part 266 150 Tokyo
Materials
Jun-05  Sony Corp Technical 268 56 Tokyo
Service Fee
May-05 Japan Cash Machine Electric Device 43 20 Osaka
Co, Itd
Mar-05 Kyocera Corp Electric Part 303 162 Osaka
Mar-05 Merrill Lynch Japan Derivatives 750 225 Tokyo
Security, Co, Ltd
Jun-04  Honda Motor Co, Royalty 317 163 Tokyo
Ltd
Nov-02 Roland Corporation Guarantee 13 5 Osaka
Apr-00  Coca-Cola Japan Royalty 563 213 Tokyo
135
Feb-99 Ciba-Geigy Japan Pharmaceuti 100 41 Osaka
cal Products
Feb-99  Nippon Oil Guarantee 14 6 Nagoya
Corporation
Jan-99  Medtronics Japan Medical 150 63 Tokyo
Devices
Nov-99 Nestle Japan Group Royalty 19 9 Osaka
Sep-98  Monsanto Japan Ltd Pesticide 19 4 Tokyo
Jul-98  Akebono Brake Royalty 7 4 Tokyo
Jul-98  Baxter Medical 188 75 Tokyo
Devices
Jul-98  Yamanouchi Royalty 676 302 Tokyo
Pharmaceuticals Co,
Ltd
Jul-98  Murata Manufacturing Electric 171 70 Osaka
Devices
Mar-98  Philips Japan Service fee 85 34 Tokyo
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Nov-96  Nippon Roche Chemical 175 75 Tokyo

Products
Dec-95 Shimano Royalty 25 10 Osaka
Jan-95  Idemitsu Kosan Oil 40 21 Tokyo

In the Takeda Pharmaceutical case (Jun-06) above, Takeda Pharmaceutical Co, Ltd
released in April 2012 that the assessing authority which issued the assessment had
changed its conclusion and decreased its assessment amount from 1529 million USS to
307 million USS (USS1 = JP¥80).

After receiving the assessment notice issued by Osaka Regional Tax Bureau (ORTB) on
Jun 2006, Takeda Pharmaceutical Co, Ltd had filed a request for reinvestigation with the
ORTB and reconsideration of its decision. However, This seems to be a rear case. Such
an appeal usually does not result in a change in the assessment, as it is unlikely that the
RTB which issued the assessment will change its conclusion. So such a case is rare in
RTB.
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Regulatory Changes of transfer pricing in Japan

Following the enactment of Japan'’s transfer pricing legislation in 1986 and
the issuance of related circulars, there was very little change in the rules
until the late 1990s. In this early period, the law and related circulars were
very brief and provided only limited guidance on such items as the definition
of related parties and acceptable transfer pricing methods .

Since 2000, however, there have been major expansions of the circulars, and
new administrative guidelines have been released and continually refined to
provide much more specific guidance on such items as the administration of
transfer pricing audits , transfer pricing documentation, the appropriate
treatment of service transactions and intangible transactions, and APAs .

In addition, the rules have been revised to bring Japan closer to international
standards such as the OECD guidelines. For example, from 2004 Japan has
formally recognized the transactional net margin method (TNMM), and in
2006 the NTA issued guidelines on cost contribution arrangements (CCA). In
2007, the NTA made several revisions to the legislation and related circulars
in relation to intangible transactions , APAs. In 2008, the NTA revised the rules
on intercompany services and in 2010, the legislation was revised to clarify
the requirements for transfer pricing documentation .
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Japan’s transfer pricing guidance

Guideline and Case Studies

Clarifications of criteria in applying the rule are most
important in enforcement of law.

®To ensure the predictability of tax payers

®To realize proper and smooth enforcement of
transfer pricing taxation

@70 eliminate international double taxation

Guideline and Case Studies

Clarification on

1. The definition of related parties:
...... A taxpayer via a chain of relationships, etc
...... control in substance

2. Administration of transfer pricing audits

3. The selection of transfer pricing methodology in various situations

4. Filing requirements(Schedule 17-4)

5. To provide more detail on the appropriate transfer pricing of
intercompany service transactions

6. The treatment of intangible transactions
...A series of examples illustrating the application of the rules in

various scenarios

7. To clarify the requirements regarding the transfer pricing
documentation

8. Advance Pricing Arrangements procedures(APA)
...Pre-filing Consultations

9. Mutual Agreements relating to APA
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Administrative Guideline and Case Studies

In Jun1,2001 the following two rules have been established in regard to the operation of
transfer pricing.

Especially clarification of intercompany service transactions and intangible property, and
application criteria for transfer pricing methods in Case Studies

< Administrative Guideline >

Chapter 1 Basic policy

Chapter 2 Examination(intra-group services, intangible asset)
Chapter 3 Points to note in determining the Arm’s Length Price
Chapter 4 Treatment of income transferred overseas

Chapter 5 Advance Pricing Arrangements(APA)

< Reference Case Studies >
The tax treatment of transfer pricing illustrated by examples based on certain preconditions
From Case 1(Case of use comparable uncontrolled price method)
To Case 28(Critical assumptions)

TP Administrative Guideline

< Administrative Guideline >
*  Points to consider when conducting examinations(Attachment of Form17-(3) etc.)
*  Document to be inspected at the time of examination
*  Treatment of Intra-Group Services
= = =whether the services have economic value for the foreign affiliate - -
specifically, whether the foreign affiliate pays another non-affiliate
to do the same activities on its behalf- - -
* ===where the actual circumstances relating to the provision of the services cannot be
confirmed, ==+
* Intangible property to consider in examination
* Cost contribution arrangement and its point
* Determining the Arm’s Length Price, adjusting difference etc
* Points to note concerning the treatment of taxation by estimation
» Advance pricing arrangement(APA)
* Documents to be attached in the APA request
* APA and Mutual Agreement

98




TP Case Studies 1~28

< Reference Case Studies>
Focused on how to select the method of calculation of arm’s length price and points to
note when applying that method.

Section 1 (the selection of method of calculation of arm’s length price)
1 Case of use of comparable uncontrolled price method(CUP)

2 Case of use of resale price method(RP)

3 Case of use of cost plus method(CP)

4 Case of use of methods consistent with CUP

5 Case of use of methods equivalent to methods consistent with CP

6 Case of use of transactional net margin method

7 Case of use of contribution profit split method

8 Case of use of residual profit split method

9 Adjustment for differences

Section 2 (Application of methods of calculation of arm’s length price)
Section 3 (Advance pricing arrangement)

Transfer Pricing Regime in Japan:  Background

The Government Tax Commission's Proposal in December 17,1985

“With the recent internationalization of corporate activities,the internatioal
transfe of income that depends on the handling of transaction with foreign
related parties,orthe transfer pricing issue,has become important in field on
international taxation, but there is no sufficient treatment
of this matter in current law, and to let this issue unattended is problematic from
a perspective that values tax appropriateness and impartiality.

If one thinks about the tax systems in other countries that have already been
developed to deal with such international transfer of income, it is appropriate to
take measures to be on equal footing with such countries, to establish regulations
for the calculation of taxable income in cases of transactions with foreign related
parties in order to implement fair tax imposition and to promote the smooth
operations of the system such as data collection, etc.”

— e
Transfer Pricing Legislation was introduced in 1986 and enforced from July 1987.
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Transfer Pricing Regime in Japan: Background

Increase in IRS audits of the US subsidiaries Background
of large japanese multi-national enterprises @ Shortage in tax revenue in
in the mid-1980s the US.

@ Losses at foreign-owned
corporations

Japan parent companies who had been adjusted byIRS applied for
mutual agreement procedures for relief of double taxation

According to tax conventions, Japanese tax authorities refunded tax to
Japanese parent companies

Need for improvements on Japanesetransfer pricing regime

History of transfer pricing in Japan (1)

. Prior to 1986 Japan had not very few legislative provision specifically applicable to
the pricing of transactions between related parties.

However, Japanese government officials noticed the increasing interest in transfer
pricing by revenue authorities elsewhere in the world as growing trade among
affiliates with multinational groups provided Multinational Enterprise(MNE) with
greater opportunities to change their worldwide tax burden by using transfer pricing
to shift income to lower — tax jurisdictions.

. In particular, The United States Internal Revenue Service (IRS) introduced the
transfer pricing law in 1968 for the first time in the world in order to cope with
shifting by U.S. MNEs their manufacturing function to shell companies in low or zero
countries.

Meanwhile, IRS began auditing subsidiaries of foreign MNEs in U.S. for transfer
pricing quite aggressively in the late 1970s and through the 1980s. Main targets on
those audits was U.S. subsidiaries of Japanese MNEs, automobile and electronics
industries. The tax adjustments at stake amounted to hundreds of millions of dollars.
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History of transfer pricing in Japan (2)

At the time, however, the Japanese government did not have comparable legislative
framework for requiring arm’length pricing . As a result, the Japanese government was
not able to conduct similar enforcement efforts in Japan to ensure that Japanese
subsidiaries of U.S.MNEs were not shifting income to the U.S.

From the 1970s, the Japanese government, expressed serious concern over the use of
various tax avoidance schemes including transfer pricing designed to shift income overseas.
The first legislative response to such concerns was the enactment in 1978 of Japan’s anti-
tax haven rules, designed to prevent taxpayers from sheltering income offshore in
subsidiaries located in low-tax jurisdictions. And second response was the problem of
income shifting via transfer pricing and enforce methods to curve taxpayers’ability to shift
income overseas.

Thus Japan also introduced the transfer pricing legislation in order to promote fairer
international taxation.

Current trend in Japan

M Increasing Focus on intercompany service transaction
M Increasing Focus on intangible
M Increasing use of TNMM

M Increasing importance of APAs
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Current trend in Japan

The Japanese National Tax Administration (NTA) is devoting more attention to intercompany
services and intangible transactions. Many of the significant changes to the Japanese transfer
pricing regulations over of the past several years have involved expansions of the rules on
services and intangible transactions.

For example, Prior to 2002 the Japanese transfer pricing rules contained very little guidance on
such transactions. However, guidelines on the pricing of the intercompany services were added
in 2002. Japan had a system of rules for intercompany services that mirrored the OECD
Guidelines.

In addition, the NTA released additional guidance regarding intangible transaction in 2006. The
previous guidance regarding intangible transactions was very limited, and it was not until 2006
that the rules defined intangible property to include not only patents, trade secrets, and
technology but also know-how, processes, and networks of relationships resulting from
taxpayers’ s, ales efforts, R&D, production, etc. It was from 2006 that the rules stated that all
intangible-producing activities and contributions made by a taxpayer and its foreign related
parties (ie activities and contributions beyond the simple bearing of costs) would be scrutinized
in determining who is the economic owner of intangible property(material value and source of
income).

The 2006 revisions to the transfer pricing rules also included the publication of guidelines

. regarding “cost contribution arrangements”(CCAs).
= Material value and Source of income

Current trend in Japan

Japan started looking into transfer pricing issues since the late 1980s. While the
early focus of transfer pricing investigations was mostly on tangible goods
transactions, it has since been expanded into other transactions involving intangibles
and services.

That the NTA is devoting considerable attention to intangible transactions and
service transactions is also apparent from some of the transfer pricing cases that
have emerged in recent years.

We showed already a large number of publicly reported transfer pricing cases in
Japan from 1995 to 2010. Among the assessments that have been publicly disclosed
in the past ten years or more are many that involve royalty transactions and service
transactions.

None of this is to say, however, that tangible inventory transactions, which were
historically the focus of most transfer pricing scrutiny, are now somehow receiving
less attention than before. Publicly announced transfer pricing cases include several
that involve transactions of tangible inventories. This indicates that the NTA is casting
a wide net and examining a wide range of transactions, industries, and taxpayers.
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Intercompany services transaction (1)

low-value services

1. The Administrative Guidelines

The Administrative Guidelines identify the types of intercompany services for which arm’s length remuneration
should be charged. A service requiring arm’s length charge is defined as any intercompany services that the
recipient of the service would have willingly purchased from a third party or performed for itself in the absence
of the service from the related party.

2.

low-value services

The Administrative Guidelines list the specific service that is one of the following type of low-value services. If
the following conditions are met, it may be acceptable to use the total cost of providing the service as the
arm’s length price.

Examples of low-value services:

T S@ o Q0 oo

Drafting and management of budgets;

Accounting, tax, or law services;

Management and collection of credit;

Operation, maintenance, and management of information and communications systems;
Management of cash flow and solvency;

Management and raising of funds;

Hiring, assignment and training employees;

Administrative tasks related to employee compensation and insurance, etc;

Advertising (other than marketing support as described in Administrative Guidelines);
Other general administrative tasks.

Intercompany services transaction (2)

Special issue related to transfer pricing

&)

2. But regarding services mentioned above, note the followings :
(D The service does not comprise a substantial proportion of the business activities of the service providers or

recipient.

@ The expenses required for the provision of the service do not comprise a substantial portion of the

expenses of the service provider.

@ The service provider does not use its intangible assets in providing the service.
@

The calculation of direct and indirect costs of providing the service, such as the general and administrative
expenses of the relevant divisions, is based on rational allocation factors such as the ratio assets used or of
personnel involved, etc.

If the services provided are auxiliary to the principal operations of the party providing the service, it may
be acceptable to use the total cost of providing the service as the arm’s length price. For example, if a
corporation, whose primary business is the development and manufacturer of electronics, provides
technical guidance to its overseas subsidiaries who manufacture products for parent company, this
technical guidance is not among the parent’s corporation’s principal business activities and would
therefore be considered auxiliary to the service provider’s principal operations.

3. However, please note that this rule does not apply to the following cases:
@ A case where the expenses required for the provision of the service comprise a substantial portion of the

expenses of the service provider.

@ Other cases where it is not recognized not to be appropriate to take the total cost of providing the service

as the arm’s length price such as cases where intangible property is used in the provision of the service.
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Intercompany services transaction (3)
Special issue related to transfer pricing

4. Finally, the Administrative Guidelines note the followings:

There may be cases where services are provided together with the licensing or assignment of intangible
property and/or with the transfer of tangible property and that it is important to determine whether or
not the charge of services includes a portion relating to any such tangible or intangible transactions.

In determining whether a provision of a service involves the use of intangible property, examiner will
consider not only the types of intangible assets used in providing the service but also the impact of the
services on the recipient’s activities, functions, etc.

@ In the case of services provided by a related party that overlap with services that the recipient already
receive from other parties or performs for itself, the services provided by the related party should not be
charged.

@ In addition, shareholder activities performed by a parent for its subsidiaries (e.g. the holding of
shareholder meetings, activities to ensure compliance with securities laws such as the drafting of securities
filings, or other activities performed by a parent company based on its status as a shareholder in one or
more subsidiaries) are not considered services requiring arm’s length remuneration and thus should not be
charged.

@ If the services provided are auxiliary to the principal operations of the party providing the service, it may
be acceptable to use the total cost of providing the service as the arm’s length price. For example, if a
corporation, whose primary business is the development and manufacturer of electronics, provides
technical guidance to its overseas subsidiaries who manufacture products for parent company, this
technical guidance is not among the parent’s corporation’s principal business activities and would
therefore be considered auxiliary to the service provider’s principal operations.

Intangible transaction (1)
Special issue related to transfer pricing

1. Intangibles are divided into “trade intangible” and “marketing intangible”- trade
intangible such as know-how relate to the production of goods and the provision of
services and are typically developed through research and development. Marketing
intangibles refer to intangibles such as trade names, trade marks and client lists that
aid in the commercial exploitation of a product or service.

Regards to marketing intangible and in the case the foreign parent company had a
distributing subsidiary in a developing country and the subsidiary had a significant
surplus profit in the market, the questions arise of whether there are local intangibles
assets that remain with the local operation. Has the distributor developed local
marketing intangibles over the years and if so, what the nature of these intangibles
are ? And where such local intangible are found to be in existence, what the value of
these is ?

It is not always clear as to what constitutes an intangible and identifying it ?
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Intangible transaction (2)
Special issue related to transfer pricing

2. Transfer pricing examiner and intangible assets ( From The Administrative Guidelines)

When examining intangible transaction, transfer pricing examiners will consider the extent d to
which income is generated by such intangible assets as patents and trade secrets related to
technical innovations as well as know-how resulting from the experience of employees in
management, sales, production, research and development, etc.

In determining whether the intangible property of a taxpayer or its related party is generating
income, the examiners may compare the profitability of the taxpayer or related party to that of a
third party that does not hold similar intangible property.

The examiners will also analyse carefully the activities and functions of taxpayer and its related
party that create the intangible property.

Moreover, the transfer pricing of intangible transactions should take into account the
contribution made by a corporation and its related person, notwithstanding the legal ownership
of said intangible property. This signals the NTA’s intent to examine the economic substance of
intangible transaction, regardless of legal arrangements.

Further, transfer pricing examiners will seek to identify which party(ies) carried out the
intangible-generating activity and bore the costs and risks of those activities. If the only
contribution of a taxpayer was to bear the cost of an intangible-producing activity, then that
taxpayer’s contribution will be considered small.

Reference Case Studies contain several examples of transactions involving intangible
transactions.

Increasing use of TNMM

After TNMM was introduced in Japan as one of the permitted transfer pricing
methods in 2004, the Japanese tax examiners are becoming to use the TNMM
frequently.

In many APAs also, the NTA is now accepting the use of the TNMM in many
industries. In the past, the NTA generally would not allow a direct comparison of a
taxpayer’s operating profit margins with those of comparables, but would only allow
in some cases the use of a“Modified Resale Price”approach where gross profit
margins of taxpayers were compared to gross profit margins of comparables adjusted
for differences with the taxpayer in their level of SG&A expense (a method which
provides essentially the same result as a TNMM analysis).

With respect to transfer pricing examinations, examiners have stated their intent to
examine taxpayers’operating margins more closely and to consider the use of TNMM
in testing and adjusting taxpayers’transfer prices. The transfer pricing legislation has
also recently been revised to enable examiners to use the operating profit margins of
secret comparable transactions in computing adjustments to taxpayers’transactions
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Increasing importance of APAs

Japan’s APA system has become increasingly popular among taxpayers and has
experienced a significant rise in applications. In response to increased taxpayer
interest the number of examiners devoted to APAs has increased.

The trends in the number of BAPA cases disposed over the past decade. Although
the Japanese APA system allows both unilateral (UAPA) and bilateral APAs(BAPA),
most of the APA cases are BAPA.

The definition of related parties (1)

The transfer pricing rules apply to a corporation’s “transaction with a foreign related
party”
The definition of related party (Special relationship) can broadly be divided into two
categories:
« control through shareholding ;and
* control in substance
50% Shareholding test

Control through shareholding refers to a relationship in which either one of the two
corporations (the corporation and its foreign related party) directly or indirectly owns
50% or more of the issued shares of the corporation. Issued shares include both voting
and non-voting shares.
This test includes indirect shareholding and ownership common parent
Control in substance

Even if there is not a shareholding relationship between two corporations, those two
corporation could be considered to have a special relationship under the Japanese
transfer pricing rules if one corporation is able to determine all or part of the business
policies of another corporation due to the existence of one or more of the facts listed
below. (One corporation is said to have “control in substance” over the other
corporation.)
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The definition of related parties (2)

* An officer with representative authority of one corporation (controlling Co) is (or was)
concurrently employed as an officer or employee of the other corporation (controlled
Co).

* One half or more of the officers of one corporation (controlling Co)are concurrently (or
were) employed as officers or employees of the other corporation (controlled Co).

* One corporation (controlled Co) conducts a considerable portion of its business
activities in reliance upon transactions with the other corporation(controlling Co).

* One corporation (controlled Co) conducts its business activities in reliance upon
intangible property (copyrights, patents, trademark, know-how, and etc) provided by the
other corporation(controlling Co).

* One half, or more, of the executive officers of a corporation (controlled Co) or the
executive officers with representative authority is designated substantially by the other
corporation(controlling Co) .

In addition, under tax reform of 2005, two corporations are considered to have a special
relationship if they are connected through a chain of relationship s that exist through
control in substance.

The definition of related parties (3)

That is, if one corporation controls another corporation in substance, and this other

corporation controls a third corporation in substance , the first and third corporations

will be considered to have a special relationship. Similarly, if the first and second

corporations have a special relationship via shareholding, and the second and third

corporations have a special relationship via control in substance,

the first and third corporations will be considered to have a special relationship.
These relationships are illustrated below.

Special Relationship via control in substance

Control in
Shareholding Substance

Corporation A and Corporation C are considered to have a special relationship, because
Corporation A owns 50% or more of the shares of Corporation B, which has a special
relationship with Corporation C by means of control in substance.
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The definition of related parties (4)

Control in Control in

Substance Substance

Corporation A is considered to have a special relationship with Corporation C,
because Corporation A has a relationship of substantial control over Corporation B,
which has substantial control over Corporation C.

As this definition of special relationship through a chain of relationships that exist
via control in substance was added to the regulation in the tax reform, it applies to
fiscal years beginning on or 1 after April 2005. Prior to this period, two
corporations connected via such chain were not considered related parties. In the
two examples above, Corporation A and C were not considered to have a special
relationship under the old rules.

Transactions mediated by third parties
When a transaction between a corporation and its foreign related party is
mediated by an unrelated party, the transaction between the corporations and

The definition of related parties (5)

the third party may still be deemed a foreign related transaction if, at the time of
the transaction with the third party, it has already been determined by contract or
other arrangements that the object of the transaction will be sold, lent or supplied
to the foreign related party (or that the object of the transaction between the
foreign related party and third party will be sold, lent or supplied to the said
corporation. Under such circumstances, the pricing of the transactions with third
party is considered substantially decided between the foreign related party and
the said corporation, and transactions with the third party are therefore
considered foreign related transactions and subject to the Japanese transfer
pricing rules.
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No 10 : World Trend
&
Developing countries

Introduction

Multinational enterprises(MNEs) have the flexibility to place their enterprises and
activities anywhere in the world. A significant volume of global trade nowadays consists of
international transfer of goods and services, capital(such as money) and intangibles (such
as intellectual property) within a MNE group; such transfers are called “intra-
group”transactions. Intra-group trade is growing steadily and arguably account for more
than 30 per cent of all international transactions.

Furthermore transactions involving intangible and intercompany service transactions
constitute a rapidly growing proportion of a MNE’s commercial transactions and have
greatly increased the complexities involved in analysing and understanding such
transactions.
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World Trends in Transfer Pricing

(1)Increasing importance of intangible property and
intercompany services

Regarding multinationals, the primary transfer pricing issues
typically involve the prevention of the shift of income-producing
potential to zero-and low tax countries abroad. Those transfer
typically occur through licenses and other transfers of interests
in tangibles, and through contracts that seek to assign business
risks, and hence income- producing potential, to zero-and low tax
countries.

» Limitations of the deductibility of specified kinds of outbound payments,
including royalties and service fees, paid directly or indirectly to recipient in low-or
zero- tax countries.

» To whom “location savings” belong ?

World Trends in Transfer Pricing

(2) Increasing use of the TNMM

In contemporary practice, the TNMM appears to be the rising star among all
methods. It is said that more than 50 percent of companies now use the TNMM as
their tax return filing position. This suggests that the TNMM is replacing many
companies’traditional reliance on the CUP method.Profit methods, most notably
the TNMM and CPM, also are the most common methods in APAs.
The TNMM comprised more than 70 percent of the Japanese APAs, 93
percent of the South Korean APAs,59 percent of the Australian APAS.
In the U.S., the profit methods taken in aggregate represent 65 percent of the APAs.
Among Indian taxpayers, the TNMM is the most popular pricing method,
approximating 50 percent.
(3) Increasing use of APA
APSs could be a very helpful instrument in the determination of an arm’s length
price by taxpayer. Meeting an APAs requirements would protect taxpayers from
additional charge to tax.
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*  Business restructurings

Tax authorities have reviewed some transaction and learned that some of
multinationals restructured in such a way that they changed from a full operating
company into a low-risk type structure. A very important companies that used to have a
lot of activity still do have a lot of activity, but suddenly there are few profit .

Tax authorities expressed concerns about such setups, known as designated principal
structures, in which a multinational reorganize by creating a designated principal ,
usually located in a no-or low-tax jurisdiction that earns the residual profit while the
other companies in the group get a routine return. Intellectual property (IP) holding
company that is used to centralize IP operations for a group but that has few employees.

Transfer Pricing and Developing Countries

(1) What are “the special needs of developing countries”?
*  Workable systems of transfer pricing compliance and enforcement under a
lack of enforcement capacity
*  Within the framework of current international practices
* Implementing the core principle of OECD guidelines

(2) In order to administer transfer pricing rules in an consistent and
predictable manner.

* The legislation should be consistent with standard reflected in the OECD
guideline, but with maximum operational latitude to adopt administrative
practice?

*  Applicability of APA for large taxpayers

¢ Use of reliable,readily available data

*  Practical and simplified transfer pricing method

*  Allow use of Safe Harbors?
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The OECD guidelines VS The U.N TP Manual

The arm’s length principle in the OECD guidelines is the internationally recognized tax
standard for income allocation between associated enterprises. OECD Guideline is
generally said to be a global standard and represent internationally agreed principles.
However, the OECD guidelines typically are based in OECD countries and many non-
OECD countries are facing different economic, fiscal, and political realities regarding
transfer pricing rules.

Therefore, while much of the OECD guidelines may still be applicable to developing
countries, the UN Transfer Pricing Manual should put a special focus on offering
practical solutions to issues faced by developing countries.

As a developing country, China, India, and Brazil faces a number of difficult
challenges. These include a lack of appropriate comparables, location savings, location
specific advantages, and identification and valuation of intangible. The U.N.'s Practical
Manual on Transfer Pricing for Developing Countries (U.N TP Manual) will focus on
such transfer pricing issues specifically concerning developing economies. This manual
is expected to be adopted, but much of the manual has yet to be publicly released.
Notably missing is a draft chapter on intangibles, safe harbors, etc

Intangible and OECD(1)

The OECD on June 2012 released two discussion drafts suggesting improvements to
the portions of the OECD transfer pricing guidelines that concern (i) the revision of
the Special Considerations for Intangible and ( ii ) the revision of the Safe Harbours
section. The drafts are described as an interim document.

1.Special Considerations for Intangible
The 60-page discussion draft addressese four main issues:
® |dentification of intangibles for transfer pricing purposes;
® |dentification of parties that should be entitled to share in intangible returns
(ownership);
® Nature of the controlled transaction; and
® Pricing of intangibles
This article comments on each of the above issues and compares the discussion
draft with existing OECD guidelines and U.S. transfer pricing regulation.

112




Identification of Intangibles (1)

Identification of intangibles (Especially market premium)

In OECD Guidelines, the word “intangibles” is intended to
address something which is not a physical asset or a financial,
and which is capable of being owned or controlled for use in
commercial activities.

u the excludability requirement

[ | the specificity requirement

Identification of Intangibles (1)

Excludability requirement

1. Excludability requirement
The “owned or controlled” prong of the definition must mean that an intangible
has to be excludable (the excludability requirement) . The discussion draft does not
address this requirement in any detail. However, the draft states that an intangible
does not need to be protectable by law, contract, or otherwise. An intangible can
thus be an item over which a taxpayer solely exercises practical control. This
position is consistent with the U.S.regulations.

The excludability requirement means that the identification of an intangible
cannot be made solely from an economic perspective. The discussion draft clarifies
that identification and valuation are separate and distinct exercises. Above-normal
profits may be attributable to extraordinary good management of the resources of
the company, which does not necessarily include valuable intangibles. On the other
hand, below-normal profits may be triggered by poor management of the resources
of the company, which may include valuable intangible. This assumes that
management systems are not held to constitute an intangible.
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Identification of Intangibles (2)
Specificity requirement

2. The discussion draft requires that identification of intangibles must be made with
some “specificity”. It is said that this specificity requirement reflects the position of,
among others, U.K.tax authorities, which have been reluctant to recognize the
existence and value of marketing intangibles.

The specificity test should safeguard taxpayers against ingenious tax auditors
claiming the transfer of vaguely specified or undifferentiated “ market intangible”.
Market— specific characteristics;

The OECD Discussion draft concludes that the following items qualify as
intangibles:
® Patents;
Know-how and trade secrets;
Trademarks, trade names, and brands;
Goodwill and going concern value; and
Licenses and similar rights in intangibles

Intangible and developing countries (4)

This list of intangibles is uncontroversial except, perhaps, for goodwill and going
concern value.

On the other hand, the following items do not constitute intangibles, according to
the discussion draft:

® Group synergies;
® Market- specific characteristics ; and
® Assembled workforce

These items must be treated as comparability factors, according to
the discussion draft. Among items we would like to discuss the
market- specific characteristics (market premium) which is very
important for emerging economies.
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Market premium

Market- specific characteristics is not treated as an intangible because it can neither
be owned/controlled nor transferred by a taxpayer.
However, the draft recognizes that these items may affect the value intangibles,
intending to provide additional guidance on how to take such an item into accounting
in valuing intangibles.

Relevant characteristics include location savings and market purchasing powers. This
is a hot topic in the context of a new United Nations transfer pricing manual.

Market characteristics (market premium) in OECD guidelines.
The discussion draft comments on this issue, which says :
“It is important to distinguish intangibles from market conditions or other
circumstances that are not capable of being owned, controlled or transferred by a
single enterprise. For example, features of a local market, such as the level of
disposable income of households in the market or the size or relative
competitiveness of the market, may affect the determination of an arm’s length price
for a particular transaction and should be taken into account in a comparability
analysis. They are not, however, intangible for the purposes of Chapter VI.”

Market premium

“Specific characteristics of a given market may affect the arm’s length
conditions of transactions in that market. For example, the high purchasing
power of households in a particular market may affect the prices paid for
certain luxury consumer goods. Similarly, low prevailing labor costs,
proximity to market, favourable weather conditions and the like may affect
the prices paid for specific goods and services in a particular market. Such
market specific characteristics may not, however, be owned, controlled and
transferred by an individual enterprise. Such items are not intangibles within
the meaning of section A.1.(In general of Identifying Intangibles) and should
be taken into account in a transfer pricing analysis through the required
comparability analysis”.
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Market premium and Emerging countries

Emerging economies such as China and India with high profitable consumer markets
have brought market characteristics and group synergies to the table in discussing
the draft of intangible for transfer pricing purposes.

Especially the Chinese tax authorities are paying more and more attention to
inter-company transactions involving intangible property for transfer pricing
administration and investigation purposes.

For example, it is said that an official of the Chinese tax authority has stated
that relevant value drivers to consider include location savings, local
infrastructure, market premium, low pollution abatement costs, and the value of
foreign-developed technology versus the value of local research and development.
The traditional view of the OECD and the U.S. is that such an item must be treated
like any other comparability factors, not as intangible. An international tax partner in
the Big 4 commented that the reason why such an item is addressed in draft on
intangible is unclear.

The following resources regarding Chinese tax Authority
(in case of China(1) ~(4) )are from “Transfer Pricing Forum BNA report”

Market premium and Emerging countries
In case of China(1)

1.Royalty
Outbound royalty payments made by Chinese local companies increasingly become
the subject of scrutiny by the Chinese tax authorities. Potentially the tax authorities
could challenge such royalty payments every time the local enterprise applies for tax
clearance before any remittance approval could be granted. In fact, the Chinese tax
authorities tend to link the validity of the royalty payment to the profitability of the
local companies. This means that if the local company is incurring operating losses, it
will be relatively more difficult to obtain the tax clearance and will subject the
outbound royalty payment to closer scrutiny and/or potential dispute.

2. Marketing intangibles
Specifically related to marketing intangibles, it is said that they are rather sensitive
about the local companies without any intangible property ownership bearing a
significant amount of marketing expenses, even if the main purpose of such
expenses is to develop the local market. The Chinese tax authorities are typically of
the view that for a global brands that are not well known to the Chinese general
public, any excess profit generated in the China market should be attributed to the
marketing efforts and investment made by the local companies in generating and
raising the awareness/ recognition of the brand in the China market.
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Market premium and Emerging countries
In case of China(2)

3. The tax law and rules in Chinese transfer pricing provide the definition and a list of
examples of intangible property that are recognized for tax purposes. This definition
is supplemented by the examples of intangible property provided in the following,
for example :

( i )Assignment of employees (assuming a potential transfer of knowledge)

The assignment of employees is not explicitly discussed in the relevant TP regulations
in China, nor in practice, will the assighment of employees per se be considered or
recognized as a distinct intangible for the tax purposes. However, based on the
reporter’s interaction with the Chinese tax authority, if the transfer of employees is
deemed in connection with the transfer of certain distinct intangibles recognized by
the tax law and rules , the Chinese tax authorities might regard the employee
assignment as part of the taxable transfer of the intangibles.

Market premium and Emerging countries
In case of China(3)

( ii ) Unique features of local markets such as high profitability caused by
regulatory limitations on market entry or national consumption habits.

Even though unique features of local markets were not explicitly discussed in the
transfer pricing regulations, in practice, the Chinese tax authorities tend to hold the
view that the China market does possess certain unique attributes such as the rapid
increase in demand for certain goods either due to the economy’s overall growth in
the past couple of decades or due to certain consumption habits (e.g. strong
preference towards luxury brands), as well as the sheer size of the market. As a result,
the Chinese tax authorities believe in certain industries, these attributes could give
rise to a potential “China Market Premium”.

The rapid increase in demand for certain goods has been raised particularly by the tax
authorities on both the automotive industry and luxury consumer goods industry.
The rationale for this position with respect to the automotive industry is that due to
the extraordinary economic growth China has experienced in the past three decades,
there is a rapid growth in demand for cars, which could give
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Market premium and Emerging countries
In case of China(4)

rise to the consumers’ willingness to pay a higher price for the same brand and
model of cars than consumers would in other parts of the world.
Such argument is often further reinforced by the tax authorities’observation of major
multinational auto maker enjoying unprecedented growth in China while in stark
contrast experiencing the most challenging environment ever in their other major
markets.
As for the luxury consumer goods industry, the tax authorities tend to believe

that due to the Chinese customers’strong preference for luxury brands and the rapid
growth and expansion in size of a middle-class who could afford these luxury
products, suppliers typically could demand a much higher price for the same
products in China than in other markets. Therefore, the tax authorities expect the
local company to at least be allocated a portion of such “market premium” besides
the applicable routine profit it should earn for its typically deemed routine functional
such as distribution.
Market attributes such as the sheer size and the ageing pattern have been cited by
the Chinese tax authorities for the pharmaceuticals industry as factors contributing
to market-specific excess profits, which in their view, if not entirely, should at least be
partially allocated to the local company.

To whom “location savings” belong ?
«eeeneeee TO yOUr country or MNE country ? (1)

(1) What are “location savings” ?
Location savings are the cost savings a MNE realizes as a result of relocation of operations
from a high cost jurisdiction to a low cost jurisdiction. Typically, cost savings include costs of
labour, raw materials and tax advantages offered by the new location. However, there might
be disadvantages in relocating also; high cost of transportation, quality control and
competitive pressures over a longer period, etc. The savings attributable to location into a low
cost jurisdiction (offset by any disadvantages) are referred to collectively as the “location
savings”.
The important point, where there are such location savings, is the issues of to whom the
additional profit derived from location savings belong.

(2) The example
Take the example of an enterprise that manufactures and sell the products.
Assume that the enterprise is established in Country A where the labour costs are high and
that it decide to close down its manufacturing activities in Country A and to relocate them in
an affiliate company in Country B where labour costs are significantly lower.

118




To whom “location savings” belong ?
«eeeeeee TO YOUr country or MNE country ? (2)

The enterprise in Country A retains the rights on manufacturing products and the products
will be manufactured by the affiliate in Country B under a contract manufacturing
arrangement. The arrangement does not involve the use of any significant intangible
owned by the affiliate in Country B. Once manufactured by the affiliate in Country B, the
products will be sold to the enterprise in Country A which will on-sell them to third party
customers. The affiliate in Country B will make a significantly additional profit derived from
lower wages. In this case, the question arises of which part(ies) within the MNE group
should be attributed the location savings at arm’s length: the affiliate in Country B, the
enterprise in Country A, or both (and if so what proportions).Usually developing countries
take the view that the economic benefits arising from moving operations to a low-cost,i.e.,
location savings, should accrue to that country, where such operations are actually carried
out.

However, most international guideline do not provide much guidance on this issue of
location savings

To whom “location savings” belong ?
«eeeneeee TO yOUr country or MNE country ? (3)

(3) How to compute or allocate the amount of location savings?

The computation of location savings might seem simple in theory; however its actual
computation may pose many difficulties. Especially moving to an offshore location might
be accompanied by changes in technologies, productions volumes or production
processes. In such a circumstance, the additional profit derived cannot be treated as only
due to location savings, but due both to low costs, the introduction of new technology
and competitive factors. Because location savings are different from the introduction of
new technology and may decrease according to competitive factors in the local markets
in future.

Japanese MNEs are now facing the same problem due to shifting its manufacturing
factory to abroad.
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To Simplify TP SAFE HARBOURS

1. Introduction

On Jun 2012, Working party 6 of OECD issued a discussion draft recommending that the OECD adopt
changes to its transfer pricing guidelines relating to the use of safe harbors in simplifying transfer pricing
administration. The discussion draft envisions that tax administrations will develop safe harbor ranges of
the arm'’s length margins and markups for use in benchmarking the incomes of relatively uncomplicated
business operations conducted by members of multinational groups.

Application of the arm’s length principle may require collection and analysis of data that may be difficult or
costly to obtain and/or evaluate. In certain cases, such complexity may be disproportionate to the size of the
taxpayer, its function performed, and the transfer pricing risk in its controlled transactions. It may impose a
heavy administrative burden on taxpayers and tax administrations that can be exacerbated by both complex
rules and resulting compliance demands. These facts had led OECD member countries to consider whether
or when safe harbor would be appropriate in the transfer pricing area.

When OECD guidelines were adopted in 1995, the view expressed regarding safe harbor rules was generally
negative. However, the need for a more cost-effective and workable transfer pricing rules have become
more and more acute as developing countries have become increasingly involved in the global economy.
African countries may need access to simplified enforcement tools to have any realistic chance of enforcing
transfer pricing rules and generating badly needed tax revenue. It is often said that the complexity of OECD
transfer pricing methods, in the absence of safe harbors, has contributed in recent years to tension between
the OECD and the tax authorities of some developing countries.

To Simplify TP SAFE HARBOURS

2. Definition and concept of safe harbors
Prices established under a simple set of transfer pricing rules would be automatically
accepted by the tax administrations that have expressly adopted such rules. Such elective
provisions are often referred to as “safe harbors”.
A safe harbor in a transfer pricing regime is a provision that applies to a defined
category of taxpayers or transactions and that relieves eligible taxpayers from certain
obligations otherwise imposed by a country’s general transfer pricing rules. A safe
harbor substitutes simpler obligations for those under general transfer pricing rules. Such
a provision could, for example, allow taxpayers to establish transfer prices in a specific
way, e,g, by applying a simplified transfer pricing approach provided by the tax
administration.
Under current OECD guidelines, a number of countries have adopted safe harbor rules.
Those rules have generally been applied to smaller taxpayers and less complex , low risk
transactions.

3. Benefits of safe harbors

The basic benefits of safe harbors are as follows:

(1). Simplifying compliance and reducing compliance costs for eligible taxpayers in
determining and documenting appropriate conditions for qualifying controlled transactions;
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To Simplify TP SAFE HARBOURS

(2). Providing certainty to eligible taxpayers that the price charged or paid on qualifying
controlled transactions will be accepted by the tax administrations that have adopted the
safe harbor with a limited audit or without an audit beyond ensuring the taxpayer has met
the eligibility conditions of, and complied with, the safe harbor provisions. Under a safe
harbor, taxpayer would be able to establish transfer prices which will not be challenged by
the tax administration providing the safe harbor without being obligated to search for
comparable transactions.

4. Concerns over safe harbors
The availability of safe harbors for a given category of taxpayers or transactions may have
adverse consequences:
(1) The implementaion of a safe harbor in a given country may lead to taxable income being
reported that is not in accordance with the arm’s length principle;
(2) safe harbor may increase the risk of double taxation or double non-taxation when adopted
unilaterally.
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TOPIC1
FRAMEWORK OF
INTERNATIONAL TAXATION OF JAPAN

Framework of International Taxation of Japan

Securement of home countiry's s;“\’ » Judgement of "place of residence"
tax jurisdiction =—=~"| ™ Decision of "source rule"
™ Anti-Tax Havens Rule (1978)
Domestic Laws 4= Prevention of international tax s;'-\) » Transfer Pricing Rule (1986)
avoidance &+ | ® Thin Capitalization Rule (1992)
A » Earnings Stripping Rule (2012)
1
: liminati fi conal =\ M Foreign Tax Credit (FTC) System (1953)
S T -, L Elimination of mternanona :’ | 3 Exemption System of Dividends from
adjustment double taxation == Foreign Subsidiaries (2009)
or i
.. reinforcement > Distribution of tax jurisdiction between
""""""" [ resident country and source country
1 Elimination of international ‘:;"\, > Setting of upper limit of tax rates on
I double taxation a— portfolio income
> Guarantee of application of FTC system
Tax Treaty, etc. > Mutual Agreement
Correspondence to international ‘2'"\’ > Exchange of Information
tax evasion and avoidance &aus’| > Mutual Assistance Agreement for Collection
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TOPIC 2
SECUREMENT OF TAX JURISDICTION

January 9th, 2015 Basis of International Taxation

Competitive International Tax Jurisdiction

B Residence Jurisdiction

* based on personal nexus with a person who earns
income

* tax on world-wide income
B Source Jurisdiction

* based on physical connection with activities which
produce income

* tax on domestic source income

January 9th, 2015 Basis of International Taxation

124




Categories of Taxpayers and Scope of Taxation of Japan

Scope of income

Taxpayer subject to tax

Individual who has domicile or

o Resident temporary residence for 1 year or world-wide income
Individual more in Japan
Non-Resident | Individual other than Resident only domestic souece income

Domestic Legal | Legal entity which has headquarter

Entity or main office in Japan world-wide income

Legal

ti . . .
entty ForeignLegal | Legal entitiy other than Domestic

Enity Legal Entity only domestic souece income

(note) There is sub categry of "Non-Permanent Resdient" in "Resident" of this table, but skipped here.

January 9th, 2015 Basis of International Taxation 7

Source Jurisdiction and Taxation Methods

type of inbound character of method of method of
. - . tax base
investment activity taxation tax payment
direct positive comprehensive net self-assessment
portfolio passive withholding gross withholding
(Note)

Out of inbound investment which results in domestic source
income , direct one accompanies “control” and portfolio one,
on the other hand, does not.

January 9th, 2015 Basis of International Taxation 8
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Permanent Establishment

B Definition

the term “permanent establishment” means a fixed
place of business through which the business of an

enterprise is wholly or partly carried on. (OECD Model
Tax Convention, Article 5, para.1)

January 9th, 2015 Basis of International Taxation 9

Permanent Establishment

B Basic Rule of Source Jurisdiction on Business Income

Profits of an enterprise of a Contracting State shall be
taxable only in that State unless the enterprise
carries on business in the other Contracting State

through a permanent establishment situated therein.
(OECD Model Tax Convention, Article 7, para.1, 15t sentence)

(Note)

“Permanent Establishment” has strong nexus with the country
where it is located, so its business activity is subject to
comprehensive taxation as positive direct investment.

January 9th, 2015 Basis of International Taxation 10
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Permanent Establishment

| Types of PE (OECD Model Tax Convention, Article 5)

Branch PE> A place of management, a branch, an office, a
factory, a work-shop, and a mine, an oil or gas well, a quarry
or any other place of extraction of natural resources.

Construction PE> A building site or construction or
installation project constitutes a permanent establishment
only if it lasts more than twelve months.

Agent PE> where a person (excluding independent agents) is
acting on behalf of an enterprise and has, and habitually
exercises, in a Contracting State an authority to conclude
contracts in the name of the enterprise, that enterprise shall
be deemed to have a permanent establishment in that State.

January 9th, 2015 Basis of International Taxation 11

Profits Attributable to PE

B Entire Income Principle

In case that a foreign corporation owns a PE
domestically, all of its domestic source income shall
be included in such PE’s income and subject to
comprehensive taxation.

M Attributable Income Principle

In case that a foreign corporation owns a PE
domestically, only the income attributed to such PE
shall be considered to be such PE’s income and
subject to comprehensive taxation .

January 9th, 2015 Basis of International Taxation 12
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Profits Attributable to PE

interests are included in
branch's profitsand corporate
income tax shall be levied on
its aggregate profits under
entireincome regime

branch

Home Country Foreign Country

foreign
company's
headquarter

interests

force of
attraction

resident

only withholdong tax shall be
levied oninterests under
attributable income regime

January 9th, 2015

Basis of International Taxation 13

Profits Attributable to PE

B Attributable Income Principle in OECD Model

If the enterprise carries on business as aforesaid, the
profits that are attributable to the permanent
establishment in accordance with the provisions of
paragraph 2 may be taxed in that other State. (oecp

Model Tax Convention, Article 7, para.1, 2" sentence)

January 9th, 2015

Basis of International Taxation 14
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Profits Attributable to PE

B AOA (Authorized OECD Approach)

For the purposes of this Article and Article [23 A] [23B], the
profits that are attributable in each Contracting State to the
permanent establishment referred to in paragraph 1 are the
profits it might be expected to make, in particular in its deal-
ings with other parts of the enterprise, if it were a separate
and independent enterprise engaged in the same or similar
activities under the same or similar conditions, taking into
account the functions performed, assets used and risks
assumed by the enterprise through the permanent establish-

ment and through the other parts of the enterprise.(OECD
Model Tax Convention, Article 7, para.2)

January 9th, 2015 Basis of International Taxation 15

Difference between Entire Income Principle and
Attributable Income Principle

| Entire Income Principle | ‘l Attributable Income Principle |

Japan Foreign country : Japan Foreign country
1 1
l I i i
domestic 1 " domestic W;thh(;!d'ng
source income s : > source income axation
earn(_ad by HQ A~ . I earned by HQ
directly {1; internal head- |} directly internal head-
~3-’ transaction quarter I transaction quarter
is NOT (HQ) is (HQ)
. recognized ! recognized
domestic }-~. | I domestic -~ 127
H [ 5 . A\ 1
business - i > 1| business =>4
income [ Fm——————— 1| income 1  BEEEEEEEEEE
branch earned 1
- (PE) by branch 3rd 3rd
2T i 1 trie’
[ <) coutrie's coutrie's
ot 1 source 1l source
comprehensive : income I income
taxation in Japan 1 1
— /1 3rd country ! 3rd country

January 9th, 2015 Basis of International Taxation 16
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Taxation of Japan on Foreign Corporations
~ Entire Income Regime~ (current)

classification of]

corporation which owns PE

corporation which

foreign corporaion domestically withholding
- does not own PE tax rates
type of income branch PE construction PR domestically
or agent PE
@ |business income non-taxable
@ |income from operation or retention of asset
income from no
@) |income from disposition of asset haded 16 subiect & disposition of real | no (general)
shaded area is subject to e
- - corporate income tax i
@ [other domestic source income (comprehensive taxation)
compensation for providing business of
® tion f ding b f 20.420%
. . o
personal service
® |rent of real property, etc. & portfoho_mcome offorelgn_ 20.420%
- corporation's headquarter is _ N
@ linterest, ete. o o b s o vt | 15.315%
dividend, etc. investment and taxed in that § 20.420%
@ [interest of loan manner 20.420%
o
loyalty, etc. attributed to 20.420%
@ |award for advertising of business domestic separate withholding taxation 20.420%
(@ |pension based on life insurance contract, etc. business 20.420%
® benefiF compensation of regularly-accumulated 15.315%
deposit, etc.
dlStI‘l.bll.tlol’l of profits based on anonymous 20.420%
assoclation contract
January 9th, 2015 Basis of International Taxation 17

Taxation of Japan on Foreign Corporations
~ Attributable Income Regime~(April, 2016~)

classification of]

corporation which owns PE

corporation which

foreign corporaion domestically 4 " PE withholding
(Dincome income not O§S ne ownl tax rates
i = omestically
type of income attributed to PE | attributed to PE
(business income) non-taxable
income from operation or retention of asse
@ ) t tent f asset
no
income from disposition of asset (general)
P
shaded area is subject to
@ |other domestic source income corporate income tax
- — n (comprehenslvetaxatwn)
® compensation for providing business of 20%
. o
personal service
rent of real property, etc. o
® t of real ty, et 20%
interest, etc. o
@ |interest, et 15%
ividend, etc. o
dividend, et 20%
@ |interest of loan 20%
@ |loyalty, etc. 20%
@ |award for advertising of business separate withholding taxation 20%
(@ |pension based on life insurance contract, etc. 20%
® benefit compensation of regularly-accumulated 15%
. o
deposit, etc.
) distribution of profits based on anonymous 20%
. o
assocliation contract
January 9th, 2015 Basis of International Taxation 18
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TOPIC3
PREVENTION OF INTERNATIONAL TAX
AVOIDANCE

January 9th, 2015 Basis of International Taxation 19

Anti-Tax Haven Rule

B Problem

A domestic corporations can avoid taxation of our
home country and alleviate tax burden unfairly by
making international transactions through its foreign
subsidiaries (notably paper companies) located in tax
haven countries.

January 9th, 2015 Basis of International Taxation 20
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Anti-Tax Haven Rule

normal case case wherea subsu}my ina tax-
haven country is utilized
Japan : Country "A" Japan 0 Country "A"
1 1
‘ ]
loan 100 1
company + z company company : company
of Japan : of "A" of Japan | of "A"
|
|
o l loan 100
d interest 10 -

taxed according to
taxrate of Japan

1
capital 100 |- ————— c

taxed according to tax
rate of T/H country

Tax-haven Country

Anti-Tax Haven Rule

B Countermeasure

* Income of a foreign subsidiary on which tax burden
level is 20% or less is considered as, and combined to
one of its domestic parent corporation, and taxed in
our home country on usual tax rate basis

- But if a foreign subsidiary has enough economic
rationality under which it is established and does
business in the tax haven country, this rule shall not
be applied (except income from operation of

specific monetary assets).
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Transfer Pricing Rule

B Problem

A corporation in our home country can transfer
its profit and taxable income to its foreign related
corporation by setting up transactional price
different from normal price between such two
related parties (transfer price).

Transfer Pricing Rule

Japan 1 Country"A"

transaction between related parties | 1

transfer price
110

company party

sales price
150

purchase price

.................

transaction between third parties |

purchase price

100 compara

-tive
company
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Transfer Pricing Rule

B Countermeasure

Income of a corporation in our home country
shall be calculated and taxed as if its
international transaction between its related
foreign parties were made at usual transactional
price (arms’ length price).

Thin Capitalization Rule

H Problem

In case of a corporation in our home country is
financed by its foreign related party, it can
alleviate its domestic tax burden by intentionally
decrease capital infusion and increase
borrowing from the related corporation, because
dividends on capital cannot be deducted as
expenses, but, on the other hand, interests on
borrowing can.
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Thin Capitalization Rule

| funding by loan |

| fundingbycapital |
Japan Country "A" Japan Country "A"
\ Z—

parent parent

e company J| \ SUPSRY pTTTTTmTTTTR company
i H B ) HEN . i
{ notincludedinexpenses i includedinexpenses i
B/S H H B/S i H
ol i S
. ore, 1 . S\
liability ! interest > N
g e e e i Y
liability 1 interest J»
----- ™, v
asset N tax asset I
N, NS4 I [ S——
capital 1 dividend :’ avoidance 4]-
4 o e, '\
..... ~ capital 1 dividend >
] N

Thin Capitalization Rules

B Countermeasure

In case that debt of a domestic corporation
exceeds triplication of capital equity owned by its
foreign parent corporation, etc., Interests
corresponding to such excess part of the debt
shall not be deductible as expenses for tax

purposes.
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Earnings Stripping Rule

B Problem

A corporation in our home country can alleviate
domestic tax burden by intentionally setting debt
from a related foreign party and allocating
excessive interests as expenses in calculating
its taxable income, without having any effect on
total revenue and expenses of the entire related
parties’ group.

Earnings Stripping Rule

B Countermeasure

Parts over 50% of the adjusted income of a
domestic corporation out of its net interests, etc.
paid to its related foreign parties shall not be
deductible as expenses for tax purposes.
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Earnings Stripping Rule
<cases exempted from this rule>

. . limitted amount for
adjustedincome
expenses

= where amounts of netinterests, etc. paid to

related parties are small (10million yen or less)

= where amounts of netinterests,etc. paid to

related parties are 50% or less of amounts of

50% of gross interests,etc. paid

adjustedincome
notincluded in

- expenses

netinterests,etc.

paid to
related parties
parts over 50% of .
over-paid interests

1

1

! . .

j adjustedincome
[

dividens notincluded in
grossrevenue, and soon

1
others {
.,.11
"' ) .

q depreciation, received
I
I}
]
i’

currentincome

TOPIC4
ELIMINATION OF INTERNATIONAL
DOUBLE TAXATION
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Rules for Prevention of International Double Taxation

Foreign Tax Credit (FTC) Exemption of Dividends from Foreign
System Subsidiaries System
[ T .
headquater branchin a parentcompany subsidiaryin a
inJapan foreigin country inJapan foreigin country
\
“ 9
2 g domestic domestic
2 source income source income
m©
S 3 .
Lé g 5% taxable
- foreigin income 95% dividends income
source income non-taxable
) ~1| FaIT inwhich FCIT in which
ZoacSososososc e e = =Y =T
S FTC |4 limitation : CIT x forei -
= +1 limitation : oreign CIT: corporate income tax
3 E ) source in‘con.we ] FCIT:
g ° tax to be paid /worldwide income tax to be paid foreign corporate income tax
/

TOPIC5
TAX TREATIES OF JAPAN
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Network of Tax Treaties of Japan

Total 60 treaties with 80 countries or regions (as of March 1%, 2014)

5 ol ki
AR LaesIne
Ao —Fo H—i—iw

Ly —L—(E)

TR
Eofw el is)
(BB TRRTRRHOAH)

FARSF ZOKZF
FPLAZF FLE
FUuiw

- ERTIF (10}
f2FFLF  F4UEx
Tz

[®Ex - B/ (18)
FEINAL Dt £ILER RIS AZR S ELFAS
FLAZT FTF neHy— N—7=F
59347 AOAFF  TNHUT ayvr
DEIRERE BUFRFL  ATI—i
ii hHFIAE Fxa o 220 3
| s (=)
Fiyh ht¥

SR 7705 (9)
1A3TL ¥FUET I5UN AT
b+l ki AL MREa—5m
Foz—t B7IYh i AT
HUTIET A—AFT T

Za—i—32F (RETRRITAEHOM)
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<=
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Network of Tax Treaties of Japan
Catear Main buroses Number of Number of
ary purp treaties, etc. | countries, etc.
eliminating international double taxation
Tax Treaty and couteracting tax evasion and tax 51 62
avoidance, etc.
Tax Information Exchange ) .
9 exchange of information on tax 8 8
Agreement
Convention on Multiple mutual assistance on exchange of
Administrative Assistance |information, tax collection, and delivery 1 36
in Tax Matters of papers and documents, etc.
January 9th, 2015 Basis of International Taxation 36
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Network of Tax Treaties of Japan

Country or Area | TT | IE [ MA| Country or Area | TT | IE | MA| Country or Area | TT | IE [ MA| Country or Area | TT | IE [ MA
Albania QO |Czech O Q |Jersey O Samoa O
America O O |Denmark o QO |Kazakhstan O Saudi Arabia @)
Argentina O |Egypt O Korea O QO |Singapore O
Armenia O Fiji o Kuwait O Slovakia O O
Australia O QO |Finland O QO |Kyrgyzstan O Slovenia O
Austria @) France O QO |Liechtenstein @) South Africa @) @)
Azerbaijan O QO |Georgia O QO |Luxembourg O Spain @) @)
Bahamas O Germany O Malaysia O Sri Lanka O
Bangladesh O Ghana QO |Malta O |Sweden @) O
Belarus O Greece QO |Mexico @) QO |Switzerland @)
Belgium (@) QO |Guernsey O Moldova (@) QO |Tajikistan O

Belize QO |Hong Kong @] Netherlands O QO |Thailand O
Bermuda O Hungary O New Zealand (@) O |Tunisia O
Brazil O Iceland O [Norway O QO [Turkey O

Brunei O India (@) Q |Pakistan O Turkmenistan @)
Bulgaria O Indonesia @] Philippines O Ukraine O O
Canada O Q [Ireland o QO [Poland O QO |United Kingdom | O O
Cayman O Isle of Man O Portugal O Uzbekistan O

China O Israel (@] Romania O Viet Nam O

Costa Rica Q |ltaly O QO |Russia o Zambia o

TT:Tax Treay (62), |E:Tax Information Exchange Agreement (8), MA:Convention on Multiral Administrative Assistance in Tax Matters (36)

TOPIC 6
CASE STUDIES ON TAX AVOIDANCE
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Case Study No.1

(Countrya)

M Inc.

(CountryX) i
e M brand electric
-~ Ss appliance
'I, ‘\\ .
| Customer I€ PInc. ; Sinc.
\‘ ‘l !
S | management,
_ 1 etc,
e I
~ N 1
/ 1\ A
{ Customer & 1 GSInc.
* # aper compan
M " investment pap pany
——— A
PresidentMr.A

* Necessary business of GSInc.isperformedbyP

Inc's employeesin Country X.
* PInc.reported income related to transactions
with S Inc., but not with GSInc.

January 9th, 2015

(CountryB)

Basis of International Taxation

Case Study No.2

(IslandJ)

B Inc.

paper country

T T
salary
$50m

transfer
$35M

(CountryX)
P's accountant
P Inc. >
salary outsourcing cost outsourcing cost
Mr.A $50M $51M $50M
2011.12.31
""" retirement sransfer
alnc. $15M
N 2012 ~
= temporarystaff
<

1Y

January 9th, 2015

(tax return wasfiled in Country X}

Basis of International Taxation

=

40
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Case Study No.3

(CountryX) i (CountryY)
i
1
| A Bank | :| alnc. || BInc. | | B Inc. |
A i A ) A
interest f investment loss
"""" ["" loan $300M = o0 p.a. I $0.1M ($14M)
Y :
|mt e R ettt o
Blnc. —™ Partnership (P/S) :
operator + ‘.“
T Income Statement of P/S (M3)
price $ 300M £ T leasefee Lease revenue 20
$20M p.a. Depreciation (34)
Svear's lease Maintenance (5)
C InC ¥ Interest to A bank (20)
. - Other expenses (3)
aircraft maker D Inc. Net Loss (42)
(CDU nt ry Z) @ distributed !
January 9th, 2015 Basis of International Taxation 41
Case Study No.4
(Netherland) (Japan)
Pco »| Subco
partner operator
‘\ \ investment investment
$90M $10M

profit $ 180M

1 Tokumei Kumiai (T/K) |

profit § 20M

silent partnership -
* Ownership of TK's properties

(Japan Law) trated as domesticsource

income and subject to withholding tax

(Netherland Law) subjecttotaxinthe

source country

(Tax Treaty)treated as "Other Income"
which "shall be taxable" in the resident
state

attributes Operator

- Operator does business orinvest

* Partner does not touch TK business

- Profit shared is decided in the agree-
ment

- Profit operator earned finally goesto
Partner

New Biz

January 9th, 2015

Bas

is of International Taxation
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Transfer Pricing

JICA Expert
Toshinari KODERA

The contents of the lecture

A Out line of the TP taxation
B TP audit

C Economic double Taxation

D MAP for avoiding Economic double taxation
E Other useful system
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A1 Outline of TP taxation

TP is an abbreviation of Transfer Pricing.

TP is the biggest tax risk for the overseas subsidiary.
The tax income levied will be the most highest one for
the corporation that it has ever had. In the term
corresponding to the TP audit, it will be the longest
one including the tax tribunal and tax lawsuit.

Without the knowledge, the corporation going to
overseas shall have uncertainty to making inroads into
the foreign market and it will have a hefty loss if it
makes serious mistakes.

A2 What is Transfer Price ?

For instance, it is the trading price (export or import)
between the Japanese parent company and US
subsidiary.

In this case, the important assumption is that the
Japanese parent company and the US subsidiary is
deemed to be the same economic group.

In this prerequisite, the trading price by transfer of
goods and service between the parent and subsidiary is
called “transfer price” as the transfer in the economic
group can be considered to be as same as the transfer
in the head office and subsidiary.

Of course, whereabouts of parent and subsidiary are
not the same country.
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A3 Background of foundation of
Transfer Pricing taxation

* Since the distant past, the world Multi National
Corporations have been conducting the overseas
transaction between parent & subsidiary (or
sisters transaction by the transaction between
subsidiaries)

* The trading price between the parent &
subsidiary has been different from the ordinary
price between the third parties.

* That s, through the manipulation by parent
company, the transfer of profit to the subsidiary
have been conducted without restraint.

A4 Purport & Object of TP taxation

* The free profit transfer through the transfer
Pricing by Parent or Subsidiary different from the
normal pricing between the third parties has
been conducting. (P=S or S=P),

* Transfer Pricing between P& S has been made
some country to reduce the tax revenue to be
collected originally.

* The TP taxation avoids the free profit transfer
between the P & S and furthermore denies
reduction of tax revenues.

145




A5 Basic Terminology of TP

In Japan, TP taxation are applied in a “Special relationship” between Parent company and
Subsidiary.

A special relationship means that either of two corporations (P & S) owns directly or indirectly at
least 50%

(=50% or more) of either the shares or the investment capital of the other corporation.

A special relationship also means that at least 50% of either the shares of the investment capital of
two corporations are owned, directly or indirectly, by the same person. -> Sister Relationship

A special relationship furthermore means that a director represents at least 50% of the directors of
one corporation and, concurrently, that director is a director or employee of another corporation.
- Substantial control relationship

In the case that parent company or subsidiary has a above-mentioned special relationship with
overseas subsidiary or parent company, the overseas subsidiary or parent company are called
foreign related corporation.

The price between the third parties is called “Arm’s Length Price” in the outside transaction.

The price between the P or S and third parties is called also “Arm’s Length Price” in the inside
transaction.

The third party is called non foreign related corporation.

A6 History of Japanese TP taxation

In 1986, TP taxation was introduced as one of the normal yearly
revision of taxation

The object of TP taxation is for the Japanese corporation to avoid
the income & profit transfer to overseas through the transaction
with the foreign related corporation.

When a Japanese corporation conducts the trade with foreign
related corporation, and if its taxable income is less than the
amount calculated upon Arm’s Length Principles, these
transactions (the foreign related transactions) will be deemed to
have been conducted at Arm’s Length Prices and the differential
amount either will be included in or will not be deductible from the
taxable income of the corporation.

“deemed price” is the price from the view point of TP taxation, not
the corrected price in the private transaction based on the civil law
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A7 Whatis TP taxation ?

* Between Japanese corporations and foreign
related corporation which has a special
relationship

* in the case that the overseas transaction price
(Transfer Price)

* is different from the Arm’s Length Price
* and income in Japan is reduced,
* the transactional price between P & S (Sisters)

* will be deemed to have been conducted at Arm’s
Length Prices

the differential will be taxable.

A8 How to calculate ALP ?

As usual, the following methods were called basic 3 methods, and applied
preferentially compared to other methods.

The basic three method
(1 Comparable Uncontrolled Price method (CUP)
@ Resale Price Method (RP)
@ Cost Plus Method (CP)

Other method
@ Transactional Net Margin Method (TNMM)
® Profit Split Method (3 PS methods )

But At present the application order is equal.
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A9 The points of basic 3 methods

* Comparable Uncontrolled Price Method : CUP
—> Comparing Prices

* Resale Price Method : RP
— Comparing Gross Margin ratio

* Cost Plus Method : CP
— Comparing Markup ratio

A10 CUP

Japan us

2
Inside
130
Third Party
Outside

ansaction
transaction

By inside transaction or outside transaction, we can decide ALP.
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A1l Price comparing and calculation
(CUP)

* Q The export price 100 of P is appropriate ?

* Export Price in the third party transaction
(= ALP)
= 130
(Third party transaction is called also comparable
transaction.)

* So, from the view point of TP taxation, the export price
from P to S is deemed to be made at 130 (ALP).

* 130 — 100= 30 (additional income to P)

Al2 RP

Tanzania Japan Japan

Parent Subsidiary Third party

Third party X Third party Y Third party 2
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Al3 Comparing Gross Margin
RP
Q The import price 130 of S is appropriate ?

RP method:

* By subtracting the normal profit in the third party
from the resale price of S, we can find out the
import price of S as ALP.

* Normal profit is calculated by multiplying the
normal gross margin ratio to the resale price of S.

* Normal gross margin ratio means the gross profit
divided by gross sales of third party transaction.

Al4 Taxation by RP

Normal Gross Margin Ratio = Gross Profit divided by Gross Sales in the third party
transaction =50--150=33.3%

Normal Profit=Resale Price of § 150 X 33.3% =49.95

Import Price of S as ALP=Resale Price of S —Normal Profit =150—49.95=100.05
Additional income =[new Gross Margin —original Gross Margin] of S
150—100=50 (new gross margin)

50— 20 (original gross margin)
=30(Additional Income)
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A15 TP in practical business
In practical business,

* We have to calculate
+ (Dthe (normal) Gross margin ratio in the third
party transaction
33.3% =50-+150
+ (@Gross margin ratio of S
13.3% =20-+150
Additional income
20%(D—@) x 150=30

A16 Comparing Markup ratio
CP

Japan Japan us
. 80 130 ?
U Parent Subsidiary
party
Production
expense 60
: 70 . 120 :
Third Third Third
Party X Party Y Party Z
Production

expense 30
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Al7 CP

CP method

* Total cost of P + Normal profit = Export price of P as
ALP;

* Total cost = materials cost + production expense

* Normal profit is calculated by multiplying Normal
Markup ratio to the total cost of P.

* Normal Markup ratio means, in the third party
transaction, the ratio of normal markup to the total
cost.

* Normal Markup means [sales —(material cost + product
expense)].

A18 Taxation by CP

Q The export price 130 of P is appropriate ?

A (DNormal markup ratio =20-<-100=20% (100=70+30)
@Normal Profit=140 X 20% =28 (140=60+80)
®@Export price of P as ALP
=140+28
=168
B Original export price of P is only 130.
The export price is deemed to be 168 from TP view point.
Therefore 38(=168 —130)should be taxed.
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A19 Other method

* Transactional Net Margin Method : TNMM
Comparing Operating Margin (not Gross margin)

* Profit Split Method (PS) is divided into 3 methods
Basically
(Dthe Operating margin of P and S should be
combined.
(@Combined Operating margin should be again divided into
P & S in proportion to the factors such as
personnel expenses, depreciation cost, etc.

A20 Comparing Operating Margin
TNMM

* Transactional Net Margin Method (TNMM )has 2 cases as
following.

@ in the case that P imports the products from
overseas S.
=We have to calculate the import price as ALP.

@ in the case that P exports the products to overseas
S.
=We have to calculate the export price as ALP.

In practical business, we have to compare the operating
margin ASAP.
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A21 D P imports product from S

Tanzania Japan Japan
140? 200 i
Subsidiary Parent UL
party
SG&A
expense 50
Third Party & Third 200
A Party B Party C

SG&A 40

Normal Operating
margin ratio 20%

A22 Import cost of P as ALP?

 Import cost =Resale price 200 of P — (the Resale price
200 X Normal Operating Margin Ratio 20% +SG &A
expense 50)

* =110 Import price of P as ALP

* Therefore 30 (=140—110) should be taxed.

In practical business,

* In this case, the original operating margin ratio of P is
5%(=10(200-(140+50))/200). So, 15%(=20% as ALP-
original 5%) X 200 of P=30" * *new taxable income
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A23 (2P exports products to S

Third party

Subsidiary Parent

Total cost 100

E=FA

FE=FC E=#B
120 Total cost 100

Normal operating margin to Total
cost =20%

Total cost = purchase cost + expense (SG&A and product)

A24 Export price of P as ALP ?

*Export price =purchase cost + expense + operating margin

Export price as ALP = purchase cost of P+expense(SG&A and
product) of P+ Total cost (= purchase
cost + expense (SG&A and product)) of P

X Normal Operating Margin Ratio to

the total cost

Normal Operating Margin Ratio to the total cost in third party transaction

= operating margin / Total cost = 20/100 = 20%

ALP = 100+100 X 20%=120 Therefore NTA can tax 10 (=120-110).
In practical business, we compare the operating margin ratio

and normal operating ratio to total cost in the beginning.

= CC:20% but P: 10% so, 10% (20%-10%) X 100 (Total cost of P)=10
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A25 TNMM case ?

Tanzania Japan

Operating margin 0
ratio10% 7 5%

Intangible asset
Parent

No
intangible
asset

7%

Market
third party

5%

A26 TNMM case

» Subsidiary in Tanzania got the free distribution
of the products from Parent in Japan and
producing the goods in China.

* Compared to the third party (Comparable
Corporation), the operating margin of
Subsidiary is higher.

» Subsidiary does not pay any Royalty to Parent.
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A27 Points of 3 Profit Split Methods

@ Comparative Profit Split Method
Combined operating profit between the P&S
should be divided again by using the division
ratio between third parties.

@ Contribution Profit Split Method
Combined operating profit between the P&S
should be divided again by using the division
factor based on contribution degree such as
personnel expense and depreciation cost, etc.

A28 For TP resolution of intellectual
property society
@ Residual Profit Split Method(RPSM)

1. Calculate Combined Operating Profit of P & S
2. Calculate Basic Operating Profit
3. From combined operating profit, Basic Operating Profit should be

reduced.
3. Calculate the Residual Profit division by the factors related to the intangible

such as R&D, etc.

Combined Operating Profit — Basic Operating Profit=Residual Profit

Basic operating profit is calculated by using and comparing the non Intangible asset
third party corporations.

Therefore, P&S both have to have intangible asset for applying the RPSM.
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A29 Comparative Profit Split Method

Japan us
Combined operating
Parent Subsidiary profit 500
Operating Operating
profit 200 ? profit300
. Combined Operating
Third Party Third Party Profit 250
A B
Operating profit Operating Profit
100 150

A30 Calculation of Comparative
Operating Profit Split Method

Combine the operating profit of P & S and
calculate the division ratio of the profit.

Third Party A: Third Party B=40:60(%)

This ratio can divide the combined operating
profit.

P:200 (=500 X 40%)
$:300 (=500 %X 60%)
Oh! The division ratio of P & S is as same as ALP.
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A31 Contribution Profit Split Method

Japan us
bt Combined Profit 220
Operating Profit Operating Profit
100°? 120
Personnel expense 40 Personnel expense 20
Depreciation cost 20 Depreciation cost 20
Total 60 Total 40

A32 Calculation of Contribution Profit
Split Method

* The profit to be divided again is the Combined Profit
220.

* The component ratio of Division factor such as
personnel expense, depreciation cost, etc. is 60:40.

* As a result of the division of the Combined Profit by
using these factors,

Parent 220 X 60% =132
Subsidiary 220 X 40% =88
Parent : 132 (ALP) —100=32 (should be taxed)
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A33 RPSM Flow chart

(Should be) Operating profit © (Should be)Operating profit
of Parent of Subsidiary

210 (=100+110) 160 (=60+100)

S’s Residual
Profit 100

P’s Basic S’s Basic

Operating . . Operating
Profit 100 T R i PR Profit 60

P’s Residual
Profit 110

Combined Operating Profit 370

Original Combined Operating Profit (=Parent 200
+subsidiary 170=370)

N

A34 Calculation of RPSM

Important prerequisite : P & S both has intangible asset!!!
Combine the Operating profit of P & S

Find out the third party comparable to calculate the Basic
Operating Profit in both Parent side and Subsidiary side.

Third party comparable in each side should not have intangible
asset.

The combined operating profit —Basic Operating Profitin P&S
=Residual Profit
Residual Profit can be considered as component of Intangible asset.

Therefore the residual profit has to be divided into Parent side

residual profit & Subsidiary side residual profit by using dividing
factor related to intangible asset such as R&D expense, etc.
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A 35 RPSM EXERCISE Can you solve
this problem?

[Residual Profit Allocation]

Combined Operating Profit

Original Operating Profit of P corp. is 40, S corp60
Non-unique operating profit

(P side)

P’s sales is 200.

P’s original operating profit ratio is 20%.

CC's is 9%,10%,11%

(S side)

S’ sales is 600.

S’ original operating profit ratio is 10%. CC's is 4%,5%,6%.
R&D expense P :90,S: 10

How about the Residual Profit Split ?

B1 Japanese TP audit (1)
Collecting Overseas information

Collecting Overseas information such as foreign related party,
the business world, goods and products, etc.

= |t is so hard even in Japan ! However we

have good system. That is (1) attachment
(17-4) at the time of the final return.
Furthermore (2) documentation system
recommended by OECD TP guide line.

= Because of these system, Japanese tax auditors can

demonstrate their audit abilities 100% and more !
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B2 Japanese Tax Audit (2)
Examine the of transfer to overseas

Examine the possibility of income transfer to overseas.

= ex. Comparing the operating margin
Parent corporation in Japan 7% (but this is total% of the company !)
Subsidiary in US 20%
Subsidiary in China 10%
Subsidiary in Tanzania 5%

Why US subsidiary’s operating margin is so high rather than
Japanese parent corporation ???

B3 Japanese TP audit (3)
Identify the target foreign corporation

Identify the target foreign related party

= tax auditor has to confirm the FS and related
information such as industry data, etc. in
the field audit. Especially, the data between the
parent corp. and subsidiary has to be
scrutinized such as the specialized operating
profit data of parent company to the subsidiary.
by persuading the company to submit.
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B4 Japanese TP audit (4)
Selection of TPM

* Selection of Transfer Pricing Method (TTPM)is
crucial !l

* CUP, RP,CP, PS, Comparative PS, Contribution PS,
RPSM, which one is most appropriate ?

* The relationship between the characteristics of
the TPM and actual business type of the parent
company and subsidiary has to be examined.

* The existence of Intangible asset is decisive.

* CUP, RP, CP is hard to apply in the intangible asset
transaction.

B5 Japanese TP audit (5)
|dentify the Third tEarty Transaction

Identify the comparable unrelated third party
transaction
= Comparability Analysis using the DATA base
is needed to select the most appropriate
“Comparable Corporation” (CC not Coca
Colal).
= The important factors in this analysis
(1) Characteristic of asset & service,
(2) Function,
(3) Contract & trading terms (FOB, CIF)
)
)

(4) Economic circumstance, Government regulation,
(5) Business strategy, etc.
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B6 Japanese TP audit (6)
Adjustment of difference

If difference between the related & unrelated transaction is
not existed, “Comparability” is existed.

Adjustment of Difference(FOB,CIF, etc.) is needed if the
difference is existed.

If this adjustment can be conducted exactly and
considerably, comparability is deemed to be existed.

However even if the difference is existed, comparability is
admitted on condition that the difference has not a great
influence on the trading price and profit.

C
Economic Double Taxation

TP taxation invites the economic double taxation.

Because ,in TP taxation, if the country A which
has parent country impose TP tax on the specific
income, the country B which has subsidiary has
already imposed the same income.

As Parent & Subsidiary are considered to be one
economic group, the same income is doubly
taxed . This situation is called Economic double
taxation.
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D
MAP for avoiding double taxation

* Only MAP can solve the problem of Economic
double taxation.

* Of course MAP can Legal double taxation.

* MAP(Mutual Agreement Procedure) system is
stipulated in the Tax treaty.

* So if we can not have the tax treaty with some
countries, we can not solve the problem of
economic double taxation with those countries.

* As to legal double taxation, we can solve the
problem by using the foreign tax credit system.

E
Other useful system

* Law suit
but we cannot solve the problem of Economic
Double Taxation !

* APA (Advance Pricing Agreement or
Arrangement)

For taxpayer, this may be useful.

* Documentation
For Tax auditor and taxpayer, this may lead to
labor saving in terms of TPM decision.
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OECD Model Tax Convention
Toshinari KODERA JICA EXPERT

Object of OECD Model Convention

To provide a means of settling on a uniform basis the most common
problems that arise in the field in international “juridical double
taxation”.

How about “economic double taxation” in this convention?
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Historical background

* The origin of the OECD Model Tax Convention is the discussion of avoiding
international double taxation started from 1921 in the League of Nations.

* Fiscal committee was set up in 1956 March in the OEEC founded in 1948.

* From 1958 to 1961, the committee prepared four interim Reports entitled
Draft Double Taxation Convention in Income and Caipital.

* OECD was established formally in 1961 September.

e OECD announced the OECD Model Tax Convention and its commentaries in
1977.

* In 1992, new Model Tax Convention was publicized adopting the contents
of report made from 1977. Later it has been revised sometimes.

Influence of the OECD Model
Convention

Since 1963, the OECD Model Convention has had wide repercussions on the
negotiation, application, and interpretation of tax conventions.

First, OECD member countries have largely conformed to the Model
Convention when concluding or revising bilateral conventions.

Second, the impact of the Model Convention has extended far beyond the
OECD area(non-member countries).

Third, the worldwide recognition of the provisions of the Model convention
have helped make the Commentaries on the provisions of the Model
Convention a widely-accepted guide to the interpretation and application of
the provisions of existing bilateral conventions.
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Presentation of the Model Convention
Title of the Model Convention

* From 1992 Model Convention, “the elimination of double taxation”
in the title was not used.

* OECD Model Convention deals with the elimination of double
taxation, the prevention of tax evasion and non-discrimination.

Broad |ines of the Model Convention

* Chapter I Scope (Persons & Taxes covered)
* Chapter I Defines some terms
(Term, Resident, Permanent Establishment(PE))
* Chapter Il Taxation of Income
» Chapter IV Taxation of Capital (Withholding taxation, etc.)
» Chapter V Elimination of international juridical double taxation
» Chapter VI Special Provisions (Mutual Agreement Procedure, etc.)
* Chapter VI Final Provisions
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Scope and definitions

* Article 1 The Convention applies to all persons who are residents.
* Article 2 It deals with taxes on income and on capital.

Chapter II defines some terms used in more than one Article of the
Convention.

n dy n u

Other terms such as “dividends”, “interest”, “royalties” and “immovable

property” are defined in the Articles that deals with these matters.

Article 1 (Person covered )

The Convention shall apply to persons who are ( ) of one or
both of the Contracting States.

Q How do you think about “Partnership”?
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Article 2 (Taxes covered)

Purport

This article stipulates the kinds of taxes to clarify to be applied in this
Model Convention.

The Model Convention shall apply to all the taxes to the income and
property and to the local tax.

Paragraph 1 of Article 2

This Convention apply to taxes on ( Jand () imposed on behalf of
a Contracting State of its political subdivisions or local authorities,
irrespective of the manner in which they are levied.
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Paragraph 2 of Article 2

There shall be regarded as taxes on income and capital ( Jtaxes
imposed on total income, on total capital, or on elements of income or

of capital,

including taxes on gains from the ( ) of movable or immovable
property, taxes on the total amounts of wages or salaries paid by
enterprises, as well as taxes on capital appreciation.

Article 3 (General Definitions)

Purport

This Article stipulates the general prescriptions needed to
interpretation of the terminology used in this Convention.
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Paragraph 1 of Article 3

Important points
a) The term “person” includes as ( J,al ) and any other
body of persons.

Q How about Partnership ?

e) The term “international traffic” means any transportbya ( Jor
(__ ) operated by an enterprise that has its place of ( ) management in
a Contracting State

Paragraph 2 of Article 3

The meaning of this Paragraph

* In the case that the terminology is not defined in this Model Convention,
the interpretation in the Contracting State shall be conferred.

But there are some exceptions. That is, if other interpretation should
be anticipated by context, the Contracting State should follow the
interpretation.

The context is such as the intention at the time of the signature of the
treaty.
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Article 4 (Resident)

Purport

This Model Convention shall apply to persons who are residents of one or
both of the Contracting States.

So whether the residents or not is very crucial for the application of the tax
treaty.

Article 4 stipulates clarifies the meaning of “resident of a Contracting State”,
and aims at resolving the double taxation problem (furthermore double
resident problem).

In the case of the conflict on the interpretation of the “resident” between
the tlwo contracting countries, this Article will be a special rule for the
resolution.

Paragraph 1 of Article 4 (1)

The preceding paragraph

For the purpose of this Convention, the term “( ) of a Contracting
State” means any person who, under the laws of that State is liable to
tax therein by reason of his (), ( ),(  of ) or any other

criterion of a similar nature, and also includes that State and any
political subdivision or local authority thereof.

The criteria for “resident” is stipulated.
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Paragraph 1 of Article 4 (2)

The latter paragraph

This term, however, does not include any person who is liable to tax in
that state in respect only income from ( )in that State or ( )
situated therein.

Comment on this latter paragraph

For instance the foreign diplomats who offers their service in a
Contracting State are applicable to this latter paragraph.

Paragraph 2 of Article 2

This paragraph stipulates the dividing basis of resolving the “double
resident” problem.

a) permanent Home (1st Criteria)
center of vital interest (2nd criteria)

b) habitual abode

c) Nationality

d) Mutual Agreement Procedure
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Question on the paragraph 2 of
Article 4

* Mr. Kodera has a Permanent Home in Japan. But he constructed new
house in UB. Mr. Kodera’s family is in Japan. And the properties are
still in Japan. Recently he got new business in UB. In the near future,
he will stay in UB much more rather than Japan.

* In this case, Mr. Kodera can be a resident in UB ?

Paragraph 3 of Article 4

* Where by reason of the provisions of paragraph 1 a person other than
an individual is a resident of both Contracting States, then it shall be
deemed to be a resident only of the State in which its place of
( ) )issituated.

* Corporation criteria = place of effective management
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Permanent Establishment ?

e Article 5 Permanent Establishment

1. ===+, the term “Permanent Establishment” meansa( )
(  )of( )through which the business of an enterprise
is wholly or partly carried on.

Basic rule PE ? - Elements of
definition

* 1. Place of business

* 2. At disposal of enterprise

* Cf. No PE OECD commentary on Art.5, Para. 5.5 such as Satellites, ....

* Fixed Place (Geographically

* Fixed Place(Permanence)

* Fixed Place(Exceptions, examples)

* Business carried on through fixed place
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Place of business ?

* Any premises, facilities or installations, or
* Amount of space at the disposal of the enterprise
. N

* Physical place of business is reuired.

At disposal of enterprise ?

* Owned

* Rented

* Otherwise at disposal

* No formal legal right required
* Mere presence not sufficent
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Case 1

* Company X, resident in State X, sends one of its employees to State Y

* A room is made available to her in an office of Company X’s subsidiary,
Company Y

* Her job whilst there is ensure that Company Y complies with contacts
it has with Company X

* Does Company X have a place of business in State Y ?

Case 2

* Toshi is a traveling salesman employed by KODERA Ltd.

* He regularly visits clients in neighboring countries to demonstrate the
newest drills developed by his company and to solicit orders.

* He knows many of the purchasing officers in the client companies
well, and often spends a long time in their office, chatting and
drinking coffee.
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Purport of this Article 5

 Art. 7 incorporates the basic principle that unless an
enterprise of a contracting state has a permanent
establishment situated in the other state, the business profit
of that enterprise may not be taxed by that other states.

 Art. 5 stipulates the definition of the “Permanent
Establishment”.

* Article 5
2. The term “permanent establishment” includes especially:
a)a( Jof( )
b) a branch
cJan( )

da( )

e) a workshop, and

f)a( ),an( )or( )well,aquarryorany other place of
( ) of natural resources.
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* Article 5
3.A( )site or construction or ( ) project constitutes a
“permanent establishment” only if it lasts more than ( )
months.

Construction PE UN model Art.b5

Permanent Establishment

(3) (a) a building site, a conjunction, assembly or installation project or
supervisory activities in connection with therewith, but only if such site,
project or activities last more than six months;

Explicitly includes both assembly projects and supervisory activities

PE may be present after 6 months
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* Article 5
4. Notwithstanding the preceding provisions of this Article, the term
“permanent establishment” shall be deemed not to include:
a) the use of facilities solely for the purpose of ( ), ( ) or
( ) of goods merchandise belonging to the enterprise;
b) the maintenance of a stock of goods or merchandise belonging
to the enterprise solely for the purposeof (  ),( )or( ).
c) the ( ) = = = =solely for the purpose of ( ) by
another enterprise.

Article 5
4.d) the ( ) of a fixed place of business solely for the

purpose of ( ) goods or merchandise or of collecting
( ), for the enterprise.
e) the ( ) of a fixed place of business solely for the purpose
of carrying on, for the enterprise, any other activity of a ( )
or ( ) character;
f) the ( ) of a fixed place of business solely for any ( ) of

activities mentioned in subparagraphs a) to e), provided that the overall
activity of the fixed place of business resulting from this combination is of
a( ) or ( ) character.
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* Article 5
5.( ) the provisions of paragraphs 1 and 2, where a
person — other than an agent of an ( ) status to whom
paragraph 6 applies —is acting on behalf of enterprise and has, and
( ) exercises, in a Contracting State an authority to
conclude contracts in the name of enterprises, that enterprise
shall be deemed to have a ( ) in that State in respect
of any activities which that person undertakes for the enterprise, unless
the activities of such person are limited to those mentioned in
paragraph 4 which, if exercised through a fixed place of business, would not
make this fixed place of business a ( ) under the provisions of that
paragraph.

* Article 5
6. An enterprise shall not be deemed to have a ( )ina
Contracting State merely because it carries on business in that
State though a ( ), ( )agent or any other agent of
an ( )status, provided that such persons are acting in the
ordinary course of their business.
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* Article 5
7. The fact that a company which is a resident of a Contracting State
controls or is controlled by a company which is a resident of the
other Contracting State or which carries on business in that other
State (whether though a ( ) or otherwise), shall not of
itself constitute either company a ( ) of the other.

Article 6 (Income from Immovable
Property)

Purport of Article 6

The contracting state in which the Immovable Property is situated has
taxation right to the real estate.

Q1 How about the income from the immovable property in the
residence country ?

Q2 How about the income from the immovable property in the third
county ?
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Paragraph 1 of Article 6
(Taxation Principle)

Income derived by a resident of a Contracting State from immovable
property situated in the ( )Contracting State may be taxed in that

( ) state.

% This paragraph stipulates the taxation principle.
That is, the source of the income from immovable property has
always close relationship with the source county.

Paragraph 2 of Article 6
(Definition of Immovable Property)

* Assets or Rights are Immovable Properties ?

* In order to avoid this problem, the OECD model convention defines
the Immovable Property by referring to the law of the Contracting
State in which the property is situated.

* But the convention shows the Assets and Rights corresponding to the
Immovable Property for uniformalization of the definition.

* Ships, boats, aircraft shall not be regarded as immovable property.
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Paragraph 3 of Article 6
(Use form of immovable property)

* Despite of the use form of immovable property, all the income
derived from the use of immovable property shall be applied by the
taxation principle of Paragraph.

Paragraph 4 of Article 6
(Immovable property of an enterprise)

* Paragraph 4 clarifies that the country having the immovable property
can impose the tax to the income derived from the immovable
property of an enterprise.

* On the contrary, the income derived from the immovable property
through Permanent Establishment (PE) shall be dealt as the Business
income of Article 7.
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Article 7 (Business Profits)

Purport of Article 7

Article 7 stipulates about the Business Profits imposed by the other
Contracting States in the case that a Contracting States carries on
business in the other Contracting States.

Article 7 stipulates the crucial principle such as “Attributable Principle”
and provides the allocation of taxing rights between the Contracting
States.

Article 7 supplements Article 5(PE).

Business profits (Art.7)

(1) Profits of an enterprise of [State R] shall be taxable only in [State R]
unless the enterprise carries on business in [State S]
through a permanent establishment situated in [State S].

PE=threshold to be passed before Source State can tax foreign

enterprise on profits from activities in Source State
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What is PE ?

* Art.7 (1)
Source state may only tax profit if business activity constitute PE

N

Therefore, we require a definition of “permanent establishment”

N2
Art.5 of models

Paragraph 1 of Article 7/

* The 1st principle on the Business income is stipulated in paragraph 1.
Without PE No taxation

* The 2nd principle
Attributable Principle
The other Contracting States can impose the income only to
be attributable to the PE.
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Paragraph 2 of Article 7

* This paragraph 2 stipulates “Arm’s Length Principle” as well as Article
9 (Associated Enterprises).

* The income attributable to the Permanent Establishment shall be the
income derived from the transaction with other separate and
independent enterprises under the condition and the price in the
common market.

AOA principle adopted in the Para 2
of Art. 7

OECD issued the “Report on the Attribution of Profits to Permanent
Establishments, 17 July 2008).

The Report concluded the fiction that the Permanent Establishment is a
separate enterprise and that such enterprise is independent from the
rest the enterprise of which it is a part as well as from any other person.

The underline part is called “AOA principle or AOA approach”.

This fiction is quoted in the Para. 16 of the Commentary of OECD
Model Tax Convention.
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Commentary on Article 7

Para. 2
* No 26. (Documentation)

* It is generally not intended that more burdensome documentation
requirements be imposed in connection with such dealings than
apply to transactions between associated enterprise.

* The arrangements documented in relation to the dealing, viewed in
their entirely, do not differ from those which would have been
adopted by comparable indep

* endent enterprises behaving in a commercially rational manner.

Commentary on Art. 7

Para.2
* No.43(Purchasing activities)

* Indeed, if the purchasing activities were performed by an
independent, the purchaser would be remunerated on an arm’s
length basis for its services.
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Commentary on Art.7

* Para.3
* No.59(Corresponding Adjustment)

* The corresponding adjustment is required only if the other state
considers that the adjusted profits conform with paragraph2.

Commentary on Art. 7

* Para. 3
* No.61(Secondary Adjustment)

* What is “Secondary Adjustment” ?

* Suppose the NTA levied the TP taxation to the corporation X, related
corporation Y in country A was made the Correlative adjustment.

* The corporation Y will send its TP income to the corporation X in
order to recover the situation as well as the Arm’s Length Price
transaction.

* The transfer of the income is called “Secondary Adjustment”.

190




Commentary on Art.7

Para.4
No.77

Before 2000, income from professional services and other activities of
an independent character was dealt with under a separate Article, i.e.
Article 14.

~

The effect of the deletion of Article 14 is that income derived from
professional services or other activities of an independent character is
now dealt with under Article 7 as business profits.

Article 8 (Shipping, Inland Waterways
Transport and Air transport)

* Purport

* Art.8 stipulates the exceptions of taxation of business profits provided
for Art.7 in terms of the profits from Shipping, inland Waterways
transport and Air transport.

* The provision is based on the principle that the taxing right shall be
left to the Contracting State in which the place of effective
management of the enterprise is situated(Para.1).
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Commentary on Art. 8

* Para.1
* No.2

* Such state as preferring to confer the taxing right on the state of
residence are free to substitute a rule on the following lines.

* “Profits of an enterprise of a Contracting state from the operation of
ships or aircraft in international traffic shall be taxable only in that
state.”

Commentary on Art.8

* Para.l
* No.3

* How should some other states preferring to use a combination of the residence criterion and the
place of effective management criterion conduct ?

2

* So long as the state using the effective management criteria is able to tax the total profits of the
enterprise, the primary right to tax is given to the state in which the place of effective
management is situated.

* In that case the state of residence eliminates double taxation in accordance with Art.23.

* On the contrary, when the state of effective management is not able to tax total profits, the
primary right to tax is given to the state of residence.
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Article 9 (Associated Enterprises)

* Purport

* Art.9 stipulates in the case that trade conditions are different from
independent enterprises when the associated enterprises conduct
the overseas transaction, an adjustment of taxable income can be
made.

* Furthermore, Art.9 also stipulates an appropriate adjustment to the
amount of tax charged on those profits to eliminate economic double
taxation as a result of the adjustment of taxable income.

Correlative Adjustment (Para.2 of
Art. 8)

* = Corresponding Adjustment

Y contracting state charged the tax to the profits to which X contracting state had
already charged.

Between the X and Y countries, MAP(Mutual Agreement Procedure) discussion was
held in line with the Arm’s Length Principle stipulated in the Para.1 of Art.8.

In proportion to the agreement related to ALP of the MAP discussion, Y contracting
state can charge the TP tax, and X contracting state has to reduce the income
(correlative adjustment).

This correlative adjustment means avoiding the double taxation.
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Points of the Commentaries

* Para. 1
* No2. (Open market commercial terms)

* If the associated enterprises transactions were conducted based on
normal open market commercial terms, calculation between the
associated enterprises should not be modified.

* Para.l
* (Thin capitalization)

¢ What is thin capitalization ?

* If parent corporation make a excessive loan to the subsidiary, international tax
avoidance may occur in the subsidiary.

* So, in order to avoid the international tax avoidance, interest payment over
three times a ratio of equity investment and loan cannot be deducted.

(No.3)

In the case of thin capitalization in terms of interest rate in the loan contract,
Arm’s Length Principle is applied.
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* Para.2
* No.5 and No.6

* Correlative Adjustment in order to relieve the double taxation is not
automatically to be made.

* Only if the country which can conduct the correlative adjustment

considers that the TP taxation by taxing country is justified both in
Arm’s Length Principle and suitable taxable amount.

Para.7

We have two types of the correlative adjustment such as reducing the taxable profit by an
appropriate amount and tax credit under Art.23.

Para.8 (Secondary adjustment)

As a result of the correlative adjustment of the associated corporation Y, the adjustment of taxable
income is over. However, the position(cash) is still in the associated corporation Y. In order to restore
the same situation as conducting in line with Arm’s Length Principle, the position is transferred from
Y to the associated corporation X levied the TP taxation. This is Secondary adjustment.
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Article 10 (Dividends)

* Purport

* Dividend means the distribution of the profit by the corporation to the
stockholder.

* From the view point of the stockholder, dividends means the income from the
capital offered by the stockholders to the corporation.

* Article 10 stipulates how to distribute the taxing right to dividends as
Investment income between the resident country and source country.

Para.1 of Article 10(Resident
country taxation)

Para.l stipulates the taxation in the resident county.

That is, resident country where the person (company) receiving the
dividends resides can levy the tax to the dividends.

However, all the source country do not always give up the taxing power.

So, this para. stipulates just that the resident country of the person
receiving the dividends can levy the tax.

Therefore, this para. dose not permit the exclusive taxing power to the
resident country.
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Para.1 of the Commentary

* No.8

* “It does not==="* apply to dividends paid by a company which is a
residents of a Contracting state which are attributable to a permanent
establishment(PE) which an enterprise of that state has in the other
Contracting state.”

* In this case, Article 21(other income)is applied.

Para.2 of Article 10(Source country
taxation)

* Para.2

* “Such dividends may also be taxed in the contracting state of which

the company paying the dividends is a resident and according to the
laws of that state.”

* The source country can decide freely the way how to impose the tax
such as withholding taxation or tax payment be self-assessment.

* Furthermore, in the resident country, foreign tax credit will be applied
to the tax levied by the source country under Article 23.
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Para. 4 of Article 10(Effectively
connected with PE)

* In the case that the beneficial owner of the dividend has PE in the source country, the
stocks resulting in dividends is effectively connected with PE, Article 10 shall not apply.

* In this case, Article 7(business profit) shall apply. The source country can levy the tax by
considering the dividend as a part of a profit of the

PE.

From withholding taxation in the source country to business income taxation to the PE

Para. 4 of the Commentary

* No.31

* Paragraph 4 is not based on such a conception which is sometimes
referred to as “the force of attraction of the permanent
establishment”.

* This commentary means if the beneficial owner in the other state has
PE in a state (source country), the source country can levy the tax
even if the dividends is not attributable to the PE.
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Question

* Taxpayer set up PE in the state which give preferential treatment to
the dividend income for getting the advantage tax position and
transferred the stocks to the PE.

* This PE does not conduct any business.
* Para.4 of Article 10 can be applied?
(Please refer to the No.32 of the Commentary.)

Article 11 (Interest)

* Purport

* As compromising solution, taxing power have been divided into both
residence and source countries.

* That is, this convention recognizes the source country to levy the
withholding tax under the tax law if the domestic law stipulates the
taxation to interest.

* Source country can relinquish the taxing right.
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Japanese US tax treaty

* In the provisions in terms of interest, etc. , the treaty has Anti-Treaty
Shopping Provisions.

* The person who received the interest through the conduit
corporation can not be the beneficial owner in the treaty.

Para.1 of Article 11 (Residence country
Taxation)

A contracting state has a source of interest.

The interest is paid to the resident in the other Contracting State.
The residence country can levy the tax to the interest.

Question

The interest is paid to the non resident in the other

Contracting State. Art.11 can be applied?
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Para.2 of Article 11(Source country
taxation)

* Commentary No.7, 12, 13, 14 make comments as is the following:

* Para.2 reserves a right to tax interest to the state in which the interest
arises; but limits the exercise of that right by determining a ceiling for the
tax, which may not exceed 10%.

* This Para. lays down nothing about the mode of taxation in the State of
source.

* It does not specify whether or not the relief in the State of source should
be _cdondltlonal upon the interest being subject to tax in the state of
residence.

* The Article contains no provisions as to how the State of the beneficiary’s
residence should make allowance for the taxation in the State of source of
the interest. The question is dealt with in Articles 23A and 23B.

Para.3 of Article(Definition of
Interest)

Including interest
The term “interest” as used in this Article means income from debt-claims of every kind.

Not including interest
Penalty charges for late payment shall not be regarded as interest for the purpose of this Article.

No.22 of the Commentary stipulates that even if they are determined pro rata tempolis the¥
constitute not so much income from capital as special form of compensation for the loss suffered by
the creditor through the debtor’s delay in meeting his obligations.
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Para. 4 of Article 11 (Effectively
connected with PE)

* Purport(Para.4)

 Para.4 stipulates that if the beneficial owner has PE in the source
country and debt-claims resulting in interest is effectively connected
with PE, Article 11 shall not apply.

* In this case Article 7(Business Income) shall apply.

* Commentary No.24 stipulates that “the force of attraction of PE” is
not adopted.

—Attributable principle

Para.5 of Article 11 (Interest borne
by PE)

No.26 of Commentary

[Principle]

State of source of the interest is the State of which the payer of the interest
is a resident.

[Exception]

If the loan was contracted for the requirements of PE and interest is borne by
the PE,dthe source of the interest is in the Contracting State in which the PE is
situated.
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Para. 6 of Article 11 (Payment over
Arm’ s Length Price)

* Purport

* The excess part of the interest shall remain taxable in case that
interest paid exceeds the Arm’s Length Price.

* That is, Not exceeding 10% clause (=Not more than 10% clause)
should not apply to the excess part.

Article 12(Royalty)

* Purport

* This Article stipulates for the taxation of Royalty paid in terms of the
license of copyright, patent, trade mark.

* In the OECD Model Tax Convention, the State in which beneficial owner of
Royalty resides has the exclusive right to tax.

* However, the United Nations Model Tax Treaty stipulates for both taxation
Resident country and source country.

* That is, it shows a conflict between the technology introducing countries
and technology exporting countries.
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Royalty clause in Japanese Tax
Treaty with other countries

* In the Royalty clause of OECD Model Tax Convention, the transfer
profit from copyright, patent, etc. resulting in Royalty does not
include the scope of the Royalty.

* However, Some of the Japanese Tax Treaties with other countries that
the transfer price is included in the Scope of Royalty.

* (Income Tax Law 161 (), Corporation Tax Law 1387))

* Japan US new tax treaty(2004) stipulates that Royalty is exempted
from withholding taxation and also introduced the new clause about
the LOB (Limitation on Benefits) related to the “conduit transaction”.

Para.1 of Article 12(Residence country
Taxation)

* Para.1 of Article 12
* (Principle)

* Royalties arising in a Contracting State and beneficially owned by a
resident of the other Contracting States shall be taxable only in that
other State.

* ((Only one) Exception)

* In the case that the right of property in respect of which the royalties
are paid is effectively connected with PE

e Question: What is the beneficial owner ?
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Para.2 of Article 12(Definition of
Royalty)
* Registration or Non Registration of the right is not related to the

application of Article 12. (Commentary No.8)

* Compensation, which a person would be obliged to pay for
fraudulently copying or infringing the right, is covered by the
definition.(Commentary No.8)

* Cinematograph films are treated as royalties. (Commentary No.10)

Know-how

* Definition of Know-how
* Para.2 is referring to the concept of “know-how”.(Commentary No.11)

* That is, “the consideration for information concerning industrial,
commercial or scientific experience” means payments for the supply of
Know-how.

* In the Know-how contract, one of the parties agree to the other, so that he

can use them for his own account, his special knowledge and experience
which remain unrevealed to the public.(Commentary 11.1)
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Service
* From Commentary 11.2
* Difference between Know-how Contract & Service Contract

* The know-how contract differs from contracts for the provision of
services, in which one of the parties undertakes to use the customary
skills of his calling to execute work himself for the other party.

* Payments made under the latter contracts(=service contract)
generally fall under Article 7(Business Income; PE).

Computer

* Commentary No.12 of Article 12 stipulates as is the following;

* Whether payments received as consideration for computer software
may be classified as royalties poses difficult problems but is a matter
of considerable importance in view of the rapid development of
computer technology in recent years and the extent of transfers of
such technology across national borders.

* Q The consideration of computer software is Royalty ?
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Para. 3 of Article 12(Royalty
effectively connected with PE)

1. The beneficial owner of the royalty has a PE in a source country.

2. Theright or property resulting in royalty is effectively connected
with PE.

3. The royalty is not under Article 12.

Q In this case, what Article should be applied ?
Q Carrying on business of PE is a condition for the application ?

Para. 4 of Article 12 (Payment
exceeding ALP)

* Where, be reason of special relationship between the payer and the
beneficial owner or between both of them and some other person,
the amount of the royalties, having regard to the use, right or
information for which they are paid, exceeds the amount which
would have been agreed upon by the payer and the beneficial owner
in the absence of such relationship, the provisions of this Article shall
apply to the last-mentioned amount.
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Article 13(Capital Gains)

Purport
Commentary No.3

Article 13 divides Property into immovable property, business property, aircraft or boats,
shares deriving from immovable property, stipulates the taxing power in each kinds of
property.

Articles 13 stipulates the taxing power to the Capital gains can not be given to the States
such as the states having no domestic tax law related to the capital gains.

Article 13 must apply to all kinds of taxes.

Para. 1 of Article 13 (Alienation of
immovable property )

* The States which has immovable property may tax to the capital
gains from the alienation of immovable property.

* Question

1 If the immovable property is situated in the third state, which state
may tax the capital gains alienated in the third state ?

2 Which paragraph of Article 13 should be applied in this case?
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Para.2 of Article 13(Alienation of
Business Property)

* The states in which PE is situated may tax to the gains from the
alienation of movable property forming part of the business property
of PE.

* Question
1 Which Article is similar to this Article 13 ?
2 How about the alienation of PE itself ? Under this Article 13 ?

3 The idea of the so-called “the force of attraction of the permanent
establishment” is adopted in this paragraph?

Para.3 of Article 13(Alienation of
aircraft or boats)

Para.3 is an exception of Para.2.

* Gains from the alienation of ships or aircraft, etc. shall be taxable only
in the Contracting State in which the place of effective management
of the enterprise is situated.

* Question
* What other Articles with which this principle is in conformity ?
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Para. 4 of Article 13(Alienation of
Shares deriving from Immovable Property)

* Commentary No.28.3

* By providing that gains from the alienation of share deriving more
than 50% of their value directly or indirectly from immovable
property situated in a Contracting State may be taxed in that State,
paragraph 4 provides that gains from the alienation of such shares
and gains from the alienation of the underlying immovable property,
which are covered be paragraph 1 are, equally taxable in that State..

Para.5 of Article 13(Alienation of
other assets)

* Commentary No29

* As regards gains from the alienation of any property other than that
referred to in paragraphs 1,2,3 and 4, paragraph 5 provides that they
are taxable only in the State of which the alienator is a resident. This
corresponds to the rules laid down in Article[ ].

* Question
* How about Gains derived from the exercises of STOCK-OPTION ?
* What is Stock-option ?

210




Article 15(Income from Employment)

* Purport

* Art.15 stipulates the principle of Income taxation from Employment.

* Para.l of Article 15 stipulates the principle of the Income from
Employment.

* Para.2 and Para.3 of Articlel5 stipulates the exception to the principle.

Para.1 of Article 15(General
Principle)

Commentary 1

Para.l stipulates the general rule as to the taxation of income from
employment, namely, that such income is taxable in the State where the
employment is actually exercised.

Commentary 2.1

Benefits in kind received in respect of an employment such as STOCK-
OPTIONS, the use of a residence or automobile, etc., is included in the
“salaries, wages, and other similar remuneration”
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Para. 2 of Art.15(Tax exemption to
Short term sojourner)

* Commentary 3
* Para.2 contains, however, a general exception to the rule in paragraph 1.

* Commentary 4

* The following three conditions prescribed in this paragraph must be satisfied for
the remuneration to qualify for the exemption.

1t Condition Visiting days, not more than 183 days(183days is OK) and
2" Condition Employer, Non resident in the other State and

34 Condition PE does not bear the remuneration.

All these 3 conditions should be satisfied to get the tax exemption.

1st Gondition 183 days
Basis

* Commentary 4

* |t is further stipulated that this time period may not be exceeded “in
any twelve month period commencing or ending in the fiscal year
concerned”.

* Question

* For instance, if an employee is a present in a State during 150 days
between 1 April 2001 and 31 March 2002 but is present there 153
days between 1 August 2001 and 3 May 2002, condition 1 is
satisfied ?
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2 Gondition Employer Non Resident

* Commentary 6

* The employer paying the remuneration must not be a resident of the
State.

* Purport

Avoiding the source taxation of Short-term employments to the extent
that the employment is not allowed as a deductible expense in the
State of source is the purpose.

Because the employer is not taxable in that State as he is not a resident
and has not PE in that State.

3rd Condition Remuneration,
Not borne by PE

* Commentary 7

* |If the employer has a PE in the State in which the employment is
exercised, the exemption is given on condition that the remuneration
is not borne by that PE.

* Question

* In computing the profits of a PE, Para.2 (c) of Art.15 can be applied
if the PE is admitted the income deduction ?
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Para. 3 of Art. 15 (Exception:the
remuneration of crews of ships or
aircraft.)

* Commentary No.9

 Para.3 applies to the remuneration of crews of ships or aircraft
operated in international traffic and so on.

* Para.3 applies a rule which follows up to a certain extent the rule
applied to the income from shipping and so on.

* That is, a rule is to tax them in the Contracting State in which the
place of effective management of the enterprise concerned is
situated.

Art. 16 Directors’ fees)

* Purport

* Directors’ fees may be taxed in the other Contracting State in which a

company is a resident.

* Because it might be sometimes be difficult to ascertain where the
services are performed.(Commentary No.1)

* Question

* Other similar payments include “STOCK OPTION”?

* (Hint : Commentary No.1.1)

* The relationship between this Article and Art.13(Capital gain) ?
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Art. 17 (Artistes and Sportsmen)

* Purport

* Because of only one time or very short term international activities of
Artistes and Sportsmen, or because of complicated international tax
avoidance scheme, the practical difficulties have occurred.

* That’s why artistes and sportsmen may be taxed in the other
Contracting State in which their personal activities as such are
performed. (Commentary No.1)

Para.1 of Art. 17 (Taxation to Artistes &

Sportsmen)
Question 1
Commentary No.1 stipulates that this provision is an exception to the
rules in Article 7 and to that in paragraph 2 of Article 15, respectively.
Could you clarify the meaning of this commentary ?
Question 2
Film director is included in the “Artistes” ?
Golfer is included in the “Sportsmen”?
Question 3
The royalty Artistes get as a compensation of the right of
reproduction of copyrighted music work is under Art.17 ?
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Para.2 of Art.17(Taxation to Artiste
company)

* Commentary No.11

e Para.2 deals with situations where income from their activities
accrues to other persons.

* Question
* Who are Other persons ?

* Para.2 stipulates that Source country may tax the income attributed
to the company, which did not distribute to the artistes and
sportsmen, notwithstanding the provisions of Articles 7 and 15.

Notwithstanding the provisions of
Articles 7 and 15 ?

Key concept
Article 7  Without PE — No business taxation

Article 15 Shorttermstay - Tax exemption
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Art. 18 (Pensions)

* Purport

* Pensions related to private employment are taxable only in the State
of residence of the recipient.(Commentary No.1)

* Question
 Taxation by the State of residence of the recipient ? Why ?

Art. 19 ( Government Services)
Nof

* Taxation principle
* Art.19 stipulates para.1(a)

* Exclusive taxation right by dispatching State (a Contracting State) to the salaries,
wages, and other similar remuneration paid by a Contacting State, etc.as services
rendered to that State, etc.

* Art.19 stipulates para.2(a)

* Exclusive taxation right by dispatching State (a Contacting State) to the pensions
paid by, or out of funds created by a Contracting State, etc. related to services
rendered to that State, etc.
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Art. 19 (Government Services)
No. 2

Exceptions to the Art.19 Para.1(a)

Taxation only by the other Contracting State

In terms of salaries, wages and other similar remuneration
On the condition that

1.The services are rendered in that State

and

2.The resident is a national of that State

or

3.The resident who renders the service did not become a resident of that State solely for
the purpose of rendering the services.

Art. 19 (Government Services)
No3

 Exceptions to the Art.19 Para.2(a)
 Taxation only by the other Contracting State

In terms of Pensions

* On condition that
* 1. Individual who received pension is resident in the other

Contracting State.

* and

* 2. Individual who received pension is a national of the other

Contracting State.
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Art. 20 (Students)

* Commentary No.1

* The State where the student or business apprentice is staying shall exempt from tax in terms of all such
payments received from sources outside the State as their maintenance, education, or training.

* Commentary No.2
* Why the word “immediately” was inserted in the Model Convention ?

* |tis to make clear that the Article does not cover a person who has once been a resident of a Contracting
State bur has subsequently moved his residence to a third State before visiting the other Contracting State.

* Commentary No.3

* This Article covers the remuneration for services rendered by the recipient ?
* If not, what Article covers ?

* In the case of independent services ?

Art. 21 (Other Income)
No. 1

* Para.1 (Taxation Principle)
* Residence State : Exclusive Taxation Right

* Other income(income of a resident of a Contracting State not dealt
with in the foregoing Articles) shall be taxed exclusively by that State.

* Para.2(Exception of Para.1)

* If the right or property resulting in payment is effectively connected
with PE, the State which has PE has taxation right.
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Art. 21 (Other income)
No. 2

* Question

* If the payer of income as interest is as same resident in a
Contracting State as the recipient, and if the income is effectively

connected with PE in the other Contracting State, Art. 21 can be
applied ?

* Because we have a problem of withholding taxation problem in a
Contracting State.

Art. 21 (Other Income)
No. 3

* Question

The income from immovable property defined in Art.6 para.2 are
covered by this para.2 of Art. 21 ?
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Art. 22 (Taxation of Capital)

* This Article deals only taxes on capital.
* Art. 22 defines the taxes in capital.

* In terms of Immovable property, Para.1 stipulates.
* In terms of movable property as a part of PE, Para.2 stipulates.

* In terms of capital represented by ships and aircraft operated in
international traffic, etc. the Contracting State in which the place of
effective management of enterprise is situated.

* All other elements of capital of a resident of a Contracting State shall be
taxable only in that state

Para. 3 of Art. 22(Ships and
Aircraft)

« Effectively Connected Rule to Ships & Aircraft

* This principle is in conformity with the taxation principle of Art. 8 and
para.3 of Art.13.

* Art. 8 (Profits from Shipping, Inland Waterways Transport and Air
Transport)

* Para.3 of Art.13(Gains from the alienation of ships, etc. and movable
property related to the operation of such ships, etc.)

221




Commentary No.4 related to Para.3 of
Art. 22

* This rule corresponds to the provisions of Art.8 and para.3 of Article
13. It is understood that para.3 of Art.8 is applicable if the place of
effective management of shipping enterprise or of an inland
waterways transport enterprise is aboard a ship or boat.

* Question

* If the place of Effective Management is aboard a ship or boat, which
State has the right of Taxation?

Art. 23A & 23B (Methods for
elimination of double taxation)

* Purport
* Art.23A&23B deals with Juridical Double Taxation.(Commentary No1l).

* The main object of this Model Convention is to make an offer the solution
methods of problems in terms of typical and various kinds of issues related
to international juridical double taxation in line with the unified basis.

* In order to avoid the double taxation, Model Convention recognizes (1)the
exclusive taxation right in a Contracting State or (2)admits the taxation
right in a Contracting State in the first stage, and eliminates the double
taxation in the other Contracting State resulting from taxation in a
Contracting State in the second stage.

* In the case of (2), Model Convention has the elimination system in the
residence State of Juridical double taxation.
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Juridical Double Taxation & Economic
Double Taxation

* Question
 What’s the difference ?

* How many States are involved in each taxation ?(One State or two
States ?)

* The object of taxation such as income or capital is same or not ?
(Same income or not ?)

* The taxpayer is same or not? (the same person or two different
persons ?)

Exemption Method & Credit Method

* In Japan, we adopt Credit Method in the our treaties.
* Because we adopt Credit Method in our domestic law.
* Many Treaty partners also adopt the Credit Method.

* Even Treaty Partners adopting Exemption Method in the tax treaty
adopt the Credit Method pertaining to only Investment income.

* We have tax sparing system in some tax treaties. (Tax sparing system
considers reduced tax amount as the amount of tax payment and
admits the foreign tax credit.)
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List up the Exclusive right Articles

in Model Convention

* Could you indicate all the Articles which admit the exclusive right in
the Model Convention ?

e Articles Number ?
* Kinds of income?
* Source States or Residence States ?

Exemption Method (Commentary B
No. 13, 14)

* In the case that Residence State adopts the Exemption Method on
foreign income, Residence State does not impose the tax on the
income levied by source State or PE State.

* Residence State : a Contracting State
* Source State :the other Contracting State which has income source
* PE State : the other Contracting State which has PE

* Exemption Method is divided into two method such as “full
exemption” and “exemption with progression”.
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Credit Method (Commentary No. 15, 16)

* Under principle of credit, the State of residence R calculates its tax on
the basis of the taxpayers’ total income including the income from the
other State E or S which, according to the Convention, may be taxed
in that other State. It then allows a deduction from its own tax for the
tax paid in the other State.

* The principle of credit may be applied by two main methods such as
“full credit” and “ordinary credit”.

Para. 1 of Art.23 A(Exemption
obligation of Residence State)

* Commentary No.33

* The State of residence R shall exempt from tax income and capital
which in accordance with the Convention “may be taxed” in the other
State E or S.

* Commentary No.34

* The State of residence must accordingly exempt income and capital
which may be taxed by the other State in accordance with the
Convention whether or not the right to tax is in effect exercised by
that other State.
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Para. 2 of Art.23 A(Exception :
Dividend, Interest Credit Method)

* Commentary No.47

* For the State of residence the application of the credit method would
normally seem to give up a satisfactory solution.

Para. 3 of Art.23 A (Exemption with
Progression)

* Commentary No.55

» According to paragraph 3 of Article 23 A, the State of residence
retains the right to take amount of exempted income or capital into
consideration when determining the tax to be imposed on the rest of
the income or capital.
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Para. 4 of Art.23 A (Non application of
Para.1 — No exemption!)

* Commentary No.56.1
* The purpose of this paragraph is to avoid the double non taxation.
* Commentary No.56.2

* This paragraph only applies to the extent that the State of source has
applied the provisions of the Convention to exempt an item of income or
capital, etc. (= No exemption in order to avoid the double non taxation by
Tax Treaty)

* Therefore,

* The paragraph would therefore not apply where the State of source
considers that it may tax an item of income or capital in accordance with
the provisions of the Convention but where no tax is actually payable on
such income or capital under the of the domestic laws of the State of
source.(—> Exemption OK, because non tax payment by Domestic law)

Commentary 56. 2 Key Sentence

* In such a case, the State of residence must exempt that item of income
under the provisions of paragraph 1 because the exemption in the State
source does not result from the application of the provisions of the
Convention but, rather, from the domestic law of the State of source.

* - Concept of Double non taxation which para.1l can be applied is
from the Tax Treaty, not from the Domestic Law.

Question : the following process is right or not ?

* - Source Taxation OK by Tax Treaty : Not double non taxation

. But actual Tax exemption by domestic law

. Para.1 should be applied! : No application of Para.4
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Part.1 of Art. 23B (Credit Method)

* Commentary 57

* Article 23 B, based on the credit principle, follows the ordinary credit
method.

* Commentary 61

* The amount of foreign tax for which a credit has to be allowed is the tax
gffectively paid in accordance with the Convention in the other Contracting
tate.

* Commentary 62

* According to the provisions of the second sentence of paragraph 1 pf
Article 23B, the deduction which the State of residence(R) is to allow is
restricted to that part of the income tax which is appropriate to the
income derived from the State S, or E (so —called “maximum deduction”)

Para.2 of Art. 23 B (Exemption with
Progression)

* Commentary No.79

* This paragraph has been added to enable the State of residence to
retain the right to take the amount of income or capital exempted in
that State into consideration when determining the tax to be imposed
on the rest of the income capital.
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Art. 24 (Non discrimination)

* Purport

* This Article stipulates that a discriminatory imposition of taxes to
people of the other Contacting State forbid and guarantee national
treatment.

Para.1 of Art. 24 (Non Discrimination on
National ity)

* Commentary No.5

* This paragraph establishes the principle that for the purpose of
taxation discrimination on the grounds of nationality is forbidden.

* Question
1.What is “Nationals” ? Corporationis also included ?* ="~
2.The resident of third country is applied by this Para.?

3.Resident taxpayer and Non resident taxpayer are in the
circumstance
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In the case of non application of
Para.1 ?

* In the same circumstance or not ? ¢ important basis

* “The State can not be obliged to give nationals of the other State
who do not reside in its territory the same treatment as it gives its
resident nationals.” (Commentary 8)

* Why ?
* Tax haven case in Commentary 8 ?

Para. 2 of Art. 24 (Expansion of
Application of Para.1 to Stateless

Persons)
* Question

 Commentary 28 annotates that the purpose of para.2 is to limit the
scope of the clause concerning equality of treatment with nationals
of a Contracting State solely to stateless persons who are residents
of that or the other Contracting State.

* Why the commentary limit like this ?
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Para.3 of Art. 24 (Non discrimination
to PE)

* Question 1

* After reading the Commentary of Para.3 of Art. 24, could you clarify
the relationship between the Para.3 of Art. 24 and Para.2 of Art.7?

(Hint)
* AOA principle and Non discrimination principle are the same?
* What is AOA principle ?

* Question 2

* PE can have foreign tax credit in the AOA principle?

Para. 4 of Art.24(Non discrimination
on Disbursements)

* Commentary No. 73

* This paragraph is designed to end a particular from discrimination
resulting from the fact that in certain countries the deduction of
interest, royalties and other disbursements allowed without
restriction when the recipient is resident, is restricted or even
prohibited when he is a non-resident.
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Para.5 of Art. 24 (Non
discrimination)

* Question

* How about Transfer Pricing audit ?

* Under the TP taxation rule, the subsidiary or parent corporation
which need the special capital situation based on TP rule will be in
some disadvantage circumstances ?

* Could you indicate the strict requirements for related corporation ?

Para. 6 of Art.24(Tax items to be
ob jected)

* Para. 6 stipulates that this provision applies to all kinds of taxes in
spite of tax items provided for Art.2.
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Art. 25 (Mutual Agreement Procedure)
1

* Purport

* 1. This Article stipulates for resolving difficulties from application of
the Convention.(Commentary No.1)

2. Para.1&2 stipulates for resolving the situation of taxpayers
subjected to taxation not in accordance with the provisions of the
Convention.(Commentary No.2)

* 3.Para.3 stipulates a mutual agreement for interpretation of the
Convention and consultation for the elimination of double
taxation.(Commentary No.3)

Art. 25 (Mutual Agreement Procedure)
2

* Purport

* 4. Para.4 stipulates MAP can do without going through diplomatic
channels, and ensure the confidentiality by applying Art.26 in terms
of exchange of information in this process.(Commentary No.4)

* 5. Para.5 stipulates the Arbitration process which allows a taxpayer to
request in terms of unresolved issues without reaching a mutual
agreement within two years.(Commentary No.5)
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Para.1 & Para.2 (Taxation not in
accordance with the provisions of the
Convention)

* Examples of Juridical double taxation(Commentary No.9)
* 1. problem on attribution of profits to a PE under para. 2 of Art. 7

* 2.the taxation in the State of the payer- in case of a special relationship between the payer and the
beneficial owner- of the excess part of interest and royalties under Art.9, para.6 of Art.11 or para4 of Art.12.

* 3.cases of application of Iegislation to deal with thin capitalization when the state of the debtor company has
treated interest as dividends, insofar as such treatment is based on clauses of a convention corresponding
for example to Art.9 or para.6 of Art.11.

. ?Acagt)es of lack of information such as the determination of residence (para.2 of Art.4), the existence of PE
rt.

* 5. The temporary of nature of the services performed by employee (para.2 of Art.15).
* Examples of Economic double taxation(Commentary No.10)

* Transfer Pricing Taxation
* Arm’s Length Principle (para.1 of Art.9)
* Correlative adjustment (para.2 of Art.9)
Question : Why we call, “Juridical” or “economic” double taxation?

Para.1 & Para.2 (Direct
Contravention of the Convention)

* 1.the case when one state taxes a particular class of income in respect
of which the Convention gives an exclusive right to tax to the other
State even though the latter is unable to exercise it owing to a gap in
its domestic laws.

* 2.the case concerns persons who, being nationals of one Contracting
State but residents of the other State, are subjected in that other
State to taxation treatment which is discriminately under the para.1
of Art.24.

* 3.Taxpayers considering ” the taxation is not in accordance with the
Convention” must establish that this taxation appears as a risk which
is not merely possible but probable.
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Paral of Art.25(Admissible objection
under Para.1 of Art.1)
1

* Admissible objections must be presented to the competent authority
of the taxpayer’s State of residence.

* Question

* Taxpayer’s residence is a principle in terms od Admissible objections.
* So, what is exception of this principle?

* Hint

* Commentary 18

Paral of Art.25(Admissible objection
under Para.1 of Art.1)
2

* Admissible objection must be so presented within three years of the
first notification of the action which gives rise to taxation which is not
in accordance with the Convention.

* Commentary 21

* The provision fixing the starting point of the three years time limit as
the date of the “first notification” of the action resulting in taxation
not in accordance with the provisions of the Convention” should be
interpreted in the way most of favourable to the taxpayer.
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MAP process

First Step : Admissible Objection by taxpayer to the Competent
Authority

Second Step : Mutual Agreement Procedure between Competent
Authorities

Question
The Competent Authority has Duty to reach mutual

agreement ?

Para.1 & 2 (MAP & Lawsuit) of Art.25
1

Usual conduct by Taxpayer in terms of MAP & Lawsuit

1. Taxpayer’s selection
If taxpayer select MAP first, taxpayer ask (the tax tribunal and) the

court to stop the lawsuit procedure.
Of course, taxpayer can select the court procedure only.

2. In the case of MAP agreement between the two States

If taxpayer accept the agreement, the case is over.
If taxpayer do not accept the agreement, the case can be transferred to

the court by the taxpayer.
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Para.1 & 2 (MAP & Lawsuit) of Art. 25
2

3. In the case of MAP non agreement between the two States

The case can be transferred to the court by the taxpayer.

Question
In Japan, why taxpayers conduct in such a way?
The result (court decision) impact on the MAP ?

Para.1 & 2 (MAP & Lawsuit) of Art.25
3

* Commentary No.44

* Depending upon domestic procedures, the choice of redress is
normally that of the taxpayer and in most cases it is the domestic
recourse provisions such as appeals or court proceedings that are
held in abeyance in favour of the less formal and bilateral nature of
mutual agreement procedure.
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Para.1 & 2 (MAP & Lawsuit) of Art. 25
4

* Commentary No.45

* In short, therefore, the implementation of such a mutual agreement
should normally be made subject:

* -- to the acceptance of such mutual agreement by the taxpayer, and

* -- to the taxpayer’s withdrawal of the suit at law concerning those
points settled in the mutual agreement.

Para. 3 of Art.25(MAP on the
interpretation of Convention)

* Commentary No.50

* The first sentence of this paragraph invites and authorizes the
competent authorities to resolve, if possible, difficulties of
interpretation or application by means of mutual agreement.

* Commentary No.51

* The second sentence of paragraph 3 enables the competent
authorities to deal also with such cases of double taxation as do not
come within the scope of the provisions of the convention.
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Para.4 of Art. 25 (Practical
Administration of MAP)

* Commentary No.57

* This paragraph provides first that the competent authorities may
communicate with each other directly. It would therefore not be necessary
to go through diplomatic channels.

* Commentary No.58

* The competent authorities may communicate with each other by letter,
facsimile transmission, telephone, direct meetings, or any other convenient
means. They may, if they wish, formally establish a joint commission for
this purpose.

Para.5 of Art.25 (Arbitration
Process)

* Commentary No.63

* This paragraph provides that, in the cases where the competent
authorities are unable to reach an agreement under paragraph 2
within 2 years, the unresolved issues will, at the request of the person
who presented the case, be solved through an arbitration process.
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Art. 26 (Exchange of Information)

e Purport (Commentary No.1)

1. It appears to be desirable to give administrative assistance for
ascertaining facts related to which the rules of the convention are to
be applied.

* 2. In view of the increasing internationalization of economic relations,
the Contracting States have a growing interest in the reciprocal supply
of information on the basis of which domestic taxation laws have to
be administered, even if there is no question of the application of
any particular article of the Convention.

Para.1 of Art.26 (Rule on Exchange
of Information)

* Information to be objected

* The standard of “foreseeable relevance” intended to get the information in tax matters to the widest
possible extent

(Para.1 & Commentary No.5)
= fishing expedition (not identify the name to be collected) X
not related to the taxation X
* non resident information can be included (Para.1)
* tax items other than Art.2 can be included(Para.1)
* Information for application of domestic law can be objected in the exchange of information
even if the specified clause is not applied. (Commentary 5)
* Alimitation to the exchange of information is set so that information should be given only insofar as the
taxation under the domestic taxation laws concerned is not contrary to the convention.(Commentary 5)
* The information covered by para.l is not limited to taxpayer-specific information.
Risk analysis techniques or tax avoidance or evasion schemes are included in the EOI.
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Para.1 of Art.26 (Example of the
range of EOI)

* EOI to be needed to application of the Convention
* When applying Article 12, information on amount of royalty is asked.
Please refer to other cases in commentary No.7.

* EOIl to be needed to implementation of the domestic laws

* Information of thNoe price what the other States paid is asked for the
application of the domestic law.

Please refer to other cases in commentary No.8.

Para.1 of Art.26 (EOI 3 different
ways plus «a)

Commentary 9

1. EOlonrequest information related to audit

2. EOIl automatically interest, etc.

3. EOI spontaneously information for the other State

Commentary 9-1

4. Simultaneous examination audit between two or more States

5. Tax examination abroad audit in the other State by dispatched auditor

6. Industry-wide EOI EOI in terms of specified whole economic sector such
as oil industry, etc.
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Para.2 of Art.26 (Duty of
confidentiality on disclosure of
information accepted) 1

* Para. 2 stipulates that the information communicated under the
provisions of the Convention shall be treated as secret in the
receiving State in the same manner as information obtained under
the domestic laws of that State.(Commentary No.11)

* The information obtained may be disclosed only to persons and
authorities involved in the assessment or collection of, the
enforcement or prosecution in respect of, the determination appeals
in relation to the taxes with respect to which information may be
exchanged according to the first sentence of paragraph 1, or the
oversight of the above.(Commentary No.12)

Para.2 of Art.26 (Duty of
confidentiality on disclosure of
information accepted) 2

* This means that the information may also be communicated to the
taxpayer his proxy or to the witnesses.(Commentary No.12)

* Furthermore, information covered by para.1, whether taxpayer —
specific or not, should not be disclosed to persons or authorities not
mentioned in para.2, regardless of domestic information disclosure
laws such as freedom of information or other legislation that allows
greater access to government documents.(Commentary No.12)

* Information can also be disclosed to oversight bodies.(Commentary
No.12.1)
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Para.3 of Art.26 (Reciprocity
Principle)

* Reciprocity Principle in EOI
* Commentary 15

* Furthermore, the requested State does not need to go so far as to carry out
administrative measures that are not permitted under the laws or practice
of the requesting State or to supply items of information that are not
obtainable under the laws or in the normal course of administration of the
requesting State.

* The privilege against self-incrimination

* A requested State may, therefore, decline to provide information if the
requesting State would have been precluded by its own self-incrimination
rules from obtaining the information under similar circumstances.

Para. 3 of Art.26 (Trade, Business,
Other secret)

* Commentary No.19

* Subparagraph c) of paragraph 3 contains a reservation concerning the disclosure
of certain secret information. Secrets mentioned in this subparagraph should not
be taken in too wide a sense.

* The requested State sugply the information deliberately the taxpayer cannot
allege an infraction of the rules of secrecy.

* Commentary No.19.1

* A contracting State may deicide to supply the information where it finds that
there is no reasonable basis for a_ssuml.nﬁ that a taxpayer involved may suffer any
adverse consequences incompatible with information exchange.

* Commentary No.19.5

* Contracting States do not have to supply information the disclosure of which
would be contrary to public policy (ordre public).
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Para.4 of Art.26 (Right of Question
& Inspection)

* Commentary No.19.6

* Para.4 was added in 2005 to deal explicitly with the obligation to
exchange information in situations where the requested information
is not needed by the requested State for domestic tax purposes.

* Commentary No.19.7

* According to Para.4, Contracting States must use their information
gathering measures, even though invoked solely to provide
information to the other Contacting State.

Para. 5 of Art.26 (Bank Secrecy)
1

* Commentary 19.11

* Para.5 stipulates that a Contracting State shall not decline to supply information to a
treaty partner solely because the information is held by a bank or other financial
institution.

* Para.5 overrides Para.3 to the extent that para.3 would otherwise permit a requested a
Contracting State to decline to supply information on grounds of bank secrecy.

* Case of commentary 19.15 (b) is right ?
* Commentary 19.12

* Para.5 also provides that a Contracting State shall not decline to supply information
solely because the information is held by persons acting in an agency or fiduciary
capacity.
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Para. 5 of Art. 26 (Bank Secrecy)
2

* Commentary 19.13

* Finally, para.5 states that a Contracting State shall not decline to
supply information solely because it relates to an ownership interest
in a person, including companies and partnerships, foundations, or
similar organizational structures.

* Case of commentary 19.15 (a) is right ?

Art. 27 (Assistance in the
collection of taxes)

* Purport
* Commentary No.1

* This Article provides the rules under which Contracting States may agree to
provide each other assistance in the collection of taxes.

* The Article should only be included in the Convention where each State
concludes that, based on these factors, they can agree to provide
assistance in the collection of taxes levied by other State.

* Factors such as the protection of fundamental taxpayer’ right
* Commentary No.2

* The Article provides for comprehensive collection assistance. Some States
may prefer to provide a more limited type of collection assistance.
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Para.1 of Art. 27 (Principle of
Assistance in the collection of taxes)

* Commentary No.4

* The paragraph also provides that assistance under the Article is not
restricted by Articles 1 and 2. Assistance must therefore be provided
as regards a revenue claim owed to a Contracting State by any person,
whether or not a resident of a Contracting State.

Para.2 of Art. 27 (Definition of
Revenue Claim)

* Commentary No.10

* Paragraph 2 defines the term “revenue claim” for purposes of the
Article. The definition applies to any amount owed in respect of all
taxes that are imposed on

* behalf of the Contracting States, or of their political subdivisions or
local authorities, but only insofar as the imposition of such taxes is
not contrary to the Convention or other instrument in force between
the Contracting States.
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Para.3 of Art. 27 (Definition of
Revenue Claim)

* Commentary No.15

* This paragraph stipulates the conditions under which a request for
assistance in collection can be made. 1. The revenue claim has to be
enforceable under the law of the requesting State and be owed by a
2.person who, at that time, cannot, under the law of that State,
prevent its collection. This will be case where the requesting State
has the right, under its internal law, to collect the revenue claim and
the person owing the amount has no administrative or juridical rights
to prevent such collection.

Para. 4 of Art. 27 (Measures of
Conservancy)

* Commentary No.19

* In order to safeguard the collection rights of a Contracting State, this
paragraph enables it to request the other State to take measures of
conservancy even where it cannot yet ask the assistance in collection,
e.g. when the revenue claim is not yet enforceable or when the
debtor still has the right to prevent its collection.
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Para. 5 of Art. 27 (Exception of
Para. 3&Para4)

* Commentary No.22

e Para 5 first provide that the time limits of the requested State, i.e. time
limitations beyond which a revenue claim cannot be enforced or collected,
shall not apply to revenue claim in respect of which the other State has
made a request under paragraph 3 or 4.

* Commentary No.23

* Thus, as long as a revenue claim can still be enforced or collected (para.3)
or give rise to measures of conservancy (para.4)in the requesting State, no
objection based on the time limits provided under the laws of the
requested State may be made to the application of para.3 or 4 to that
revenue claim.

Para. 6 of Art. 27 (No administrative
proceedings in requested State)

* Commentary No.28

* This paragraph ensures that any legal or administrative objection
concerning the existence, validity or the amount of a revenue claim of
the requesting State shall not be dealt with by the requested State’s
courts and administrative bodies.

* Thus, no legal or administrative proceedings, such as a request for
judicial review, shall be undertaken in the requested State with
respect to these matters.
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Para.7 of Art. 27 (No conditions in
the requesting State)

* Commentary No.29

* This paragraph provides that if, after a request has been made under
paragraph 3 or 4, the conditions that applied when such request was
made cease to apply, the State that made the request must promptly
notify the other State of this change of situation.

Para.8 of Art. 27 (Limitations to the
obligations imposed on the requested
State)

* 1. to carry out administrative measures at variance with laws, etc. of
requested State.

* 2. to carry out measures contrary to Public policy

* 3. to provide assistance in the case that requesting State has not
pursued all reasonable measures

* 4. to provided assistance in the case that requested State’s burden
and requesting State’s profit are not balanced.
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Art. 28, Art. 29, Art. 30, Art. 31

* Art.28 Diplomat
* Art.29 Territorial Extension
* Art.30 Entry into Force

* Art.31 Termination

* Article 28 Members of diplomatic missions and consular posts

250




 Article 29 Territorial extension

Final Provisions

* Article 30 Entry into force

e Article 31 Termination
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